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50,000’ 13x24,” Clear Birch Flooring 

50,000’ 4%x24%4” No. | Birch Flooring 

50,000’ 42x24%” Facty. Birch Flooring 
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20,000’ 10/4” Select & Better Birch 
20,000’ 12/4” No. | Com. & Better Birch 
100,000’ 4/4” No. | Common & Better Maple 
50,000’ 5/4” No. | Common & Better Maple 


50,000’ 6/4” No. | Common & Better Maple 




















of supply. 
the entire outputs of the Weidman Lum- 
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and Hemlock Lumber 


Another point is a dependable source 
We have at our command 


Bergland, Mich. 


Investigate our service today. 
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Weidman - Vogelsang 
Lumber Co. 
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Revising Timber Land Taxing Methods 


CTION TAKEN LAST WEEK at the Washington State Fores- private ownership and were exempted from tax. It is hardly con- 
A try Conference in recommending a revision of the laws relat- ceivable that other communities or the whole people will be taxed 
ing to the taxing of timber lands brings to the front in that in order that the local community may not be deprived of revenue. 
great lumbering community a problem that must be solved eventually A way must be found to postpone timber tax levies until the crop is 
every State that purposes to grow timber. It is noteworthy as harvested; with respect to land now timbered as well as cut-over 
ving a proposal to make private reforestation practicable and in land to be reforested. This in effect is the proposal made by the con- 
iaving the support of several prominent timber owners and lumber ference at Seattle already referred to. 
manufacturers. Some lumbermen have frankly declared that grow- Lumbermen and timber owners of the Pacific Northwest are 
ing trees on a large scale is a function of the State or the Federal earnestly seeking a practicable means of reforesting their cut-over 
government; but they have seen a danger in such an enlargement of lands. Already an investigation and survey has been undertaken 
public fune tion as would result from the public control of all forestry with a view to determining the possibilities in that direction, and 
and reforestation. ° a logged off land corporation has been formed by the Weyerhaeuser 
It is perfectly clear that the tax problem will not be solved by interests to experiment in reforestation on a large scale. Its char- 
‘ontrol of forestry through public ownership of timber lands; for ter authorizes the company to acquire logged off lands, clear them, 
48 public lands are not assessed the community in which lands are engage in reforestation and in stock raising and farming generally, 
held would receive no more in taxes than if the lands remained in to encourage immigration and to conduct research and experimental 
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work. It is a significant fact that these interests also have carried 
utilization to the highest point yet attained in the manufacture of 
forest products. They are attacking the forestry problem from all 
angles. 

The proposal to exempt forest lands from taxation until the tim- 
ber is cut or until it has reached maturity is expected to meet some 
opposition on constitutional grounds; but that can result only in de- 
lay, for the people of Washington and other States are fully aware 
of the necessity of doing something to make tree growing by private 
owners practicable. It is to be hoped that a means of removing all 
legal obstacles will be found so that the efforts of sincere and prac- 
ticable conservationists may not be frustrated. Lumbermen who are 
uniting with others in working for sound legislation are to be con- 
gratulated and commended. 


Curtail—Or Cut at a Loss ? 


NDER UNITED STATES LAWS it is illegal for any group 
of manufacturers engaged in interstate business to agree to 
curtail, but under no law of the land is it illegal for any 

individual manufacturer to curtail his production, rather than op- 
erate at a loss or without profit. 

Five percent over-production for a few months will cause a con- 
tinual dropping in price for a year and probably a stagnant market 
for a longer period. Some sawmill men give as their reasons for 
continuing to operate when it is evident that selling prices are be- 
low production cost, that they are losing less by running than by 
closing; and others put on an extra shift, figuring thereby they 
are losing less by splitting their overhead. 

There are many ways to figure. A mill may lose $1 a thousand 
running one shift and only 50 cents a thousand running two shifts. 
But what matters it to the owner, for the mill cuts twice as much 
in two shifts and he loses exactly the same amount of money a 
day. In addition he has forestalled the day of returning profitable 
business by just that much. On the other hand, if, for example, Mill 
A loses $1 a thousand, running one shift, 50 cents a thousand 
running two shifts and $2 a thousand closed down, or any like pro- 
portions, the millman is still the greater loser by the double shift 
operation. He is the loser because the day of profitable operation 
is postponed in proportion to the increase in stocks, whether these 
stocks remain in the hands of the manufacturers or are sacrificed to 
dealers who must hold them until demand equals the supply or ap- 
proximates it. 

Let each man sharpen his pencil and figure for himself. Here 
are some figures to read and consider. They are taken from reports 
of a representative number of companies: 

During the first nine months of 1924 these mills sold practically 
the same footage as during the entire year of 1923. During twelve 
months of 1923, a group of mills reported sales of 1,416,119,000 feet, 
while during the first nine months of 1924 the same number of mills 
sold 1,408,174,000 feet. Yet during the first eight months of 1923 
there was an average attractive lumber gain with those mills, while 
during 1924 there was an average loss for the entire eight months. 

It is also interesting to note that production during the first eight 
months of 1924 was only slightly greater than the same period of 
the preceding year, namely, 1,669,000,000 feet for the last year and 
1,720,000,000 feet for this year. 





Raising the. Standards of Small .Producers 


HEN WILSON COMPTON, SECRETARY-MANAGER OF 
W\ the National Lumber Manufacturers’ Association said in his 

annual report that the “movement for American Lumber 
Standards is out of the stage of conversation and into the stage 
of practice,” he stated a fact that deserves the greatest possible 
emphasis. What is required now of lumbermen is that they shall 
make them in fact as they now are in theory the real standards of 
the American lumber industry. There should be no great diffi- 
culty in achieving this result if all branches of the industry unite 
to bring it about. There is, however, a disturbing factor, already 
potent, but which promises to be more so. That is the small mill. 
The part that the small mill may be expected to play is suggested 
in the following observation by Mr. Compton: 

There are two general classes of lumber manufacturers in 
the United States. First, the sawmill with good manufac- 
turing equipment, well organized and operated, making well 
manufactured lumber out of good timber, dividing the 
product with reasonable care in accordance with definite recog- 
nized standards and rules covering grades, sizes and patterns, 
offering these products for sale accordingly, assuming a finan- 
cial responsibility for their integrity, and submitting to official 
inspection disputes whch may arise thereunder. The second 
class includes tens of thousands of mills, consisting frequently 


of a small engine and circular saw, having inferior facilities for 
precision in manufacture and no facilities for refinement beyond 
surfacing; operating usually in inferior timber; observing no 
fixed standards or rules for grades and sizes; representing in- 
adequate financial responsibility to insure adherence to reason- 
able standards of quality, manufacture and refinement, and 
subject to the security of official inspection only by the grace of 
the organized inspection services maintained by their more effi- 
cient competitors. 

There are, he says, those who contend that wood is not a com- 
modity that can be standardized, because “wood is wood” and it 
affords no basis for measuring relative intrinsic commercial! values, 
Of course everybody who is familiar with methods of lumber manu- 
facture and the character of timber of various growths and localities 
is aware that there is such a thing as inherent quality of wood as 
well as perfection or lack of it in production. It is to the interest 
of all lumbermen as well as wood users that standards and classifi- 
cations be established and enforced that will require lumber, from 
whatever source it may come, to enter the market on its merits, 
Buyers or sellers who still think that lumber is just lumber are 
behind in the march of progress. 

The question, as Mr. Compton says, is not whether there shall 
be any standards at all, because the industry can not get along with- 
out them. It is whether the standards shall be determined by good 
manufacture or poor manufacture, by good grading or poor grading, 
by good timber or poor timber. In view of the fact that lumber 
produced by the small mills will increase in amount rather than 
decrease as time passes, the necessity of requiring that their output 
shall conform to American Lumber Standards becomes apparent. In 
this as in other matters affecting the good faith and good name of 
the lumber industry the coéperation of all branches of the industry 
is indispensable if success is to be achieved. 


Lack of Building Labor Cost Data 


UILDING COSTS HAVE BEEN discussed as often perhaps as 
any item related to the much exploited high cost of living; 
and of course the prices of lumber have been subjected to close 

scrutiny as a factor contributing to the total cost of construction. 
It has not been difficult for the prospective builder to find out what 
his lumber needs would cost, because he could get a quotation on 
them from any lumberman. He could find out roughly what the 
labor costs in dollars would be by deducting from the contractor's 
bid the amount of the bids for lumber and other materials; but 
this information would afford no evidence of labor costs in hours. 
The charge often has been made that labor is inefficient; that the 
bricklayer does not lay as many bricks for a dollar as he used to; 
that the plasterer does not cover as many square feet as formerly 
and that the carpenter, with his shorter days and higher wages, 
performs less labor than in times past. 

Early last year the bureau of labor statistics of the Department 
of Labor began an investigation designed to show exactly how 
much work is done in an hour and in a day by each group of build- 
ing artisans. Elaborate questionnaires were worked out at a pre- 
liminary conference of contractors and building engineers and 
plans were laid to cover the country in the investigation. In a re- 
port just published the commissioner of labor statistics says that 
after making all allowances for the fact that it was pioneering 
work “the tryout was discouraging.” At the very outset, he says, 
carpentry work on frame buildings had to be abandoned as there 
was no well defined unit of production. As the work progressed 
from city to city it was found also that in almost every line local 
styles and types of materials used made it necessary entirely to 
abandon certain points of inquiry. 

Notwithstanding the frequency with which statements have 
been made regarding the relative efficiency of building labor, the 
bureau declares that it “was unable to find a single building con- 
tractor, superintendent or foreman who had a record of work 
done per man hour on the jobs in progress or upon any former 
job.” Therefore, it was necessary to locate jobs just begun and 
arrange to have the time of the men kept. This was not enough, 
for the bureau’s representative had to “follow up each job day by 
day to see that the record was being kept.” 

A curious fact was developed in connection with the investiga- 
tion of the costs of roofing. So far as it went the inquiry showed 
that the variation in productivity was “largely a question of method 
of doing the work.” The shingles (composition) are constructed 
with a view to attaching them with a certain number of nails, and 
while some workmen put in the full number others put in only one 
nail to the shingle. So thoroughly convinced was the bureau's 
agent that this difference in method forbade comparison that the 
roofing inquiry was abandoned. ; 

The bureau’s report includes more data regarding bricklaying 
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than about any other work, though plastering and painting figures 
The investigators were instructed to get the bricklayer 
time and labor cost per thousand bricks laid in straightaway walls 
without openings, “but it was found that brick houses, so common 
a generation ago, are very difficult to find. 
tile, of cement and framework, and of steel are being faced with 
‘face brick’,” involving methods of using brick beyond the scope 


are given. 


of the investigation. 


A rather careful examination of the report published by the 
bureau would appear to warrant the observation that it is valuable 
for reasons quite foreign to those that inspired the investigation. 
Its failure, if so strong a term may be used, is attributable to laxity 
on the part of employers in recording labor costs. 
large numbers of men on one job are performing a single opera- 


Structures of hollow 


vidual workmen. 


deserves. 
sumer.” 


Of course where 


tion, such as bricklaying, it is practicable for a foreman to discover 
the slackers and eliminate them. 
the same wages per hour they do not earn equal amounts for their 
employer and it is a part of his business to eliminate those on 
whom he realizes a narrow margin of profit. 
soon enable him to estimate the total labor cost, and he would not 
therefore take pains to determine or record the efficiency of indi- 
Nevertheless, the impression is likely to remain 
that not as much attention has been given to labor efficiency as it 
It has been too easy “to pass the cost on to the con- 
In bringing this situation to the public attention the 
bureau of labor statistics has performed a valuable service. 
report appears in Monthly Labor Review for November, 1924, pub- 
lished by the Department of Labor, Washington, D. C. 


Though the workmen all receive 


Experience would 


The 


National-American Wholesale Directors Confer 


\Special telegram to AMERICAN LUMBERMAN] 
New York, Nov. 25.—The next annual meet- 
ing of the National-American Wholesale Lum- 
per Association will be held March 18 and 19 
in Atlantic City, with headquarters in the Am- 
passador Hotel. 

The board of directors of the association in 

midyear session last week at the headquarters, 
4] East Forty-second Street, announced that an 
annual meeting committee will be appointed and 
members will have opportunity to submit sug- 
gestions for topics for discussion. 
More than twenty-five officers, directors and 
ommittee chairmen attended the meeting. The 
membership was reported as 801, the biggest in 
the association’s history, and Secretary W. W. 
Schupner announced that reports indicate fur 
ther substantial growth. 

The membership committee is exercising 
much care in passing upon applications and 
three were not accepted. One member was ex- 
pelled and others were put on notice that in 
the event of their failing to comply with by- 
laws requirements expulsion would follow. It 
was found that the roster is used extensively 
by manufacturers and customers in handling 
business through wholesalers. 

A report was submitted covering the mid- 
summer meeting at Portland, Seattle, Vancouver 
and Spokane, held during July and August, 
which provided opportunity for meeting the 
members at those centers and discussing prob- 
lems not only of direct interest to the western 
membership but as they relate to the interests 
of eastern members, as changing conditions re 
juire their expanding toward the West. The 
branch office managers have their work well in 
tand and instance after instance was noted 
there valuable codperative services were ex- 
jeditiously rendered. Nearly one hundred and 
fifty members are now enrolled from the north 
Coast and ‘‘The One Association’’ idea has 
permeated so thoroughly throughout the indus- 
‘ty, it was said, that the wholesaler now feels 
t¢ has an institution which can speak for him 
no uncertain tones. 

Nearly five hundred members us? the credi: 
‘epartment which, with its 40,000 reports, pro- 
"ides credit data unavailable elsewhere. This 
‘tature is said to be especially important to 
western members, who did not heretofore have 
weh helpful sources of information. The as- 
oelation’s collection department has handled 
‘ims aggregating $597,000 since March 1, with 
£147,000 in addition, placed with the Seattle 
ice, The transportation bureau handled $15, 

0 in traffic claims. The hundreds of sales 
‘tvice items paved the way for negotiations 
and new: connections between the manufactur- 
2g and wholesaling members of the associa- 
Non, 

Activities of Arbitration Department 
The arbitration department has considered 
rig cases, aggregating $2 33,000, since Mareh 1, 
vq otmal decisions having been rendered by 
.» arbitrators, 38 being published in Service, 
/@ association’s bulletin. In all there have 
en 232 adjustments amounting to $142,000. 
There is abundant testimony indicating the 
Taloo of this work to the lumber industry, it 
"4 explained, the association’s stand for com- 
bulsory arbitration bringing a higher degree of 
‘usiness ethics. Three members declining to 


arbitrate were informed they must comply with 
the bylaws, and nine nonmembers, because of 
their refusal to arbitrate were either denied the 
privilege of further arbitration through the as- 
sociation or notified that unless they forthwith 
consented, the privilege would be withdrawn. 
Suit was instituted against one member who re- 
fused to arbitrate, resulting in his expulsion 
and recovery followed; a nonmember refused 
to carry out an arbitration award, suit has fol 
lowed and recovery is expected. 

The traffic manager reported upon his at- 
tendance at conferer°es affecting lighterage in 
New York harbor; short haul rates to New Jer- 
sey points on which there have been some in- 
creases and decreases; conferences of the At- 
lantie States regional advisory boards; and in 
the matter of the proposed revision in rates 
from Southeastern and Mississippi valley terri- 
tories, and on other matters. 





National and Southern Pine Data 


Owing to the AMERICAN LUMBERMAN 
going to press one day earlier on account 
of the Thanksgiving holiday, reports of 
the national lumber movement and data 
on southern pine mill prices were not 
available in time for this week’s issue. 











The report on wholesale costs brought out the 
difficulty of obtaining statistics owing to the 
complex nature of the wholesale lumber busi- 
ness, but some headway was reported and the 
committee is confining its initial investigation 
to the yellow pine wholesale business, in which 
enough members will coéperate. The educa- 
tional value of this work is considered apparent 
and it will provide some interesting discussion 
at the annual convention. 


Reports on Standardization Work 


The association has contributed to the work 
of the Central Committe on Lumber Stand- 
ards, and reports were submitted covering the 
meting of the Hardwood Consulting Commit- 
tee, and the conference with the Department of 
Commerce. The latter’s questionnaire could be 
diligently considered by the membership, and 
while it shows a wide difference of opinion in 
the application of standardization ,the informa- 
tion has been helpful. On the matter of the 
grade tally card, which is coming into more gen 
eral use, it is expected there will be whole- 
hearted cooperation from manufacturers in ac- 
cording the privileges to wholesalers of using 
their own tally ecards. 

The association was represented at the N: 
tional Conference on Utilizaticn of Forest Prod- 
ucts in Washington, D. C., by Ferris J. Meigs, 
chairman of the association’s committee on for- 
estry; C. V. McCreight, Pittsburgh, chairman 
standardization committee; A. Fletcher Marsh, 
Chicago, and E. H. Stoner, Pittsburgh. 

Shingle Recommendations 

A. E. Lane, chairman committee on shingle 
marketing, reported that his committee had 
studied the question and after preliminary sur- 
veys the matter was considered at the midsum- 


mer north Coast meetings, following which a 
joint committee was appointed representing the 
red cedar shingle bureau of the West Coast 
Lumbermen’s Association, the British Columbia 
Shingle Manufacturers’ Association and the 
National-American, and as a result of this com- 
mittee’s recommendations the following were 
adopted : 


1—That red cedar shingle manufacturers adopt 
the American Lumber Standards grades for red 
cedar shingles. 

2—That all red cedar shingles be packed on 
the ‘‘square’’ basis. 

3—That the work of the Red Cedar Shingk 
3ureau in promoting the use of wood shingles 
and in opposing unfair fire ordinances be sup- 
ported. 

Inasmuch as the Red Cedar Shingle Congress 
at Seattle, Wash., in December desires to act 
definitely on the recommendations, an immediate 
survey is being made among the National- 
American Wholesale Lumber Association mem 
bership with a view to securing endorsement of 
the recommendations. Shingle manufacturers 
have indicated their desire to codperate in such 
u program, provided it is supported by whole- 
saiers. Reports were also submitted covering 
the sssociation’s activity in preventing unfair 
antishingle ordinances in eastern cities. 

The association will be represented at the 
shingle congress, Seattle, Dec. 11-12, by Lloyd 
Hillman and J. N. Drescher, of Seattle; J. A. 
Edgecomb, Vancouver, and R. A. Dailey. 

Suggestions for promoting the interests of 
lumber wholesalers were considered and com- 
mittees will be appointed and reports submitted. 
The policies of the association are determined 
by lumber wholesalers and the relations of the 
wholesaler as a factor in the distribution of 
lumber was strengthened by the board’s action. 
The expressions of codperation from associations 
of manufacturers and retailers were particularly 
pleasing to the National-American directors. 

The secretary reported upon his visits to lum- 
ber centers and of a coming visit the first week 
in December to Cincinnati and Chicago. 

Those attending the meeting were: 

Dwight Hinckley, president, Cincinnati, Ohio; 
F. S. Underhill, first vice president, Philadelphia, 
Pa.; C. A. Goodman, second vice president, Mari- 
nette, Wis.; George M_ Stevens, jr., treasurer, New 
York City; F. R. Bescock, Pittsburyh, Pa.; H. W. 
b'anchard, Boston, Mass.; L. Germain, jr., Pitts- 
burgh, l’a.; G. R. Gloor, St. Louis, Mo.; T. B. 
Hammer, Philadelphia, Pa.; M. J. E. Hoban, 
Bro >klyn, N. Y.; G. F. Kerns, Chicago; J. W. Me- 
clure, Memphis, Tenn.; Dan McLachlin, Arnprior. 
Ont.; A. C. Manbert, Toronto, Ont.; C. A. Mauk, 
Toledo, Ohio; Max Myers, Cleveland, Ohio; Fred- 
eric S. Palmer, San Francisco, Calif.; Robert R. 
Sizer, New York City; J. G. Wallace, Minneapolis, 
Minn.; Ben S. Woodhead, Beaumont, Tex.; and 
Joseph E. Davies, Washington, D. C., National 
counsel, and A. BE. Lane, New York. 


Western Pine Shipments and Cut 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Noy. 25.—The Western Pine 
Manufacturers’ Association mills during October 
shipped 136,163,600 feet of lumber. Nineteen 
twenty-three and 1919 alone show larger October 
shipments. The October cut totaled 139,428,000 
feet. October, 1923, cut was 161,140,000 feet. 
Each October since 1918, except in 1921, showed 
greater production than last month. 
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‘QUERY AND COMMENT. 
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Measuring Small End of Log 

I should Jike to have some information 
he sealing of round Jogs by the use of the Doyle 
or the Scribner Doyle rule. In the AMERICAN 
LUMBERMAN’S Shop” the statement is 
made that the diameters of logs are always to be 
inside the bark the narrowest way of the 
smallest end of the log In another publication 
I find the statement that all diameters will be 
measured inside the bark at the top end of the 
log. Diameters will be rounded off to the nearest 
inch below the actual diameter. Logs 
which have a diameter exactly half way between 
inches will be thrown to the next lower inch. If 
the logs are not round they will be scaled on the 
average diameter. Several diameters will be meas- 
ured where necessary to obtain a fair average. 

You will see that these two opinions differ, and, 
in order to prevent any controversy about the 
measurement of round logs which I am importing, 
I should be glad if you would inform me about 
the absolutely correct method of measuring.— 
InquiRY No. 1,427. 

[This inquiry is made by an importer of 
Germany. Methods of scaling vary widely in the 
different sections of the United States. The rule 
laid down in the ‘‘ Curiosity Shop’’ as referred 
to by the inquirer, probably comes as near 
covering the general practice as any that could 
be given. The Forest Service, which uses the 
Scribner Decimal ‘‘C’’ rule, takes the average 
diameter inside the bark at the small end of 
the log. In the Lake States and in the Inland 
Kmpire where the Sribner or the Scribner Deci- 
mal ‘‘A’?’ or §*C’? rule is used, the diameter 
inside the bark either the average or the smallest 
is taken. In the central hardwood region, where 
the Doyle as well as the Doyle-Scribner, the 
two-thirds and cube rules are used, the smallest 
diameter inside the bark is taken, but for rafted 
logs, the diametere is measured in the middle, 
allowing 2 inches for the bark. In the southern 
pine and Gulf region, using various rules, the 
diameter is taken at the small end, sometimes 
inside both barks, sometimes including one 
bark, and sometimes including both barks. In 
the Pacific Northwest, where the Spaulding rule 
is used, the smallest end inside the bark is taken, 
and in scaling redwoods using the same rule, 
the average diameter at the small end of the 
log inside the bark and sometimes inside the sap 
as well is taken. 

The foregoing information is taken from 
Chapman’s ‘‘ Forest Mensuration,’’ published 
in 1924, the most authoritative book on the 
subject. Readers of the AMERICAN LUMBERMAN 
are invited to comment on this question. The 
name of the inquirer will be supplied to inter 
ested readers upon request.—EDIvor. | 


about 


“Curiosity 


taken 


above or 


Spruce for Window and Door Screens 


I want to ask if you can give us a little informa- 
tion on northern white pine and also on Canadian 
spruce. We are building custom made screens and 
porch enclosures of a very high grade and we 
wish to get hold of a lumber that has the least 
shrinkage and warpage. At the present time we 
are using northern white pine, and while the price 
igs not exactly prohibitive, it does run the cost of 
the porch way up. We feel that if we could get 
lumber that would answer quite as well as the 
northern white pine at less money, we would be 
able to reduce our costs materially and therefore 
increase our sales. 

One lumber representative told us northern white 
pine is sometimes known as Canadian spruce and 
assured us that this Canadian spruce would do the 
work for us. If this is the case we would be 
tempted to try it, especially on our porch enclo 
sures. This has prompted us to write you to see 
if you could give us any information on Canadian 
spruce. How does it compare with northern white 
pine as far as shrinkage and swelling is concerned ? 
Does it warp quicker than white pine? Does it 
work up in the mill as well as white pine? This 
information would help us greatly and if you can 
tell us whether or not other screen and porch 


manufacturers are using Canadian spruce, we wish 
you would do so.—INQuiRY No. 1,423. 

[This inquiry comes from a Pennsylvania con 
cern. The question raised was taken up with 
one of the larger manufacturers of screens. 


This concern reported that it had tried spruce, 
but without being able to do so satisfactorily. 
Ilowever, the concern referred to two manufac- 


turers that are using 5/4 spruce for sereen 
doors. The concern consulted claimed that it 


found the spruce somewhat harder to work than 
the white pine and when the wood was painted 
it had a tendency to ridge up and splinter. This 
concern stated also that it had discovered that 
Idaho white pine was fully as satisfactory as 
the northern white pine, and the impression 
gained was that it is now using the Idaho 
white pine to the exclusion practically of all 
others. The name of the inquirer will be sup 
plied to interested readers upon request. 
KDTOR. | 


Method of Sanding Larch 
We have an American three drum sander through 
which we sand considerable clear larch lumber and 
have had very little trouble with it. We pick our 
stock before sanding as there is some larch, mostly 
butt cuts, which is very gummy and almost impos 
sible to sand which we do not try to sand but by 


on our sanding machine covered an opsration of 
1144 days on pine and \% day on larch, and we fing 
that the paper on the rolls is yet in good condition, 

We have experienced the same difficulty as the 
party who wrote you when we used some white 
sandpaper and our best success has been secured 
with garnet paper. 

We have a three drum sander and the combina. 
tion of paper which we use consists of No. 114, No, 
1 and No. 4% garnet, and with the use of this paper 
and the combination suggested we have no trouble 
at all in sanding our larch products. 


The name of the original inquirer and of 
these two correspondents will be supplied to jn 
terested readers upon request.—Ep1Tor. | 


Lumber Shortages That Warrant Claims 


From time to time controversies have arisen as 
to what constitutes maximum amounts, short or 
over, in measurements on both hardwoods and 
softwoods before claims are presentable. While w; 
appreciate that this no doubt will vary with differ 
ent shippers, we would like to have such informg 
tion as you can give on this subject.—Inequip) 
No. 1,424. 

[This inquiry is made 





President Coolidge and His Aids with Lumbermen 
at Conference 


by the purchasing agent 
of a large manufactur 
ing concern. In gener 








© Underwood & Underwood 


Left to right: 


Front row—Col. W. B. Greeley, chief forester; H. M. 
Gore, acting secretary of agriculture ; President Coolidge; Herbert 
Hoover, secretary of commerce; I. G. Wisner, president National 
Lumber Manufacturers’ Association; J. W. Drake, assistant sec- 
retary of commerce. Back row—J. W. Blodgett, chairman Central 
Committee on Lumber Standards; W. L. Saunders, president Cadil- 
lac-Soo Lumber Co.; Wilson Compton, secretary-manager National 
Lumber Manufacturers’ Association; Chas. S. Keith, president 
Central Coal §& Coke Co.; J. H. Kirby, president Kirby Lumber Co. 


al it may be said 
that the buyer pays for 
the amount of lumber 
he receives. All ship 


ments of lumber are tal- 
lied as the stock is 
placed in the car and of 
course the invoice is 
based on the tally sheet. 
If there is any ghort- 
age the purchaser is en- 
titled to make a elaim, 
though of course he 
would not be disposed 
to do so if only a trifling 
discrepancy appeared. 

The question of short: 
age or overage some- 
times arises with respect 
to orders when the term 
carload is used. There 
is a temptation when the 
market is advancing t 
ship small cars on old 
orders and when the 
market is declining t 
ship large cars on sutl 
orders. There have beet 
some adjudications of 
eases of this kind, but 
it is hardly practicable 
to lay down a genera 
rule covering shipments 
of all classes of lumber 
The name of the i 








laying out this kind of stock, which is a small 
percentage of the regular stock, we have not had 
much trouble with the balance of it. 

We use a little coarser paper for this stock than 
on pine or Douglas fir and we do not try to sand 
verv heavy as we get better results running the 
little stock that will not smooth up good with one 
running, through a second time, as we figure it 
saves both time and paper to handle it this way. 

Your reader has probably been using too fine 
paper and taking too heavy a cut, or he has not 
laid out the very gummy pieces which we do not 
think can be satisfactorily sanded at all.—INQUIRY 
No. 1,410A. 

[The foregoing comment is made with ref- 
erence to Inquiry No, 1,410 made by an eastern 
coneern having difficulty with sanding larch. 
The comment comes from an Oregon manufac- 
turer of white pine and larch. From a large 
Montana manufacturer of western pine and 
larch lumber came the following letter in ref- 
erence to this inquiry: 

Regarding our experience in sanding larch prod- 
ucts, we would advise that the last work we did 


quirer will be supplied to interested readers upot 
request.—EDITOR. | 


Seeks Supply of Laurel Wood 
We are anxious to get in touch with mills many 
facturing laurel and are wondering if you cau gis 
us the names of any.—INQuIRY No, 1,422. 
[This inquiry is made by a New York mabt 
facturer of rulers. [Evidently the wood referré 
to is California laurel, inasmueh as that woo! 
is used in the manufacture of rulers, stralg” 
edges and spirit levels. To the inquirer #® 
been given names of several concerns that hé 


indicated their ability to supply this wood. T 
name of the inquirer will be furnished to 2" 
ested readers upon request.—EDpITOr. 
coernazeeeee 
ARKANSAS will receive $23,002 as her | 


resoure: : 


rata of receipts from national fores' 


nt 
’ ‘ ‘ geeorw’ 
for the fiscal year ended June 30, 1924, a 


° rT. *¢nq State 
ing to an announcement by the United ® 


Department of Agriculture. 
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Southern Pine Remains Strong 
The southern pine market continues to show 


improvement. A strong demand is coming from 
all consuming markets and covers practically the 
whole list, but is especially heavy for shed stock. 
The call for No. 1 dimension has expanded and 
yrices on this item have advanced substantially. 
B&better flooring is an active item, and so is 
inch common lumber, which has advanced as 
much as $1.50 to $2 during the last ten days. 
While buying continues to be mostly for imme- 
diate shipment to fill well defined requirements, 
there has during the last fortnight been more 
straight car business going the rounds than for 
a long time. The mills report that they have 
been offered premiums on orders for delayed 
delivery, but that in most if not in all cases 
these offers have been turned down on account 
of the decreasing supplies and the prospects for 
higher prices later on. Those in position to 
supply mixed cars at this time are few, and they 
do not have to argue about prices. 

Manufacturers reporting to the Southern Pine 
Association have unfilled orders on hand equal- 
ing four weeks’ of production at the present 
rate. Bookings by these mills during the week 
ended Nov. 21 totaled 108 percent of normal, 
or 26 percent above output. This is the seventh 
consecutive week, and the tenth during the last 
thirteen weeks, that orders have exceeded out 
put by a considerable margin. 

Kansas City lumbermen report a steady im- 
provement in middlewestern demand and an up- 
ward movement in prices. November, they say, 
will close as one of the best months of the year. 
Advices from New York state that a continued 
improvement has characterized the last week, 
with a strengthening of the market for all kinds 
and grades of lumber. Retailers in the metro- 
politan district are buying in better volume and 
more insistently than they have at any other 
time this fall, evidently feeling that prices are 
as low as they will be and that is time to 
stock up, their present supplies being light. The 
outlook for winter building in the Kast is very 
good. The northern markets remain active, 
building continuing in large volume under favor- 
able weather conditions. Southern conditions 
have shown no change, the local markets in 
nearly all cases being most encouraging. 

Railroad demand for all classes of material 
has been very heavy during the last fortnight 
and supplies are well cleaned up, resulting in a 
strengthening of prices. Car decking and siding 
are especially scarce and distributers state that 
a good deal of additional car material business 
is in sight. Reports from Texas tell of the 
recent placing of heavy orders for oil field 
equipment, indicating that oil production wiil 
soon be resumed on a large scale. This industry 
has been a poor consumer for several months and 
its reéntry into the lumber market would con- 
tribute considerable additional strength to it. 
The export market is said to have shown more 
tesponse during the last several days, and there 
has been a stiffening in prices of almost all for- 
eign schedules. 


Southern Hardwoods Active 


A further broadening in demand for southern 
hardwoods is reported by manufacturers and 
distributers. Inquiries are more plentiful than 
they have been at any other time in recent 
months and all indications point to heavy buy- 
ing 4s soon as inventories are completed. It is 
expected that until then purchases will be 
largely confined to immediate requirements; but 
nevertheless a good many orders calling for de- 
livery after Jan. 1 are now coming out. These, 
however, are quite difficult to place because none 
of the mills care to book business that far 
ahead, and few of them in fact like to consider 
committing themselves beyond Dec. 15. Prices 
ave shown no noticeable improvement but, on 
the whole, remain fairly satisfactory. 
_ The feature of the southern hardwood market 
18 the big demand for Nos. 1 and 2 common red 


gum, of which the furniture manufacturers are 
the largest buyers. Furniture makers in the 
Carolinas are competing severely with those in 
other parts of the country for gum, and sup 
plies are being rapidly absorbed. Prices on 
these items consequently tend strongly upward. 
There is only a modest call for red gum in FAS. 
Orders from automobile and body makers re- 
main restricted. Detroit, however, reports an 
increasingly large number of inquiries from 
automotive plants, most specifications indicat- 
ing a preference for good lengths and withs 
instead of the short stock which has largely 
dominated the buying up to this time. There is 
an especially good demand for hard maple. 
3uying from the automotive source is not yet 
on a satisfactory basis and probably will not 
be so until the early part of 1925. Manufac- 
turers report that the movement of low grade 
cottonwood, gum, sycamore, willow and other 
species to box and crating makers is very large, 
and is one of the most encouraging features of 





Statistics on production, orders and 
shipments appear on page 56 





the present situation. Though there has been 
some recent curtailment in buying by building 
interests, it remains unusually good for this 
time of year and prospects in this line are held 
to be most encouraging. 

It is stated on good authority that though 
weather conditions have been extremely favor- 
able in the southern hardwood producing dis 
trict, the quantity of lumber actually placed on 
sticks has been somewhat below normal, due to 
the fact that while consumers have been buying 
hand to mouth, many of the manufacturers 
have been operating on short schedules. 

Florida hardwood manufacturers report a 
noticeable improvement in demand and inquir 
ies. Building trades are taking substantial 
quantities, and so are furniture manufacturers. 
The export situation is good and getting better, 
practically all steamship space at Gulf ports 
being taken as fast as available. Prices are 
advancing, especially on upper grades of oak 
and on red gum. Though many such orders are 
offered, the Florida manufacturers dislike to 
accept business for future delivery, expecting 
further improvements in prices. 


Brisk Demand in Douglas Fir 


Demand for Douglas fir is rising and the 
market is developing further strength. Prob- 
ably the scarcest and strongest items on the fir 
list are No. 2 clear and better drop siding and 
1x6-inch ceiling. Drop siding is hardly to be 
found on the Coast in car or half-car lots and 
the mills that have any are limiting the quan- 
tity that can be bought to 5,000 feet a ear. 
Slash uppers are active and are $2 to $3 higher 
than they were three weeks ago. Orders of all 
kinds are hard to place, especially if they call 
for future delivery. Mill stocks of some items 
are fair and of others are very poor, but ‘the 
mills are making no effort to secure business 
for any item, believing that the market is work- 
ing toward higher levels. 

A notable development is the recent improve- 
ment in demand from the Atlantie seaboard. 
Stock accumulations there have been substan- 
tially reduced, and although there is said to be 
large quantities in storage in some places, this 
is understood to be in sizes not much used in 
the eastern trade and, therefore, not having 
much bearing on the market. Prospects for 
winter building in the East are good and in- 
terest in fir is general. The prospect of ad- 
vanced intercoastal freight rates is also causing 
the eastern retailer to think of buying his fir 
supply now. The situation in California is 
promising. Recent rains have improved the 
feeling in the rural sections, and continued big 
building is assured for the large centers. Great 
numbers of small homes are going up in the in- 





land sections of the Golden State. California 


yards have only light stocks and frankly admit 


that they will have to do extensive buying soon. 
No new development has occurred in the rail 
market, but the tone of the export market is 
improved. It is reported that Japan is to float 
another international loan for 130,000,000 yen, 
the proceeds of which will in large part be 
devoted to reconstructing earthquake damages. 
Coast lumbermen consequently are counting on 
a continued good demand from the Kingdom 
of the Rising Sun. A good deal of car mate- 
rial has been bought lately and this market is 
very strong. The consumption of tie and bridge 
plank, however, has been slow and producers of 
these items have been suffering from lack of 
business. 


Cypress in Good Position 


Some increase in the eypress movement dur 
ing the last fortnight is indicated by manufac- 
turers’ reports. The market is in good position, 
and prices, though unchanged from previous 
levels, seem a little stronger. Industrial demand 
still predominates, buying by retailers being con- 
fined to a strictly hand-to-mouth basis, as 13 
indicated by the badly mixed cars ordered. Mill 
stocks, however, are good as a result of a season 
of steady production, and little difficulty is ex- 
perienced in filling orders of this character. 
The reported increase in cypress demand is al 
most confined to uppers. The movement of 
lower grades, however, is satisfactory, especially 
that of No. 2 common shop and box. There is 
also a fair volume of railroad business in trunk- 
ing and capping. 


Northern Maple a Strong Item 

The activity of maple is a feature of the 
northern hardwood market. Maple flooring 
plants have had a busy season and have lately 
experienced a big demand for their product. 
Several of them are reported to be oversold and 
to have closed their order books for the year, 
making deliveries as fast as their production al 
lows. Some Wisconsin yards this week were 
reported to have placed orders for maple floor- 
ing in Grand Rapids, Mich., on account of in- 
ability to get this product on the local markets. 
Maple also has had a stronger demand from the 
automobile trade, and mill stocks of this wood 
are all but cleaned out. Sash and door and 
furniture manufacturers are also good con- 
sumers. There is a substantial trade in birch. 
The market for lower grades is strong. The 
furniture trade has begun to figure its crat 
ing needs for the next six months and probably 
will begin buying immediately. There is little 
No. 3 on the market and this grade has been 
strengthening in price materially during the 
last few weeks. Uppers in most woods are in 
fair supply at the mills, but none of the manu- 
facturers are worrying regarding a market for 
them, seeing plenty of signs of general busi- 
ness recovery and believing that everything they 
have on sticks is good property which there is 
no need of sacrificing. 


North Carolina Pine Features 


North Carolina pine is moving in good volume, 
though demand lacks the snap it had earlier 
this month. This slowing down, distributers 
say, is partly due to the near approach of win- 
ter, Which naturally will curtail building opera- 
tions and retail sales, and partly to the ad 
vanced prices which recently have been made 
effective. Consumers’ stocks are low, and quick 
shipments are wanted on all orders. These, 
however, are often hard to obtain, because mill 
stocks are not in the best shape either. Much 
of the trade is in mixed cars, especially in the 
case of dressed lumber, evidencing a cautious 
purchasing policy and little disposition to stock 
up, such as has lately been shown in some other 
softwoods.. The manufacturers, however, are 
confident of the soundness of their position, and 
believe that demand will expand into more 
normal volume following the inventories. 
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S GOOD clothes “make the man,” so does a good porch make a nice looking home out of a 

very plain house, besides adding comfort and pleasure to the summer months, and espe- 
cially the summer evenings, out on the farm. In this instance, the addition at the end of the 
house also provided a bedroom, bathroom and kitchen, while the front bedroom in the original 
structure was added to the little square parlor, thus providing an ample, well proportioned living 
room across the front. The old kitchen became a bathroom, and also provided additional space 
to the dining room. So through remodeling the little old farm house became a pleasant, convenient 
and roomy home. This is one of the twelve examples shown in “Old Homes Made New.” 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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Just a Flip of the Finger—That’s All! 


No labored explanations—but only a fascinating bit of 
‘‘play’’ that appeals to the love for the unusual inherent in 
each of us. 

That is all that the lumber dealer or the contractor finds 
necessary in order to show his prospects the advantages of 
remodeling if he has the AMERICAN LUMBERMAN’S miracle 
book, ‘‘Old Homes Made New..’’ 

It gets instant attention, and arouses interest where no 
amount of unaided argument would prevail. Thousands of 
lumbermen, scattered through every State from the At- 
lantic to the Pacific, are 


ciple as that with which readers of the AMERICAN LuM- 
BERMAN have become familiar during the last few months 
through the examples printed in these pages, but with this 
very important difference: Whereas the examples of re- 
modeling printed in the paper must be cut out and super- 
imposed upon the pictures of the original houses, in the 
book these cutouts are hinged and drop down over the 
original part so that the transformations are effected by a 
slight movement of the finger. 

The book contains twelve beautiful halftone reproduc- 
tions from actual photo- 





unanimous in pronounc- 
ing this the greatest aid 
in selling remodeling 
jobs ever placed before 
the trade. The AMERICAN 
LUMBERMAN’S house re- 
modeling campaign, of 
which this wonderful 
book is a feature, has 
swept the country like 
wildfire, and aroused the 
trade to the possibilities 
of greatly increased 
business through the re- 
modeling and moderniz- 
ing of the millions of old 
homes to which this book 
points the way. 

Orders for quantities 
ranging from a single 














graphs of remodeled 


da es x houses, selected from a 
1 re ee large number of pietures 
oS ONAL, taken especially for this 


campaign by the AMERI- 
cAN LUMBERMAN’s staff 
photographer. These 
pictures are printed on 
heavy enameled paper 
and bound in covers of 
attractive colors, with 
the title design repro- 
duced on this page. The 
book, whieh measures 
9x734 inches, contains 
no printed text, but is 
bound with a handy 
loose-leaf device so that 
the dealer may readily 
insert one or more pages 








book to 500 copies are 
pouring in from retailers, manufacturers and wholesalers. 
The first edition was exhausted in less than a week, but 
a second and much larger edition is now on the press and 
by the time this issue of the AMERICAN LUMBERMAN reaches 
its readers, we shall be in position to fill all orders promptly. 
For the benefit of those who have not yet seen the book, 
it may be explained that the ‘‘cutout’’ principle used in 
visualizing the examples of remodeling is the same in prin- 


bearing his own adver- 
tisement or any other message that he may wish to convey 
to his customers or prospects. 

‘Old Homes Made New’’ is obtainable solely from the 
AMERICAN LUMBERMAN, at 50 cents per copy, the price 
barely covering the cost of production, as the book is pub- 
lished solely in the interest of the AMERICAN LUMBER- 
MAN’S house remodeling campaign and the lumber indus- 
try, and not for profit. 














How to Use the Book to Create Business 


Make a list of the owners of old 
houses, and invite them personally, by 
*phone, or by letter, to come in and see 
the interesting examples of the effect of 
remodeling houses similar to theirs that 
you have ready to show them; or ask 
them for an appointment when you can 
show them the book. 

Remember Mahomet and the moun- 
tain, and if the prospects do not come 
to you, go to them. Take the book 
along, and show them how their homes 
can be modernized and improved. Ten 
to one, the owner and his wife will be 
immediately interested in the demon- 
stration, and you thus have a good open- 
ing for a selling talk. 

Advertise in your local newspaper 
that you have a set of new photographic 
views of old homes that have been made 
new, which by an instantaneous change 
show the houses before and after re- 
modeling, and invite every owner of an 
old house to call and see this interesting 
demonstration. 

Get your yardmen, drivers and office 
employees to show the book to their 


friends and neighbors who live in old 
houses, and report the results to you, to 
be followed up by real sales effort. 

Place copies of the book in the hands 
of your local contractors and carpen- 
ters, and get them interested in getting 
after remodeling jobs. 

Place copies of the book in doctors’ 
and dentists’ offices, and other suitable 
public places. Insert in the books thus 
used, sheets with printed or typewritten 
invitation urging interested persons to 
call at your office and talk over the sub- 
ject of remodeling with you. 

Have your salesmen or other em- 
ployees personally deliver a copy of the 
book, with your compliments, to every 
owner of an old home who is a possible 
prospect. Then immediately follow up 
these calls with solicitation by mail or 
in person. 

Manufacturers and wholesalers can 
use the book to excellent advantage by 
supplying their salesmen with sufficient 
copies to enable them to leave one with 
each retailer upon whom they call. 
Many manufacturers and wholesalers 


are already doing this, with most grati- 
fying results. The retailers appreciate 
the selling help thus given, and it 
affords a good opening for ‘‘talking 
up’’ the possibilities of securing re- 
modeling business. 

Manufacturers and wholesalers wish- 
ing to send their good retail customers 
a Christmas or New Year’s remem- 
brance that will be appreciated will find 
‘*Old Homes Made New,’’ imprinted 
with the company’s name, most appro- 
priate for this purpose.. As the books 
are bound in looseleaf form, the sender 
can readily have printed, locally, any 
special holiday greeting or message 
which he may wish to convey to his cus- 
tomers. 

Similar use can be made of the book 
by retailers who may wish to remember 
their contractor and carpenter friends 
with a suitable holiday greeting. The 
approaching holiday season also affords 
an especially favorable opportunity for 
sending copies of the book to owners of 
old houses, thereby arousing their in- 
terest in remodeling their homes. 
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Your book ‘‘Old Homes Made New’? put in 
its appearance this morning, and after giving 
it a very hasty glance, I was so fascinated that 
I went all through it. It is a remarkable ex- 
position of what can be done to improve the 
appearance and use of an old house; modernize 
it, so to speak. The manner in which it is all 
arranged tells the story without any architec- 
tural specifications or hint and really is one of 
the most fascinating efforts that I have ever 
seen or heard of to put over an excellent idea. 
I certainly desire to go on record as expressing 
a very high appreciation of this most valuable 
suggestion, and desire to congratulate you very 
heartily —GrorcEe S. Lone, Weyerhaeuser Tim- 
ber Co., Tacoma, Wash. 


“Will Add Greatly to the Use of Lumber” 


Your book, ‘‘Old Homes Made New,’’ is a wonderful publication and 
should add greatly to the interest of home builders all over the United 
States. We are so much interested that we want to help give the book 
general circulation. We will send you a list of our traveling men and 
want twenty-five copies sent to each one of them. Then send us fifty 
copies to Bogalusa so we can distribute them to our friends who visit us. 
Send bill to the Great Southern Lumber Co. This book is certainly a 
wonderful development and will greatly increase the use of lumber. You 
have performed a very notable service to lumbermen. —W. H. SULLIVAN, 
vice president and general manager, Great Southern Lumber Co., Boga- 
lusa, La. 





“A Wonderful Piece of Advertising” 


We have received and looked over the book, ‘‘Old Homes Made New,”’’ 
and think it is a very wonderful piece of work and splendid adver- 
tising. I am having Mr. Munson, our advertising man, send these out 
to some of our customers te get their reaction. The idea is certainly 
a very fine one.—F. R. WATKINS, sales manager Exchange Sawmills Co., 
Kansas City, Mo. 


“Most Inspiring Publication I Have Ever Seen” 


The book ‘‘Old Homes Made New’? has just come. I have gone 
through it with intense interest and want to say it is one of the most 
inspiring publications it has ever been my privilege to examine. The 
first thing that struck me was the absence of any printed matter, but 
when the last page had been turned, there was no question but what the 
accomplishments portrayed in these pictures spoke more eloquently than 
any printed page. More power to you in the fine work you are doing.— 
D. S. MonrGomeEry, secretary Wisconsin Retail Lumbermen’s Associa- 
tion, Milwaukee, Wis. 


Orders Twenty Copies of Book 


I have noted with interest the articles you have been publishing from 
week to week with illustrations showing the remodeling of old homes. 
Enclosed find check for $10 for twenty copies of ‘‘Old Homes Made 
New’’ to be sent to addresses given on enclosed list. I have also 
requested our sales manager to write our salesmen, asking that they 
talk about this subject when calling on their customers.—FRANK G. 
WIsNER, Eastman, Gardiner & Co., Laurel, Miss. 


“You Have Shown the Dealer” 


Your book ‘‘Old Homes Made New,’’ in my 
opinion, is one of the most progressive ideas 
that have been proposed to the retail lumber 
trade. It especially applies to frame structures. 
It will be of more benefit in some communities 
than others, owing to the building codes ana 
the character of buildings that are being put 
up. However, it gives the live dealer a thought 
to assist in modernizing houses which have been 
put on the ‘‘outofdate list.’’ At the present 
cost of building there are many old homes, well 
built in every particular, that could, with very 
little expense, be modernized and the value 
thereof increased two-fold. You have shown 
the dealer the way. It can be done. You have 
given the thought, and I feel positive that 
many communities will be benefited by your 
praiseworthy work.—JULIUS SEIDEL, president 
Julius Seidel Lumber Co., St. Louis, Mo. 








‘Old Homes Made New 


We really believe the proposition you present is a splendid one. To 
the writer’s knowledge, this is the first idea of its kind and will no doubt 
meet with the entire approval of the lumber industry.—W. 8. Tuow, 
president Adams-Thom Lumber Co., Wausau, Wis. 


“Send Us One Hundred Copies of Book” 


Wish you would kindly forward us as soon as possible one hundred 
copies of the book ‘‘Old Homes Made New.’’ We may want more of 
them later on but we are anxious to get this number in the hands of our 
agents at the earliest possible date—STANDARD LUMBER Co., Winona, 
Minn. 


“An Attractive Way of Presenting Remodeling” 


I have seen a copy of ‘‘Old Homes Made New,’’ and to my mind this 
is an attractive way of presenting the argument to prospective customers 
to remodel their houses. I can think of no suggestion I could make that 
would improve this book, except that if in connection with each one of 
these photographs there had been an estimate of the cost of making 
these improvements, it probably would have been a big help to any 
retailer to present the matter to his customer. The cuts shown in this 
book being photographs, they illustrate actual improvements made. This 
book necessarily could be used to best advantage by a retailer who comes 
in direct contact with the consumer of wood or owner of the house, and 
if the cost feature had been added to these pictures, it probably would 
have given the prospective customer a quick first impression of approx. 

















W. H. SULLIVAN, 
Bogalusa, La. 


D. S. MONTGOMERY, F. G. WISNER. 
Milwaukee, Wis. Laurel, Miss. 


imately the amount it might cost him to change his house over, and while 
under the influence of the interest created by these pictures, if he had 
a fair idea of the cost, he might make his decision without further delay. 
I want to compliment you on the manner in which this book is gotten up, 
as I really believe it is one of the cleverest ways of presenting an induce: 
ment to the owner of an old house to remodel it that I have ever seen.— 
FRANK S¢HOPFLIN, vice president Central Coal & Coke Co., Kansas 
City, Mo. 


“One of the Finest Things Ever Promulgated” 


I think your ‘‘Old Homes Made New’? book is one of the finest things 
that has ever been promulgated. I congratulate you upon this advance 
step. It should have the effect of making modern a style of architecture 
that has long since been dead.—Wi.uiam B. Stayer, secretary Retail 
Lumber Dealers’ Association of Pennsylvania, Pittsburgh, Pa. 


“The Results Will Be Worth the Effort” 


If lumber dealers are going to benefit by a remodeling campaign We 
believe that they must first put something into it. They must spend 
some money for advertising. They must get the whole community think- 
ing about remodeling. Then they must spend some time and some more 
money in direct sales work with prospects and contractors. The results 
will be worth the effort. But nothing will result by leaning back in the 
old arm chair and waiting for contractors to push the campaign alone. 
Finally, truck drivers, yard men, office clerks, every employee should 
be urged and encouraged to enter into this sales campaign for converting 
old houses into attractive homes. Let every dealer give thought to the 








NOVE} 


—— 


potent 
a 100 
Co., L 


Ples 
Home: 
to hay 
some ¢ 
wants 
attrac 
sales 


The 
think 
lumbe 
price 
gratul 
Kirby 


The 
idea « 
sented 


that 
small 
at St. 
books 
will g 
is su 
Johns 


Th 
in wh 
to be 
help 
orous 
reque 
be ok 
—CH 


I: 
idea 
the } 
fore} 
mind 
and 
the } 
A. J 











NOVEMBER 29, 1924 


AMERICAN LUMBERMAN 


43 





Hailed as Boon to Trade 


potential new business within reach through making his organization 
a 100 per cent sales getter.—-C. A. Brant, president A. A. Brant Lumber 
Co., Lakewood, N. J. 


Orders Twenty-five Copies for Salesmen 

Please send twenty-five copies of your very attractive book ‘‘Old 
Homes Made New’’ to the addresses listed herewith. We are going 
to have our boys on the road circulate these books judiciously among 
some of their best and most aggressive retail lumber friends. The writer 
wants to congratulate you upon the idea developed in this book and the 
attractive way in which it has been issued.—G. A. TOWNSEND, general 
gales manager Great Southern Lumber Co., Bogalusa, La. 


“Every Retailer Should Find It Very Useful” 


The copy of ‘‘Old Homes Made New’’ reached me this morning. I 
think this is a very attractive book, and I don’t see why every retail 
lumberman shouldn’t find a copy of it very useful. Please make me a 
price on twenty-five of them, for use of our salesmen. I certainly con- 
gratulate you upon the booklet—Harry T. KENDALL, general sales agent 
Kirby Lumber Co., Houston, Tex. 


“Such Things as This Sell Lumber” 
The copy of ‘Old Homes Made New’’ has just come. I think this 


idea of remodeling old homes is a splendid one, and the way it is pre 
sented in this new book is truly remarkable. It is almost unbelievable 

















E. A 
Shreveport, La. 


FROST, C. A. BIGELOW, R. M. 


Bay City, Mich. 


HALLOWELL, 
Elizabeth, La. 


that the appearance of a building can be so completely altered by such 
small and rightly placed additions. Our sales manager is R. B. Bearden, 
at St. Louis, and I should like to suggest that you send him one of these 
books and ask him to get a salesman’s report on it for you. I am sure he 
will gladly do it, if only because the idea will appeal to him. Besides, it 
is such things as this that sell lumber—E. A. Frost, president Frost- 
Johnson Lumber Co., Shreveport, La. 


“Using Them Will Increase Our Order File” 


The book of ‘‘Old Homes Made New’? is surely unique. The manner 
in which you have shown by photographs the changes that can be made 
to beautify the architecture of an otherwise unattractive house can not 
help but be an incentive to the retailer and encourage him to push vig- 
orously his sales to the home builder. I am giving these to our salesmen 
requesting them to suggest to the retailers that copies for their use may 
be obtained from you, and using them will thereby increase our order file. 
—CHARLES A. BIGELOW, president Kneeland-Bigelow Co., Bay City, Mich. 


“No Doubt It Will Mean a Lot of Business” 


[ am in receipt of the book entitled ‘‘Old Homes Made New.’’ This 
idea of yours certainly looks like a very meritorious one to me, and if 
the retail dealers will just follow up your ideas and put this matter 
forcibly before their prospective customers, there is no doubt in my 
mind that it will mean a lot of business for them and much convenience 
and pleasure for those who own the homes. I will put these books in 
the hands of our best salesmen and write you later regarding results.— 
A. J. Dirgsotp, Forest Lumber Co., Pittsburgh, Pa. 


I have just had the pleasure of reviewing 
your book ‘‘Old Homes Made New,”’ and I 
hasten to congratulate the entire staff of your 
paper on this piece of constructive work. I ques- 
tion seriously if there has been a contribution 
made on the part of the lumber trade press 
that excels it in potential benefit to the several 
branches of the lumber industry as well as 
those owning properties to which artistie addi- 
tions might be made at a very nominal cost. 
There are millions of houses that can be made 
‘*homes’’ by following suggestions laid out in 
your book, and I congratulate you most heartily 
upon this splendid piece of constructive service. 
—O. N. Coup, sales manager, Peavy-Byrnes 
Lumber Co., Shreveport, La. 


“A Very Clever Piece of Work” 


We are just in receipt of ‘‘Old Homes Made New,’’ and wish to com- 
pliment you on this book, because it is a very clever piece of work. We 
shall be more than pleased to show it to our customers.—J. C. HorrMan, 
Ohio State Lumber Co., Cleveland, Ohio. 


“One Remodeling Job Leads To Another” 


Often ‘‘one sale leads to another.’* We have had experience in this 
line here. Somebody wanted a sleeping porch put on his house, agree- 
ing to pay additional rent on account of it. It took us about two years 
to get through building sleeping porches after that time, though, to be 
sure, a good many of them are now glassed up or closed with canvas and 
used simply as an extra room.—R. M. HALLOWELL, president Industrial 
Lumber Co., Elizabeth, La. 





Wants All Articles on Remodeling 


Please send us back numbers of the AMERICAN LUMBERMAN including 
all photographs and articles on remodeling that have appeared in your 
campaign. We enclose $2 to cover cost.—WooDBRIDGE LUMBER Co., 
Woodbridge, N. J. 


“Shows Great Possibilities For Wide Awake Dealers” 


Permit me to state that this is one of the most creditable and prac- 
tical ideas that has reached my notice. Much has been written and said 
about the remodeling possibilities but this particular book so far sur- 
passes anything yet suggested that I don’t doubt the retail dealers will 
be unanimous in their requests for copies, as it certainly shows great 
possibilities for wideawake dealers. Please mail to this office five copies 
of the book, which we understand sells for 50 cents a copy.—F. R. 
ADAMS, sales manager The Pacific Lumber Company of Illinois, Chicago. 


“Send Us a Half Dozen Copies of the Book” 


Perhaps we have not read everything you have printed on the subject 
of remodeled homes, but would like to inquire if you plan to provide 
newspaper cuts showing the houses before and after. It occurs to us 
that a very interesting campaign might be run in the newspapers if 
such cuts were provided. Please advise us on this point. Referring to 
your book of remodeled homes, we shall be very glad to have you send us 
a half dozen copies.—R. L. DUNLAP, president 
and manager Mentor Lumber & Supply Co., 
Mentor, Ohio. 


Profitable Business For Dealers 


I have looked through the book ‘‘Old Homes 
Made New’? with a great deal of interest, and 
want you to send me a couple more copies so I 
can take them with me when I go to Tulsa next 
week, to show the contractors there. It is cer 
tainly remarkable what can be done through 
remodeling. It means more to us dealers than 
just the lumber bill, for the whole house must 
be repainted and probably the roof stained, 
besides builders’ hardware and other acces- 
sories. Wherever we can find a case of this 
kind, I believe we can get a nice bill from it, 
and during the winter when the carpenters are 
not busy they can be looking up some business 
for us.—W. S. Dickason, Dickason-Goodman 
Lumber Co., Kansas City, Mo. 
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J. W. CUNNINGHAM, B. W. CROSS, L. S. CASE, 
Vincennes, Ind. Pittsburgh, Pa. Spokane, Wash 


“You Have Worked the Idea Out Admirably” 


We received our copy of ‘‘Old Homes Made New’? this morning and 
we are really enthusiastic about this idea which you have worked out 
so admirably. Please send us fifteen additional copies, with invoice.— 
J. W. CUNNINGHAM, manager W. M. Simpson Lumber Co., Vincennes, Ind. 


“A Great Benefit to Building Industry and to Retailers” 


We acknowledge receipt of two copies of your book entitled ‘‘Old 
Homes Made New.’’ These are most attractive and we feel sure that 
your campaign in recent issues of the AMERICAN LUMBERMAN has been 
of great benefit to the building industry in general, and the retail dealers 
in particular—B. W. Cross, president B. W. Cross Lumber Co., Pitts- 
burgh, Pa. 


“Tremendous Opportunity to Develop New Business” 


There is a tremendous opportunity to develop new business by encour- 
aging the remodeling of old homes. You have had much experience 
along these lines. I remember very distinctly that shortly after the 
war you fathered the ‘‘ Build Now’’ campaign, and the building program 
of 1919 and 1920 certainly demonstrated that the idea was put over 
in a big way.—L. 8. Cask, general manager Weyerhaeuser Sales Co., 
Spokane, Wash. 


New York Retailer Orders Four as “Starter” 


We have been very much interested in your cutouts for remodeling old 
homes, which have been appearing in the AMERICAN LUMBERMAN from 
week to week, and enclose check for $2, for which please send us four 
copies of your book, ‘‘Old Homes Made New.’’ This will serve as a 
starter, and our order for more will follow if necessary.—GrorcE W. 
SLOAN LumBER Co. (INc.), Lyons, N. Y. 


“Tt Ought to Sell a Lot of Lumber” 


Please send to each of our representatives as per list herewith enclosed 
a copy of your ‘‘Old Homes Made New.’’ We are asking each of our 
representatives to talk to their customers about this subject. We think 
this is one of'the finest things we have ever had brought to our attention. 

















A. H. LANDRAM, Cc. F. KELLOGG, 
Tacoma, Wash. Wisconsin Rapids, Wis. 


J. H. FORESMAN, 
Kansas City, Mo. 


It ought to sell a lot of lumber, and in doing so give pleasure and com- 
fort to those who buy it—A. H. LANpDRAM, sales manager St. Paul & 
Tacoma Lumber Co., Tacoma, Wash. 


“The Most Clever Thing We Have Seen” 


Please send us eight copies of your book, ‘‘Old Homes Made New.,’? 
This is about the most clever thing we have seen, and we want to supply 
each of our contractors with a copy.—C. F. KELLoGG, Kellogg Bros. Lum 
ber Co., Wisconsin Rapids, Wis. 


Saw Copy of the Book and Wanted One 


While in the office of the Julius Seidel Lumber Co. today I saw a book 
published by your good concern, and enclose 50 cents for a copy. The book 
was composed of illustrations of remodeled frame houses, and when the 
cutout was placed over the old house, it made a very neat picture, 
showing what could be done by a little thought, material and labor— 
Oscar E. WRAUSMANN, St. Louis, Mo. 


“looks Like a Very Productive Idea” 


Kindly send me your new ‘‘miracle book’’ of house remodeling plans. 
It looks to me as if you had worked out a very productive idea, and J] 
am anxious to see the execution.—AUSTIN Cary, United States Depart- 
ment of Agriculture, Forest Service, Washington, D. C. 


“Certainly a Very Interesting Campaign” 


[ have noted with considerable interest the campaign which you are 
making in the AMERICAN LUMBERMAN for the remodeling of old homes, 
and it certainly is very interesting——O. H. Bascock, Pittsburgh, Pa. 


“Am Sure Retailers Will Get Much Good From It” 


I am very favorably impressed with this book, and the 75 copies we 
purchased I am going to send to our more important yards. I am sure 
the retailers will get a great deal of good out of them. It gives me very 
great pleasure to observe that the AMERICAN LUMBERMAN is ever on the 
job, doing all it can for the benefit of the lumber industry.—J. H. Forzs- 
MAN, vice president Long-Bell Lumber Co., Kansas City, Mo. 


Orders Thirty-six Copies for Salesmen 


We enclose check for $18, covering cost of thirty-six copies of your 
‘‘miracle book’’ of house remodeling entitled ‘‘Old Homes Made New.’’ 
Please let these come forward to us at the very earliest moment, as we 
desire to get them into the hands of our salesmen at once.—A. 8. Guzrin, 
Treasurer Transfer Lumber & Shingle Co., North Tonawanda, N. Y. 


Texas Retailer Orders Fifteen Copies 
Enclosed find check for $7.50, for, which please send us fifteen copies 
of your ‘‘miracle book’’ of house remodeling.—HILLYER-Deutscu-Jar- 
rATT Co., San Antonio, Tex. 


Indiana Retailer Orders Ten Copies 
Your remodeling book ‘‘Old Homes Made New’? is the best thing of 


the kind I ever saw. Please send us ten copies -immediately.—WIL.Is B. 
Dvr, Thomas J. Dye & Son, Kokomo, Ind. 


Orders Copies For Twenty Texas Yards 
We are enclosing check for $10, for which please send one copy of 
your remodeling book ‘‘Old Homes Made New’? to each of the yards 
listed on attached sheet.—WeEBsTER McEvoy, manager retail yards, South 
Texas Lumber Co., Houston, Tex. 


Canadian Dealer Orders Five Copies 


We enclose money order for $2.50, and would be pleased to have you 
send us five copies of ‘‘Old Homes Made New.’’—W. J. Smita, John B. 
Smith & Sons (Ltd.), Toronto, Canada. 


“You Have Hit on a Real Idea for Increasing Business” 


We feel sure that such a book as ‘‘Old Homes Made New’’ can be 
used to material advantage by every man in our organization, and if 
you will send us twenty of these, we will see that they are used in talking 
to every dealer that we call on. We want to congratulate the AMERICAN 
LUMBERMAN on its aggressiveness in getting such a campaign under way, 
and we believe that it is something that will ‘‘take’’ with the retail 
lumber dealers all over the country. We believe that any lumber dealer 
can get the carpenters and contractors to codperate in putting over this 
campaign, as there are about four months in the year when the con- 
tractors and carpenters have scarcely anything to do, and I feel sure 
they will be willing to take these books and actually go out and solicit 
business from the home owners, in order to keep busy during the dull 
season. A remodeling job gives an opportunity of selling a number of 
materials in the lumber yard, such as roofing, wallboard, insulation, paint, 
cement and plaster, millwork and lumber, and once a remodeling job 18 
started it has a tendency to make the owner want to improve the farm 
buildings as well as the house, and the neighbors being of a jealous dis- 
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position immediately start remodeling. We believe that you have hit 
on a real idea for actually increasing business, and that your campaign 
is bound to be a success, and that every dealer who takes advantage ot 
this remodeling campaign is going to find his sales and profits on a more 
substantial basis at the end of 1925——Howarp Simmons, Wood Conver- 
sion Co., Cloquet, Minn. 


“Will Be Very Beneficial to Lumbermen” 


I have noticed the campaign that the AMERICAN LUMBERMAN has been 
conducting on the remodeling of old homes, and I think that you are 
doing a great work. I am sure that it will be very beneficial to the 
lumbermen of Detroit, and I will see that it is brought to the attention 
of all the dealers. I realize that you have given a good deal of attention 
to this matter, with the primary object of helping dealers sell more 
lumber, and I want to compliment you on the enterprise you are showing. 
—JOHN J. COMERFORD, president Detroit Lumber Co., Detroit, Mich. 


Pacific Coast Firm Orders Two Hundred Copies 


Enclosed please find our order for two hundred copies of ‘‘Old Homes 
Made New,’’ to be shipped to us at Seattle—CoLUMBIA VALLEY LuM- 
pER Co., Seattle, Wash. 


“Can Get Good Ideas From Such a Book as This” 


[ consider this one of the most unique and valuable books that I have 
seen, People certainly can get good ideas from such a book as this, and 
[ am sure it is going to be productive of satisfactory results. It is 
going to bring the old homes right up to date. I will be very glad if 
you will have fifty of these books sent to us at Tacoma, together with 
your bill for same.—JoHN Dower, John Dower Lumber Co., Tacoma, 
Wash. 


“A Crackerjack and Ought To Sell a Lot of Lumber” 


A maiden lady of acknowledged acumen in our advertising department 
commented on your book ‘‘Old Homes Made New’? as follows: ‘‘Gosh, 
that’s a crackerjack and it ought to sell a lot of lumber and building 
materials.’’_ This is our opinion also, and we may take the liberty of 
mentioning the book in about a million letters that we will get out for 
our customers next spring. If we can see any other way of horning in 
on this, we will let you know. I heartily congratulate you upon your 
success in putting over a proposition of this kind—Tom LEHOoN, vice 
president and general manager The Lehon Co., Chicago. 


Salesmen Will “Feel Out” Retail Trade 


We have received two copies of ‘‘Old Homes Made New,’’ which we 
are forwarding to two of our salesmen who cover the retail trade, with 
the request that they display these to our customers and advise us of 
the results. Please quote us prices for these books in quantities of 100, 
250 and 500 copies.—F. E. Hatt, assistant manager Sumter Lumber Co., 
Klectrie Mills, Miss. 


Furniture Trade Journal Is Interested 


Your book of remodeled homes is something entirely new to me. I 
don’t recall ever having seen anything put out in a similar way before. 
[t surely fulfills its purpose in a very novel way and gets the idea across 
in first class fashion. We haven’t had time to discuss the matter in 
detail, but I believe we are going to be able to work out some sort of a 
scheme so that we can tie up with your plan.—R. R. Rav, editor Grand 
Rapids Furniture Record, Grand Rapids, Mich. 


“Book Should Accomplish a Lot of Good” 


The books ‘‘Old Homes Made New’’ have come to hand. I am very 
much pleased with the general makeup and think the book should accom- 
plish a lot of good. We wish you would advise us cost of these books 
in lots of a hundred or more. We will have our salesmen look them 
over and will give you their comments later on.—Mowsray & RoBpinson 
LUMBER Co., Cineinnati, Ohio. 


“Congratulate You on the Splendid Work” 


We are in receipt of copies of the book ‘‘Old Homes Made New.’’ We 
ish to congratulate you on the splendid work you are doing and assure 
you that these books will come to the attention of our president and our 
sales department.—M. T. McGouprick, treasurer McGoldrick 
Co., Spokane, Wash. 


“We Are Going to Put the Book to Work” 

Your new book ‘‘Old Homes Made New’? came this morning. This 
certainly will furnish splendid ammunition for the men on the firing line. 
This book helps people to realize how much the addition of a dormer, 
porch or wing adds to a house. With it any lumberman ought to be able 
to sell improvements, and talk them much more intelligently. I think 
the types selected are especially good, as they are the kind of homes we 
find all over the eountry that are in need of repairs and improvements. 
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We are going to put the book to work here, and as we develop business 
will advise you of the success we have in its use—O. A. Caruson, O. & N. 
Lumber Co., Menomonie, Wis. 


“Am Quite Sure Good Results Will Follow” 


I have looked through your book ‘‘Old Homes Made New,’’ and 
noticed the additions made to the older houses, and what a wonderful 
change is brought about thereby. It is a very novel idea, showing a 
resourceful mind. I am quite sure good results will follow, in that new 
ideas will be given, at least, to some of those who may see this book.— 
R. A. Lone, chairman Long-Bell Lumber Co., Kansas City, Mo. 


“Cleverest Advertising We Have Seen In a Long Time” 


We think this is one of the cleverest advertising mediums we have run 
across in a long time. In facet, we can see where a manager of one of 
our yards could take that book and induce a prospect to repair his house 
even though it was unlike anything that was in the book. We are going 
to use that book from now on. We congratulate you upon having started 
something that looks as feasible as this does——F. A. FULLER, president 
Fuller Goodman Co., Oshkosh, Wis. 


“Feel Sure That Excellent Results Will Follow” 
With reference to the campaign which you have been carrying on in 
the AMERICAN LUMBERMAN for remodeling of old homes, I have admired 
very much the way in which you have been handling this, and have felt 
sure that excellent results would follow.—W. H. ScHuetTre, William 
Schuette Co., Pittsburgh, Pa. 


“It Opens a Real Field for Creating Business” 


Your book ‘‘Old Homes Made New’’ presents the possibilities of 
remodeling old homes in a most striking way. The idea has anything 
I have seen ‘‘beat a city block.’’ It has been argued by many that 
new business in our line cannot be created, or at least if at all in a very 
indirect way, but making old homes new opens a real field for creating 
business. In this the lumberman has a chance to present something 
that has not been thought possible to do—H. C. Screarce, secretary 
Hubbard-Seearce Lumber Co., Mooresville, Ind. 
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Retailers’ Orders Are Widely Distributed 


We enclose $1, for which please send two copies of the book you have 


issued showing photographs of remodeled houses before and after remod 
eling.—T. C. Rewick, Interstate Lumber Co., Denver, Colo. 





Enclosed find 50 cents, for which send us your book on remodeling old 
houses. We may be able to use more copies later on.—JACKSON, SHERRY 
& Co., Hopkins, Mo. 





Enclosed find 50 cents, for which please send me a copy of ‘‘Old 
Homes Made New.’’—E. G. STEELE, Fort Collins, Colo. 





Illinois Retailer Orders Four Books 
Please send us four copies of your ‘‘miracle book’’ entitled ‘‘Old 
Homes Made New,’’ for which we enclose check for $2.—HUNTER LUM 
BER Co., Griggsville, Il. 





Herewith find $1, for which kindly mail us two of your books ‘Old 
Homes Made New.’’—CHARLES HarpauGH LUMBER Co., St. Charles, Il. 

Please quote us prices for various quantities of your new book ‘‘Old 
Homes Made New.’’—OrTis LUMBER Co., Boone, Towa. 

We enclose 50 cents, for which please send us one copy of ‘*Old Homes 
Made New.’’? We may order more later..-GrorGk A. HOAGLAND & Co., 
Omaha, Neb. 


Please send us a copy of your remodeling book, ‘‘Old Homes Made 
New.’’—McImMBosuH & JEFFERSON, Barneveld, N. Y. 


Wyoming Dealer Wants Six Books 


We enclose order for six copies of ‘‘Old Ilomes Made New.’’—-A. P. 
STEWART LUMBER Co., Thermopolis, Wyo. 


Please send us one copy of ‘‘Old Homes Made New.’’—-KEaGLE Pass 
LuMBER Co., Laredo, Tex. 


KMnclosed find check for $1, for which please send two copies of ‘‘Old 
Homes Made New.’’—WELLER Bros., Greeley, Colo. 


We enclose 50 cents, and would appreciate your sending us a copy of 
your book of remodeled home ideas——WILSON LUMBER & CoaL Co., Val- 
paraiso, Ind. 


North Dakota Retailer Wants Eleven 
Please enter our order for eleven copies of your book of remodeled 


homes.—CraNE-JOHNSON Co., Fargo, N. D. 


We enclose fifty cents in stamps for your book of house remodeling 
plans.—Morrison & BLuack LumBEr Co., Geary, Okla. 





Knelosed find $1, for which please send us two copies of book ‘‘Old 
Homes Made New.’’—WintTers LuMBEk Co., Elwood, Ind. 





Please enter our order for one of your remodeling plan books, ‘‘Old 
Homes Made New,’’ and send it to us at your earliest convenience.- 
PHILIP VOORHEES & Son, Logansport, Ind. 

We wish you would send us a copy of your book entitled ‘‘Old Homes 
Made New.’’—MonTaGuE MANUFACTURING Co., Richmond, Va. 

Please send us your book of remodeled home ideas, for which we thank 
you in advance.—PINNELL-CoomBs LuMBER Co., Lebanon, Ind. 


New York Firm Orders Six Copies 


Kindly send us a half dozen copies of your book on remodeling houses. 
—A. L. OwEN, local superintendent Emporium Forestry Co., Cranberry 
Lake, N. Y. 


Enclosed find check for $1, for which please send two copies of your 
new remodeling book.—BrewstEr Loup LumBeEr Co., Detroit, Mich. 





Kindly send us two copies of ‘‘Old Homes Made New,’’ for which we 
enclose $1.—LACHMUND LuMBER & CoaL Co., Sauk City, Wis. 





I would appreciate your sending me your book ‘‘Old Homes Made 
New,’’ for which I am enclosing fifty cents in stamps—JoHN J. Dem- 
AREST, Closter, N. J. 





Please. send us one copy of your miracle book of house remodeling 
ideas. We enclose fifty cents—H. Ciark & Son Co., Corry, Pa. 


Enclosed find $1, for which please send, us two of your miracle books 
of house remodeling, ‘*Old Homes Aan sais Kindly let them come 
forward at your convenience. Thank you very much.—Spricg LUMBER 
Co., Weston, W. Va. 


We enclose fifty cents for a copy of ‘‘Old Homes Made New.’ ’—Ho. 
LIWAY LUMBER Co., Rockport, Mo. 





Six Copies To Colorado Dealer 

Please mail us six copies of your book ‘‘Old Homes Made New.’’— 
ERNEST Gritt LUMBER Co., Boulder, Colo. 

Herewith is check for $1, for which please mail two copies of ‘‘Old 
Homes Made New.’’—MILTon G. GAGE, Sabula, Iowa. 

It is with much interest that I have been reading your articles on 
remodeling. Enelosed find 50 cents, for which please send copy of the 
new remodeling book.—FE. J. Kies, Cleveland Heights, Ohio. 





We are enclosing $1, and would be very glad to receive two copies of 
‘*Old Homes Made New.’’—GerEorGcE P. CHANDLER, director of sales, E. S. 
Adkins & Co., Salisbury, Md. 





We are enclosing 50 cents, for which please send us your book of 
remodeling ideas.—A. R. LinpsLEY, manager South Bend Lumber Co., 
South Bend, Ind. 





Indiana Retailers’ Secretary Says: 





Have you sent your order in to 
the AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, 
enclosing 50 cents for its new 
book on remodeled home ideas, 
entitled “Old Homes Made 
New”? If you haven't, you have 
overlooked a good bet. We be- 
lieve this is one of the best fifty 
cent investments you could make. 
Order, a book and if the value 
isn’t there, tell us and we will re- 
turn the fifty cents to you. This 
book may help you make a lot of 
sales. 


—From official bulletin of Retail Lumber 
Dealers’ Association of Indiana, C. D. 
Root, Secretary, Crown Point, Ind. 























We would like a copy of your book showing twelve remodeled homes 
as soon as possible-—MAYHEW & ISBELL LUMBER Co., Uvalde, Tex. 
Montana Retailer Calls For Four Books 
Enclosed find check for $6, for which kindly send us four copies of 
your book of house remodeling ideas, and also enter our subscription for 
the AMERICAN LUMBERMAN for our Poplar (Mont.) yard.—F. H. Rosin- 








SON, vice president Grogan-Robinson Lumber Co., Great Falls, Mont. 





We ure enclosing $1, for which please send two copies of ‘‘Old Homes 
Made New.’’—A. 8. Bacon & Sons, Savannah, Ga. 





Please send two copies of the book ‘‘Old Homes Made New.’ ’—L. T. 
BURRITT, treasurer and general superintendent Cadillac Lumber Co., 
Cadillac, Mich. 





We would appreciate receiving a set of your pictures showing plans 
for the remodeling of houses.—CENTURY LuMBER Co., Des Moines, Iowa 





Georgia Retailer Orders Five Books 
Enclosed find our check for $2.50, for which please mail us five copies 
of ‘‘Old Homes Made New.’’—West LumBeEr Co., Atlanta, Ga. 





We enclose fifty cents, for which please enter our order for a copy of 
your book containing photographs of twelve remodeled homes ‘‘ before 
and after’’ remodeling —HENryY EcKLER MANUFACTURING Co., South 
Bend, Ind. 
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Buys Second Mill This Year 


SPOKANE, WASH., Nov. 22.—The Long Lake 
Lumber Co., James M. Brown, president, has 
purchased and will operate the plant of the 
Phoenix Lumber Co., this city, making it among 
the largest individual operators of the Inland 
Empire. ummation of the deal was an- 
nounced this week. The amount involved, includ- 


Cons 


ing the plant, contemplated improvements and 
some timber land in Stevens County, will reach 


to $150,000. 
The Phoenix mill is located on the banks of 
the Spokane River in the heart of Spokane. It 


has not been operated for the last eighteen 
months, but starting Jan. 1 will operate one 


shift throughout the year and two shifts part 
time. In expectation of this purchase, the Long 
Lake company has added 25,000,000 feet to its 


logging schedule, which is the amount that if 
plans to saw in the Phoenix mill next year. 


It has an 8-hour capacity of 60,000 feet. 

The Long Lake Lumber Co. will also operate 
a retail yard in connection with the Phoenix 
mill, according to announcement by David EK. 
Brown, vice president in charge of the retail 
end of the business. The Long Lake company 
is now operating a planing mill and retail yard 
at Grace and Nevada streets, where the offices 
are also. It is planned to double the capacity 
of the planing mill at an estimated cost of 
$20,000. 

The third member of the firm is E. C. Wert, 
brother-in-law of the Browns, who is secretary 
and highly efficient office manager. 

The purchase of the Phoenix mill is the second 
large expansion of the Long Lake Lumber Co. 
this year. Last spring the La Sota mill at 
Northport was purchased and this is now operat- 
ing one shift. The company’s original plant 
at Long Lake, some twelve miles northwest of 
Spokane, is also running one shift. Consider- 
able timber was purchased with the La Sota 
plant, and now 10,000 acres more is added, with 
an option on 30,000 acres additional, giving 
the company a large timber reserve. 


Oklahoma Company Changes Name 

OKMULGEF, OKLA., Nov. 24.—The Okmulgee 
Lumber Co., which has its general offices in this 
city and operates retail yards here and at Bris- 
tow and Holdenville, Okla., announces the 
change of its name to C. J. Mead Lumber Co. 
H. Mays, secretary and treasurer of the com 
pany, and manager of the Okmulgee yard, has 
sold his interest to C. J. Mead and has resigned. 
Mr. Mead continues as president and general 
manager. 


Puts Mill in Active Operation 


PORTLAND, ORE., Nov. 24.—Rather quietly, but 
none the less quickly, the scene has been shifted 
about the big mill plant located at North Port- 
land, formerly known as the Monarch Lumber 
Co., and intense activity has succeeded a long 
period of lethargy, interrupted only by occa- 
sional spurts of operation for this plant since 
it was built. There is no doubt now that this 
plant will take its place among the manufactur 
ing concerns of Portland and be a factor in the 
production of fir lumber on the Columbia River. 

The mill was recently bought from the Forest 
Investment Co. of Washington, by the George T. 
Mickle interests, and is now owned by the cor- 
poration organized September last, known as 
The Mickle Mills. The officers of this company 
are George T. Mickle, president, A. W. Miller, 
vice president, Robert B. Platt, secretary, and 
Wilbur Hattery, jr., treasurer. 

Mr. Miller, the manager as well as vice presi- 
dent, without more ado got the mill going by 
Oct. 6 and, although operating under the handi- 
cap of a large amount of construction work, 
was able to cut 4,500,000 feet during the re- 
mainder of that month. He expects to average 
250,000 feet per 8-hour shift, although not 
crowding the mill- to capacity “for the reason 
that high grade yellow fir logs are being sawed 
and quality, rather than quantity, mz snufactured 
is the aim. 

This is a modern sawmill, being equipped 
with an 11-foot single band head rig and 9-foot 


double cutting rig on the short side, with a 
heavy Pacific coast edger and automatic trim- 
mer, and a gang, a horizontal band resaw and 
a vertical band resaw in the re-manufacturing 
plant. The yard is equipped with a locomotive 
erane and lumber carriers, which also serve the 
deep water dock for cargo shipments. 

The Mickle Mills is supplied with logs from 
the Blue Lake Logging Cp., operating in Wash- 
ington and Tillamook counties, Oregon, and the 
timber furnished is very largely high grade, old 
growth yellow fir. The company is cutting 
strongly on shop grades and high grade uppers, 
because of the kind of logs it receives. 


Students Inspect Big Mill 


WASH., Nov. 22.—Under the direc 
tion of Bror L. Grondahl, the elass in sawmill 
design and operation at the University of 
Washington recently inspected the mills of the 
Long-Bell L umbe sr Co., at Longview, Wash. The 
round trip of 330 miles required an entire day, 
but there was time enough to give the students 
an opportunity to see the big sawmill in opera- 
tion. Prof. Grondahl’s class in sawmill design 
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Booth of retail yard of Silver Falls Timber Co., Silverton, Ore., 


munity Fair. 


and operation is the only one of the kind in 
the United States. 


Dean Hugo Winkenwerder, of 
forestry at the university, 
Thompson, a graduate of the 
estry, has worked out a program for the refor- 
estation and protection of the Cedar River 
watershed, from which Seattle receives its water 
supply. The report recommends that the alder 
along the shores of the lake be removed imme- 
diately; that all timber and land above the 
3,000-foot level be acquired, except that owned 
by the United States Government; that the log 
ging companies be limited as to the amount of 
timber taken out each year; that as many trees 
be left for reseeding the area after lo; gging as 

may be necessary ; and that $30,000 be appro 
priated as the initial investment in the cost of 
operation for the first year on a planting basis 
of 1,000 acres. 
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Myron Woodard is seen holding up head of sunflower. 


Colonizing Cut-Over Lands 


Nov. 24.—The Farmers’ 
Land & Canal Co., allied with the Powell 
Lumber Co., has recently undertaken to colonize 
the prairie lands south of Lake Charles, in the 


LAKE CHARLES, La., 


territory near Holmwood and Bellevue. The 
plan is being worked out by W. P. Weber, 


president of the Farmers’ Land & Canal Co., 
with a view to developing farm lands in this 
part of the State now that a great part of the 
timber has been cut. The company has just 
completed the construction of twelve 3- and 4- 
room cottages with barns, each house situated 
in a 40-aere tract. Early in the spring the 
company put up twenty houses, making in all 
thirty-two. There has been no difficulty in se- 
curing industrious farmers to move into this 
section. The suecess of the venture last spring 
prompted the company to extend its activities. 


‘6 

Is “Sunwood” a New Product? 

SILVERTON, ORE.; Nov. 22.—Situated in the 
heart of the Willamette Valley, this enterprising 
little city, with a great deal of interest in the 
wonderful products of the rich valley, is also 
somewhat of an indus- 
trial center, having two 
large sawmills as its in- 
dustrial plants. 

This fall the town 
had a three-day com- 
munity fair. Among the 
various wonderful farm 
products exhibited was a 
huge sunflower grown 
by Oliver McLaughlin, 
but which because of its 
great height could not 
be placed with the 
pumpkins, squash, corn, 
tomatoes, and other 
products. However, an 
appropriate place was 
found for it in the 
booth of the retail yard 
of the Silver Falls Tim- 
ber Co., as will be noted 
from the accompanying 
illustration, which shows 
Myron Woodard, who 
ig general manager of 
the Silver Falls Timber 
Co., holding up the huge 
head of this sunflower. 

Myron Woodward is 
one of the best known 
characters of the lumber 
industry of Oregon, be- 
ing the general manager 
of companies operat- 
ing two large sawmills, 
and also quite prominent 
in affairs throughout 
the valley. It was not 
surprising, therefore, to 
find that shortly after 
the sunflower had been 
erected in the booth, it 
had been adorned by a 
neatly printed placard, 
evidently the inspira 
tion of some of Mr. 
and which bore the follow- 


at Com- 


Woodard’s friends, 
ing inscription: 
‘*Myron Woodard’s Sunwood, grown by 
Oliver McLaughlin: A Cross Between Douglas 
Fir and Sunflower. Will Be Used by Silver 
Timber Co. in the Reforestation of the 
3asin. (Signed) Paul Bunyan, chief 


Falls 
Abiqua 
logger.’ 
The sunflower stood 14 feet high and the head 
wus 22 inches in diameter. 
(SREB AABBBARGGGG’E 


FOREST PRODUCTS TREATED in 1923 by 135 


plants in this country totaled 224,375,468 cubic 
feet, or about 2,700,000,000 board feet. This 


output is virtually three times as great as the 
volume of business fifteen years ago, and repre- 
sents an increase of approximately 35 percent 


over 1922, when 166,620,347 cubic feet were 
treated. In 1918 the total treated was 122,- 
612,890 cubic feet. 
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REALM OF.THE RETAIL 








Milwaukee ies Is pera in Windieve Piedad of Lalas 
Steady Income from Dairying Makes for Good Business in Waukesha 


Those of us who attended the Wisconsin 
convention last winter had a chance to see 
the old and the new retailing as it appears 
to a big firm of modern lumber merchants. 
A group of men and girls employed by the 
John Schroeder Lumber Co. fixed up the ob- 
ject lesson in the form of a little play. They 
wrote the lines, de- 
signed the sets, took 
the parts, did the 
stage managing and, 
in short, handled the 
whole business. Frank 
Schoen, the service 
manager, told me that 


for quite a while be- 
fore the convention 
these young folks 
spent evening after 


evening down at the 
office learning their 
parts and practising 
their stuff so that the 
affair would get across 
with snap and_= ani- 
mation. If any of 
you have had to help 
with amateur dra- 
matics you know what 
a big job it is. Am- 


get the loose ends of the day’s business tied 
up before closing time. Trucks were going 
out with the last of the day’s delivery, loads 
were being’ put on in preparation for early 
delivery the following morning, stenog- 
raphers were finishing the grist of letters, 
and executives were up to their elbows in 


oF 888. 


\ 8 





important place it has in a community’s 
business of living. 


Appoints Service Manager 


We found Frank Schoen busy with his 
work as service manager. This is a relative- 
ly new job in the organization of retailing 
staffs, and doubtless 
only very large or- 
ganizations can go to 
the extent of detail- 
ing one specialist to 
create a department 
and give his entire at- 
tention to it. But this 
is a departure only in 
degree. Every yard 
in these days must 
give pretty careful 
attention to service, 
and this means more 
than the service of 
our fathers. Their 
idea was a good qual- 
ity of merchandise 
sold at fair prices, 
and it was a good idea 
for their times. It’s 
a good one for ours; 
and if our notions are 


ateur actors have different from theirs 
trouble with every- it is because we've 
thing; remembering added other things 
their lines, talking One of the principal thoroughfares of Milwaukee, a handsome city of some half million and not because we’ve 
like human _ beings, population and an up-and-coming indus trial center taken anything away. 


even walking across 

the stage. With all these difficulties to be 
overcome, the young people from the 
Schroeder office must have worked hard; for 
they produced a very entertaining and 
amusing play that packed a big punch in its 
mitt. With two lumber offices side by side, 
one of the old-time variety and the other 
making use of modern methods, they sent 
their customers, by ’phone and in person, 
first to one and then to the other. The re- 
sulting conversations and the use of old and 
new methods in dealing with these custom- 
ers carried over to the audience the change 
that is coming about in lumber selling. 

The only regret we felt was that the 
audience didn’t much need this gospel 
preached to it. The men present were us- 
ing the new methods in some form or other 
in their own dealings. It was something 
like preaching about the merits of church 
attendance to the faithful who do go to 
church anyway. But it did us all good. We 
need to have our faith increased and our 
hopes confirmed; and there are few things 
more effective for the purpose than to know 
that a big and successful company uses 
these new methods, and believes in them 
enough to pass them on in this way with 
the stamp of its approval. 


Important Community Force 


While in: Milwaukee on this little fall trip 
we went around to the big plant of the John 
Schroeder Lumber Co. and found the place 
boiling with activity. It was late in the 
afternoon, and the staff was hustling to 


details of sales and purchases. It’s inspir- 
ing to see a big machine of this kind work- 
ing easily at full load and suggests, as per- 
haps nothing else can, the strength and dig- 
nity of the retail lumber business and the 





Make Your Back Yard 
aia 5 —— 

















Convert that unused space behind your house into a 
steady income. A two, three or four car Factory-built 
Garage, erected on your premises, yields a dividend of 
30% to 40% on your investment. 


Telephone Lincoln 5720. 


QOHN SCHROEDER [UMBER ©. 


24 Dozen Boards ora Dozen Carloads” 
Foot OF WALNUT ST. MILWAUKEE wig 
Selling ready-made garages and cottages is an 
important part of the business of the John 
Schroeder Lumber Co., Milwaukee 


I’ve no doubt but that 
Mr. Schoen is prepared to offer service to the 
Schroeder customers that wouldn’t be called 
for in many yards. The difference in com- 
munities and in their needs and possibilities 
shows up at once in the kind and amount of 
service that can be made a profitable part 
of the yard machinery. But the Schroeder 
people evidently believe that the smallest 
yard can take an active share in helping 
customers get the houses they dream about. 
Else the organization would not have been 
at so much pains to stage the little drama 
at the convention. That play didn’t show 
yard offices doing a million dollar business; 
it centered around yards such as might be 
found in any town or village. 


Sells “Factory Made” Cottages 


Mr. Schoen tells me that Milwaukee has 
had a big year of building; an agreeable 
fact that has already been mentioned in 
these columns. This service department, 
like that of the Wilbur Lumber Co., men- 
tioned before in these columns, has _ its 
hands full of plans and specifications for 
future work; some to be done this fall and 
winter, some to be done next season. 
One very interesting and rather important 
part of this company’s business is the sale 
of “factory made” garages and cottages. 
These little buildings, I’m told, are popular 
in the resort country. They’re easy to put 
up and are real houses, and are found satis- 
factory to live in. 

“We like to sell these buildings where 
they’re suited to the needs of the customer,” 
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Mr. Schoen said, “for they’re a standardized 
product that we can handle with exact 
knowledge of costs. By making them in 
this way we can keep the price right and 
still make a fair profit. They’re easy to 
sell. But we don’t get downcast if we can’t 
make a sale of this kind. If we find a live 
prospect and yet fail to interest him in one 
of our factory made buildings we simply 
put a contractor in his way. We of course 
do business with many contractors who 
know our service and deal with us quite 
regularly. We know the customer is a live 
prospect, so it’s just a matter 
of getting him into touch 
with a builder who can meet 
the man’s special desires. 
We sell the building material, 
and that satisfies us. 


Plans Feed Building 


Desire 


“The company has its own 
plan books, and these books 
are an important and useful 
part of our service. They’re 
useful in several ways. We 
sell a good many houses out 
of them with such minor 
modifications as the owners 
may want. Then they’re use- 
ful in feeding building desire. 
The proposition works out in 
somewhat the same way as 
the factory made cottage and 
the contractor. If we can’t 
sell one of our plans we’re very content 
to let the prospect study these plans until 
he is fixed in his determination to build a 
house anyway. Then we’re ready to get him 
a special plan that will suit. We sell the 
building material, and that’s our main ob- 
ject. The plan book has stimulated desire 
for a home and helped us make the sale. 


Building and Loan Helps 


“The building and loan is quite generous 
in its loans. The amount advanced in this 
way reaches 65 percent at times and often 
even more, depending on the type and loca- 
tion of the building and the character of the 
owner. This kind of loan has been a great 
help in getting houses built here in Mil- 
waukee. I don’t know how much the sav- 


ing habits of Americans have changed in * 


the last generation or two, but if a man can 
save for his home after he gets it he’s much 
more likely to undertake the business. It 
seems hard for an American to settle down 
to the business of just saving money. It’s 
likely to burn a hole in his pocket. Ad- 
vertising is so persuasive, and there are so 
many desirable things to be got with money 
that the stuff seems to melt away unless it’s 
promised in advance.” 

We regretted leaving Milwaukee, both be- 
cause we like the big town and because time 
and space did not allow us to see all the 
good dealers who do business there. The de- 
partment hopes to see others of them from 
time to time as opportunity offers. 


Autumn Is Glorious Season 

At the time of our visit Wisconsin was in 
the full glory of autumn. Frost had touched 
the leaves, and the maples were like giant 
candle flames of lemon yellow. Oaks were 
green and bronze, sumac lined the roadsides 
with all the tints from maroon to crimson, 
and the low hills and fat valleys were filmed 
in the haze of Indian summer. This “season 
of mists and mellow fruitfulness” is the 
glory of the year; and a person finds himself 


trying to breathe it in and soak it up in his 
memory against the coming of winter. Al- 
most every farm we passed was busy with 
corn binder and silage cutter, getting ready 
tons of feed for the big dairy herds that 
give to this part of the State its pastoral 
appearance. A person who drives through 
Wisconsin in October sees Autumn herself— 


“Close bosom-friend of the maturing sun; 
Conspiring with him how to load and bless 


With fruit the vines that round the thatch- 


eaves run; 





The office of the R. A. Lamp Lumber Co., of Waukesha, Wis. 


dwelling and has a real homey appearance 


blue-ribbon cows or jewels or palaces must 
have a barrel of money and that now is the 
time for all good sellers to get all the traffic 
will bear. However that may be, a num- 
ber of dairymen thought the time was op- 
portune to put quality into their herds and 
paid the fancy prices asked. Then when the 
slide came this expensive cow stuff couldn’t 
pay its way, if the original investment is 
used as the basis of calculation. 


Dairymen Forgetting Slump 


A dairyman feels that in charging off 
losses, his situation differs 
from that of a merchant. A 
lumberman who bought lum- 
ber at $75 and had to sell it 
at $50 took his dose with 
whatever grace he _ could 
muster and started over 
.again on the new level. But 
a dairyman isn’t selling cows, 
he’s. selling milk. If he 
bought his fancy cow because 
she was a fine milker and not 
solely because her great- 
grandsire was a_ grand 
champion, he may as well 
keep her as to sell her at a 
price he’d have to pay for 
another cow that gives as 
much and as good milk. So 
he’s still got his $500 cow, 
and every time he looks at 
her he thinks of that big 
handful of money. She’s not 


, is a former 


To bend with apples the moss’d cottage- making him a return on the investment. It’s 


trees, 


Waukesha in Banner Dairy County 


A short drive from Milwaukee brought us 
to the city of Waukesha, the capital of the 
banner dairy county of the State. Wau- 
kesha is a pretty little city with streets run- 
ning at all angles. A stranger needs to 
mind his landmarks if he isn’t to get lost. 
The first yard we happened to visit was that 
of the Palmetier & Abell Lumber Co., an at- 





lawn 
Lamp 


This box shaped display stands on the 
in front of the office of the KR. A. 
Lumber Co. 


tractive place that seemed to be working 
along at a rapid rate, taking care of the fall 
trade. Mr. Abell said that building had 
been just a bit slow, due to several causes 
that are by way of being remedied. In the 
flush times a good many dairymen bought 
blooded stock at high prices; and when 
times are flush this fancy stuff, whether it 
is a dairy cow with a royal pedigree or a 
sable coat or a country estate in West- 
chester County, takes a real hop in price. I 
suppose the idea is that people who want 


a bit useless to tell him to charge off the 
difference and forget it; for there she is, re- 
minding him of what she cost. This has 
had a dampening effect; but as time passes 
the sharpness of the recollection becomes 
dulled. Money comes in, and even if it isn’t 
as much as the dairyman feels he ought to 
have in order to justify his original judg- 
ment, nevertheless it is money and will buy 
things. So even the over-sanguine milk 
producers of four years ago are recovering 
their spirits and are making some improve- 
ments in their farm buildings. 

Our visit occurred before election, and Mr. 
Abell, who has been a lifelong Republican, 
was thinking and talking politics. A citizen 
of “Fighting Bob’s” State could hardly be 
indifferent to political events this year. 
Everybody in Wisconsin to whom I talked 
seemed to be either crazy for or dead against 
the senior senator. He appears to be the 
kind of a fellow who inspires extreme emo- 
tions. At least no one to whom I mentioned 
recent political developments seemed to re- 
gard him with indifference. 


Office Looks Like a Home 


The R. A. Lamp Lumber Co. is, I think, 
a comparatively new yard. It is located on 
a residence street and is an attractive place. 
The sheds are well back, and the office is 
a former dwelling house with a nice lawn out 
in front. Mr. Lamp, the young man who 
owns and operates the concern, tells me that 
building restrictions prevent his moving the 
office out to the sidewalk, but that he does 
expect to move the house out to the resi- 
dence line. Other things being equal, we 
think that a yard and office located in this 
way is quite satisfactory and perhaps gives 
a person a slight advantage in merchandis- 
ing homes. The office looks from the street 
quite like a dwelling, except for the neces- 
sary firm signs, and while the effect of these 
things can’t be measured in sales we have 
the feeling that such 2n appearance may 
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help in fostering a home-building desire. 
Mr. Lamp rather shook his head over out- 
side competition; but in this case it is not 
the catalog men who are troubling. On the 
contrary it is the nearness of Milwaukee 
yards. Mr. Lamp mentioned a bill that he 
figured on and lost a 
few days before my 
visit. When estimated 
at the usual retail 
prices the bill 
amounted to less than 
$700. Since he knew 
he was meeting out- 
side figures Mr. Lamp 
made the price as 
close as he felt he 
could; and then it was 
bought out of town at 
about $160 under the 
regular retail price. 
“It’s a little hard to 
understand,” he said, 
“for all those fellows 
have had a big build- 
ing’ year; 
the biggest for many 


years if not the best in the history of the 
city. I don’t like to think what’ll happen 
to the Waukesha yards if the time comes 
when we have a big volume of trade and 
Milwaukee doesn’t have much and gets 
really hungry for business.” 





probably The dairyman who takes cash produce to market every day is a de- 
sirable customer for the retail lumberman 


Mr. Lamp, in commenting on the import- 
ance of dairying, mentioned the interna- 
tional dairy show that had been held in Mil- 
waukee. Certainly that city is well located 
as a capital of American dairying. These 
farmers raised a big hay crop and, while the 
corn was not as good as they had hoped for, 
they got a good lot of silage. There’ll be a 
lot of cows milked in Wisconsin this win- 
ter, and there’ll be some barns and houses 
built next summer. 

The Wilbur Lumber Co. has a branch yard 
and a sash and door factory in Waukesha. 
The head office of this big and vigorous cor- 
poration is in West Allis, a suburb of Mil- 
waukee. It is an old and stable company 
and operates about sixteen yards in Wiscon- 
sin, Illinois and Indiana. The local sash 
and door factory employs about a hundred 
men. The yard manager told me about the 
same story I’d heard in the other Waukesha 
yards; that business has been reasonably 
good and that prospects for trade next year 
are excellent. This yard is located down 
town, at the very edge of the retail district. 
On some later trip the Realm hopes to have 
the pleasure of visiting the head office. 


Tips and Topics for the Wide Awake Lumber Merchant 


Keeping Paint Fresh 


Every lumberman handling paint knows that 
it settles and gets very hard in bottoms of cans 
sitting a long time on shelves. Yet many do 
not take precautions to prevent its doing so. 
One way is always to take cans from the 
same end of the row when selling, and put new 
paint in at the other end when adding to stock. 
Make it a rule to move all cans in the direc- 
tion of the selling end and keep rotating the 
stock in this way, and if it is moving at all 
there will not be much trouble with any of it 
getting too hard for easy use. 

Another method in addition to rotating stock 
has been used to good advantage by a lumber- 
man who makes it a practice to turn cans upside 
down, keeping about half the stock in this 
position all the time. The pigment that has 
settled to the bottom will, in a few days, grad- 
ually turn loose and drop in a loosened condition 
to the other end of the can. If cans are thus 
regularly turned end for end every few weeks, 
there will be no complaint from customers on 
hard and unsatisfactory paint. Even very old 
paint may be improved a great deal by the end 
reversing treatment. Floor paint and some 
other specialties are very troublesome in this 
respect and should be turned much oftener than 
wall paint. It takes work, of course. But 
what doesn’t if things are done at all like 
they should be? Just about half the profit in the 
lumber and paint business is made by turning 
stock at a certain gross margin above cost with- 
out taking any account of depreciation, while 
the other half is made by taking measures to pre- 
vent loss through depreciation. This is ef 
ficieney engineering, although it has not yet 
been given that deserving title. 


Colored Lumberman Is Ambitious 


The following letter received by the AMER- 
ICAN LUMBERMAN from the Deblieux Lumber Co. 
(Inc.), of Opelousas, La., contributes a clever 
bit of humor to the rich but rarely recorded 
fund of human nature happenings that are of 
frequent notice in the daily life of lumber 
workers of the woods, mills and yards: 

‘We are interested readers of ‘Confessions 
of a Yard Manager’ and as we frequently run 
across some choice bits of wit and humor along 
the same line, we are sending you a post card 
which afforded the members of our office force 
a hearty laugh. 

‘In connection with our mill we operate a 
retail yard in this city, and always keep two men 
on the yard to stack lumber and load wagons. 
Both of these men are negroes, but of quite 


different moral temperaments. One is a young 
man of about 25, studying to be a preacher, 
while the other is about 45 and something of 
a hardened sinner. 

‘*A few days ago the young uegro left his 
job to go to a nearby town and enter college. 
A day or so after his departure his friend came 
in and asked us to read a card he had received, 
which is the card that we are enclosing: 


Baker, La.9/9/2A 
My Dear,Mr.Allen;: 

Iwould be less than human to not 
write you these few lines, heaving 
sustained so close a relation for the 
past year. 

Beker is abeautiful health resort- 
being visited with cool breezes from 
the four Cardinal points. 

Leland College climaxed the attract- 
ions. I want to study that I may serve 
‘ny people more. 

I love the peopl: very well, and 
my love is returned dy all. 

I miss you all, Sut your comany is 
amly replaced by hundreds of smiling 
faces. Tell all the boys "howdy'! 

Tell John Colla that he did not do as 
he said Sunday svening. I hope you all 
will set along nicely with the unload- 
ing and stacking of your lumber. 

THIS iS A SPECIMEN OF MY TYPEWRIT- 
ING. How do you like it? 

Well I shall close. 

I am, Yours very truly, 

C.E.J. 

Box #Lol Baker, La. 

‘‘After having read the card to ‘Mr. Allen,’ 
he remarked: ‘My, boss, but doan he bear 
down on dat dictionery stuff hard?’ 

““T then asked if he would like to dictate an 
answer, Which he eagerly did, and it ran as 
follows: 


Dear Mr. JACKSON: I received your card, and 
was very proud to hear from you and that you 
was doing quite well. Hope that you will succeed 
in your young minister work. Pray much. Hope 
that we will see some day. We are getting along 
fine and doing quite well. All send love. From, 
Yours truly, J. E. A 

‘“While he was dictating the letter une of 
the boys in the office asked Allen why he too did 
not use some big words, to which he replied: 
‘Well, boss, you see dat nigger rubs his haid 
aginst a college wall, but I rubs mine aginst 
a pile of lumber.’ ’’ 


A Thankful Loser 


A lumber dealer in a town where competition 
was rife tells of some good luck experienced 
by losing a sale. This was in a farming coun- 
try where cotton was being introduced as a 
staple crop and cotton gins were being erected 
out over the rural districts. The lumberman 
had a letter from a gin promoter somewhere 
back East advising that he had sent a construc- 
tion man out to put up a plant a few miles from 
this lumberman’s town, and stating that this 
man had authority to go ahead and contract for 
the lumber, which would be paid for promptly 
on the arrival of the owner by the time the 
building was completed. He also gave a for- 
midable list of references as to his financial re- 
sponsibility, including various banks and ma- 
chinery companies with whom he stated that he 
had dealings. This all read very well and it 
looked pretty good for a three thousand dollar 
bill of lumber. The dealer immediately wrote 
inquiries to the references, and at the same time 
called up the building foreman out in the coun- 
try to get more definite information as to fur- 
nishing the job. The foreman said that he was 
just about ready to send for the lumber and 
would come in that night and bring the bill 
and complete all arrangements if the lumberman 
would wait at the yard office late enough to see 
him. Of course he would wait—otherwise some 
snooping competitor would get wind of the deal 
and make trouble. However, it seemed almost 
certain that for some reason this yard had been 
singled out by the gin promoter as the only one 
he intended to patronize, as the agent had con- 
firmed the letter of information by stating that 
he had been instructed to get the lumber from 
this company. 

The manager of the yard waited as requested, 
but the agent did not show up. Away along 
about late bed time the manager of a rival 
yard drove by and told of having met the ex- 
pected party, quite by accident, as it seems 
he had got the names of the local yards con- 
fused, and had gone to the wrong one by mis- 
take and did not know the difference even after 
he had closed the deal and signed an order for 
the material. It was such a good joke the com 
petitor could not keep it, and he graciously 
explained to the loser that he thought it due 
him as a courtesy to just drive by and tell him 
he might as well go on home and go to sleep 
and forget about it. He went, but with a feel- 


ing that would have been considered anything 
but complimentary to his shrewd competitor, 
who had played in luck at his expense. 

But it happened that the eager competitor 
did not have any advance information about 
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the project, and did not take the precaution to 
investigate the credit of the owner. In a few 
days replies began coming in from the inquiries 
the first dealer had sent out, stating that the 
gin promoter was in bad and that his assets 
consisted of hot air and a shoe string. The 
ther yard delivered all the material and ren- 
dered a bill, but no remittance came back. Oth- 
er creditors filed claims and soon the whole 
transaction was in a mess. The company not 
mly failed to collect any of the bill but in order 
to protect its account, bought up the stock of 


the concern and at last accounts was nursing 
the investment along on its books as ‘‘Sundry 
Property.’’ 


(saaaaegaaaaaaeeese 


Automobile Body Concerns Merged 


DETROIT, Micu., Nov. 25.—Details of the 
merger of the C. R. Wilson Body Co., J. C. 
Widman & Co. and the Townson Body Co. into 
a new corporation to be affiliated with the J. W. 
Murray Manufacturing Co. and to be known as 


the Murray Body Corporation were announced 
today. The corporation is to be capitalized for 
$12,300,000 and will be under the leadership 
of J. W. and J. R. Murray, of the Murray Man- 
ufacturing Co., one of the largest firms of in- 
dependent sheet steel manufacturers. This con- 
solidation is the first of any size in body manu- 
facturing history as all of the constituent eom- 
panies have been large manufacturers of closed 
bodies. The new company also announces the 
closing of a $5,000,000 contract from an im 
portant automobile manufacturer. 


October Building Permits Show Good Gains 


feports of building permits issued 


struction scheduled for the next few months. 


projected. The campaign of education to 
building publie that winter construction is 


conomical apparently is taking effect. 


3uilding permits for the first ten months of the year reach a total & 4 
that would have been considered stupendous four or five years ago, 
For instance, 
valuation for twenty leading cities of “the a for the first ten months 


almost beyond the imagination ten years ago. 


-——Oct., 1924——, --—Oct., 1923- 
No. of No. 0 
Permits Valuation Permits Valuation 
Alabama— ; a 
Birmingham .... 742 $2,487,594 554 $1,544.183 
Arkansas— 

Fort Smith ...... 193 116,401 179 128,308 
Little Rock ...... 251 §10,230 285 326.698 
California— z 
AIGMCEA  occcccee 102 192,093 5 129,879 
COMPTON .cccsvice 79 95 ,392 93 172,075 
Up Ol RE rere ra 161 181,355 228 1,392,081 
GICMIRIE: ove eens 262 811,845 327 805,506 
Long Beach ..... 483 986,275 489 2,336,695 
Los Angeles ..... 4,312 11,057,277 6,632 20,541,872 
Gakiand ccrcccves I, pas 2,619,703 1,275 2,759,208 
Pasadena ...+-.+- 1,551,667 436 1,062,362 
Sacramento ..... ool 914,829 364 448,897 
San Diego ....... 625 1,125,341 535 1,318,147 
San Francisco ... 818 6,116,313 909 3.793.374 
San JOs@ ccccccsee T2 183,950 119 207.040 
Santa AMA .eccee 84 169,690 15 401.578 
BOORION .icavens 129 12,909,200 164 323.700 

Colorado— 
Colorado Springs.. 118 91,982 119 770.075 
BOTEE cccsccess See 2,769,200 630 2.386, 600 
PUG. Siccesceus 133 303,894 97 63.255 
Connecticut— 
Bridgeport ...... 171 437 ,8A7 130 175.770 
New Haven ..... 173 486,798 182 1,586,085 
Delaware— 
Wilmington ..... 100 189,432 100 176.949 


Dist. of Columbia— 
Washington ..... 857 4,048,236 797 2,273,096 


Florida— 
Jacksonville ..... 363 488,727 337 2.442.819 
Lakeland ........ 88 187,525 88 116,165 
ee 381 1,009,351 304 560. 026 
Pensacola eo we ce 62 35,166 68 53,256 
Tampa ........ 469 581,914 254 202,212 
Georgia— 
Oe ee 452 1,335,105 424 1,133.323 
Augusta ...ccc.0- 142 66,311 192 40,888 
ree 188 132.9388 194 139.405 
MYANMAR ..coses 57 58,509 52 89.575 
Idaho— 
BONE acasseariccyiarir 91 84,997 80 32.448 
Illinois— 
AUFOPA 6s. cccescs 114 204,860 163 302.866 
CHCSBO: oo. c'ssv:00< 1,371  23,830,3 350 1,618 27,837,350 
Decatur ......e0. 158 428, 12 140 315.950 
East St. Louis .. 181 410529 158 306.550 
Evanston ..... oe. 156 1,277 670 160 1,300,239 
Maywood ........ 59 190,925 79 426.00) 
| ere 265 288,295 183 447.725 
MNOS wiccens kee 23 59.371 24 40.710 
Rockford ........ 210 283,340 174 253.355 
Springfield ...... 252 274,650 187 774,408 
Indiana— 
ree 15 56,200 24 70,850 
Evansville ....... 329 428.360 228 224.360 
Fort Wayne ..... 288 798.768 274 745.600 
Se ae 210 707.946 161 372.825 
Hammond ....... 145 514.825 122 338,200 
Indianapolis re 1,83 2,078,707 1,751 2,757 826 
Richmond ....... & 104.067 68 45.871 
South Bend ...... 410 382,620 506 613.042 
Terre Haute ..... 842 300,839 232 319.63 
Iowa— 
Cedar Rapids .... 120 247,790 154 312.090 
Davenport ....... 91 120.737 156 653.083 
Dubuque ........ 106 134,616 57 176.365 
Mason City ...... 34 36.780 77 72.105 
Sioux City ...... 164 580,585 133 305.775 
Kansas— 
Kansas City .... 97 304,155 165 218,135 
ROMMEL ooh sini tawie 186 202,362 177 734.076 
WOME Gases cea 289 474,511 327 447,077 
Kentucky— 
Covington ....... 3 151,400 58 101,050 
lexington ....... 81 211,385 79 176.160 
Imuisville ....... 524° 2,145,115 449 848.262 
Louisiana— 
New Orleans ..... 286 1,425,800 281 1.558.315 
Shreveport ...... 340 595,642 301 400,238 
: Maine— 
Portland ........ 136 295,045 118 337.150 


during October in 
ities of the country indicate a large and well distributed volume of con of 
A significant phase reflected 
in the totals is the increased scale on which winter construction is being 
show 


1924 
1923. 
was $1,638,036,204, 
of that amount, 


the principal of is $1,825 


contractors and the 
only practicable but 


and 
the total 
c—Oct., 1924—, ——O0et., 1923 


No. of No. of F 
Permits Valuation Permits Valuation 








Maryland— 4s 

Saltimore ....... 2,657 3,547,920 2,127 3,854,988 
Cumberland ..... 38 61,050 47 105,920 

Massachusetts— 

NOVOEIG sacccaves 52 49.480 58 m4. 720 
DL: da'duvenin ners 1,246 3,712,274 986 eon 1 
od 0. eee 120 128,070 119 3.955 
Cambridge ....... 123 870,406 112 432,625 
OL CL ere 35 109,410 39 65,850 
Chicopee ..cccece 98 334,025 82 246.225 
Wall River wsvcacs 125 1,019,975 165 280.575 
FPitehbUre .<.ccces 42 65,805 47 95.147 
Fiaverttll occ ccs 41 53,010 52 142.485 
TIOISONO.  asccnecue 78 333 500 106 232,875 
Lawrence ....... 47 325.625 139 1,018,355 
ROGUE 66 cu Hes oes 123 336,080 163 488,287 
VUE cecceccusves 172 414,571 125 303 .660 
Medford .sccccecs 116 714,405 105 345.878 
New Bedford .... 103 471,300 139 887.900 
North Adams ... 11 17,860 30 23.120 
re 254 507 404 196 621.005 
PRN ciéatvtc asus 115 100,610 106 135.985 
Somerville ...... 4 203,020 107 264,025 
Springfield ...... 355 1,320,100 231 723.815 
WltheM ciccccee 49 87.730 52 112,165 
Worcester ....... 355 1,181,195 343 1,269,855 

Michigan— 
Battle Creek .... 125 328,329 119 228,925 
BOF CIF cccccses 173 98,278 148 72.744 
WIGUIONS. 6ccrscane's 4,003 14,952,086 3.426 12,485,880 
PRIME ccccccccvedes 421 500,836 804 1,003,151 
Grand Rapids ... 712 614,310 567 686,660 
SHCKBON § sccccces 140 137 689 113 205.262 
Kalamazoo ...... 121 180,565 131 119.972 
pF eres 176 243,426 276 812.790 
PORTIAC cccccccce 115 171,384 151 216.575 
SAGIMAW cccacces 204 168,548 200 146,850 
Minnesota— 

DA sc asestceees 282 656,547 284 439,165 

Minneapolis ..... 921 1,774,075 1,115 2.416.315 

Sie PAUP ccenccaes 692 2,519 232 678 1,700,608 
Mississippi— 

TROCUOE - cd cicccecis 46 159,100 81 72.000 
Missouri— 

Kansas City ..... 621 2,594,872 421 2,397,450 

A) 74 87.260 97 130,890 

St. FAWIG 2. ciiccens 1,463 9,032,225 1,603 2.111.695 
Montana— 

POU. waslecucews 10 102,895 ° 9 4,480 
Nebraska— 

(pS 146 326,955 114 193.785 

CHER: -. cect dnnes 320 1,136,362 229 805.910 
New Hampshire— 

Manchester ...... 154 268,416 126 151,390 
New Jersey— 

Atlantic City* .. 232 4,183,993 wae ineas 

PRON caweaenes 33 174,150 69 255. 
GUN naccénnne 152 495 374 154 239.65 
East Orange .... 106 469,713 141 234.523 
Elizabeth .....e- 157 494 507 171 536.926 
PIGDONOR a5 cncces 24 65,325 2 52,100 
Jersey City ...c 162 1,110,927 186 1,041, 866 
og), eee 549 2,298 639 540 2.774.716 
ee | ene 70 395,233 66 119.277 
by ea 71 278,800 74 362,825 
Plainfield ....... 85 260,756 52 324.285 
FONUGM  iccictccen ai 179 391,245 245 512,535 

New York— 
ATOR cccvscces 63 1,558,399 725 1,195,344 
PO ccnciesiwks 31 62,925 46 35.025 

Binghamton .... 391 327,711 443 361,405 
a 979 2,591,712 1,016 2,306,000 
Mt. Vernon ...... 87 941,390 114 478.965 
New York City: 

RIG cciaecdes 830 8,369,975 1,016 6,847,838 
Brooklyn «cscs 2,668 14,747,651 2,105 18,001,662 
Manhattan .... 282 26,315,800 562 23,288,740 
eee ee 2,504 10,504,005 2,173 13,226,440 
Richmond .... 281 582,216 186 959.690 
Niagara Falls.... 116 397.793 115 282. 971 
Schenectady ..... 175 980,825 236 “ 

SPVSCUMS ..cecece 375 902 303 358 
MIOT ceacvescencs 90 179,000 44 
Wee | stuvivicens 85 450,250 257 
Watertown ...... 185 164,065 148 f 
VORRGIE <i ascccce 140 893,900 106 1,041,200 


*No report for October, 1923 





5,692,431, os $1,738: 
The total valuation for 
and for the entire 
or only $499,399,128. 

The total valuation of permits issued in 210 cities reporting to the 
American Contractor for October of this yea 
percent gain over 7 
increase over September of this year. 
of permits issued in these cities for October, 
corresponding month of 1923: 





,428,812 for the first ten months 
the entire year 1922 
year 1914 was less than one-third 


Shien: cities for 


is $292,370,116, which is 
year, as well as a substantial 
Following is a detailed showing 
1924, with figures for the 


October of last 


-—Oct., 1924—_, a, on 1923—— 
No. of Yo. « 
Permits Valuation P onanite Valuation 


North Carolina— 





Asheville ........ 125 650,835 111 283 .944 
Charlotte ....... 74 652,130 70 272.265 
Wilmington ..... 28 79,000 15 19.5650 
Winston-Salem .. 241 583,835 193 311.750 
North Dakota— 
WON vc caascucas 11 21,971 36 226,260 
Grand Forks ..... 18 32,925 13 105,250 
Ohio— 
Po ee eee 579 78,741 43 697.765 
Oo ae 346 713,586 355 710562 
Cincinnati ...... 1,621 1,825,530 1.705 3,142,455 
Cleveland ....... 1,705 5,702,150 1,786 5,733,300 
Columbus ....... 652 1,367,600 677 1,345,500 
ROO os cctcseec 372 819.651 349 713,826 
i 101 263, po 67 99.740 
Mansfield ........ 89 316.530 76 100,290 
Sandusky ....... 63 56,570 60 52.475 
Springfield ...... 107 105,010 115 105.775 
ROOM ww -di¢fereia cus 719 1,485,464 6A8 1,348,419 
Youngstown ..... 365 3,082,220 253 515,840 
Zanesville ....... 47 101,700 71 334,235 
Oklahoma— 
Muskogee ....... 23 25,063 34 69.990 
Oklahoma City .. 162 347,357 152 284,145 
On dwadcceudd 225 592,818 130 391,319 
Oregon— 
POSGIENG cececscs 1,457 2,425,195 1,679 2,136,360 
Pennsylvania— 
Allentown ...... 98 536,425 91 501.080 
PIG ccsancnese 187 257,721 187 216,373 
Bethlehem ....... 64 164,055 39 107,275 
 acuvccedad 44 193,690 44 108,087 
WRN - xcdcadcdccde 273 949.064 180 459.900 
Harrisburg ...... 88 469.745 93 486.470 
Johnstown ...... 72 498.000 79 896,000 
McKeesport ..... 92 245,800 64 93,250 
Philadelphia ..... 1,994 12,066,625 1,972 10,949,310 
Pittsburgh ...... 7 3,255,584 655 2,061,448 
Co are 67 265,350 94 147.300 
SOTHRIOD: co accccas 171 542.810 113 212.598 
Wilkes-Barre .... 181 373,954 105 872.029 
BOG cavsisseuade 58 639,328 95 255.517 
Rhode Island— 
Providence ...... 819 1,716,100 717 2,129,200 
South Carolina— 
Charleston ...... 30 22,704 2 69.937 
CORGMREEE:. cécccaed 125 228,302 101 125,508 
South Dakota— 
Sioux Falls ...... 42 91,525 33 64.535 
Tennessee— 
Knoxville ....... 416 381,496 333 453.394 
eC ee 558 1,699,360 474 1,017,250 
Nashville ....... 299 216,064 337 714.916 
Texas— 
NN adie cada ais 400 2 »769, 282 340 1,006,380 
RON ewidawe ee 60 55,405 88 98.350 
Fort Worth ...... 191 1,282,910 203 931,415 
Galveston ....... 284 79,423 372 154.444 
Houston ......... 672 1,662,994 654 1.278.529 
San Antonio ..... 406 1,637 325 409 568. 350 
Utah— 
CM Saccdeesees 35 163,800 34 47.100 
Salt Lake City... 141 451,041 125 481 955 
Virginia— 
eee 167 243,274 197 340.215 
tichmond ....... 252 599, 1: 32 272 1,828.79) 
po eres 158 171,: 1 183 436,257 
Washington— 
MUMINNG kcccaadas 176 81,625 189 61,675 
SERGE cccceceass 943 2,022,350 976 1,219,270 
SE cacececus 240 259.873 283 183 .892 
SONS. ccccecese 330 507,715 413 275.636 
West Virginia— 
Charleston ....... 67 140,012 116 294.644 
Huntington ...... 187 410,640 190 394,745 
WReGnel acacaceas 151 421,576 127 626,452 
Wisconsin— 
MGMOOER  cccccces 201 342.755 171 265,817 
eee 153 877,080 140 389.767 
Milwaukee ...... 823 3,805,359 4,446 6,047,773 
GORGE. 6 csceccce 15. 200.787 154 108.112 
WE tn cexacena 142 422 403 125, 186,372 
Sheboygan ....... 216 315,783 156 140,930 
Wyoming— 
Cuasane Be sit 28 13,460 21 17.875 
TOG cuccccces 75,153 $292,370,116 78,654 $271,904,65 
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Returning Lumbermen Discuss Conditions Abroad 


BALTIMORE, Mp., Nov. 24.—Richard P. Baer, 
of the hardwood firm of Richard P. Baer & Co., 
this city, returned last Monday from a trip of 
five or six weeks to Europe with some definite 
ideas of conditions on the other side. On the 
voyage home on the America, which he had 
boarded Nov. 8 at Southampton, Mr. Baer 
found there were two other men connected with 
‘he lumber trade among the passengers, one of 
‘hese being Axel Oxholm, of the lumber division, 
Department of Commerce, who was returning to 
‘his country after a lengthy stay abroad looking 
up data on the trade and studying the situation 
in various countries with a view to recommend- 
ing Ways and means for expanding the demand 
for American woods. The other traveler was 
Elmer 8S. Anderson, of the Southeast Lumber 
Export Co. of New York, who had been abroad 
seeking orders. 

Mr. Baer visited London, Liverpool and Glas- 
gow, and also went over to the Continent, spend- 
ing some time at Antwerp and Rotterdam. He 
fncountered much rain and had a rather disa- 
greeable time of it getting around, which left 
him with a cold on his arrival home. He gained 
the impression that there had been no improve- 
ment in the oak plank business in the United 
Kingdom. The railroads were not buying but 
doing whatever they could to tide over any needs 
which they might have, because of the unsatis- 
factory labor and general business conditions. 
The demand for lumber, he said, had undergone 
some change for the better, but the gain was 
se slight, the recovery having been held back 
YY consignment forwarding, which, if persisted 
in, would prevent further increases in the demand 
and would put the American shippers at the 
merey of foreign buyers. 

Mr. Baer said that the brokers and buyers in 
Europe were keenly alert and studied the Ameri- 
‘an market as closely as possible, keeping well 
informed as to any developments here. ‘They 
"ere posted, for instance, on the price movement 
= the extent of the available supplies, and 
could be depended upon to take advantage of 
“ny easing off in quotations. Moreover, they 


would pit one shipper against another, using any 
concessions held out to invite competition and 
depress the market. The forwarding on consign- 
ment of lumber for which there was no foreign 
market, or at least a very indifferent one, 
enabled the foreign buyers to pick up stocks on 
their own terms and destroyed the chances of 
profitable business. He urged consideration of 
this aspect of the situation strongly and also 
laid stress upon the contention that the pros- 
perity of Europe really depended upon good 
business in the United States. This country, he 
said, must lead in the revival of trade and as 
long as conditions were unsatisfactory here they 
could not be expected to show any material im- 
provement abroad. 


EXPORTER EXPRESSES OPTIMISM 


NEw York, Nov. 24.—ElImer 8S. Anderson, 
manager of the Southeast Lumber Export Co., 
returned last week on the liner America after 
a journey of five months in which he traveled 
more than 20,000 miles. Mr. Anderson talked 
enthusiastically of the outlook for the lumber 
business in the many lands he visited, especially 
as concerns trading with firms in this country. 
He believes the next few years will see more 
lumber shipped to South America and European 
countries from the United States than ever has 
been sent out before, and he feels that closer 
relations in every way will be the result of this 
better business. 

Mr. Anderson was accompanied on his travels 
by his wife and Elmer, jr., and said that 
whereas he went away primarily on business, 
he interspersed pleasure in liberal measure, and 
in almost every country he arrived when there 
was something of momentous interest going on. 





‘*Ran Into’’ Brazilian Revolution 
At Santos, the first stopping place after leav- 
ing New York, he ran right into the Brazilian 
Revolution, which prevented his making a trip 
to Sao Paulo by rail and really kept all the 
passengers aboard the liner for two days. When 
Mr. Anderson arrived in Rio Janeiro the revo 


lution had not yet been suppressed, but there 
was less indication of the revolt there than at 
Santos. The tourists also stopped in Monte- 
video and later proceeded to Buenos Aires. 


Argentine Lumber Market Active 


‘*T found the Jumber market very active in 
the Argentine,’’ Mr. Anderson asserted. ‘‘I 
was very well satisfied with business conditions 
there, and this favorable impression caused me 
to take great interest in Buenos Aires and in 
the country as well. I had expected to find the 
Argentine capital much like our American cities, 
but it is not. I would say that it is built more 
on the order of the larger cities of Continental 
Europe, particularly Paris.’? 

On the way from South America to Europe, 
the steamer made ten stops, including one at the 
Canary Islands, and finally landed at Lisbon. 
In Europe, Mr. Anderson visted Paris, Mar- 
seilles, Monte Carlo, Genoa, Rome, Naples, Flor- 
ence, Venice, Milan, Lucerne, Zurich, Stuttgart, 
Nuremberg, Leipsic, Berlin, Hamburg, Bremen, 
Antwerp, Brussels and concluded his trip with 
a long stay in the United Kingdom. 


Germany Coming Back Fast; Italy Unsettled 


Mr. Anderson said he was particularly well 
impressed with conditions in Germany, where 
the currency is rapidly being put back into a 
position equivalent to the American dollar. 
‘«The Germans are coming back fast,’’ he said. 
‘«They are re-establishing themselves and in my 
opinion will be on their feet much sooner than 
the experts themselves estimate. 

‘*In Italy I found conditions very unsettled. 
There was much militarism in evidence during 
our stay, and it appeared to me there will be 
something of enormous interest transpiring in 
the near future. 


New Governments Mean Better Business 

‘«We were in London during the recent elec- 
tion in which the Labor government of Premier 
MacDonald was overthrown. I found the busi 
ness men of the country very much pleased with 
the Conservative victory, and I expeet to see a 








34 AMERICAN LUMBERMAN 





NOVEMBER 29, 1924 





reflection of prosperity immediately. I should 
say that the re-establishment of Baldwin as pre- 
mier is comparable to the election of President 
Coolidge, and I feel that the same confidence 
that has come in this country will develop in 
England. 

*“T might add here another word about Ger 
many, for there I found the Nationals extremely 
hopeful and working hard with the great inter- 
ests of Germany at heart, so that in England, 
Germany and the United States the political 
situations have reverted to a position 
there can be nothing, in my opinion, but better 
business and better times for the three peoples. 

‘*Sterling is rising in England, and whereas 
while I was there the election had not had time 
a reflection on the Jumber industry, we 
ean safely expect a general awakening.’? 

Predicts Exports Will Soon Increase 

Mr. Anderson said that for the moment the 
demand for American lumber in Continental 
Kurope was not particularly active, but added 
that he had obtained definite evidence that the 
demand will improve and that before long lum 


where 


to cast 


ber laden ships will be making their way across 
the Atlantic in increasing numbers to the larger 
cities outside of the British Isles and to those 
cities as well. 


Minneapolis Art Gallery Now Assured 


MINNEAPOLIS, MINN., Nov. 25.—Arrange- 
ments just have been completed through which 
T. B. Walker, Minneapolis lumberman, will es- 
tablish his $600,000 Walker Art Galleries in 
Minneapolis for the benefit of the public of 
the city in which he has lived fifty years. Pre 
liminary announcement of Mr. Walker’s tenta 
tive plans was made in Nov. 22 issue of the 
AMERICAN LUMBERMAN. 

A corporation, to be known as Walker Gal- 
leries (Ine.), has been organized to ‘‘establish, 
own or contro] and maintain and exhibit, muse- 
ums, galleries of art and science,’’? with T. B. 
Walker president. Gilbert M. Walker and 
Archie M. Walker, two sons of the lumberman 
philanthropist, are named vice president and 
secretary-treasurer, respectively. Seven promi- 


nent men are on the board of trustees, all of 
them leading business men, bankers or profes.- 
sional men. 

While Mr. Walker is to finance building of 
the art museum himself, the corporation pro- 
vides for maintenance. Benefactors, patrons, 
fellows in perpetuity and fellows for life are to 
hecome members of the corporation. Member- 
ship is based on contributions, ranging from 
$1,000 to $25,000. Mr. Walker in his first an- 
nouncement said that, while he already had 
started excavating on his property on Lowry 
Hill, in the heart of the residence section, he 
would not let the contract for the superstructure 
until adjustments regarding maintenance had 
been determined. The corporation now provides 
for the maintenance and Mr. Walker said he 
would proceed at once to let the remaining 
contract and have the new building available in 
February. In it he is to place his valuable art 
collections, gathered over a period of fifty years 
in world art centers with the idea always in 
mind of some day giving it to the citizens of 
Minneapolis. 


Supply Yard Carries Out “Department Store” Idea 


Sr. Louis, Mo., Nov. 24.—-The Julius Seidel 
Lumber Co., this city, of which Julius Seidel 
ig president, has just completed a supply yard, 
which is quite different in many other respects 
than its nume from the old ‘‘ warehouses’’ which 
marked the retail lumber dealer’s yards. Mr. 
Seidel’s newest expression of enterprise is in 
line with an address he made before the Michi- 
gan Retail Lumber Dealers’ Association, Feb. 
7, 1924, as reported on pages 52 and 53 of the 
Feb. 9 issue of the AMERICAN LUMBERMAN, when 
he said: 

Dealers can be department stores in building 
materials. * * * We can keep a full line of 
building hardware and tools. A complete stock of 
paints, varnishes, glass and brushes. We can keep 
lumber; why not nails to nail it up and paint to 





has taken advantage of the location to adver- 
tise his wares most effectively. The total Vande- 
venter Avenue frontage is 310 feet, of which 
160 feet was only recently completed. 

Subsidiary Handles Hardware and Paints 

To take care of the hardware and paint ends 
of the building material business, Mr. Seidel has 
organized a subsidiary known as the Seidcl 
Paint & Hardware Co., which occupies a store 
room with a 62-foot frontage. There a com- 
plete line of hardware and paints is carried, as 
well as nails and carpenters’ tools. Even bi- 
cycles and kiddie cars to encourage the visits 
of the housewives and children in the neighbor- 
hood are shown. 

There is another store devoted to building 


where the products come from, it also gives the 
public a clear idea of the immense haul re- 
quired on some products and a better realiza- 
tion, therefore, of the cost of transporting them 
by rail. 

The Seidel supply yards are among the larg 
est in the country, with a capacity of about 
4,000,000 feet of lumber. They are accessible, 
convenient and pleasant, in line with the Seidel 
policy of making it easy for the public to do 
business with the company. Brick and concrete 
are used in the construction of these buildings. 
The sash are of steel, and 1,760 panes of win- 
dow lights give the buildings a cheerful aspect. 

A 16-foot alley is in the center of the build- 
ings, thus giving room for two machines to 


Two views of the new lumber shelter and warehouse of the Julius Seidel Lumber Co., St. Louis, Mo., housing a complete line of hardware, paints 
and roofing materials in specially built stores connecting up with the older sections of the yard buildings 


finish it? If the public wants other than wood 
shingles, why not sell them anything they want? 
The sale of wood flooring can be helped by the sale 
of slaters’ felt, floor brads, fillers, shellac and var- 
nish. If we sell lath, why not lime, cement and 
plaster? If we stock molding, casing and_ base, 
why not sash, doors, stairs and cupboards? The 
big object of our existence is predicated upon our 
promotion of house building. 

The supply yards as completed by the Julius 
Seidel Lumber Co. have a dual purpose in 
carrying out the ideas of its president. They 
are used for the purpose of storing the upper 
grades of lumber to protect them from the 
elements and for the sale of all of the items 
of building material listed above. 

The supply yards face the yards proper, rail- 
road ears entering from the rear. Motor vehicles 
may also enter there or from the street—Vande- 
venter Avenue. This street has increased tre- 
mendously in importance within the last year. 
It is on one of the principal street car lines, and 
recently has been put on the route of a bus 
line. In addition it is in the center of a growing 
section of St. Louis. 

With reserve stocks of finished lumber in the 
rear, the front of Vandeventer Avenue side is 
given over to stores and displays. Mr. Seidel 


specialties, such as roofing and wall board. Here 
also is the office of the wholesale department in 
these lines. There are racks for wall board, 
and rolls for roofing, so that the prospective 
customer may make inspection the same as one 
does in a wall-paper department of a store. 

On either side of the stores are supply sheds, 
one on the west being devoted to flooring. In 
the center of this section are three oil paintings, 
showing a forest scene, a mill scene and a home, 
with the captions, ‘‘From Forest, To Mill, To 
Home.’’ Stocks of roofing, wall board and other 
building specialties are carried in the extreme 
eastern wing of the front of the building. 

No item is too small, The Julius Seidel Lum- 
ber Co. will sell one piece of wall board, or even 
half a piece if the customer so desires. 


Map Shows Where Woods Originate 

‘¢ American woods for American home build- 
ing,’’ is the slogan on a sign on the front wall. 
‘¢We bring the choicest products of the Ameri- 
can forests to your doors,’’ is the sign over an 
immense map of the United States. The map 
shows where the various woods originate, with 
lines terminating at the Seidel yards in St. 
Louis. Besides being educational in showing 


pass. Three spur tracks enter the building, and 
loading and unloading of cars may be done at 
the same time. The roadways and the floors 
are made of concrete. 

There are sanitary bins for flooring, as has 
already been told in the AMERICAN LUMBER- 
MAN. Much of the finish lumber is_ stored 
standing up. Besides being more convenient, 
this method gives the purchaser a better oppor 
tunity to see every piece of the lumber than if 
it were laid flat. 

The building has a second floor, which las 
many uses. There is an office for the foremas 
in charge, and there are sanitary toilet rooms. 

The frame department occupies a room 40x60 
feet on the second floor. Every standard size 
frame is carried in stock, and there is af 
electrically driven band saw for the manufacture 
of odd sizes. A carrier system is being 1 
stalled. 

‘¢Who would refute the fact that the depart- 
ment store was the creature of a public deman(, 
hence a success,’’ said Mr. Seidel in his Michi 
gan address. ‘‘We ean be building material 
department stores whether located in the cities 
or in rural towns.’’ 
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D FLOOR PLAN OF THE NEW LUMBER SHELTER AND WAREHOUSE OF THE JULIUS SEIDEL LUMBER CO. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., Nov. 24.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1924, Nov. 15; 1923, Nov. 17— 1924 1923 1924 1923 1924 1923 
SRR: BANS RINE RIOIN 5 aes ov 5506! nro Wissen sis wlvlo ene wee eee oe 71.236.367 76,204,300 78,614,375 71,981,709 87,277,575 62,918,585 
West Coast Lumbermen’s AsSs0CiAtion........scciccevcscccvenses 92,759,286 112,273,511 71,687 ,206 101,926,366 84,550.963 106,030,134 
Western Pine Manufacturers’ Association.........ccccececeeeee 23,953,000 30,027.000 21,542,000 22,108,000 28,125,000 22,400,000 
Callfornia: Hedwood AGSOCIOtON .iv6cccic cs cicc sce cose nvesneavecs« 8,477,000 10,329,000 5,935,000 7,945,000 7,197,000 5,001,000 
North Carolina Pine Apsociantion. .. ....<.0...0-00e01sesce80ceevess 9,286,709 9,055,945 9,193,264 10,234,425 8,571,364 5,197,744 
Northern Hemlock & Hardwood Manufacturers’ Association.... 1,158,000 1,302,000 2,025.000 1,504,000 2,890,000 1,345,000 
Northern Pine Manufacturers’ Association..........ccc.eeeceeee 1 024, 000 3,100,000 7,002,000 7,765,000 9,681,000 6,309,000 
PRED IO WOO 55.65 ORs Se eee Ra SAN EERe NS bakes ee 207,894,362 242,291,756 195,998,845 223,464,500 228,292,902 209,201,464 
Forty-six weeks: 1924, Dec. 30 to Nov. 15; 1923, Dec. 31 to Nov. 17— 
SUPREMO TL: PUTNEY. SAMINDON EINE 6.555.010 Wino arin 13.63 4 0 Bano tole erele Stee ets 3,605 ,234,040 3,557,232,721 3,631,177,725 3,610,288,870 3,574,427 ,252 3,402,793,698 
West Coast Lumbermen’s Association: ..... 6.5... 00000 ceccedsesces 4,298,885,246 4,675,771,23 4,404 523,615 4,819,032,399 4,284 330,591 4,682,530,147 
Western Pine Manufacturers’ Association................ 1,452,979,000 1,542,874,000 1,351,665,000 1,339,556,000 1,332,085,000 1,248,741,000 
California Redwood Association.......... aE ae oe 391,212,000 439,123,000 312,236,000 415,941,000 312,711,000 404,010,000 
North Carolina Pine ASSOCIATION 6 i )06i6.0.5.. 6:60 sco scene vce 346,799,346 403,058,682 351,309,482 415,303,763 315,267,262 330.670,362 
Northern Hemlock & Hardwood Manufacturers’ Association... 129 419 000 115,225, 000 108,865,000 114,774,000 84,231,000 98,518,000 
Northern Pine Manufacturers’ Association...............000005 412,803,800 475,616 ,300 395,024,800 374,173,500 389,881,000 351,208,900 
BRI ROMA IE WOR KGS oksisioieenedssccatasaasaspareaseeuese 10, 637, 332,432 11 208,900 940 10,554,801,622 11,089,069,532 10,292,993,105 10,518,472,108 
*California White & Sugar Pine Manufacturers’ Association, 
BEI = WV OOKG. 6 lok oo.w ie Ssan awe@ cusses ewinweve ws es Cre ee TO0,0TOIO00 =k 0 0 00% a 0COC ee 606 dev ae eG 
BION WO TNOY 2 09s 6060s harekasesnssnwiossa’s Ce ere Tee NS os 9,566,000 =. cencccss 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 46 weeks...... 168,809,000 120,567,000 140,774,000 144,879,000 129,437,000 130,471,000 
*Revised figures for forty-six weeks; not included in general totals; represents 69 percent of cut in region. 
se es 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Nov. 22.—Direct sales of Douglas fir from Nov. 10 to 15, inclusive: 
——Sales—— Prices ——————_ — Sales Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding 6”— No Feet No. High Low Spread 
ie SAR ee ee 4 21,000 3 $52.00 $49.00 $ 3.00 INO; 2 BNA DOT iv oivcics vs eceweies 64 486,000 9 $34.00 $29.00 $ 5.00 
Os C.. ci nneaa se epesbaGneuss see 50 308,000 8 49.00 41.00 8.00 No. 3 ae essence Dikiava eee aisied vem 13 163,000 32.00 22.00 10.00 
NO, 8s noeesoeveteeeerceeeees 22 193,000 6 = 32.00 = 27.00 ~— 5.00 tiie the: 4 
g. flooring— 10” é 5 G : ay 
4” No. 2 and better........... 28 245,000 9 31.00 24.00 7.00 ill eeu aaa aap . == i £2 we 
lS ere eee 13 108,000 6 25.50 18.00 7.60 ieenseitinn Si Silas me Tc F as 
Fr 6 > € <4 . © -] x -—— 
Bh yneaomennedepeneanads ', ae < ue ue ue 2 | | reese 55 «229,000 «516.50 14.50 2.00 
MG. Boe sese sos aw sriswielvines 9 47,000 6 33.00 25.00 8.00 ; rs 
Stepping | EEO OS 60 227,000 8 © 19.50 15.80 4.00 
rf 2 | ar arene 1 ° ‘ mi) 4.00 
gael DAO ss iaciciasakawnis 4 4,000 2 67.00 65.00 2.00 a peeiamcne tee sea 25 47,000 7 20.50 16-50 4.00 
ea ciiewaiessiiey 7 12,000 5 657.00 51.00 6.00 vantinendlk' « -Sepbeaadamamaacee : — 2 : 
Casing and base.............. 7 16000 2 63.00 62.00 1.00 26-82"... seeerevecees 4 5,000 4 = 22.00 19.08 3.04 
Ceiling, %x4”— ? Lath— : 
ING, @ GI TOE iiss kas swsiesen 37 272,000 11 31.00 22.00 9.00 rer rrr herr ee 6 245,000 3 3.50 2.85 65 
SO ROS RUE ee ae re 77,000 9 22.50 16.50 6.00 OT Sr ere iri ee 1 25,000 | 4.00 weece, Shere 








Hemlock and Hardwood 


OsHKOSH, Wis., Nov. 24.—The following is 
«a summary for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about 30 
percent of the total monthly shipments reported 
to the association by all members, and shows 
averages for September and October and weekly 
figures for November: 


Hemlock 
Period Firms Cut Shipments Orders 
Weekly average— 
September 4,240,000 2,537,000 1,788,000 
October ..... .. 2,709,000 2,645,000 1,454,000 
NOU; Aisssssacs 19 2,644,000 2,820,000 1,360,000 
Lo Aa See 18 1,789,000 1,759,000 1,275,000 
NOW, 20s i.seneoe5 20 1,475,000 2,651,000 3,810,000 
Weekly average, 
year to date.. 2,831,000 2,165,000 1,851,000 
Hardwood 
Weekly average 
September ... 2,468,000 3,396,000 2,477,000 
October «2... -- 1,184,000 3,040,000 2,869,000 
NOYs. Disceunees 19 1,043,000 3,321,000 2,640,000 
NOV. Bisiedecas 18 1,223,000 2,307,000 2,992,000 
NOV; 96. sscxwece 20 2,038,000 3,218,000 3,040,000 
Weekly average, 
year to date... 3,678,000 3,078,000 2,825,000 





National Analysis 


WASHINGTON, D. C., Nov. 24.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Nov. 
15, orders and shipments being shown as per- 
centages of production: 


During During 46 
Week Ended Wks. Ended 
Nov. 15 Nov. 15 


No. of Ship- Or-  Ship- Or- 


Assocaitions— mills ments ders ments ders 
Southern Pine ...... 128 110 23 101 99 
West (OASE .3....0606 116 T7 91 102 100 
Western Pines ...... 34 90 117 93 92 
Cait. Pines® ......% 13. 102 88 AB Aes 
Calif. Redwood ..... 15 70 85 80 80 


> 
- 


No. Carolina Pine... 99 92 101 91 
No. Hemlock & Hdwd. + 14 167 197 84 72 
Northern Pine ...... 7 684 945 96 94 





3714 95 109 99 96 
*Represents 34 percent of cut in region. 
tIncludes hardwoods and softwoods. 

tLast week there were reports from 372 mills. 





Western Pine Summary 


PORTLAND, OrE., Nov. 22.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 15, from 


thirty-five member mills: 
Percentage of 
Pro- Ship- 


Cars Feet duction ments 

Production cans REORDEIIOO. <kvae venes 

Shipments* .. 886 22,142,000 SPGe: sawes 
Orders— 

Received . 1,160 29,000,000 117.64 130.97 

On hand... 3,648 86;575,000  <...¢s . eses% 


*Of these shipments totals, local sales took 24 
cars, 592,000 feet. . 

Local sales are not included as, in case of retail 
sales from mill yards, order is almost synonymous 
with shipment. 

Bookings for the week by thirty-four identical 
mills were 109.50 percent of bookings for pre- 
vious week. 


The West Coast Review 


SEATTLE, WASH., Nov. 22.—For the week 
ended Nov. 15, 116 mills report as follows to the 
West Coast Lumbermen’s Association: 





Production ... 92,759,286 
Shipments .... 71,687,206 15% below orders 
OLGETS: .6c00 03 84,550,963 9% below production 
Shipments— 
Water delivery: 

Ree RENE san Cs hse Sulu 16,292,212 

WENOES. Gia biciaties aos pies 9,765,294 

Total water (36%) pis Bibcate Seraie ene saree tora 26,057,506 
MRIES TEBE UST wiels 6 G.ow Scie FS sis oe Mie Bele 41,100,000 
Local auto and team deliveries........ 4,529,700 

"Total BUABIACRIS 5k 4.0/sie-0is bele-s95 0050 71,687,206 
New business— 
Water delivery: 

ESOTERIC oss uals sien o ones ccos 23,543,730 

OTS AU i aA eee oe ge 9,857,533 

SOCAL SVRDOT (402) x ia sacis ese avra cle 33,401,263 
TEAL, A008 AUR ic ds orc saben gd ades ao 46,620,000 
Local auto and team deliveries........ 4,529,700 

otal new DUBINESS...:..... 260<6:<0660s0% 84,550, 963 
Unfilled orders— 
DIGIRPBEIC ICATRO 66 <.6inieocwdese ean yeaes 149,388,802 
WUMPIIE ofc soi aia ccm kincaid és On Ae ae Siew loe Ie 72,612,104 
BeOal,: S206 COS F iiss sicassace save esinen 95,880,000 

ORBEA oe 6:53 s:5 need he os send a 317,880,906 


7Car is figured at 30,000 feet. 





California Pine Sales 


SAN FRANCISCO, CALIF., Nov. 22.—For the pe- 
riod Nov. 9 to 15, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
as follows: 


California | White Pine Sugar Pine 


Feet Feet 

Nos. 1 & 2 elr. 213,000 Nos.1& 2 clr. 255,000 
CG BollCE c.cissc 486,000 C GGIGCE j.ccce 323,000 
TD) SCIOCE. .cccas 344,000 TD? BRMICE sa0i 101,000 
No. 3 clear... 139,000 No. 3 clear.... 341,000 
Inch shop .... 66,000 Inch shop .... 31,000 
No. 1 shop.... 533,000 No. 1 shop.... 612,000 
No. 2 shop.... 896,000 No. 2 shop.... 626,000 
No. 3 shop.... 76,000 No. 3 shop.... 1,000 
D&btr., short.. 1,000 Nos. 1 & 2 clr.. 

D&btr., stnd.. 25,000 SUNG. ascsicee 2,000 
No. 3 clr., stnd 2,000 No. 3 clr., stnd. 2,000 


Shop, stnd. ... 89,000 Shop, stnd. .-. 18,000 
Panel, \%” all 
widths ...... 6,000 Pi vanes 
. O Dili 
White Fir ? 118,000 
COE. icivins 14,000 POE Guitw nied 270,000 
No. 3 com. & INO: “Bivisiesin ea 66,000 
BE Sccor cans 821,000 INO Dice 3.50058 50,000 
No. 4 com. No. 1 dimen... 314,000 
pe Sere 597,000 Form stock ... 10,000 
No. 1 dimen... 293,000 Timbers ...... 44,000 
No. 2 dimen. ..2,146,000 B ee Lin. Ft 
Douglas Fir Bebe “—hvcua 
C&btr ........ HOTO00s, TOu cre. sree 245,000 
Com., 4/4, all 
wdths ...... 75,000 Lath 
Com., 5/4 & up 16,000 Mixed Pine rae 
Ties & Prices 
Timbers. ...% 4,000 INOS axe leetciee 765,000 
Dimension .... 58,000 No. 2 ....... 135,000 
1G RS ae eceee 30,000 
Cedar ree 5,000 
Miscellaneous. 44,000 No. 1 white fir 10,009 





North Carolina Pine 


Norrouk, Va., Nov. 24.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-three mills for. the week 
ended Nov. 15: 

Percentage ot 





Production Ship 
Production— Feet Normal* Actual ments 
Actual 9,013,700 82 . 
Normal .... 10,926.000 ae 
Shipments ... 8,707,659 80 97 os 
Orders? .4... 8,284,364 76 92 95 


*“Normal” is based on the amount of Iumber the 


mills would produce in a normal working day. 
7As compared with last week, there has been a0 

increase in orders of 1% percent; 

were reports from forty-six mills. 


last week there 
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Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for 
the weeks ended as shown, and comparative 
periods: 


1924— Production Shipments Orders 
Nov. 157 ..seeeees 7,732,000 7,122,000 8,975,000 
Nov. 8f ...00. oe 7,844,000 7,186,000 7,417,000 
Nov. 3-15 ....s00- 15,576,000 14,308,000 16,392,000 

1923— 

Nov. 5-17 ...e00-. 10,794,000 10,012,000 11,402,000 


‘Thirty-four mills. {Thirty-one mills. 

Orders booked during the week ended Nov. 15 
were 16 percent over production, and shipments 
were 8 percent under production. 


California Redwood Data 


San Francisco, CauiF., Nov, 22.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Nov. 15: 











Member mills reported Entire 

Percent industry 

No. of of pro- (estimated) 

mills Feet duction Feet 

Production .... 15 8,477,000 100 11,000,000 

Shipments .... 15 5,935,000 70 7,700,000 
Orders— 
Received .... 15 7,197,000 85 9,300,000 
On hand..... 14 29,839,000 wae 40,800,000 
Detailed Distribution for Week 

hipments Orders 

Northern California* ..... . 2,595,000 3,069,000 
Southern California*® ...... 1,047,000 1,635,000 
WEMGERG cudecccnecvsseu see 83,000 15,000 
| rrr rr eer 1,562,000 1,833,000 
Poreign ..cess CedkecesKesewes 648,000 645,000. 
5,935,000 7,197,000 

California White Wood 

Shipments Orders 

15 mills 15 mills 

Northern California* ...... 1,034,000 843,000 
Southern California® ...... 281,000 200,000 
PAGGENG. cccccccccsvencccces 53,000 54,000 
1,368,000 1,097,000 


White wood production (15 mills) was 1,759,000 
feet; and orders on hand end week (14 mills), 
5,093,000 feet. 

*North and south of line running through San 
Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Nov. 15: 














Per- 
Stocks Unfilled cent 
on hand orders sold 
ME” «i comerseces 4,392,000 1,270,000 29 
Wie.” wsthuavenaas 533,000 262,000 49 
PIE oo eaicce weirs 9,990,000 19,972,000 200 
BOM 8" .cccos . . 14,915,000 21,504,000 144 
WEIR”. cdertansecus 6,700,000 2,871,000 3 
RD os sn la aumasus 5,028,000 2,491,000 50 
MOtAl SE". cscwcncs 11,728,000 5,362,000 46 
MEME Se dmewaweness 2,251,000 640,000 28 
(3 (eee ... 2,554,000 1,755,000 69 
Total 4” wee 4,805,000 2,395,000 50 
WR opaducsieausinse SURGOR kun wears ee 
WER cher saeeass 3,116,000 3,779,000 121 
FOC Ae cxccscecs 3,321,000 3,779,000 114 
Grand total ...... 34,769,000 33,040,000 95 
Comparative Percentages of Stock Sold 
Nov. 15, Oct. 18, Nov. 17, 
1924 1924 1923 
te” ee rere ee 144 141 81 
1 Re ee ae 46 46 61 
MA, Safe Ha ekg rie eases 50 59 107 
Var thle sent toa as ae 114 146 166 
~ 95 98 83 





e 
Southern Pine Barometer 
New Orieans, La., Nov. 24.—For the week 
ended Noy. 21, Friday, one hundred twenty-nine 
mills report as follows to the Southern Pine 
Association: 
Percent Percent 


of pro- of ship- 

. Carst Feet duction ments 

Production edi, CQUUGUE sence sc 410 

Shipments 3,839 81,628,657 116.45 ..... 

Orders *— 

Received .. 4,144 ° 88,113,872 125.70 107.94 
On hand end 

week ...31,630 247,288,600 265 sce 


‘Orders on hand showed an increase of 2.69 
percent during the week ; one hundred twenty-eight 
mills contributed to previous week’s report. 

‘Based on October average load, 21,263 feet. 





Northern Pine Statistics 


MINNEAPOLIS, MINN., Nov. 25.—The produc- 
tion of northern pire was reduced to a little in 
excess of 1,000,000 feet when, of seven mills re- 
porting to Secretary Walter Ellinger, of the 
Northern Pine Manufacturers’ Association, only 
one operated last week. New business booked, 
however, was larger than for any week since 
the middle of September. The surplus of manu- 
factured product held over for the year to date 
was reduced materially when sales were shown 
to be more than 9,500,000 feet. 

The excess is shown to be only about 23,000,- 
000 feet. This is just about the amount de- 
stroyed in the fire at the Shevlin, Carpenter & 
Clarke Lumber Co. at Bemidji, Minn., two 
weeks ago. 

The mills began 1924 with virtually no surplus 
on hand. There now is only a limited amount 
on hand to carry over until spring. 

While there has been no official announcement, 
the probabilities are that one and possibly two 
of the Weyerhaeuser mills at Cloquet, and one 
of the mills of the Virginia & Rainy Lake Co., at 
Virginia, will operate this winter. 





Southern Pine Stocks 


New ORLEANS, La., Nov. 24.—The Southern 
Pine Association has compiled the following 
statistics: 


Reports from 179 Subscriber Mills 


Percent 

Percent Pro- 

Feet Normal*® duction 

Stocks Oct. 1...... 993,584,548 acaias caucee 
October cut ....... 400,633,236 95.65 

1,394,217,784 

October shipments.. 427,169,888 _101.98 106.62 

Stocks Oct 31...... 967,047,896 85.55 al ial 

Orders CE47T Mile). ccicccccccces 104.63 107.16 


*“Normal”’ is amount reported by subscribers for 
the first four months of 1916. 

Stocks decreased 26,536,652 feet, or 2.67 percent, 
during October. 

Of the 179 mills, 11 were not running, and 
29 did not report on running time; the other 
139 report lost time representing a capacity of 
12,497,000 feet. 

Comparative Report of 169 Identical Mills 


A statement for 169 identical mills, compar- 
ing operations for October, 1924 and 1925, is 
as follows: 

1924 as 
percentage 





1924 1923 of 1923 
Stocks Oct. 1.. 973,309,052 957,064,035 101.70 
COE. CUE nieces 393,730,921 414,922,877 94.89 
1,367,039,973 1,371,986,912 
October 
shipments 419,016,592 416,638,317 100.57 





Stocks Oct. 3 948,023,381 955,348,595 99.23 
Nine Months’ Reports of 137 Identical Mills 


Comparative figures for production and ship 
ments reported by 137 identical mills for the 
first ten months of the last three years are as 
follows: 

Shipments as 
percentages of 
production 


Production Shipments 


1924 ....3,554,936,662 3,594,212,038 101.10 
1923 ....3,606,442,942 3,698,620,254 102.56 
1922 .3,523,639,126 3,408,227,573 96.72 


September Exports Through Southern Ports 
Exports through southern ports for the sec- 
ond and third quarter of 1942 and for October, 
1924, are given as follows: 
October, 
1924 


July 1 
to Sept. 50 


April 1 
to June 30 
Southern pine 

Lumber ... 41,788,841 148,189,912 153,100,424 

Timber .... 11,486,424 36,934,472 42,987,763 
Other kinds... 15,952,749 3,783,648 49,869,425 

Totals .. 69,228,014 228,908,032 22 

October exports show an increase of 2 
over September. 

Total exports for the first ten months of 1924, 
739,116,479 feet. 

The percentages of kinds making up the to 
tals are as follows: 

October 


5,957,612 
3 percent 


July 1 April 1 


1924 to Sept. 30 to June 30 
Southern pine— 
Lumber ...<< 60.4 64.7 58.9 
2 ee 16.6 16.2 19.0 
Other kinds .... 23.0 19.1 22.1 





Foresees Demand for Capacity Output 


New York, Nov. 24.—In a recent letter to 
his salesmen, Chas. Hill, general sales manager 
Southern Pine Sales Corporation, makes some 
interesting comment on the results of the recent 
election and the probable effect on the lumber 
trade. He says: 


The rise in prices of securities—In the last 
ten days the New York Stock Exchange trans- 
actions have amounted to about two million 
shares a day. This is the record volume for so 
many consecutive days. What does it mean? 
It is not a “professional market.’’ The profes- 
sional speculators lost control to the investing 
public. Why should the general public manifest 
such eagerness for securities? The recent elec- 
tion settled for our time the following matters: 

The Supreme Court—The United States Su- 
preme Court is the keystone of the arch of our 
Federal Government structure, Twice in .our 
time have serious efforts been made to abridge 
its authority. In 1912, Mr. Roosevelt said, *‘The 
right to interpret the law is the power to gov- 
ern.” What of it? Final authority must be 
lodged somewhere. Our experience as a nation 
has proved that it is better to place it with the 
Supreme Court than with the President, the 
legislature or the electorate. This view has been 
reaffirmed in the recent election by the decisive 
defeat of Mr. LaFollette. The question is settled 
so far as this generation is concerned. 

The protective tariff—When the existing tariff 
law was enacted it was predicted by its oppor- 
ents that it would deprive Europe of her market 
here, and her inability to sell to us would so 
impoverish her that she could not buy our sur- 
plus products, thus reducing our trade relations 
to a minimum and resulting in Europe’s inability 
to pay her war debt to us. The event is that 
imports and exports to and from this country 
have increased, and Europe is arranging to pay 
the war debt. A protective tariff has always 
resulted in increased prosperity in this country 
and this fact is so well established that no polit- 
ical party will, in our time, succeed in an effort 
to replace it with free trade or even a tariff for 
revenue only. 

League of Nations—The “soul of America” 
was not involved. The ‘soul of America” has 
always been sensitive to human needs the world 
over. The experience of the last ten years 
proves that it functions as readily and effec- 
tively today as it ever did. The right of Amer- 
ica to free and independent action in world 
affairs when and as the events occur was the 
question involved. ‘Territorial integrity’’; ‘‘po- 
litical independence’’; religious principles and 
economic conditions have been fruitful causes 
of war from the beginning, and if wars come in 
the future they will probably arise from these 
causes. They are the household problems of 
every country. Our traditional policy of holding 
aloof from European family affairs, until we are 
invited to participate, or our own affairs are 
involved, is as sensible as it is when applied to 
our own individua) affairs with our neighbors. 
This traditional policy of our country will not be 
altered in our time. 

Conclusion—These were the principal and vital 
questions settled by the election. In so far as 
they were obstacles to the development and ex- 
pansion of commercial activities, they cease to 
be a restraining force. The concrete expression 
of this fact is the public investing in securities. 
That there will be some reaction is to be ex- 
pected, but the meaning is clear. 

Effect on our industry—Thousands of projects 
that were held until the election could decide 
these questions will now be released; in fact, 
are already released. The influence of the new 
buying has already been felt in our industry, and 
when it is in full effect there will be a demand 
equal to the productive capacity of the mills. 


Conduct Fire Tests on Shingles 


Toronto, ONT., Nov. 24.—Fire tests on Brit- 
ish Columbia red cedar shingles have been 
started by the committee on roofing materials 
of the Dominion Fire Prevention Association, 
in its well equipped laboratory at 38 Catheart 
Street, Montreal. The engineer in charge pre 
pared twelve decks of shingles, which were rep 
resentative of grades purchased in the lumber 
yards at Toronto. The shingles were subjected 
to the action of burning brands in an accurately 
measured wind velocity of twelve miles an hour. 
Some of the samples were oven-dried to repre 
sent conditions after a long spell of hot weather. 
Others were tested in the same condition as they 
were received from the yard, representing prob 
ably a normal condition of dampness. A num 
ber of spectators were present and all were im 
pressed by the difficulty of igniting edge grain 
red cedar shingles. In many eases the brands 
merely charred the surface and went ouf. The 
whole series of tests of red eedar shingles and 
other roofing materials will extend over a pe- 
riod of some months, after which the resu!ts 
will be made public. 
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Minimum Damage from Forest Fires 

SEATTLE, WASH., Nov. 22.—George C. Joy, 
chief fire warden of the Washington Forest Fire 
Association, has nearly completed the compila- 
tion of his report for the season of 1924, cover- 
ing activities in western Washington. The 
main fact is that notwithstanding the 
twenty-seven ‘‘bad fire days’’ during the sum 
mer, as compared with twenty-three such days 
in 1923, the damage done this year was small. 
The year 1923 was one of appalling destruction, 
while the season of 1924, with the risk appar- 
ently greater, has gone into the record with a 
minimum of damage from forest fires. The re 
sult, which in a way is negative, is a source of 
deep satisfaction to association officials, who 
have worked closely in harmony with other pro- 
tective agencies and the representatives of the 
United States Weather Bureau. The season 
just closed was distinguished beyond all pre- 
ceeding seasons by the fact that ‘‘fire 
weather’? and dangerous conditions were fore- 
casted and broadcasted without delay to sta- 
tions throughout the zone where fire was threat- 
ened. 

The total number of fires in western Washing- 
ton during the season was 1,009. 

The area burned over, in acres, was: Mer 
chantable timber, 15,306; non-merchantable, 
8,232; other lands, 208,196—total, 232,674. 

The timber damaged was in feet, b.m.: Mer- 
chantable killed, 96,059; timber destroyed, 27,- 
359; logs destroyed, 21,276. 

Losses to logging equipment, $338,662.75; 
losses to settlers and others, $159,396.69. 

The total expense of fire-fighting to individu- 
als was $206,335.52. 
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New Wholesale Concern in Portland 

PORTLAND, Ore., Nov. 22.—P. S. McKenzie 
Lumber Co. is the name of the newest addition 
to the Portland colony of wholesale lumber- 
men, adding still further strength to this city’s 
elaim as the lumber wholesale center of the 
Pacific coast. Mr. McKenzie very recently sev 
ered his connection with the Griswold Lumber 
Co., this city, in order to organize the new 
company. He is a young man who has been 
engaged in some branch of the lumber business 
all his life, with the exception of time spent 
in the service of His Majesty, King George, 
during the late trouble. 

P. S. MeKenzie was 
born in Brandon, Mani- 
toba, Nov. 4, 1888, and 
his first real effort to 
earn «a livelihood was 
when he started to work 
for the Hanbury Manu- 








P. S. MeKENZIE, 
Portland, Ore. ; 
Hiead of New Wholesale 
Coneern 





facturing Co., of Bran- 
don, in 1904, first as 
teamster and then a 
strawboss in the yard, 
handling both soft- and 
hardwoods. He remained 
with this company for 
four years. He _ then 
spent a year running a retail yard at Strass 
burg, Sask. Later he became a member of the 
staff of the Rat Portage Lumber Co., of Winni- 
peg, which company was operating a sawmill, 
sash and door factory, box faetory ete., and 
he remained with this company for a little over 
two years. 

In 1910 he went to the Pacific coast where 
he again entered the employ of John Hanbury 
in the mills at Vancouver. Leaving there in 
1912 he spent two years in northern British 
Columbia, and when the call came in 1914 he 
joined the Canadian army, from whieh he was 
mustered out about thirty days before the armis- 
tice was signed, having for more than two years 
been confined in military hospitals. 





Sergt. McKenzie was wounded Sept. 27, 1916, 
at the battle of the Somme, a shrapnel ball 
hitting him in the back of the head and pene- 
trating into his brain about two and a quarter 
inches. Although this ball was removed by the 
surgeons, and Sergt. McKenzie now wears it as 
a watch charm, nevertheless the wound caused 
his detention in a hospital for more than two 
years. At present he is apparently none the 
worse for his experience, except that vision is 
slightly impaired. 

Following the war Mr. McKenzie entered the 
employ of the Lawton Lumber Co., Seattle. 
Later he was connected with the R. J. Brown 
Co., of Portland, and when that firm retired 
from business Mr. McKenzie went with the 
Griswold Lumber Co., with which concern he 
has continued until the present. 

The P.S. McKenzie Lumber Co. will specialize 
in Douglas fir timbers, plank, long joists, and 
bridge materials. 
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New Export Trade List 


SEATTLE, WaAsH., Nov. 22.—K List in the 
export trade has gone into the discard, and in 
its place has appeared Export M List, repre- 
senting the best efforts of the export lumber 
manufacturers’ committee. 

Export M List differs from previous lists 
from the fact that the values shown are not 
worked out on a base, but record the spread, or 
differential, between different sizes, lengths and 
grades. The buyer, in order to obtain a quota- 
tion, adds the base quoted by the seller to the 
differentials, doing away with the former pro- 
cedure of quoting a base on or off list. 

The chairman of the export lumber manu- 
facturers’ committee is R. W. Condon, sales 
manager of the Puget Mill Co. The committee 
devoted a great deal of time and thought to the 
list, obtaining not only the opinions of manu- 
facturers, but of exporters, in order that the 
list might be as complete as possible and repre 
sent the combined views of all parties interested 
in the export lumber trade. 


. e e 
Planing Mill Nears Completion 

SPOKANE, WASH., Nov. 22.—The new planing 
mill of the Baird-Naundorf Lumber Co. is rapid- 
ly nearing completion. In another week it will be 
in operation, according to present expectations. 
The shed is 80 by 100 feet and practically 
complete. The machinery is now being placed. 
There are two fast-feed 91 P. B. Yates matchers, 
two P. B. Yates molders, heavy resaw, ripsaw 
and four cut-offs, together with all other equip- 
ment to me a thoroughly modern and efficient 
mill. All .aachinery will be individually motor 
driven. 

The company will do a remanufacturing busi 
ness, specializing in moldings, bevel siding, cut 
casing and other similar products in straight or 
mixed cars. A concentration yard will be added 
to make possible quick shipments of Inland 
Empire woods. In addition, the mill will use 
soft Montana larch shipped in here under a mill- 
ing-in-transit privilege for remanufacture. The 
plant will be run on the remill system and 
every possible use made of gravity in effecting 
an economical handling of the mill products 
from the time the rough lumber is unloaded 
into the carrier trough until the finished product 
is loaded into freight cars. 

The Baird-Naundorf Lumber Co. was or- 
ganized some months ago by Thomas Baird 
and A. G. Naundorf, veteran Montana lumber- 
men, to succeed the Naundorf Lumber Co. Mr. 
Baird has been in the lumber business for forty 
years, and only last year sold his interest and 
resigned as president and general manager of 
the Baird-Harper Lumber Co., of Warland, 
Mont. 

Mr. Naundorf was sales manager for eighteen 
years of the mill at Eureka, Mont., owned dur- 
ing the last two years by the Brooks-Scanlon 
Lumber Co. and burned down last year. The 
Brooks-Seanlon people decided not to rebuild, 
except a new planing mill for remaining stock, 
and the machinery for this operation has been 
purchased by the Baird-Naundorf Co. for use 
here. 


Machinery Men Are Optimists 


PORTLAND, ORE., Nov. 22.—A keen analysis 
of conditions, in view of the recent election, has 
been made for the AMERICAN LUMBERMAN by 
A. G. Labbe, president of the Willamette Iron 
& Steel Works. Mr. Labbe, expressing his views 
on the business prospects of the immediate 
future, says: 

I am naturally inclined to be an optimist on the 
judgment of the American people to handle in- 
telligently all economic matters. The — great 

difficulty has been to 
Laas, arouse the people as a 
tigi, GA OIL whole to the necessity, 
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It has been my ob- 
servation that a large 
vote is always an in- 
telligent one. So long 
as we can secure the in- 
terest of the entire pub- 
lic in political matters, 
their decisions will be 
reliable. The last elec 





A. G. LABBE, 
Portland, Ore. : 
An Optimist on Futur 
Conditions 





tion seemed to indicate 
very clearly that the 
people as a whole in the 
United States are not 
interested in experiment 
ing in the _ idealistic 
theories which have 
been set forth by a 
rather noisy and well 
organized minority. 

Prior to the election 
there was—unnecessarily in my opinion—too much 
fear that control of the Government might pass 
into the hands of radicals. Now that the people 
have spoken their opinion so decisively, we should 
not be bothered with this activity for some time— 
perhaps not seriously for another generation. It 
is inconceivable to me that with this terrible re- 
buke any of our legislators would have the nerve 
to agitate so-called ‘‘progressive legislation.” 

The effect on the country at large can not help 
but be beneficial. We have such extensive re 
sources and so much capital, and so much wealth 
coupled with our enthusiasm, initiative and ambi- 
tion that the next period of prosperity will be a 
rather prolonged one, and should start at an early 
date. In fact, there is every indication that it is 
already under way. 

The one thing we must be careful of is that with 
our tremendous gold reserves, we should not become 
over-speculative and forget the lessons of the past, 
and go into a period of financial intoxication and 
inflation. 


Here in the Northwest, we should profit particu 
larly from this improved condition as we have s0 
many latent resoure:s waiting for capital. Now 
that it is realized, there should be a very large 
development, and substantial increase in popula 
tion. 

Everyone seems to be satisfied with the election 
no matter how they voted. 





An Optimist on the Business Status 


An optimist-plus is the business status of 
J. J. Burke, president of the Burke Machinery 
Co., with headquarters in the Porter Building. 
Mr. Burke has been feeling that way ever since 
the morning of Nov. 5, when in addition to re- 
ceiving the political news he noted an instanta- 
neous forward movement of business. 


‘*The election was literally the best thing 
that ever happened,’’ says Mr. Burke. ‘‘Ip 
our own case a large volume of orders that had 
been held up until the people voted has been 
released. Now that prospects for development 
have been placed on a secure basis, this business 
is coming in. It is almost a flood, showing 
that our special line of contractors’ and log: 
gers’ equipment is in good demand. We are 
looking forward to an exceptionally good year 
in 1925.’ 

Mr. Burke grew up in Vancouver, Wash., just 
across the Columbia River from this city, and 
retains his social and business connections in his 
former home. A short time ago he was called 
upon, on short notice, to take charge of a pro 
gram for the Vancouver Lodge of Elks, of which 
he is a member. Mr. Burke’s resourcefulness was 
well displayed in the speed and ability with 
which he put on an ‘‘Trish Night,’’ to the great 
delight of the membership. It is related that 
almost in less than no time he had organized 4 
troupe of twelve scintillating stars for his 
‘<Trish Night,’’ and that the program went 80 
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fast that everybody who attended is still talk- 
ing about it. 


Found Business Quickened Everywhere 

T. B. Sumner, vice president and general man- 
ager of the Sumner Iron Works, Everett, Wash., 
was at the Benson Hotel Tuesday after having 
traveled extensively along the Coast subsequent 
to the election. He has found business quick- 
ened everywhere, there having been an instant 
response to the feeling of confidence expressed 
at the polls Nov. 4. 


Our own case is typical, remarked Senator Sum- 
ner. We have outlined substantial improvements 
and additions to our manufacturing plant in 
Everett, and now that the election is out of the 
way we propose to go ahead with them at once. 
That seems to me what everybody is doing. There 
is not the slightest doubt that 1925 will be a 
splendid year for business. 

In a political way, the citizens of Everett feel 
gratified to an extraordinary degree on account of 
the election. Looking back, we can see, of course, 
how easy it was to elect Coolidge to the White 
House. Everett voted for him by a heavy majority. 
In a very special manner our town lined up for 
the election in support of Col. Roland H. Hartley 
for governor. He is a lumberman and logger, as you 
know—a man of strong character, and unusual 
abilities, in short a fine, upstanding citizen. Party 
lines were almost completely overlooked in = sup- 
porting him at the primaries, which, as the result 
shows, was the only danger point. Once nomi- 
nated, Col. Hartley went in with a tremendous 
vote: and my town of Everett is justifiably proud 
of him. Some of his ardent supporters have re- 
ferred to Col. Hartley as ‘the lumberjack goy- 
ernor,’’ which I think is a distinct compliment. 


Appoints New Hardwood Manager 
Houston, TEx., Nov. 24.—The Kirby Lumber 
Co. announces the appointment of P. S. Fitz- 
gerald as manager of its hardwood mills at 
Voth, Tex., its hardwood logging operations, at 
Loeb, and its logging camp north of Silsbee, to 
succeed T. T. Pharis, who recently resigned. 
The Kirby Lumber Co., which has over a 
billion feet of hardwood stumpage, operates 


at Voth two band mills, one double-band and 
one single-band, both being equipped with dry 
kiln and planing mill facilities, and having a 
combined capacity of approximately 150,000 feet 
a day, cutting hardwood exclusively. 

Mr. Fitzgerald brings to the organization a 
broad hardwood experience. He formerly was 
with the Panola Lumber Co., of Batesville, Miss., 
and the Kellogg Lumber Co., of Fondale, La., 
for several years. 


Cutting on Orders for Standard Sizes 


PORTLAND, OrE., Nov. 22.—One of the first 
remanufacturing plants in the Pacifie North- 
west to adopt the new sizes in American Lumber 
Standards is Shafer, McLaughlin & Hillier, with 
a new and strictly modern planing mill on Co- 
lumbia Boulevard and Vancouver Avenue. The 
plant is specializing on the finest grades of fir 
finish and moldings, and other patterns of clears 
chosen from selected stock. Mr. Hillier does 
not anticipate any difficulty in shifting from 
the old sizes to the new; in fact, he observes 
the shift has already been made, since all orders 
booked for stock are on the new standards, un- 
less clearly specified to the contrary. He notes 
that there is a healthy tone to business, and 
while the volume of orders has not yet increased 
there is no doubt that 1925 will be a big year. 

H. H. MeLaughlin, sales manager of the com- 
pany, is making an extended tour of Colorado 
intermountain territory, and the Middle West. 

PRAEGER aas 

EXTENSIVE studies are being conducted at 
Portsmouth, Va., by the Department of Agri- 
culture to determine the effectiveness of sul- 
phur dioxide gas, orthodichlorobenzene and coal 
tar creosote in preventing and checking the at- 
tack of ambrosia beetles, or pinhole borers, in 
select grades of eypress which are used for 
partitions in batteries furnished automobiles 
and airplanes. 


Regulsted Production Neadel 


PORTLAND, ORE., Nov. 22.—In his address 
before the meeting of the board of directors 
of the Loyal Legion cf Loggers & Lumber- 
men here on Monday and Tuesday of this week, 
President Norman F. Coleman devoted most of 
his attention to an analysis of the lumber in- 
dustry from the viewpoint of production, mar- 
keting and conservation of the natural resources. 
Among other things Mr. Coleman said: 

It seems clearer than ever from our last six 
months’ experience that the greatest needs of the 
industry, are, first, some regulation of production 
and, second, more careful Gonservation of our re- 
sources in timber. 30th of these needs may best 
be served by codperation of employers and em 
ployees. Perhaps they must be so served. Both 
have powerful public interest and call for the ex- 
ercise of some form of public control. If this 
interest is to be protected and this control made 
intelligent, leadership must be found and under- 
standing must be promoted. The public has a 
right to expect both these from the men engaged 
in industry. Indeed one asks, From what other 
source can they be expected? 

A day or so ago a lumberman with large logging 
operations told me that on account of the present 
low price of common lumber he was directing his 
employers in the woods to abandon the careful 
logging they have in recent years been practicing 
They must go back to the spring-board and the 
high stump, and must leave defective logs in the 
woods. Thus it appears that measures adopted for 
the conservation of timber, as well as returns 
upon invested capital and the wages and employ- 
ment of lumber workers, are at the merey of a 
wildly fluctuating market. I believe that the men 
of the industry, for sheer self protection, will work 
out some way to secure reasonable steadiness of 
conditions and of returns for their efforts. 

What part the 41 will take in solving these prob- 
lems it is impossible to foresee. Perhaps its most 
important function may be as a clearing house for 
information and opinion, enabling its members and 
friends to understand clearly the various steps of 
the solution as they are worked out, and enabling 
them also to speak their mind effectively as to 
the wisdom of these steps. 





Mill Operates in Picturesque Environment 


WARLAND, MonrtT., Nov. 24.—Nestled down in 
the heart of the Rocky Mountains, on the main 
line of the Great Northern railroad, is the little 
sawmill town of Warland. Its only excuse for 





William Harper (on the right) president and 
treasurer Warland Lumber Co. 


existence is the steadily operating sawmill plant 
of the Warland Lumber Co., formerly the Baird- 
Harper Lumber Co. As such it is probably no 
different from the average sawmill town, except 
for its very picturesque surroundings. Yet if 
anyone gains the impression that life there 
would be monotonous and uninteresting or with- 
out color, that person is badly mistaken. The 
country surrounding Warland would certainly 
be hard to beat in this country from the stand- 
point of the average hunter. The mountains and 


woods are full of game, including deer and bear, 
and the streams are well stocked with fish. 


Big Game Furnishes Some Excitement 


John Wotring, vice president of the company 
and sales manager, who is well known among 
the sawmill men of the entire western pine dis- 
trict, is a keen hunter. He has also had some 
experiences worthy of comment, when he was 
not actually engaged in hunting. A short time 
ago a black bear appeared on the scene near 
the Wotring domicile, and after having been 
chased out of the chicken house by a neighbor 
woman armed with a club, Mr. Bear took refuge 
in a tree in Mr. Wotring’s front yard. Mr. 
Wotring and some of his associates dislodged 
the bear from the tree and, holding him down 
with heavy plank, put a collar on him, and 
led him about town until they were tired 
and then turned him loose. This bear was almost 
full grown, and Mr. Wotring explained to some 
inquiring friends how the bear happened to 
come right into the town. He said that bears 
were so numerous across the river from the 
town, that the big ones crowded the smaller ones 
out and they had to cross over. 

A short time after that Mr. Wotring, ac- 
companied by his son Ellsworth, was returning 
to Warland late at night in an automobile, 
the boy driving. The speed of the machine and 
the dazzling headlights confused one of a num- 
ber of deer that were running along the high- 
way, and it started to cross the road just in time 
to be hit by the car. Although the impact 
was strong enough to make a very large deep 
dent in the heavy fender of the car, a diligent 
search by father and son did not produce the 
deer. 

However, capturing bears and running down 
deer with automobiles is not the main object of 
life in Warland, but is merely a side line. The 
real main show is the operation of the Warland 
Lumber Co., of which William Harper is presi- 
dent and treasurer, J. R. Wotring is vice presi- 
dent, and George Shearer is secretary. 

The Warland Lumber Co. was organized as 


the Baird-Harper Lumber Co. in 1916 and 
bought the mill at Warland which burned down 
and was rebuilt in 1917. At the same time there 
was built a modern band mill, designed by one 
of the foremost mill designers in the country, 
which cuts twenty million feet a year. The 
product of the mill is about 60 percent Pondosa 
pine (western pine) and 40 percent larch, eut 
from the Rocky Mountain slopes of Montana. 
The wood from these species growing in this 
locality is light in weight and of exceptionally 
soft texture. It is easily worked, and Montana 
larch particularly has become popular with the 
trade, being considered superior to larch from 
any other district. 

When the company was originally organized, 
Tom Baird was president; George Harper, vice 
president, William Harper, secretary and treas 
urer, and John R. 
Wotring, one of the 
original stockhold- 
ers, was sales man- 
ager. Later George 
Harper sold his in- 
terest to his part 
ners, and more re- 
cently Tom Baird, 
formerly president, 
sold his interest to 
William Harper, J. 
R. Wotring and 
George Shearer. 
The officers of this 
company are all 
residents of War 
land, and are all 
directly active in 
the operations of the company. 

F. M. McCarthy, formerly of Spokane, Wash., 
where he represented the Hilgard Lumber Co., 
is general superintendent for the Warland Lum- 
ber Co. 

Although located well up in the mountains, 
the company has made it a practice to operate 
throughout the entire year, most of the time on 
a two-shift basis. 








J. R. Wotring, vice presi 
dent, and George 
Shearer, secretary 
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Directors Pledge Adherence of National 


WASHINGTON, D. C., Nov. 24.—The board of 


directors of the National Lumber Manufac 
turers’ Association at its quarterly meeting held 
here Friday gave the full adherence of the asso 
ciation to the program of permanent organiza 
tion and work outlined by the National Confe: 
ence on Utilization of Forest Products adopted 
the day before and published in the AMERICAN 
LUMBERMAN of last week. 


John W. Blodgett, a member of the board of 


directors of the National association, and chai: 
man of the Central Committee on Lumber Stand 
ards, announced that his committee had voted 
to accept the task of permanent direction of 
the wood utilization program. Provision was 
made in the 1925 budget of the National associa 
tion for its full quota of financial contribution 
to the new work. 

Mr. Blodgett made it clear, however, that 
whether the Central Committee could carry on 
the new work in addition to its present activities 
will depend upon the response to formal com- 
munications, soon to be addressed to associa- 
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OFFICERS AND DIRECTORS OF NATIONAL LUMBER MANUFACTURERS’ ASSOCIATION, AT QUARTERLY MEETING NOV. 21, 


tions represented at the conference, urging that 
they back therr endorsement of the program by 
financial contributions. National associations 
will be ealled upon to contribute $500, State 
and local associations, clubs ete., proportionately 
smaller amounts. As announced by John Henry 
Kirby in the conference, it is estimated that 
the Central Committee will require at least 
$25,000 a year to carry on its work with the 
added burden incident to directing the utiliza 
tion campaign. Mr. Blodgett said that with 
the lumbermen taking the lead in the movement 
and having already achieved great results 
through lumber standardization and other chan- 
nels of economical utilization of forest products, 
the success of the conference as a permanent 
body would largely be up to other supporting 
organizations. 

The board of directors voted to hold the 1925 
annual meeting of the National Lumber Manu 
facturers’ Association in Chicago. The date will 
later be announced by the president and sec 
retary-manager. 


To Continue Standards Campaign 


Announcement was made during the course 
of the board meeting that the eampaign for 
securing general adoption in practice of Ameri 
ean Lumber Standards is being vigorously pros 
ecuted. The budget of the National association 
for next year carries a liberal appropriation for 
this work, which it is believed will ultimately 
result in saving tens of millions of dollars an- 
nually in the utilization of forest products. 

Wilson Compton, secretary-manager, read an 


exhaustive report, reviewing the recent work of 
the National association, outlining that in pros- 
pect and commenting on the financial position. 
He began with a statement that under the 
authority voted by the board at its meeting here 
lust December the National association would 
be able to return to regional contributors at 
the end of the calendar year about $35,000. 
While making this statement, however, Dr. 
Compton pointed out that this saving was made 
possible by curtailing certain activities which 
should again be taken up actively. 

The report of the secretary-manager was re 
ceived with hearty applause and a motion im 
mediately made that it be published in pamphlet 
form and circulated among individual members 
of the regional associations and generally. 

One feature which attracted particular atten 
tion was Mr. Compton’s reference to ‘‘startling 
conditions’? in the lumber industry resulting 
from the enormous output of small mills. Serious 
problems of price and quality have resulted, and 
Mr. Compton said he thought it about time 


lumbermen who manufacture good lumber from 
good timber should see to it that they receive 
adequate returns for their product, rather than 
have the poor lumber manufactured from in- 
ferior timber pull down the better qualities to 
its level. 


Report of Secretary-Manager 


In view of the action of the board in direct- 
ing that Mr. Compton’s report be circulated as a 
pamphlet because of its unusual interest, the 
text follows: 


In December, 1923, you gave to the officers of 
the National Lumber Manufacturers’ Association 
the following authorization: ‘At the end of each 
calendar year hereafter to return to the sub- 
scribing associations such additional sums, if 
any, as the financial conditions of the National 
association may then warrant.” 

Under this authorization, notification was sent 
to each subscribing association on Oct. 10, that 
at the end of this year each would be credited 
with the equivalent of the % cent per thousand 
feet assessment for publicity, for the last six 
months of the year. The amount thus remitted 
will apparently be about $35,000. It is expected 
to leave the association in a financial position 
substantially the same as that of a year ago. 

The expenditures authorized for 1924 total ap- 
proximately $258,000. The year’s revenues from 
association dues, after overdue accounts are 
paid, will probably be about $260,000. The year’s 
expenditures will be between $220,000 and $225,- 
000—about $35,000 less than the authorized bud- 
get and about $40,000 less than the expected 
year’s revenues. 

These savings have been credited to the ac- 
counts of the subscribing associations in accord- 
ance with the authorization of this board. They 


have resulted from a curtailment of certain 
association activities which, in the interest of 
the progress of its work, ought now to be ac- 
tively resumed. 

Notwithstanding the care with which the of- 
ficers of the association have from time to time 
heretofore described its financial operations and 
policy, it is manifest that these are not every- 
where understood among the lumber manufactur 
ers. A word, therefore, in repetition, of the as- 
sociation’s financial history. 

Up to ten years ago the association’s maximum 
annual revenue was $24,000. It was always in 
financial straits, and usually in debt. In 1915 
an effort was made to secure individual sub- 
scriptions to a special trade extension fund of 
$50,000 a year, for five years. In 1917, the un- 
expired subscriptions of lumber manufacturers 
were canceled in lieu of an increase in the rate 
of National association dues from one-fifth to 
three-quarters of a cent per thousand feet. Dur- 
ing 1918 there were in effect seven different ac- 
tual rates of assessments paid by subscribing 
associations, the lowest being one-tenth of a 
cent per thousand feet and the highest nomin- 
ally one and one-half cents. In the fall of 1918, 


when the association was reorganized and a 
careful financial inventory taken, its aggregate 
net assets constituted a deficit of approximately 
$10,000. 

The principal contention of the regional asso- 
ciations at that time was that if the National 
association would produce results, the financial 
support would follow. To this the answer had 
been that results could not be produced without 
money. Suffice to say that since that time we 
have each year, with the exception of 1922, spent 
less than we received. Previous experience, 
however, was not without its moral: First, that 
it is easier for an association to secure reliable 
financial support if it may be regularly and con- 
sistently relied upon to produce certain results, 
than if it simply promises results if it gets finan- 
cial support; and, second, that ‘‘pass the hat” 
financing, or a different rate of dues for differ- 
ent groups of manufacturers, is not satisfactory, 
fair, or reliable as a permanent basis of 
financing. 


Association’s Financial Condition 


Since 1919 the subscription contracts with 
regional associations have been uniform. This 
is the best practical guarantee of equality in 
distribution of financial burden. Our reserve of 
working capital has been accumulated as a re- 
sult of carefully planned policy. It is intended 
to have two results: First, to insure the means 
of continuing the association activities without 
interruption during inevitable periods of de- 
pression; and, second, to enable the association 
to respond immediately to any national emer- 
gency reasonably likely to arise. To insure con- 
tinuity of operation, the National association 
needs a proportionately larger surplus than 
would be necessary in the case of most, if not 
all, of the regional associations, Our revenues 
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are derived exclusively from theirs. In periods 
of depression and consequent curtailment of in- 
come, practically all of the regional associations 
have from time to time allowed their National 
dues to accumulate, sometimes for months at 
a time. These obligations are good and are 
paid; but if we rigidly insisted under all cir- 
cumstances upon prompt payment of dues, we 
would be imposing unreasonable and unnecessary 
financial hardship on some associations and ac- 
tual embarassment upon others. Sometimes we 
have spent $20,000 in a month during which we 
have received as little as $4,000. A reasonable 
reserve of working capital has enabled us not 
only to continue our activities uninterrupted, 
but also reasonably to meet the convenience of 
the regional associations. You have been fur- 
nished @ Summary and self-explanatory state- 
ment of the association’s financial condition. 
From time to time the question continues to 
be raised in some new quarter concerning the 
reasonableness and necessity of the general level 
of National association expenditures. Exclud 
ing publicity, they have run during the last six 
years substantially as follows: 1919, $137,000; 
1920, $172,000; 1921, $159,000; 1922, $138,000; 1923, 


$150,006; 1924, $160,000 (and including publicity, 
between $200,000 and $225,000). 

As a measure of the reasonableness of these 
expenditures, it may be noted that in the spring 
of 1918 the executive committee of this board 
submitted to this board its own estimate that 
it would cost $150,000 annually to carry on the 
limited activities then being conducted by the 
association. The manifestly greater progress 
made since then in a much broader field of ac- 
tivity would, I think, warrant this board of di- 
rectors in submitting financial and operating 
record of the association to any substantial test 
of reasonableness which practical business men 
may impose 

But it is not sufficient that the association 
be in merely sound financial condition. Maxi- 
mum results from its activities require consid- 
erable long-distance planning. We can not do 
any long-distance planning except in terms of 
expected future revenues. We must have rea- 
sonable assurance that if we do our work well 
these revenues will be continuous and may be 
counted upon. 

The West Coast Lumbermen’s Association 
thanks to its president—is now treating these 
National activities as simply those particular 
activities of the West Coast Lumbermen’s Asso- 
Clation activities which, for greater convenience 
and effectiveness, are conducted by it in con- 
Junction with other similarly interested manu- 
facturers, through the National Lumber Manu- 
facturers’ Association. 

It would help if the regional associations gen- 
erally would do likewise, for we have now 
reached a financial position which enables us 
‘o conduct all of these activities at net annual 
Cost and to return or remit annual savings, if 
there are any. Under these circumstances and 


assurances, there ought to be the less reluctance 
on the part of the lumber manufacturers in pro- 
viding the National association regularly with 
necessary revenues. 7 


Departmental Reports and Recommendations 


Not for four years have you had reports direct 
from the members of the association staff. With 
the approval of the president, I have asked 
members of the staff, except Mr. Upson, who 
is on the Pacific coast in connection with lum- 
ber standards work, and Mr. Kraemer, who is 
meeting the Pacific coast building officials in 
conference in San Francisco, in connection with 
building code matters, to make individual re- 
ports to you of progress, accomplishment, and 
recommendations. 

During the last three years much time in the 
directors’ meeting has been occupied in the dis- 
cussion of lumber publicity plans. I take it that 
National lumber publicity has now sufficiently 
sold itself to lumbermen to warrant the conclu- 
sion that our problem from now on is to sell 
the American public on the facts about lumber. 
I hope, therefore, that hereafter proportionately 
more of your consideration may be given to other 


ge 
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activities of the association, which are equally 
deserving of your criticism and advice. 
Governmental Relations 

Of the industry’s relations to Government, and 
the methods of attending to them, I reported to 
you at length a year ago. To the formula out- 
lined at that time, I have nothing to add ex- 
cept an appeal for continued interest, activity 
and zeal. If any conclusions may safely be 
drawn from the recent national elections, they 
are, first, that about 90 percent of the citizens of 
the United States are satisfied with their form of 
Government, and, second, that Socialism in the 
United States is principally conversational. It 
is always hard to tell whether public opinion is 
the opinion of the most people, or the opinion 
of the people that talk the most. There is con- 
siderable comfort, therefore, in having had this 
recent “count of noses.” 

The lumber industry is today in a stronger 
position with respect both to public senti- 
ment and to the legislative and administra- 
tive forces of Government than it has been 
for several years past, at least. It is said 
that “‘the proof of the pudding is in the 
eating.’’ 

You have just seen two great departments 
of Government joined in an effort to aid in the 
constructive development of the lumber industry 
The lumber industry has not been harmed by 
injurious legislation nor subjected to special 
Governmental regulations or hindrance. 3ut 
that has been largely due to the fact that it 
has strongly codperated in the promotion of 
helpful activities by the Government as it has 
opposed proposals that were unnecessary Or 
detrimental; and to the fact that the industry 
has shown an unmistakable disposition to gov- 
ern itself. It is just as important to encourage 


facturer’s Association to Program of Utilization Conference. 


what is good as it is to oppose what is not. 
Forest Products Utilization 

The last two days have seen an extraordinary 
assemblage representing producers, distributers 
and consumers of lumber and various products 
in all stages of manufacturing refinement. This 
conference had two clear purposes: 

First: To ‘“‘break the ice’’ in a publicity effort 
to educate the public to an understanding of the 
economic benefits possible through improved 
utilization of timber products; and, 

Second: To secure definite, organized ma- 
chinery to continue this public educational ef- 
fort in codperation with the administrative 
agencies of the Federal Government. 

If it is the fact that existing information, if 
actually put to work in the timber, lumber and 
wood-using industries, and among the consum- 
ers of their products, would result in saving, at 
a profit, of approximately one-fourth of the raw 
material now being annually consumed, the lum- 
ber manufacturers ought to take advantage of 
this opportunity to contribute to this important 
national saving and to these additional sources 
of profit. 

This, for practical convenience, should be un 
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dertaken in conjunction with the progress in 
lumber standards, to which in many respects 
it is closely related. I therefore recommend 
that, if the plans for this purpose, as they may 
be formulated by the Central Committee on 
Lumber Standards, acting under the commission 
which it has received from this conference, pro- 
vide a satisfactory opportunity for educational 
and promotion work among lumber manufactur- 
ers, this function be undertaken by the Lumber 
Standards Bureau, already organized and ap- 
parently functioning to the satisfaction of the 
regional associations. 
Increased Statistical Service 

! suggest further that the time is appropriate 
to increase our current statistical service along 
lines contemplated for more than two years, but 
deferred because of uncertainty of public 
and governmental policy which might impair the 
ability of the regional associations to furnish 
necessary information. Our weekly statistics on 
lumber movement are developed to the limit 
which our present sources of information will 
permit. As a supplement to this weekly barom- 
eter service and as an aid to individual manu- 
facturers in the formation of sound judgment 
of prevailing conditions and probable tendencies 
in the supply of and demand for lumber, I sug- 
gest a monthly compilation and publication of 
reliable and representative information on (1) 
Credits and collections, (2) Transportation con- 
ditions, (3) Sources of demand for lumber, and 
(4) Employment conditions. 
Closer Contact with Individual Manufacturers 

The most difficult administrative and service 
problems of the association are due to the ab- 
sence of individual contact and familiarity with 
its activities on the part of lumber manufactur- 
erers generally. I have in the past referred to 
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this fact repeatedly. We must necessarily rely 
upon the regional associations and their officers 
and directors to carry understanding to the 
rank and file of lumber manufacturers. This 
works well in some associations—in others, 
fairly, and in a few, not at all. 

There is a field of apparent importance in 
which services of the National association could 
be profitably made available to individual manu- 
facturers in 4 more direct way than heretofore. 


Many manufacturers, for example, do not 
know, but would like to know, just how to 
handle Federal income tax claims, appeals 
and assessments. Some would like to know 
the various export lumber trade services 
available from the Federal Government, and 
how to use them. Many would probably be 
interested in knowing how to bid on Federal 
and State government lumber purchases, 
which amount in the aggregate to about a 
billion feet annually, and now are generally 
supplied by wholesale dealers. Many manu- 
facturers, whether they know it or not, would 
profit materially from better knowledge of 
sound methods for handling lumber trade 
credits and collections; also sawmill and 
lumber insurance. Economies in manufactur- 
ing costs, savings of avoidable wastes, and 
increased realization would undoubtedly be 
accomplished in many, if not most, of the 
manufacturing operations, if information al- 
ready existing were made conveniently avail- 
able in a form understandable by operating 
superintendents and _  foremen. Probably 
most individual manufacturers today do not 
know what are the organizations in the lum- 
ber and wood-using industries and the com- 
mercial services available from each—not 
to speak of the trade extension services 
available from the Government, which some 
are already using to their satisfaction. 

Probably few lumber manufacturers are 
systematically following, through their sales- 
men or otherwise, the marketing opportu- 
nities resulting from revisions in building 
code and ordinance limitations constantly 
occurring throughout the land. Nor, with 
certain outstanding exceptions, are they 
using on any large scale, though their sales- 
men or otherwise, the fundamental develop- 
ments from time to time in lumber trade 
extension. Nor is enough consideration be- 
ing given to the timber and lumber manu- 
facturing resources in the various producing 
regions; the existing mill capacities and new 
installations, and the probable duration of 
their timber supplies. 


With the aid of field work, well within our 
capacity to perform, direct services along these 
and similar practical lines can be furnished by 
the association in the form, it is suggested, of a 
loose-leaf National Lumber Handbook, which 
can be developed and maintained as a regular 
service from the association, direct to individual 
manufacturers. 

I suggest also the probable usefulness of a 
handbook of lumber manufacturing companies 
and their facilities, listing members or sub- 
scribers of affiliated associations, their individ- 
ual mills and showing capacities, species and 
items available, transportation, specialties, grade 
size and manufacturing standards under which 
they ship, and such other descriptions or identi- 
fications as may be commercially useful. Simi- 
lar information has been available in some 
associations, notably the Southern Pine Assp- 
ciation. It should be available from all and 
should constitute a reliable catalog of lumber 
manufacturers having manufacturing and ship- 
ping facilities of the highest standard. 

I submit that it is time that good manufac- 
turers of good lumber seek to secure a prefer- 
ence in commerce for their product, reasonably 
commensurate with its superiority over the in- 
creasing influx of relatively inferior product of 
inferior manufacture, out of inferior timber. A 
necessary step in that direction is a canvass or 
inventory of this kind. 


Lumber Manufacturers’ Credit Corporation 


The Blue Book capital and credit rating and 
collection service has shown marked improve- 
ment since its reorganization last spring. Not- 
withstanding the 20 percent increase in rates, 
the subscriptions to the credit and the collec- 
tion services have both been materially in- 
creased. Under authorization at the last meeting 
of the board, the president has appointed a 
strong and representative advisory committee, 
which, under the aggressive chairmanship of 
E. H. Burgess, is lifting the service to a new 
plane of reliability and efficiency, which is con- 
fidently expected to bring its own reward in 
terms of increased subscriptions and revenues. 

Definite plans are made for the installation 
of a branch office on the Pacific coast. The only 


circumstance which stands between this plan 
and its realization is the finding of a suitable 
man to take charge of this branch office, com- 
petent to handle both the service and subscrip- 
tions functions which are expected of that office. 

The inter-insurance exchange continues its 
record of improvement notwithstanding the 
relatively heavy losses incident to the recent 
nation-wide dry spell. 

Central Committee on Lumber Standards 

At the last meeting of this board you approved 
a plan recommended by the chairman of the 
Central Committee on Lumber Standards, look- 
ing to the establishment of machinery for con- 
tinuing coéperation between lumber manufac- 
turers, distributers and consumers in the im- 
provement of lumber standards, and for the 
consideration of other matters of common inter- 
est which might arise therefrom. A_ specific 
plan for this purpose has been submitted by 
the Central Committee on Lumber Sandards to 
the various interested associations. Acting un- 
der former authorization, we have indicated, our 
readiness to join with other interested asso- 
ciations in carrying out this program looking to 
the settlement of problems arising between pro- 
ducers, distributers and the consumers of lum- 
ber, by means of conference and by practice of 
the art of ‘peaceful persuasion.’’ 

Much can be done to improve the spirit of 
these trade relationships. The lumber manu- 
facturers’ service to, and attitude toward their 
retail customers is still far short of one hundred 
percent. Notwithstanding, therefore, passing 
irritations, such, for example, as those justly 
arising from the recent occasional truculent, 
arrogant, and unwarranted public imputations, 
by thoughtless individual retail dealers, of bad 
faith on the part of the lumber manufacturing 
industry as a whole,* sound business judgment 
will continue to direct a policy of frank and 
hopeful coéperation. 

It is increasingly evident, however, that the 
principal burden of responsibility for progress 
toward more efficient organization and toward 
higher standards will continue to rest largely 
upon the lumber manufacturers. Present and 
future activities may safely be conducted on 
that assumption. 

Fundamental Weakness in Lumber Organization 

The greatest economic weakness of the lumber 
industry is its unfailing inability to keep supply 
in a reasonably stable relationship to demand. 
Judging from the reports of lumber movement 
during the last ten years, it takes on the aver- 
age about six months for the industry to adjust 
production to a heavy increase in demand; and 
about eight months to adjust production to a 
heavy decrease in demand. Production costs 
have fluctuated without any uniform relation to 
volume of production. Costs, therefore, are not 
to blame. 

This inherent condition of ill-adjusted pro- 
duction in the lumber industry is notorious and 
visible—except to those who, having eyes, see 
not, and, having ears, hear not. This condition 
does not suggest its own remedy. But it may 
not be out of place to say, in connection with 
the public’s plea for forest conservation, that 
the relief of this condition is a necessary pre- 
liminary to important progress in that direction. 

I predict that before this problem is finally 
solved there will be a series of financial con- 
solidations in the lumber industry; that there 
will be a sharply drawn line in commerce, be- 
tween good lumber, well manufactured, out of 
good timber, and inferior lumber, poorly manu- 
factured out of low grade timber; and that, 
without impairing or reducing competition, 
there will be a development, on a large scale, of 
lumber manufacturers’ selling agencies operat- 
ing in domestic commerce and exercising a 
strong measure of control over the volume and 
assortment of the industry’s output. 

The Economic Basis of Lumber Standards 

The merits and desirability of natiunal lumber 
standards have been so widely discussed as al- 
most to exhaust the possibilities of further un- 
derstanding. The movement for American Lum- 
ber Standards is out of the stage of conversa- 
tion and into the stage of practice. Progress 
among manufacturers and consumers has been, 
as anticipated, slow, steady, and satisfactory; 
among wholesale dealers, as anticipated, in ac- 
cord with their understanding of the views of 
the producers on the one hand and the con- 
sumers on the other; among the retail dealers 
generally, as not anticipated, more slowly, less 
steadily, and less satisfactorily. 

A few facts in closing, regarding the changes 
in sources and quality of lumber production and 
their bearing upon lumber standardization. The 
recent survey by the Southern Pine Association 
of lumber production in seven southern pine 


*or its representatives, 


States shows, among others, the following start- 
ling conditions: 

Five years ago, Alabama produced 2,000,000,- 
000 feet of lumber. This year it will produce 
nearly two and a half billion feet. Of this pro- 
duction, 40 percent will be by mills starting up 
since 1919, few of them cutting more than 20,000 
feet a day. The percentages of this year’s total 
production coming mostly from similar small 
mills started since 1919, not to speak of thou- 
sands operating at that time, will be approxi- 
mately as follows: 25 percent in Arkansas; 15 
percent in Florida; 15 percent in Louisiana; 35 
percent in Mississippi; 22 percent in Oklahoma; 
40 percent in Alabama; 30 percent in Texas; and 
for the southern pine territory as a whole, 3( 
percent. 

The total production of yellow pine lumber 
this year will, by reason of this influx, probably 
be greater than it was in 1919. 

Generally the lumber production costs of these 
small mills range between $15 and $20 a thousand 
feet. Examine, in comparison with these, the 
average costs of the association mills in the 
southern pine, North Carolina pine and west 
Coast regions during the last two years. The 
reported monthly average production costs in 
southern pine have varied between about $22 
early in 1923, and $25 at the beginning of 1924; 
on the west Coast between $22 and $27 in 1923 
and between $23 and $26 in 1924. Among the 
North Carolina Pine Association mills the re- 
ported monthly average costs of rough lumber 
exclusive of stumpage, ranged in 1923 between 
$19 and $22, and in 1924 between $22 and $24. 

Nearly half of the production of squthern pine 
is now by mills cutting less than 20,000 feet 
daily. In Georgia and Florida and the North 
Carolina pine region, the percentage is greater 
The average cost, including stumpage, is about 
$18. This is from $5 to $10 less than the aver- 
age production costs reported by association 
mills in the southern pine and North Carolina 
pine regions, and from $5 to $8 less than the 
average reported costs of producing Douglas 
fir lumber. 

Generally speaking, the product of these mills 
is principally common lumber. Much of it is 
sold under such fictitious classifications as No. 2 
common and better, which, as a means of identi- 
fying actual quality, means nothing. The large 
mills, cutting virgin timber, have generally an 
advantage, it is true, in the average log run 
grade. But viewing the lumber manufacturing 
industry as a whole, the average log run grade 
itself is declining, and will so continue. The 
manufacturing and selling problem of the lumber 
industry is not so concerned with the select 
grades, as with the comrffons. 


Average’Condition and General Tendencies 


What bearing has this, you may ask, upon the 
problem and practice of national lumber stand- 
ards? I am speaking in general terms of the 
average condition in the lumber manufacturing 
industry and of general tendencies, well aware, 
of course, that individual lumber manufacturers 
may constitute an exception to the rule. It is, 
however, the average condition and the general 
tendencies which must determine the need for 
and the direction of developments in lumber 
standards. 

There are two general classes of lumber manu- 
facture in the United States. First, the sawmill 
with good manufacturing equipment, well or- 
ganized and operated, making well manufac- 
tured lumber out of good timber, dividing the 
product with reasonable care in accordance with 
definite recognized standards and rules cover- 
ing grades, sizes and patterns, offering these 
products for sale accordingly, assuming a finan- 
cial responsibility for their integrity, and sub- 
mitting to official inspection disputes which may 
arise thereunder. The second class includes tens 
of thousands of mills, consisting frequently of 
a small engine and circular saw, having in- 
ferior facilities for precision in manufacture and 
no facilities for refinement beyond surfacing; 
operating usually in inferior timber; observing 
no fixed standards or rules for grades and sizes; 
representing inadequate financial responsibility 
to insure adherence to reasonable standards of 
quality, manufacture and refinement, and sub- 
ject to the security of official inspection only 
by the grace of the organized inspection ser- 
vices maintained by their more efficient compet!- 
tors. 

There are those who say that wood is wood, 
and lumber is lumber, and therefore that there 
is nothing about lumber that can be set up aS 
a commercial standard; that is, as a basis for 
measuring relative intrinsic commercial values. 

The man who so holds must, by the force of 
his own logic, hold also that the product of the 
little $800 tractor-operated circular saw, cutting 
wide-ringed, sappy and immature second growth 
pine, in the hills of Mississippi, is, in its intrinsic 
commercial value, the same as the product of the 
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finest sawmill that cuts original Calcasieu long- 
leaf; and that the output of the little fir ‘‘mill up 
the canyon,’’ cutting small timber left behind by 
the logger, is the same as the product manufac- 
tured by the electrically operated sawmill in the 
heart of the old growth yellow fir region of 
western Oregon. If one is true, the other is true. 

The fact is that neither is true. It is not a 
question as to whether the lumber industry is 


going to work under some standards. It can 
not work without them. The practical question 


is whether the standards, in actual practice, do, 
or do not, reflect correctly the differences in in- 
herent or intrinsic value. If they don’t, they 
are wrong. Our problem is not so much one of 
offering a plan of national lumber standards, 
which will be put into immediate universal prac- 
tice throughout the lumber industry, as it is of 
developing a system of lumber standards which, 
when it is in effect in the general practice of 
the lumber trade, will have this result. 

Up to forty or fifty years ago lumber stand- 
ards were largely local, because lumber competi- 
tion was local. Until only a few years ago lum- 
ber standards were regional, because lumber 
competition was largely regional. We are now 
developing national standards because lumber 
competition has now become largely _ inter- 
regional or national in scope. The tendency in 
that direction will increase indefinitely, and 
these developments are as logical as they are 
inevitable. 


Halting Unnecessary Diversification 


“For a hundred years the lumber trade has been 
diversifying its practices, preferences, and stand- 
ards. Few of these have a sound, necessary, 
economic basis. For five years we have been 
trying to halt this process of unnecessary di- 
versification, which is as wasteful of profits as 
it is of timber. It is evident that a solid be- 
ginning has been established. 


Are the lumber industry’s commercial 
standards to be determined by good manu- 
facture or poor manufacture, by good grad- 
ing or poor grading, by good timber or poor 
timber? Is the inefficient mill making in- 
ferior lumber out of inferlor timber and ob- 
serving no grading standards going to set a 
low standard for the rest of the industry to 
come down to? Or is the efficient mill, mak- 
ing good lumber out of good timber and 
selling it in strict accord with recognized 
rules for grading, going to set a high stand- 
ard for the rest of the industry to come up 
to, if it can—and, if it can not, to compel 
it to sell its products for what they are, 
namely, as sub-standard? 


It should be clear that Iam not contending for 
the imposition of hardship or handicap upon the 
manufacture and sale of any kind of lumber, or 
from whatever source. 3ut I do contend that 
good lumber, well manufactured and refined, 
should be sold as good lumber, and that poor 
lumber, of inferior manufacture and refinement, 
should be sold on its own merits; that the pre- 
vailing standards of grading, manufacture and 
refinement, which are intended to provide the 
commercial basis for measuring relative values, 
will, if they are sound, result in the recognition 
of these differences in terms of public prefer- 
ence and in terms of price; and that this result 
will not be accomplished until there are lumber 
standards publicly recognized in practice, repre- 
senting the best and not the poorest product 
and practice of the industry. 

Grade marking and branding will materially 
help to this result. They will be useful through- 
out the lumber industry. But their greatest use 
now should be in those species where the dif- 
ferences in quality of production, in manufactur- 
ing refinement, and in grading are as marked 
as they now are in the south Atlantic coast and 
southern pine territory. 

Nor do I contend that the mere establishment 
of high grading standards will itself accomplish 
these results. Unless there is a willingness to 
observe them in practice, we shall have the form 
but not the substance. To this end of observance 
In practice, a recognized financial self-interest 
will give a much greater impetus than any activ- 
ity of associations, committees and conferences. 
The problem of lumber standardization is one of 
understanding. The industry’s practice will fol- 
low, but can not be expected to precede its un- 
derstanding. All things considered, the progress 
so far made toward both understanding and prac- 
tice may fairly be characterized as satisfactory. 


Association Progress 
I ha VE 


practical 


outlined, in general terms, a few of the 
problems confronting this organization 
and its activities in behalf of the lumber in- 
dustry What are our objectives? Manifestly, 

Improve the profitableness of the industry 


and its public standing for efficiency, integrity 
and service. 

Some men, no doubt, may continue to 
throw away thefr profits by mere careless- 
ness; for example, in piling, drying, or ma- 
chining their lumber. We can not compel 
them to do business at a profit if they will 
not. But we can point out the causes and 
the consequences of the degrades that result 
from their carelessness. 

There may be some who will continue the 
attempt to increase the demand for lumber 
by increasing the supply. All that we can 
do is to show the changes in the relation 
between current production, new business, 
and unsold stocks. 

There may be some who, having greater 
faith in their ability to sell their lumber 
after it is shipped than before,, will continue 
to put unsold lumber in transit in the gen- 
eral direction of possible markets. All we 
can do is to show the volume of such lumber 
that has remained unsold after reaching the 
expected markets. 

Some, perhaps, may continue to ship their 
lumber first, and inquire about their custom- 
ers’ credits afterwards. All we can do is 
to make conveniently available reliable in- 
formation on credit and capital ratings of 
customers; or if this is not used, we can 
offer an efficient collection service to help 
handle the salvage. 

We can laboriously develop a practical plan 
of lumber standards which will enable the 
efficient manufacturer of good lumber, pro- 
duced from good timber, to secure his just 
advantages, in terms of demand and price, 
over the inferior product, of inferior timber 
and inferior manufacture which he meets in 
competition. But we can not compel any 
manufacturer to observe these standards if 
he is intent that sub-standard products shall 
sell in the nation’s markets on a substantial 
parity with his own. 


The associations in the lumber industry are 
now offering valuable, practical services, con- 
veniently available. Their reliance must con- 
tinue to be upon the commercial common sense 
of the well informed competitor. It is our only 
safe reliance. Thus only may the advantages 
of commercial coédperation under the law be 
realized in improved business, larger dividends, 
and a higher standing in public esteem. 


Executive Staff Makes Reports 


An unusual feature of the meeting of the 
board was the personal appearance of members 
of the executive staff of the National associa- 
tion. Kach staff member present gave a brief 
report covering the work of his own depart- 
ment. These reports were warmly received. On 
motion of W. M. Ritter a standing vote of 
appreciation was extended to the staff. The re- 
ports outlined clearly the varied activities car- 
ried on by the National association, showing how 
closely the staff members keep in touch with 
different activities of other groups in order to 
see that lumber gets a square deal. 

Edgar P. Allen, director of publicity, dis- 
cussed publicity problems and more particularly 
corrective publicity. Theodore M. Knappen, di- 
rector of research of the publicity department, 
went into considerable detail along general and 
specific lines. The need of close codperation 
by regional associations was stressed by both 
men and conceded by members of the board 
who commented upon the matter of publicity. 
Mr. Blodgett called attention to several edi- 
torials dealing with reforestation which had 
appeared during the last few days. He said it 
was about time that the publicity department 
again pointed out what lumbermen are doing 
in the way of reforestation, and that they have 
nothing to do with reforesting idle lands held 
by the Federal and State government ete. Mr. 
Kirby discussed reforestation to some extent, 
declaring that under the laws of many States, 
more especially the tax laws, private forestry 
can not be practiced to the extent that it might 
be because the prospects of profit are not suffi 
ciently engaging. Mr. Kirby said that some 
thought must be given to posterity, but it is not 
reasonable to expect lumbermen or others to 
take kindly to the idea of the Government 
interfering with the handling of their property. 
He said reforestation is an important activity 
and will be practiced more widely when the 
tax laws give reasonable assurance of future 
profits. Mr. Kirby added it would be well for 


lumbermen to give interviews to the press em- 
phasizing the fundamental right of American 
citizens under the Constitution to own, enjoy 
and develop their own property. He thought it 
would be well for the publicity department to 
put out something to counferact the suggestion 
that the Government should take over the tim- 
ber resources of the country and manage them 
for posterity. Mr. Ritter was inclined to think 
this might be handled more effectively in a 
somewhat different way. 

Frank G. Wisner, president of the National 
association, who presided over the meeting, re- 
marked that there is so much talk about planting 
trees on idle lands and so little done by theo- 
retical conservationists in the way of more 
completely utilizing the thing we have and are 
throwing away. 

R. G. Kimbell, architectural engineer, gave a 
brief report on the work of the building code 
bureau, which has to do primarily with seeing 
that city authorities are in possession of ac- 
curate information concerning lumber and its 
use and that wood is not unfairly discriminated 
against in the promulgation of building codes. 
In many cities it has been possible to bring 
about important modifications in restrictions in 
the light of convincing information presented 
by the building code bureau’s representatives. 


Statistician Estimates 1924 Output 


Mrs. Grace J. Landon, statistician, was in- 
troduced by Mr. Compton as a walking ency- 
clopedia that never needs any revision, and 
she proceeded to make good the introduction by 
reeling off figures in an entertaining way that 
brought forth a warm ovation as she concluded 
the presentation of her report. Mrs. Landon 
estimated, on the basis of statistics so far re- 
ceived, that lumber production this year will 
be about 95 percent of the 1923 output, ship- 
ment about 95 percent and new business 97% 
percent. On this basis total production for 
1924 would be between 33,000,000,000 and 34,- 
000,000,000 feet. The official figures for 1923 
have not yet been promulgated by the Govern- 
ment, Mrs. Landon stated, and the National 
association’s estimate of last year’s production 
was approximately 38,000,000,000 feet. 

Dudley F. Holtman, construction engineer, 
discussed briefly the work of his department, 
contrasting the situation today with five years 
ago when the work started. He left before the 
meeting adjourned in order to catch a train for 
Chicago to attend a meeting of the American 
Railway Engineers’ Association. Members otf 
the board found in this fact a specific illustra- 
tion of the care of the National association in 
keeping in touch with developments in all 
branches of industry which have to do with 
lumber and its uses. 

Harry G. Uhl read a report on the legislative 
and similar services carried on by the National 
association. Some members of the board were 
surprised to learn that as many as 13,734 bills 
and resolutions have been introduced in the 
present Congress, and that during the last ses- 
sion 290 public acts and 37 publie resolutions 
became laws. Eleven thousand pages of the 
Congressional Record were required to record 
the doings of the last session. Measures of 
direct or indirect interest to the lumber in- 
dustry are followed closely from the day they 
are introduced until they become laws or are 
otherwise disposed of. Other branches of the 
Government are covered in much the same way. 
An effort likewise is made to keep in close 
touch with developments in State legislatures. 
For example, this year only eleven State legisla 
tures met, but some sixty-two bills affecting 
forestry directly or indirectly were introduced 
and eighteen of them became laws. 

The importance of having one or more lum 
bermen in each State assist in maintaining con- 
tact with legislative developments with a view 
to seeing that adequate and correct information 
is made available whenever 
brought out in the board discussion. 


necessary was 


In the absenee of H. B. Clark, manager of 
the National Lumber Manufacturers’ Inter 
Insurance Exchange, C. A. Bigelow, of Bay City, 


Mich., who has long taken an active part in 
this work, reported that the exchange is in 
satisfactory condition. He said there had been 








64  AK®RICAN LUMBERMAN 


NOVEMBER 29, 1924 





a rumor recently to the effect the exchange was 
about to make an assessment. This, Mr. Bige- 
low declared, was without foundation, since 
there is no reason whatever for making an 
assessment, despite the recent heavy losses due 
to extremely dry weather. He commended high 
ly the work of Mr. Clark. 

Mr. Compton gave a resume of the affairs of 
the National Lumber Manufacturers’ Credit 
Corporation in the absence of W. F. Biederman, 
the manager. 

There was some discussion of governmental 
relations and of various projects relating to 
future activities. 


Members of the board who attended the 
meeting follow: 


O. O. Axley, Warren, Ark.; R. D. Baker, San 
Francisco, by C. Stowell Smith, San Francisco; 
C. A. Bigelow, Bay City, Mich.; J. W. Blodgett, 
Grand Rapids, Mich.; Junius H. Browne, New 
York City; R. E. Danaher, Detroit, Mich.; A. C. 
Dixon, Eugene, Ore.; Ernest Dolge, Tacoma, 
Wash.; M. I. Fleishel, Jacksonville, Fla.; R. B. 
Goodman, Marinette, Wis.; H. B. Hewes, Jean- 
erette, Ia.; H. C. Hornby, Cloquet, Minn.; F. B. 
Hubbard, Centralia, Wash.; John H. Kirby, 
Houston, Tex.; KF. C. Knapp, Portland, Ore.; J. 
Ross McNeal, Norfolk, Va.; A. L. Osborn, Osh- 
kosh, Wis.; W. M. Ritter, Columbus, Ohio; W. 8. 


Rosenberry, Gibbs, Idaho; W. L. Saunders, Cad- 
dillac, Mich.; Frank G. Wisner, Laurel, Miss.: 
R. W. Vinnedge, North Bend, Wash.; R. B. 
Allen, Seattle, Wash.; A. W. Cooper, Portland, 
Ore.; Chester Hogue, Seattle, Wash.; Landon 
C. Bell, Columbus, Ohio; G. F. Thomas, Little 
tock, Ark. 

An interesting feature of the day was a ce!) 
at the White House, arranged by Mr. Ritter, 
where the board members shook hands with 
President Coolidge, each receiving a word of 
greeting from him. The President later was 
photographed with the lumbermen in the White 
House grounds. 


Cut-over Lands Topic at Hemlock-Hardwood Meeting 


MILWAUKEE, WIs., Nov. 25.—The cut-over 
land problem in northern Wisconsin and the 
Upper Peninsula of Michigan absorbed atten- 
tion to the exclusion of practically everything 
else at the meeting of the Northern Hemlock 
& Hardwood Manufacturers’ Association, held 
at the Pfister Hotel, in this city, today. The 
subject was discussed from every angle by a 
half dozen authorities, and a committee was ar- 
ranged for to make a thorough study of the cut- 
over Jand situation from a reforestation stand- 
point, with a view to presenting a definite re- 
port at the annual convention of the association 
next January. 

C. C. Collins, of the C. C. Collins Lumiicr Co., 
Rhinelander, Wis., president of the associatim, 
opened the morning session by intrudueing M. 
KE. Sibole, in charge of lands, Sawyer Goodman 
Co., Marinette, Wis., who told of the methods 
used by him in classifying the company’s cut- 
over properties. He declared that classification 
is essential to success in marketing these lands. 
Too many settlers have been sold tracts on which 
there was no possibility for them to make ends 
meet, with the result that they have been forced 
to abandon their farms. This has done nothing 
but give a ‘‘blagk eye’’ to the cut-over land 
proposition. It was Mr. Sibole’s contention 
that much of the cut-over areas is good agricul- 
tural land, on which the settler can through 
thrift and ambition win future independence, 
but he believed that it is the seller’s duty to 
ascertain which of his land is adaptable and with 
this information at hand to sell the settler, not 
for the mere purpose of disposing of the land, 
but fer what ‘‘he (the settler) can get out of 
it.’? If this policy is practiced, it will win con- 
fidence in the lumberman’s proposition, and 
will greatly facilitate the development of the 
cut-over land areas, he said, continuing: 


] 


You men are not going to sell one or two pieces 
of land and then go out of business. You have a 
good deal of land to dispose of, to a great many 
people, and your problem is to establish good will. 
This can best be done through the application of 
seience to your merchandising, and through making 
sure that your customer can succeed on the land 
that you sell him. The land market at present is 
slow. Use these dull times in classifying your 
holdings according to fertility and development 
possibilities. I am sure there will soon come a 
tremendous quickening in interest in these northern 
lands, and the point is to be ready intelligently to 
meet the demand when it comes. 


Surveys Every Forty 


Mr. Sibole said that he makes it a practice 
personally to see every forty of his company’s 
cut-over areas and to make a careful survey of 
its soils and topography. The soils he will class 
as clay loam A, B or C; sandy loam A, B, ©, 
ete., according to richness. He will carefully 
note the level land suitable for plowing, the 
rough land where cultivation would be difficult 
or impossible but which could serve as pasture, 
and the swamp land. In many eases the latter 
can be drained, but would be too low for agri- 
cultural purposes, while it would make excellent 
pasturage. All these things must be taken into 
consideration. Location is also of importance- 
the existence of roads, closeness to rail trans 
portation, towns and markets in which to sell 
products and buy provisions. Thus, in pricing 
a certain forty, Mr. Sibole will find that thirty 
acres are of a fine clay. Twenty are level land, 
well suited to the plow. He will price these at 


325 to $35 an acre, according to location. The 
other ten acres of clay loam are fertile, but are 


rough and can serve best as pasturage. He 
will price these at $40). The remaining ten acres 
are swampy, but could at the expense of some 
labor be drained and converted into pasture. 
He accordingi, prices them at $5. The value 
of the fortv by this method fixed at $650 to 
$350, acording to location. When a buyer ap- 
pears, he will, by consulting the map, know ex- 
actly what he is buying, and why this forty 
differs in price from the neighboring one. 

The next speaker was G. EK. Bishop, secretary 
of the Northern Peninsula Development Bu- 
reau, Marquette, Mich. He concurred in Mr. 
Sihole’s view that a good market for northern 
cut-over lands is at hand. He, too, stressed the 
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idea that only lands with a future in them 
should be sold, the poorer areas to be reserved 
for reforestation projects. He believed that 
the proper location of settlers would in large 
part determine the future influx of immigration. 
‘Where farmers can succeed, that’s where the 
farmers will go,’’ he said. 

Mr. Bishop believed in conservative advertis- 
ing. In years past the northern cut-over lands 
were advertised as new El Dorados, fields of 
luxurious clover, lands where milk and honey 
flowed. Many settlers responded to the glowing 
ads and were grievously disappointed. Many 
of those that did settle soon abandoned their 
acres. This sort of publicity has now been dis- 
carded, and a policy of codperation with the 
settler has been adopted. Mr. Bishop thought 
that the northern lands were best adapted to 
diversified agriculture, and above all to the 
raising of the dairy cow. ‘‘The dairy cow is the 
settler’s best asset,’’ he maintained. 


Land Sales Due for Stimulus 


One of his reasons for believing that land 
sales in Wisconsin and the upper peninsula are 
due for a great stimulus, Mr. Bishop said, is the 
vast amount of advertising which this section 
has had in recent years, especially through tour 
ists. During the last year, 500,000 tourists vis 
ited the upper peninsula. The majority of these 
were deeply impressed with its wealth, its pos- 
sibilities, its natural beauty. Many of them 


will come back, traveling, vacationing, invest- 
ing, buying and settling. 

Mr. Bishop also championed the farm boys 
and girls’ clubs. ‘‘We must get the boys and 
girls interested in better agriculture, becauss 
they are our future farmers,’’ he said. ‘‘ Also, 
it has been amply demonstrated that working 
with the boys and girls is the best way of pull 
ing Dad out of the rut.’’ 


Discusses Reforestation Possibilities 

This much appreciated speech of Mr. Bishop 
was followed by a discussion of reforestation by 
Raphael Zon, director of the Lake States Forest 
Experiment Station, St. Paul, Minn. Mr. Zon 
was much impressed with the suggestion of 
classifying cut-over lands before offering them 
to settlers, and said that the Northern Hemlock 
& Hardwood Manufacturers’ Association could 
do its membership a great service if it would 
undertake the classification of all the ecut-over 
land represented by it according to all its eco- 
nomic uses. He also believed that agricultural] 
conditions in the northern States will improve 
and that this is a good time to start preparing 
for the future. He said that due to the ex- 
tremely heterogeneous character of the land, 
the solution of the cut-over land problem will 
be slow and painful, but nevertheless attain- 
able. 

Mr. Zon pointed out that the MeNary-Clarke 
forestry bill recently passed by Congress pro- 
vided for the appropriation of $10,000,000 for 
the purchase of lands for national forest pur- 
poses in the Lake States. The amount of land 
that this money would buy was calculated at 
about 2,500,000 acres. He warned against try- 
ing to profit on this opportunity to dispose of 
lands of no value from an agricultural stand- 
point, saying: 

If you ask the Government high prices, you will 
probably retard the development of national for- 
estry in these States for many years. I believe that 
the Northern Hemlock & Hardwood Manufacturers’ 
Association can do its members and the nation a 
great service by coédperating with the Government 
in obtaining cheap lands for national forest areas. 
This land should be in blocks of not less than 
50,000 acres. If they were smaller, it would be 
hard and expensive to administer them properly. 
The State governments should also be encouraged 
to undertake reforestation. My opinion is that the 
States should reforest between 20,000 to 50,000 
acres each year. The immediate benefit of the 
establishment of national or State forest areas 
would be the establishment of centers of activity 
which will attract people into those regions and 
result in their steady development. 

Referring to the vast amount of land which 
yearly is reverting to the States on account of 
nonpayment of taxes levied against it, Mr. 
Zon believed that the States would soon put a 
stop to it by making the owner personally re- 
sponsible for his taxes, if he has other property 
out of which they can be collected. He pointed 
out that delinquency in taxes on one piece of 
land merely shifts the burden from it to an- 
other piece, because the State always makes up 
for losses of that kind by inereased taxation 
elsewhere. 


Committee to Formulate Plan 


Upon the completion of Mr. Zon’s address, 
a motion was made by E. A. Hamar, of the 
Worcester Lumber Co., Chassell, Mich., author- 
izing the president of the association to ap- 
point a committee of seven members to confer 
with Mr. Zon and assist him in the formulation 
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of a practical plan whereby the association 
might codperate with the Federal and State 
governments in the establishment of forest 
areas and in other projects provided for in 
enabling legislation, and to report on such a 
plan at the next annual convention. This mo- 
tion was seconded and unanimously passed. 


The subject of immigration and land settle- 
ment was further discussed by B. E. Packer, 
director of immigration, Wisconsin State de- 
partment of agriculture, at Madison. Mr. 
Packer decried what he called ‘‘ passionate ad- 
vertising’’ of cut-over lands. He said this 
might do much to stimulate immigration and 
farming, but this is not a time for stimulation 
in any field. He wanted to see a natural growth, 
and such could best be obtained by the study 
and codperation referred to by previous speak- 
ers. 


AFTERNOON SESSION 


The afternoon session began with an inter- 
esting address on ‘‘ Recreation—a Coming In- 
dustry for North Wisconsin and Michigan,’’ by 
Burt Williams, president of the Land o’Lakes 
Association, Milwaukee, Wis., an orator of no 
mean distinction who is filled with love of the 
great outdoors—and particularly with the great 
outdoors of the Land o’Lakes country. Mr. 
Williams has great faith in the future of this 
region, saying that recreation is becoming a 
habit of the American people and it is becom- 
ing the habit of a very large part of the Ameri- 
ean people to go to the ‘‘north country’’ for 
their recreation. Northern Wisconsin and 
Michigan have only two rivals as recreation 
spots in the country—northern New England 
and southern California. Generally speaking, 
only easterners go to Maine, and the average 
man does not go to California. The ‘‘ Land 
o’Lakes’’ has the whole middle West, with its 
tens of millions of population, to draw from. 
And it is drawing more every year. The Chi- 
cago, Milwaukee & St. Paul Railroad has sold 
50 percent more excursion tickets for northern 
Wisconsin and Michigan during the last two 
years than ever before, and states that it has 
hardly begun to develop its tourist trade yet. 
This railroad, said Mr. Williams, expects to 
double this tourist trade every five years in- 
definitely. The speaker saw no reason why 
landholders in the North should worry regard- 
ing their properties. 

The basis of the recreation industry, as he 
called it, which is now only developing is, first, 
the automobile, which has made it possible for 
poor man as well as rich man to get out of his 
immediate neighborhood and has made the 
American people a traveling people; second, the 
voluminous advertising which induces people to 
travel; third, the changing conditions in city 
life. where the inhabitants are constantly 
crowded closer and closer together. God made 
the country, man makes the town. But although 
it is his handiwork, the town does not please the 
man, but as it grows larger, he seeks the out- 
doors more and more. To prove this, Mr. Wil- 
liams pointed to the great number of summer 
homes which are being built in the Land o’Lakes 
country by town people from all parts of the 
middle West; to the numerous colonies by Chi 
cagoans, Milwaukeeans, St. Louisians and Ne- 
braskans, to mention only a few; to the camps 
maintained by local, State and national organi- 
zations. This attraction of outsiders to the 
North means enormous prosperity for that see 
tion. 

John P. Hume, of Milwaukee, Wis., taxation 
specialist, corroborated Mr. Williams by stating 
that Chicago and the middle West as a whole 
has need of the cut-over lands in the North as 
sites for colonization. Colonization has been at 
almost a standstill within recent years, but this 
has been due to lack of codperation in classifies 
tion of lands, high cost and duplication of ef- 
fort. He stated that many a man interested in 
cut-over lands has been deluged with so many 
offers that he at length concluded to accept none 
of them. If colonization is to be attempted in 
the future, it will have to be codperative and 
must be done in a business-like way. ‘‘ You 
Must pool the land,’’ he said. ‘‘There can be 
no efficiency with scattered ownership.’’ Mr. 





Hume offered a plan of procedure under which 
all lands available for agriculture should be 
blocked out; maps prepared; a general pub- 
licity fund established, to cover the entire State 
and contributed to by all business men; a sepa- 
rate publicity fund for each section, each land 
owner to contribute a few cents per acre held; 
codperative selling of land; a nominal charge 
on land sold to be placed into the publicity 
fund; creation of a State organization for land 
development and settling purposes, with field 
men to take care of all inquiries and probably 
representatives at the seaports to maintain 
touch with immigrants. 

From a colonization standpoint, Wisconsin is 
a poor man’s State, said Mr. Hume. Records 
show that 80 percent of the people who have 
settled Wisconsin had less than $300 when they 
entered. 


Discuss Changes in Hemlock Grading Rules 


The greater part of the rest of the afternoon 
was devoted to a discussion of changes in the 
new hemlock grading rules before final print- 
ing. These rules are in conformity with the 


American Lumber Standards. After several 
minor inaceuracies had been rectified, the asso- 
ciation gave them its unanimous approval and 
they will be printed and put into distribution 
immediately. 

KE. A. Hamar reported on the National Confer- 
ence on Utilization of Forest Products, held at 
Washington, D. C., last week, which he at- 
tended as the association’s representative, to- 
gether with W. A. Holt, of Oconto, Wis.; R. B. 
Goodman, of Marinette, Wis., and A. L. Osborn, 
of Oshkosh, Wis. Mr. Goodman and Mr. Osborn 
reported on the directors’ meeting of the Na- 
tional Lumber Manufacturers’ Association, also 
held at Washington, D. C., last week, both com- 
plimenting the latter association highly on its 
notable and efficient work. 

A telegram of condolence over the death, a 
few days ago, of her husband, E. H. Defebaugh, 
publisher of Barrel & Box, Chicago, was sent 
to Mrs. Defebaugh. Another telegram express- 
ing the wish for his speedy recovery was sent 
to Edward Hines, president of the Edward 
Hines Lumber Co., Chicago, who has been con- 
fined to his home by illness for several days. 
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To Celebrate “Jim Drought Day’’ 

Mapison, Wis., Nov. 24.—‘‘Jim Drought 
Day’’ will be celebrated by the Southern Wis- 
consin Retail Lumbermen’s Club at its final 
fall meeting of the year which will be held at 
Hotel Loraine, Madison, on Thursday, Dee. 4. 
Notices of the meeting have already been sent 
to the membership from the secretary’s office 
and all indications are that the meeting will 
be the largest and most successful ever held 
by the Southern club. James T. Drought, who 
has been general counsel for the State associa- 
tion for many years, is extremely popular among 
the lumberman and always attracts a large at- 
tendance at the meetings which he addresses. 
Lien law questions, legal questions and legisla- 
tive matters, which the secretary says are ‘‘ duck 
soup’’ to Mr. Drought, will all be given atten- 
tion at the meeting. 
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Southeastern Wisconsin Club Meets 


MILWAUKEE, WIs., Nov. 24.—More than fifty 
lumbermen representing all phases of the in- 
dustry in the territory attended the regular 
meeting of the Southeastern Wisconsin Retail 
Lumbermen’s Club which was held at the Hotel 
Pfister, here, on Thursday, Nov. 20, opening 
with a luncheon in the Red room at 12:30 p. m. 

The meeting was called to order by the presi- 
dent, John Behnken, of the Brittingham & 
Hixon Lumber Co., Lake Mills, Wis., and shortly 
thereafter turned over to Don S. Montgomery, 
secretary of the Wisconsin Retail Lumbermen’s 
Association. 

James T. Drought, of Milwaukee, general 
counsel for the State association addressed the 
meeting on the subject ‘‘How to Price Your 
Inventory.’’ He explained that while the 1924 
United States Treasury regulations were gen- 
erally similar to those of previous years they 
were more reasonable and contained fewer in- 
consistencies. He advised the dealers to follow 
the same plan in pricing their 1924 inventories 
that they followed in 1923 exeept where they 
had developed new methods of accounting which 
more truly reflected their earnings. The dealers 
were cautioned, however, to make no radical! 
changes without first obtaining the permission 
of the Treasury Department. 

Two cases which are now before the State 
supreme court were also reviewed by Mr. 
Drought. Whatever effect the decisions in these 
cases have on the lien law will be conveyed 
to the membership of the State association by 
bulletin as soon as the data are available, he 
promised. Mr. Drought also promised to advise 
the membership further, through a bulletin, on 
the subject of price inventories. 

The next speaker was Alfred Nagel, of the 
F. M. Elkington Co., who discussed freight 


rates which apply in straight and mixed ear- 
load shipments of plaster and plasterboard. He 
also discussed the coal rates which are in effect 
between Wisconsin cities the Lake Michigan 
docks and the southern Illinois fields. 

Representatives of six firms distributing 
plaster and plaster products presented their 
ideas to the assembled members, having been 
invited to attend the meeting for that purpose. 

Mr. Montgomery concluded the program by 
explaining the operation of the shippers’ rating 
bureau recently established by the National Re- 
tail Lumber Dealers’ Association. 


Talking Good Times Helps Bring Them 


New York, Nov. 24.—Charles V. Bossert, 
of Louis Bossert & Sons (Ine.), whose Brook- 
lyn plant covers thirty-two acres, has addressed 
a letter to members of the Nylta Club. It 
follows: 

The ownership of a home is the natural desire 
of all. Anything any one of us can do to make 
home ownership possible is therefore satisying the 
right desires of normal people. 

It is proper that we do so. 

Incidentally, the home _ building business in 
Greater New York is the lumber business. That 
is, their relation is so close that they stand or 
fall together. 

The conclusion is that by helping the building 
of homes and the encouraging of all efforts along 
this line will directly help your own lumber busi- 
ness. 

3ad conditions or slumps are the direct result 
of bad thinking, and as the resources of the United 
States remain the same in good or bad times it will 
be readily understood that good or bad times are 
made by the conditions of the mind. 

Therefore, by spreading the prevailing idea of 
good times to come and prosperity we will directly 
benefit the building industry. 

See what vou can do to help. 


Nyltans Will Have Merry Christmas 

New York, Nov. 24.—Henry A. Wise, former 
Federal district attorney, will be one of the 
chief speakers at the annual Christmas party 
of the Nylta Club to be held Dee. 20 in the 
grand ball room of the Hotel Commodore. Mr. 
Wise has accepted an invitation to address the 
lumbermen and there will be several other 
prominent men on the program. 

The committee reported that it had already 
obtained a number of souvenirs from firms in 
the district and had assurances that more than 
six hundred men will attend the big party. A 
number of vaudeville entertainers have been 
signed up for the night. 

The first round table discussion ever staged 
by the club was held in connection with last 
Friday night’s meeting, when Secretary H. B. 
Coho asked the members for suggestions for 
improving the club. Those who took part in 
the discussion included Joseph Cashin, William 

(Concluded on page 93) 
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Northern Hardwood Wholesalers Foresee Active Demand— 
In Meeting It, Should Follow Sound Marketing Policies 


MILWAUKEE, Wis., Nov. 24.—A caution to 
business men to ‘‘keep their feet on the ground”? 
and not let optimism run away with their judg- 
ment wus the keynote of the discussion of hard- 
wood market conditions which featured the fall 
meeting of the Northern Wholesale Hardwood 
Lumber Association, which was held at the Mil- 
waukee Athletic Club, of this city, Friday, Nov. 
21. While admitting that the business outlook 
is most encouraging, President A. H. Jarvis, of 
the Steven-Jarvis Lumber Co., Eau Claire, Wis., 
in his address made a strong plea for the appli- 
eation in all transactions of sound business 
principles as the surest means of preventing an 
inflated market, which would be ‘‘as dangerous 
as a depressed one.’’ The president said on this 
subject: 


It seems to me that there are a good many en- 
couraging signs. The lumber market is slowly but 
surely strengthening and the industrial situation 
all over the world is much improved. The reélec- 
tion of Calvin Coolidge has had a mighty telling 
effect on industries of all kinds. Signs of pros- 
perity in the lumber business at this time, it is 
believed, are most encouraging. However, let’s not 
get giddy about it. An inflated market is as dan- 
gerous as a depressed one. A_ repetition of a 
calamity such as we experienced four years ago 
would bankrupt 90 percent of the lumbermen in 
this country. Let us keep our feet on the ground, 
conduct our business, as far as we know, on sound 
business principles. Demand a square deal and be 
willing to give no less. Then we need have no fear 
of any sinister influence checking the life, growth, 
importance or usefulness of our organization or our 
profession. 


Plea for Strict Business Ethics 


Mr. Jarvis continued by pointing out the value 
of association work, and stressed the need for 
coéperation by all the members in order to 
realize the utmost of this value. He also urged 
the observance of strict business ethics, by seller 
as well as by buyer, saying: 


The policy of our business should be that ship 
ments shall be, if possible, as represented, and 
promises voluntarily made’ shall be kept. Good 
faith is the essence of moral integrity and though 
all the avenues to escape from the legal and moral 
obligations of trade can not be closed, yet, if every 
transaction entered into is carried out in good faith, 
there will be no occasion for invoking legal aid, 
The real test of honesty comes when the choice 
between right and wrong means a choice between 
a loss and profit, and nobody knows whether he is 
honest until he has met that test. 

It is one of life’s ironies that the person who 
violates his agreement is made conspicuous’ by 
that fact, while the thousands who observe them 
are unnoticed, and yet the world judges the indus 
try by the character of the conspicuous violator. 
Perhaps our industry has something to answer for ; 
nevertheless, everybody conversant with lumber 
buying and selling methods is aware there is too 
much laxity and indefiniteness in the handling of 
contracts and orders. ‘These methods allow, if they 
do not invite, invasion of moral obligation. 


Should Abide by Trade Agreements 


I believe this association should take a united 
stand against some of the habits practiced by the 
consumer regarding the cancellation of orders. 
This has become one of the most serious and dam- 
aging violations of business ethics that the whole- 
salers have to contend with at the present time. 
Announcement is made by the National-American 
Wholesale Lumber Association that it proposes 
to appeal to the courts in cases regarding the can 
celation of orders, and that it will undertake to 
make an example of buyers who refuse to abide by 
their trade agreements merely because prices have 
declined. This action is most notable, because that 
organization made the arbitration of trade disputes 
a condition of membership. 


Stage Set for Prosperity 


In the alisence of Treasurer John B. Andrews, 
of Wausau, Wis., his report was presented by 
Secretary J. F. Hayden, of Minneapolis, Minn., 
who then read his own. Mr. Hayden said that 
the stage, in his opinion, is set for prosperity 
during the next year, and he hoped it would 
extend over many years to come. The industrial 
situation is entirely sound. The steel industry 
has undergone a marked improvement and has 
excellent prospects. The elimination of the 
Pittsburgh plus plan would assure lower steel 
prices in the middle West, and this would stimu- 
late building in this territory. Railroad efficiency 
is at its peak, and transportation companies are 


earning money, which means that they will have 
the funds for repairs and expansion as these 
become necessary. The credit of the farmers 
has been restored as a result of generally good 
crops and high returns on them. Statistics show 
the building situation to be very good, and there 
is every reason to believe that the country is not 
yet through with its housing program. In fact, 
the outlook is for an enormous amount of con- 
struction next year. Buyers, however, are still 
cautious; and it is a good thing they are so, for 
caution is the best antidote for inflation, which 
undue optimism might lead to. There is little 
possibility that buyers will abandon their policy 
of restricting orders to requirements actually 
in sight, but the enlarged production which is 
prospective in so many industries will naturally 
enlarge the demand for lumber. 
Milling-in-Transit Privileges 
President Jarvis then called for a report from 
the committee composed of G. A. Vangsness, A. 
H. Ruth and H. A. Walker, all of Chicago, 
appointed at a previous meeting for the purpose 
of interviewing railroad officials regarding the 
possibility of establishing one or more gateways 
in eastern Wisconsin through which milling-in- 
transit and reconsignment privileges on a basis 
of through rates plus a nominal charge could be 
secured. Mr. Vangsness, as chairman of this 
committee, reported that as a result of his nego- 
tiations with the railroad companies concerned, 
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he was of the opinion that it would prove a dif- 
ficult matter to secure these privileges. How- 
ever, the membership decided after thorough 
discussion not to let the project drop, but to do 
everything possible to gain their point. The 
committee was reappointed and was given 
authority to employ a traffic expert to aid in the 
negotiations. 

It was further decided that the next annual 
meeting of the association would be held at Mil- 
waukee, on Feb. 9—the day preceding the annual 
convention of the Wisconsin Retail Lumber- 
men’s Association, as heretofore. A banquet 
will be served in the evening, and a committee 
composed of Harry E. Christiansen, Robert 
Blackburn and William Kelly, all of Milwaukee, 
to arrange for this event. 


Hardwood Conditions Discussed 


As is the custom at these meetings, a round 
table discussion of hardwood trade conditions 
followed, the president calling upon each mem- 
ber to state his viewpoint. Harry E. Christian- 
sen, of the General Lumber Co., Milwaukee, said 
he felt that prices are going to stiffen. Looking 
at the stock sheets, he said, it is startling to see 
how low stocks are, ‘‘if the stock sheets tell the 


truth.’’ Nos. 2 and 3 birch he had found to be 
very scarce. He said his company had good 
order files. 

IF. D. Timlin, of the Wheeler & Timlin Lum. 
ber Co., Wausau, Wis., said his concern is not 
booking very much business as yet, but inquiries 
seem to be of larger volume, with buyers appear- 
ing serious in their intentions. There will proba 
bly be some strengthening in values, but lumber. 
men must be cautious in their individual price 
policies not to overreach themselves. That 
would likely prove ruinous. Logs are scarce and 
prices high, and this winter’s woods operations 
in the North may be curtailed. 

T. T. Jones, of the T. T. Jones Lumber Co., 
Minneapolis, Minn., thought it was wrong to talk 
of price improvement at this time. First he 
wanted to see an actual business improvement, 
He pointed out that southern hardwood stocks 
are ample, and he did not believe that northern 
producers can on that account reckon on any 
material rise in prices. 

W. D. Wheeler, of the W. D. Wheeler Lumber 
Co., Wausau, Wis., reported that the selling 
price of northern hardwood lumber has not ad- 
vanced materially since the election, but buying 
prices have, to the extent of $3 or $4, putting 
them higher than the market. The market will 
undoubtedly be higher, however; for timber is 
getting scarcer all the time and the lumber cut 
is lessening. 

Says Market Is Definitely Higher 


H. W. Maffett, of the Maffett-Graef Lumber 
Co., Appleton, Wis., took an opposite view of the 
market. He said the market was definitely 
higher, that mill stocks are lower than ever be- 
fore, and that he would not be surprised at a 
runaway market after buyers have started filling 
their extensive requirements. 

H. B. Walker, of the H. B. Walker Lumber 
Co., Chicago, said he found business somewhat 
better since the election. Some factories have 
been getting a good deal of business during the 
last two weeks; others have not. All, however, 
are looking for better trade. The mills mean- 
while are advancing their prices on the basis of 
what they expect to come. It is time they were 
careful in this policy. People generally are 
careful, buying only what they need and not 
looking ahead very far. He believed mill stocks 
are better than they are claimed to be and that 
there will be plenty of lumber to satisfy all 
needs. 

C. P. Crosby, of Rhinelander, Wis., said there 
is more lumber on hand at the mills than many 
think. Some of it is sold to wholesalers or to 
consumers and does not appear on the stock 
sheets. A good percentage of the future con- 
sumption will come out of this sold lumber. In 
his opinion there is enough lumber on hand to 
take care of the trade. There have been no 
heavy advances so far, and probably won’t be. 
No. 3 lumber is the strongest, being also the 
scarcest. Logging operations this winter will 
be conservative. 

F. H. Peschau, of the Parker-Bennett-Kellogg 
Co., Minneapolis, Minn., remarked that business 
is good in spots, and on the whole better than 
in May and June of this year. Prices, too, are 
better in spots. His firm had done more business 
in the little towns than in the big centers. 


Southern Mills Have Been Cutting Steadily 


A. H. Ruth, of the G. W. Jones Lumber (o., 
Appleton, Wis., and Chicago, said that business 
is possibly a bit better than it was, but is still 
more or less spotty. While they are more 
optimistic, buyers are not offering orders, but 
sellers must go out and sweat for them. ‘There 
is plenty of competition on most items. The 
logging season in the South has been very dry; 
there are plenty of logs and the southern mills 
have been cutting steadily, leading to the ac 
cumulation of good stocks. Red gum is scarce, 
but sap gum is plentiful. There is a somewhat 
better demand from automobile interests for 
maple and elm, but these are not buying much 
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gum yet. Maple and elm in the sizes used by 
automotive plants were a drug on the market 
during the summer and kept the general price 
level down. Now that demand for them has im- 
proved, the average of prices realized by south- 
ern mills should also improve. The automobile 
manufacturers are, in fact, busier, and can be 
counted on to take on more lumber. The furni- 
ture trade is still spotty. Some plants are doing 
well and are going ahead with lumber purchases; 
other plants find trade very slow. Most buying 
is on a2 hand-to-mouth basis, but some are offer- 
ing orders for shipment after Jan. 1. The mills, 
however, generally refuse to accept such orders 
at present prices. Mr. Ruth did not expect buy- 
ers to come into the market in any large way 
until after Jan. 1, because it is now too close 
to inventory time. As demand increases, prices 
may pick up a little. Low grades in the North 
are all cleaned up, and this rather surprised him 


in view of the fact that there has been a good 
deal of No. 2 gum in the South selling cheaply. 
Business with building interests is not volumin- 
ous, but fair. Most*sash and door, flooring and 
interior trim concerns have enough business to 
keep them busy during the rest of the year. 
They are not carrying large lumber stocks, as 
they have had no need of doing so in view of the 
prompt shipments. Hemlock is a slow mover 
and cheap. Mr. Ruth said that fundamental con- 
ditions look good, and that ‘‘we are in for good 
business next year.’’ 

G. A. Vangsness, of the Vangsness Lumber 
Co., Chicago, said he is an optimist. He doesn’t 
look for much business during the rest of this 
year on account of the approaching inventories, 
but believes that 1925 will bring activity and 
prosperity. 

J. J. Fitzpatrick, of the J. J. Fitzpatrick 
Lumber Co., Madison, Wis., had noted a wonder- 


ful improvement and regarded the outlook as 
very promising. However, lumbermen next year 
must watch their credits closely. He also looked 
for a good supply of lumber and a good deal of 
competition. ‘‘The essential thing is for lum- 
bermen to keep their prices in line, so that good 
business can continue. Boom prices and you kill 
demand,’’ was his warning. 

Phil P. Philippi, of the W. C. Landon Lumber 
Co., Wausau, Wis., said there is plenty of stock 
in the northern territory, with the exception of 
Nos. 2 and 3 in some of the desirable woods. 
The mills have good supplies in yards, and while 
much of it is sold to wholesalers, the stock is 
there just the same. 

Frank Sautelle, of the General Lumber Co., 
Milwaukee, Wis., said that Nos. 1, 2 and 3 birch 
will all bring more money. There is plenty of 
basswood, and this wood has shown little im- 
provement as yet. 


Propose New Forestry Laws for Washington State 


SEATTLE, WASH., Nov. 22.—Though lawyers 
attending the meeting warned them that the 
proposed legislation probably would run afoul 
of the State constitution delegates to the fourth 
annual State Forestry Conference held here Fri- 
day voted unanimously to ‘‘take the bull by the 
horns’’ and submit to the coming State legisla- 
ture a bill to revise in radical fashion the 
present laws governing timber Jand taxation 
for the purpose of encouraging reforestation of 
cut-over lands by private owners. 

A preliminary draft of the bill, submitted 
by the conference on taxation, was approved 
and the committee was instructed to have the 
measure introduced in the legislature, which 
meets in January. In voting to submit the bill 
the conference rejected by a like vote a compro- 
mise resolution recommending that the taxation 
committee consider the advisability of going 
before the legislature with a bill to authorize 
submission to the electors of a proposed amend- 
ment to the State constitution that if adopted 
would clear the way for the passage of the taxa- 
tion reform bill two years hence. 

Sentiment of the conference strongly favored 
an immediate attempt to put the taxation re- 
vision bill through on the ground that reforesta- 
tion aid was urgently needed and that valuable 
time would be lost in waiting for a constitu- 
tional amendment which might fail to get the 
necessary popular vote. It was successfully 
argued that popular sentiment in the last year 
or so has been strongly aroused to the need for 
reforestation legislation and that the time is 
ripe for an appeal to the legislature. 

It was pointed out that lawyers admitted that 
the question of the constitutionality of the 
proposed bill was a nice one and that there was 
a fair chance at least that the State supreme 
court would hold the act valid if it were passed. 

In the closing moments of the debate J. J. 
Donovan, of the Bloedel Donovan Lumber Mills, 
Bellingham, who presided over the conference, 
sided with the advocates of immediate action 
and supported a motion to reject the report of 
the resolutions committee made by Charles W. 
Saunders, Seattle architect, who probably will 
be chairman of the forestry committee of the 
lower house in the coming legislature, as he 
was two years ago. Mr. Saunders pledged him- 
self to use every effort to put the proposed 
taxation bill through and expressed the belief 
that it could be done. 

The convention, which was held under the 
auspices of the forestry committee of the State 
development department of the Seattle Chamber 
of Commerce, was the largest and most enthu 
Slastic in the history of the conference and was 
attended by more than a hundred leading citi- 
zens of western Washington who are interested 
in timber conservation and reforestation, in- 
cluding a large number of prominent lumber 
manufacturers and loggers and representatives 
of the United States’ Forest Service. Don H. 
Clark, of the Pioneer Lumber Co., Seattle, 
acted as secretary of the convention. 

The forest land tax bill on which interest in 
the conference centered, was drafted by a com- 
mittee of which C. S. Chapman, of Tacoma, 


forester of the Weyerhaeuser Timber Co., Mr. 
Saunders, F. J. Laube, professor of economics 
at the University of Washington; Hugo Winken- 
werder, dean of the college of forestry at the 
same institution; J. E. Calder, assessor of 
Grays Harbor County; Peter Schafer, of Schafer 
Bros., logging operators of Montesano; J. T.S. 
Lyle, Tacoma lawyer, Mr. Donovan and Arthur 
Bevan, of Seattle, assistant secretary of the 
shingle branch of the West Coast Lumbermen’s 
Association are members. Mr. Bevan is sec- 
retary of the committee. 


Enters New and Untrodden Path 


It enters a new and untrodden path in such 
legislation since there is no existing law that 
could serve as a model. The purposes of the 
bill, the committee reported, is to make a law 
that— 


1. Does not interfere with the individual in his 
ownership rights in land to be reforested. 

2. Puts land for afforestation into the control 
of the State for that particular purpose at the 
opinion of the owner, thereby securing protection of 
the growing timber from fire and regulating the 
processes of reforestation. 

3. Establishes a contractural relation between 
the owner and the State wherein is established 
uniformity in gradation of assessment in con- 
sonance with forest growth and condition, making 
a reasonable and equitable relationship between 
forest payment and income. 

4. Brings control of the whole system of new 
forest taxation and of afforestation under one 
central administration and leads to the establish 
ment of consistent and permanent policies in 


forestry. 
What the Bill Advocates 
In brief the bill provides: 


1. All forest land shall be assessed at a valua- 
tion based on the value of the land for the produc- 
tion of timber. In making the assessment the 
State supervisor of taxation, as advised by the 
State forest board, shall furnish each county as- 
sessor with a schedule of values of land to con- 
form with the above and the county assessor shall 
be guided by this schedule of values and limited 
by the maximum and minimum rates so fixed. Any 
improvements or value other than forest value shall 
be assessed in addition to the value of the land 
in accordance with existing laws. 

2. All forest crops shall be taxed uniformly at 
the tax rate prevailing in the district of assess 
ment under the following conditions : 

When immature forests, or those under 70 years 
of age, as determined by the State forester, are 
cut in whole or in part, a yield tax shall be applied 
in the following manner: The owner or owners 
shall report to the assessor each quarter in thou- 
sands of board feet the amount of material removed 
and this will be entered on the rolls and assessed 
at the same rate as matured standing timber, this 
tax being the only tax assessed. Timber 70 years 
or more of age which has been and is being regu- 
larly assessed as standing timber for taxation pur- 
poses shall not be additionally assessed on any 
other basis, but the land will continue to be valued 
as in section 1. 

3. Owners of land suitable for forest production 
desiring to grow forest crops may enter into a 
contract with the State for a definite period of 
years whereby they place their lands in the re- 
forestation class to be managed under reforestation 
plans and policies approved by the State super- 
visor of forests, and subjecting themselves thereby 
to the terms and conditions of the laws of the 
State with reference to fire protection and refor 
estation. In all contracts so entered into valua- 
tions as stated in section 2 of the act and the 
valuations as determined in accordance with see 
tion 1 shall become a part of the contract. 


The other sections of the bill provide how 
applications for contracts shall be made, how 





contracts may be cancelled by the State if the 
land owner does not show good faith; how the 
land owner may withdraw from his contract 
in case he determines that the land can be used 
to better advantage for other purposes than 
timber growing, and how the age of timber 
affected shall be determined. 


Conferees Approve Bill as a Whole 


Discussion of the proposed bill indicated 
that the various State and Federal forest service 
officials as well as the lumbermen and loggers 
attending the conference approved the bill as a 
whole. The only important criticism was from 
the lawyers. Col. Howard A. Hanson, chairman 
of the Chamber of Commerce development de- 
partment, declared frankly that he had studied 
the bill and believed it unconstitutional since it 
conflicted with the constitutional provision that 
there must be a uniform and equal rate of taxa- 
tion on all property within the State. A like 
opinion was expressed by John T. Condon, dean 
of the law school of the University of Wash- 
ington. Both lawyers said that the State su- 
preme court had always held against the legisla- 
ture when it had attempted to change the taxa- 
tion system. Several other lawyers argued the 
other way, however, and urged the conference 
to take a chance that the supreme court might 
change its attitude. 


Final action was not taken until the resolu- 
tions committee reported at the annual confer- 
ence dinner held at the Hotel Gowman. 

David Whitcomb, president of the Chamber 
of Commerce, was toastmaster at the dinner 
and welcomed the delegates in a felicitous speech 
in which he told them that they had started 
something of vital importance to the entire 
State when they took up the reforestation prob- 
lem. ‘‘You have not finished your task, but 
you are progressing and you will succeed, I 
am confident,’’ he said, quoting President Coo- 
lidge’s recent timber conservation message as 
indicating the present trend of public thought 
und sentiment. 

The work of the State forest board was ex- 
plained by Clark Savidge, of Olympia, State 
Jand commissioner and ex officio secretary of 
the board. The importance of timber conserva- 
tion and reforestation to the agricultural inter- 
ests was discussed by Will H. Henry, King 
County agricultural agent. 


Lumberman Speaker at Dinner 


The leading speaker at the dinner was George 
S. Long, of Tacoma, long with the Weyerhaeuser 
Timber Co. and introduced as the dean of 
Northwest lumbermen. A feature of his eloquent 
address, in which he reviewed the lumber indus- 
try of the West and strongly defended it against 
charges of waste and lack of interest in re- 
fdrestation, was his statement that he had come 
to the belief that there was not a real dollar 
of profit, as Americans count profit, to be made 
by private interests in growing timber. ‘‘But,’’ 
he added, ‘‘this does not daunt my soul in the 
least from wanting to go along with the move 
ment to see what can be accomplished.’’ 

High and uncertain taxes, he said, had made 
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many lumbermen regard reforestation as a 
governmental task, yet they were averse to see- 
ing the State government undertaking too much 
of that sort of thing. He was one of the men 
averse, he said. Therefore he looked upon the 
tax bill under discussion as a laudable attempt 
to make it possible for the private landowner 
to try to do something and let ‘‘those of us 
who can afford to, try to see what we can do to 
grow new forests.’’ He urged the lumbermen 
to work for reforestation as a patriotic duty 
alone if there was no chance of real profit. 
He said he believed that if any legislation 
was proposed that had a chance of being de 
clared constitutional the people of the State 
would support it. 

Mr. Long looked into the future and made 
an interesting prediction of the changes that 
would come in the lumber industry when the 
cutting of the new forests was begun in this 
State fifty years or so hence. The lumber, he 
said, would not be the lumber that is vanishing. 
It would be ‘‘just common lumber,’’ but since 
70 percent of all lumber used is that kind of 
lumber it would serve. 

In closing he reiterated that private interests 
could not do much to reforest the cut-over lands 
of this State and said that eventually the State 
would have to get into the work. He hoped that 
this would be the case, and said he would be 
willing to trust the State to handle the matters 


wisely in view of the splendid work wise State 
officials had begun and were doing. 


Urge More Stringent Fire Protection Laws 
At the morning session of the conference 
Fred E. Pape, of Olympia, State forester; 
George C. Joy, chief fire warden of the Wash- 
ington Forest Fire Association; E. B. Chinn, 
of the Loggers’ Information Association; R. L. 
Fromme, supervisor of the Olympic forest, and 
W. G. Weigle, among others, discussed forest 
fire protection, urging more stringent State 
laws and larger appropriations for the work. 

B. P. Kirkland, professor of forest manage- 
ment at the University of Washington, discussed 
the cost of growing new timber, arguing that it 
could be made to yield a profit on a large scale 
and was preferable to the exploitation system. 
This subject was also discussed by E. T. Allen, 
of Portland, forest economist of the Western 
Forestry & Conservation Association. 

Charles W. Saunders, of the taxation com- 
mittee, discussed ‘‘The Next Step Forward in 
the State Reforestation Program,’’ advocating 
Jarger powers and increased membership for the 
State forest board, more money for forest fire 
protection, readjustment of forest taxation and 
legislation to permit the State to take full ad- 
vantage of the MeNary-Clarke Act recently 
passed by Congress. 

J. KE. Calder, assessor of Grays Harbor County, 


told of the enlightened policy of forest tuxa- 
tion his county is pursuing to encourage re- 
forestation. 

Resolutions Adopted 


Among the resolutions adopted were these: 
Urging the State legislature to appropriate at 
least $30,000 annually for forest research work 
under the direction of the University of Wash- 
ington college of forestry; endorsing the fire 
warning weather forecasts of the United States 
weather bureau and urging their continuance 
and extension; urging the Washington dele- 
gation in Congress to work for adequate appro- 
priations for use under the McNary act; urging 
army airplane forest fire patrols in this section 
and pledging the legislature and Gov.-elect Ro- 
land H. Hartley the full support of the confer- 
ence in all constructive forestry legislation. 

Important new standing committees appointed 
were as follows: 

Forest fire protection—Fred E. Pape, State for- 
ester; Peter Schafer, Montesano logger; George C. 
Joy, chief fire warden of the Washington Forest 
Fire Association, Thomas Murray, Tacoma timber 


land owner. 

Forest policy—C. W. Saunders, of Seattle, 
George S. Long, of Tacoma, and Prof. P. B. Kirk- 
land, of Seattle. 

Coéperation between State and Federal officers— 
R. W. Vinnedge, of the Seattle Mills & Timber 
Co., W. G. Weigle, Federal Forest Service; Prof. 
Ly T. Clark, of the University of Washington; 

. B. Chinn, George C. Joy and Fred E. Pape. 


Southern Millwork Men Consider Market Extension 


ATLANTA, GA., Nov. 24.—With the election of 
officers on last Thursday, the Southern Sash, 
Door & Millwork Manufacturers’ Association 
brought to a close a well attended two-day an- 
nual meeting. The convention met on the roof 
garden of the Hotel Ansley here and was de- 
voted strictly to business discussions, no set 
speeches being given. The officers elected for 
the new year are: 

President—E. M. 
Co., Greensboro, N. 

First vice president—M. S. Enochs, Enochs Lum 
ber & Manufacturing Co., Jackson, Miss. 

Second vice president—W. P. McBroom, 
Planing Mills, Chattanooga, Tenn. 

Secretary-treasurer—C. B. Harman, Atlanta, Ga. 


Oettinger, Oettinger Lumber 


Lookout 


The convention was opened at 11:30 Wednes- 
day morning, with President P. F. Conway of 
Danville, Va., in the chair. As he took the chair, 
a round of applause greeted him, for he had 
undergone several surgical operations in the 
last few months, and this was the first time many 
of the members had seen him in some months. 

W. F. Methvin, of Atlanta; M. Mack Evans, 
of Atlanta, and Wilkie J. Schell, of Jacksonville, 
were appointed a special committee of ac- 
quaintance and entertainment for the convention 
as the first order of business, and throughout 
the sessions were active in getting the delegates 
acquainted with one another. A. S. Parker, S. 
J. Pattilo and C. F. Goll, jr., were next ap- 
pointed by the chair as a general resolutions 
committee, after which the attention of the con- 
vention was turned to the election of new mem- 
bers. Five new members were added to the as- 
sociation at this meeting; namely, the Chatta- 
nooga Sash, Door & Millwork Co., Chattanooga, 
Tenn.; the larg: Manufacturing Co., and 
the Mobile Sash & Door Co., Mobile, Ala.; the 
Rock Hill Lander Co., Rock Hill, 8. C.; and 
the Slagle-Johnson Lumber Co., of Monroe, La. 

President Conway then made a brief address 
in which he stated that as he had served as pres- 
ident for four years he felt that someone else 
ought to be elected this time. He further 
stated that in retiring as president, he still ex- 
pected to remain active in association work, and 
that it would afford him a great deal of pleas- 
ure to codperate with the next president, who- 
ever he might be. 

Secretary C. B. Harman, of Atlanta, then 
made a brief report, saying, in part: 

I think that the prospects and opportunities of 
this association for doing something are better and 
more numerous than at any time before. If there 
is any weakness in our organization at present it 
is the failure of its members to act, pursue and 
make effective the things that are brought up at the 


meetings and the letters and circulars that are 
sent out from the central office. 


As a rule, manufacturers in our industry are too 
timid and shy away too easily from things that 
are new or different. More progressiveness and 
more tenacity are needed at this time, and I sin- 
cerely hope that each and every member will give 
the suggestions that come up at this meeting seri- 
ous thought and adopt them in business wherever 
possible. 

One of the great evils in the industry at this 
time is the improper handling of doors, windows 
and millwork by contractors in installing them. I 
have recently inspected a number of jobs where the 
millwork was delivered in first-class shape, but was 
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practically ruined by careless and improper han- 
dling after it had been delivered to the contractor. 
I believe that all our members should concentrate 
in an effort to inform and educate contractors and 
others in connection with the proper methods of 
handling millwork. 

Mr. Harman covered briefly the association’s 
recent activities in connection with bringing 
about the better utilization of blue-stained lum- 
ber, and reported upon the many addresses de- 
livered by him in the last three months on lum- 
bering and millwork subjects and the increased 
interest shown in the industry in the South. 
‘“The volume of business at this time,’’ said 
Mr. Harman, ‘‘seems to be fair, with a good 
percentage of the factories booked heavily. 
Competition continues keen practically every- 
where, though there is a big variation in prices 
in a number of places. On the whole, prospects 
for the next four months continue fair.’’ 


P. McBroom, chairman of the board of 
directors, was unable to attend the convention 


because of a recent death in his organization, 
but the report of that body was read by the see- 
retary. In this report the board announced that 
it had authorized Secretary Harman to visit 
western territory some time in advance of the 
next meeting to be held in that section, with a 
view of calling upon members of the association 
there and inducing them to attend the meeting. 

The board of directors recommended the group 
insurance proposition submitted to it by an 
insurance company, with instructions that the 
secretary write to the company for a more (@e- 
tailed explanation of the proposition and also 
instructed the secretary to contribute $50 as 
a one year’s subscription to the Central Com- 
mittee on Lumber Standards. 


WEDNESDAY AFTERNOON 


At the’ Wednesday afternoon session matters 
relating to better relations with architects and 
contractors, as well as of the utilization of blue 
stained lumber, were fully discussed. The presi- 
dent was authorized to appoint a special com. 
mittee to assist the secretary in his efforts to 
carry on these two important. lines of work. 

The following were named members of the 
nominating committee: L. A. Tiemann, F. B. 
Gilbert and H. E. Fellows. 

The remainder of the afternoon was taken 
up in a discussion of the new molding list and 
the group insurance plan. 

In the evening a special session was held in 
the Pine room of the hotel to discuss matters 
relating to the extension and use of windows, 
doors and millwork made from southern woods. 
Secretary Harman presided over the meeting, 4 
feature of which was Mr. Harman’s earefully 
arranged exhibit of different kinds of southern 
woods and products made from them. Twenty 
firms were represented at the conference, and 
the gist of the discussion was that a more exten- 
sive use should be made of advertising in order 
to bring southern woods to the attention of 
architects and contractors and have these woods 
included in more specifications throughout the 
country. 


THURSDAY MORNING 


At the third session of the convention Thurs- 
day morning the nominating committee sub- 
mitted its report. In addition to the officers 
elected, the following directors were nomin¢ ated 
and elected: 

For North Carolina—A. S. Parker, of the Snow 
Lumber Co., High Point, N. C 

For South Carolina—J. C. Otis, Columbia Lum- 
ber & Manufacturing Co., Columbia, S. C. 


For Florida—W. E. Tylander, East Coast Lumber 
& Supply Co., Ft. Pierce, Fla. 


For Georgia—C. H. Dudley, Planing 
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Mills, Atlanta, Ga.; S. A. Marshall, Marshall Man- 
ufacturing Co., Rome, Ga., and J. Harold Mulherin, 
Perkins Manufacturing Co., Augusta, Ga. 

For Virginia—P. F. Conway, Danville Lumber & 
Manufacturing Co., Danville, Va. 


For Tennessee—A, L. Chavannes, 
Lumber Co., Knoxville, Tenn. 

For Alabama—F. C. Turner, F. C. Turner & Co., 
Mobile, Ala. 

For Louisiana—C. P. Geary, William Geary & 
Son, New Orleans, La. 

For Mississippi—M. S. Enochs, Enochs Lumber 
& Manufacturing Co., Jackson, Miss. 


For Arkansas—E. H. Ellsberry, Standard Lum- 
per Co., Pine Bluff, Ark. 

For Texas—Albert Steves, jr., 
Door Co., San Antonio, Tex. 

An illustrated talk on the utilization of south- 
ern woods was made by Secretary Harman, who 
also made a special report on the Wednesday 
evening session. 

Question and Answer Session 

The question of whether the shipping clerk 
should be under the control of the office or fac- 
tory department was discussed rather extensive- 
ly. At its conclusion a vote was taken, the 
majority of the manufacturers considering that 
the shipping clerk should best be under the 
direction of the office. 

The following questions were then presented 
to the convention with the results as noted: 

QUESTION : How is business? Replies: 11 Good; 
15 Medium. 

QUESTION: Are you getting the full efficiency 
or out-turn from your workmen such as is com- 
patible with an honest or fair day’s work? Replies: 
16 Yes; 10 No. 

QUESTION: What percentage of cost do you fig- 
ure as being lost or wasted owing to the peddling 
of bids, duplication of estimates, lack of details, 
bad practices and such other things as could well be 
saved? Replies ran from 3 percent to 20 percent, 
with an average of 7% percent. 

QUESTION: Do you expect business in our line 
by, say, April 1, next, to get better, worse, or 
remain about as at present? Replies: 13 Better; 
1 Worse; 6 About as present. 

QUESTION: From the consumer’s viewpoint as 


Georgia-Floridans 


JACKSONVILLE, Fua., Nov. 24.—The annual] 
outing of the Georgia-Ilorida Saw Mill Associa- 
tion to Cuba was reported to have been the 
most successful trip yet. Secretary E. C. Harrell 
said, ‘‘I never saw such a congenial party. 
Everybody was in a fine humor, and to say that 
everybody thoroughly enjoyed themselves would 
be expressing it mildly.’’ 

The party was made up of manufacturers, 
members of the Georgia-Florida Saw Mill Asso- 
ciation and members of the Florida Lumber & 
Millwork Association. The millwork folk joined 
the party at Miami on the way down, and the 
bunch all got together at Key West, arriving 
at Havana Friday afternoon, Nov. 14. All went 
immediately to the Sevilla-Biltmore Hotel, which 
was headquarters. Friday night several of the 
boys went to see the sights, especially those who 
were not accompanied by their wives. 

On Saturday morning the sightseers made a 
tour of the city by auto. They visited the 
cathedrals, and the most marvelous cemetery 
imaginable. Mr. Harrell stated that if all of 
the monuments and tombstones in the cemetery 
could be converted into cash, the account would 
more than liquidate the Cuban national debt, 
inasmuch as the total valuation of these stones 
1s reputed to be in excess of $75,000,000. While 
at the cemetery, some of the more curious 
wanted to see what is termed there as ‘‘the 
boneyard.’’ Until recent years, it has been the 
custom of the Cubans to charge rent for space, 
and when the rent is not forthcoming, the body 
is removed from its resting place and put in 

the boneyard.?? 

The sightseers then visited the tropical gar- 
dens which are owned by a large brewing com- 
pany. While there the party refreshed them- 
selves from the almost unlimited supply of beer 
= was free of charge to all who would hold 
“‘elr cup under the spigot. 
Pa Harrell stated no luncheon was 
pera 7” the sightseeing trip last year and 
Hing got mighty hungry. This year, how- 
‘T, he provided what he thought was an ade- 


Chavannes 


Steves Sash & 


well as your own, do you consider that it is best 
that wages and the present cost of raw material 
remain where they are today, or are you of the 
opinion that wages should be lower, and lower 
prices of raw material be so induced? Replies: 
18 Remain the same; 4 Should be lower. 

The bylaws were amended by reducing the 
number of meetings from four to three a year, 
the annual meeting to be held in Atlanta, Ga., 
in November, and a second meeting in March 
with a third in July, the place for the latter 
two to be decided upon by the board of direc- 
tors. 


Resolutions were adopted on the death of 
Henry 8S. Winston, sr., general manager and 
vice president of the Miller Manufacturing Co., 
Richmond, Va., with instructions to send copy 
to the family of the deceased; that the associa- 
tion go on record as favoring the principle of 
arbitration and the international law court to 
obviate future wars and that the Senate com- 
mittee on foreign relations bring the proposi- 
tion up for vote; that the association is op- 
posed to the Howell-Barkley bill, the secretary 
being instructed so to inform senators and con- 
gressmen. Other resolutions were adopted 
thanking those who participated in making the 
stay of the visitors pleasant. 

The president appointed J. C. Otis, S. A. 
Marshall and C. H. Dudley as a special commit- 
tee on relations with architects and contractors, 
with instructions to the secretary that he ad 
dress special letters to the architects in relation 
to the great loss being suffered by manufactur- 
ers through the peddling of bids and their op- 
position to the practice. 

After selecting Shreveport, La., as the place 
for the March, 1925, meeting, the convention 
adjourned at noon, some of the delegates ac- 
cepting the invitation of the F. J. Cooledge & 
Son paint company to be its guests at a barbecue 
at Cascade Springs and others accepting the in- 
vitation of John Ray Pattillo to play golf at the 
Druid Hills Golf Club. 


Enjoy Cuban Trip 


quate supply of sandwiches to feed a young 
army, but according to Mr. Harrell, ‘‘they 
vanished like the morning dew.’’ 

Saturday afternoon the lumbermen were 
taken for a most delightful drive through the 
country where they saw some of the beautiful 
Cuban estates. They were driven through the 
most marvelous rows of royal palms that the 
mind could conceive, returning to the hotel late 
in the afternoon. 

On Sunday the party split. Those who were 
not on the trip in 1923 visited Moro Castle, 
while the others took a ride on a railroad owned 
by Hershey, the American chocolate king. Mr. 
Hershey also owns an immense sugar refinery 
a short distance from Havana. They also visited 
Matanzas, which is a quaint old Cuban city. 
It is also the greatest sugar shipping port in 
the world. They spent the day at Matanzas 
sightseeing, and visited the various cathedrals. 

A feature of the Sunday’s outing was a visi! 
to a henequin farm. These henequin farms raise 
a plant which is converted into a sort of sisal 
fiber from which rope is made. Later in the 
evening they went into the Bellama Caves, the 
end of which has never been explored. Parties 
have gone for seventeen miles into the caves 
without coming to the end. 

Quite a number of the party returned by 
Monday’s boat to Key West, while an equal 
number remained over to do some window shop- 
ping and incidentally purchase perfumes and 
other articles which are much cheaper in Cuba 
because they are not subject to a tariff. 

Accommodations at the Sevilla-Biltmore Hotel 
were ideal, and the guide service was perfectly 
satisfactory in every way. Jacksonville members 
of the party returned Wednesday night. 

BELG AAG@G@Z@G@G@A@G@G@2aGS 

A WOODEN arena, seating 100,000, is being 
erected in Long Island City, N. Y., by Charles 
L. Henderson, a Brooklyn fight promoter. Three 
million feet of lumber has already been assem- 
bled on the site and work on the structure will 
be pushed during the winter. 















Special 

F, L.C.L. Prices 
Hardwood 
Lumber 





es Deon : ao sO 


Write, or wire our expense, for special prices 
on Hardwood Lumber items, air or kiln dried; 
all shipments inspected under Nat’! rules, de- 
livered any Chieago freight station or boat 
dock. 

Plain Red Oak Rough K. D., Red 
and Sap Gum K. D., Tenn. Red Cedar, 
Kiln dried. Plain and Quartered Red 
and White Oak, Basswood, Birch, 
Beech, and Poplar. 


Any Quantity Delivered Anywhere 


Delivered prices on request on straight lots 
of lumber, ripped to size, and dressed to order 
for shipment from Chicago or from mill. 

Straight or mixed cars with Oak or Yellow 
Pine Mouldings; Oak, Gum or Yellow Pine 
lumber and finish. 


Satisfaction guaranteed, or your money back. 


F_BARTHOLOMEW HARDWOOD Co. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
11-29-24 


A Change In Name 


but no change in the ownership of stock or 
personnel of the Company has been made. | 

The same officers who have so success- 
fully directed the business and operations 


of the 


Baird - Harper Lumber Co. 


will continue to hold their respective of- 
fices. The new name of our company 


will be 


Warland Lumber Co. 


WARLAND, MONTANA 
Manufacturers and Merchants of 


PONDOSA PINE, LARCH and FIR. 























‘Columbia Lumber Company 


Me 
€ dtd Gay MANUFACTURERS AND WHOLESALERS OF 


ZYELLOW PINE LUMBER 
Timbers and Car Framing 


« Specialty». 












CovumBiA 
Mississippi 








Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway. 
Railroad and 


Car Material. 


ORDERS SOLICITED 


HUTCHINS Lumber and 
Storage Co. 
Saw Mill, Band Resaw and Planing Mill 

CHICAGO OFFICE: YARDS and MILL: 

402 Great Northern 139th & Western Ave. 


Building. Blue Island, Ill. 
Phone, Harrison 2517 Phone, Blue Island 800 











MAKE your timber Investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. ' 
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QUOTATIONS 
REQUIRED 


An Importing House of long stand- 
ing is prepared to consider offers c. i. f. 
U. Kingdom ports of Prime, No. 1 
Common, and No. 1 Common and 
Selects, 14" to 4" Honduras Mahogany 
Lumber, strictly graded. 

Please Address 
JENNINGS SON & ASH, Solicitors, 


69 Leadenhall Street, 
LONDON E. C. ENGLAND 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 











Timber Estimates Logging Maps 


— 


Drolet & Steenson 


General Forest Engineering Service 
for 
Timber Owners, Lumbermen & Bankers 


108 So. LaSalle St., CHICAGO 








Telephone State 7631 
Southern Office, - : - Tuscaloosa, Alabama 














GILBERT NELSON & CO. 


Public Accountants 
600-60! LumBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “*Pickwood,”’ St. Louis 


| OREIGN 


Brokers - Agents 




















Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber. 


LIVERPOOL, ENGLAND 
Cable Address: *‘CHALONER, LIVERPOOL” 











WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Giasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: “‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


HANDY BOOKS ror LUMBERMEN 


A COPY FROE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 











WHAT THE ASSOCIATIONS HAVE IN PROSPECT 








Dec. 1—Lumber Exchange of Baltimore, Merchants’ 


Club, Baltimore, Md. Annual. 

Dec. 1—Western White Pine Blister Rust Conference, 
Artic Building, Seattle, Wash. Annual. 

Dec. 1-4—Association of State Foresters, St. Charles 
Hotel, New Orleans, Bogalusa and Urania, La. 
Annual, 

Dec. 2—Northwestern Hardwood Lumbermen’s Associa- 
tion, St. Anthony Commercial Club, Minneapolis, 
Minn. Annual. 

Dec. 2-3—Western Forestry & Conservation Association, 
Hotel Vancouver, Vancouver, B. C Annual con- 
ference. 

Dec. 3—Southern Cypress Manufacturers’ Association, 
Mason Hotel, Jacksonville, Fla. Semi-annual. 

Dec. 5—Nylta Club, Commodore Hotel, New York City. 
Annual 

Dec. 9—Evansville Lumbermen’s Club, St. Charles Ho- 
tel, Boonville, Ind. Annual. 

Dec. 9—Plywood Manufacturers’ Association, Auditorium 
Hotel, Chicago. Annual. 

Dec. 10—National Veneer & Panel Manufacturers’ As- 
sociation, Congress Hotel, Chicago. Annual (under 
auspices National Hurdwood Lumber Association). 

Dec. 10-11—National Rivers & Harbors Congress, Wash- 
ington, D. C. Annual, 

Dec. 10-11—-Carolina Retail Lumber Dealers’ Association, 
Jefferson Hotel, Columbia, 8S. C. Annual. 

Dec. 11-12—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual. 

Dec. 20—Conference of representatives of forestry 
schools of the United States, Washington, D. C. 
Jan. 14-15, 1925—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. n- 

nual. 

Jan. 15-17, 1925—Mountain States Lumber Dealers’ Asso- 
ciation, Albany Hotel, Denver, Colo. Annual. 

Jan. 19, 1925—Union Association of Lumber & Sash & 
Door Salesmen, Hotel Cleveland, Cleveland, Ohio. 
Annual banquet. 

Jan. 19-21, 1925—Southern Forestry Congress, Little 
Rock, Ark. Annual. 

Jan. 20-21, 1925—Kentucky Retail Lumber Dealers’ As- 
sociation, Brown Hotel, Louisville, Ky. Annual. 
Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. Headquar- 
ters and building material exhibits at West Hotel. 

Jan, 20-22, 1925—Ohio Association of Retail Lumber 
Dealers, Hotel Winton, Cleveland, Ohio. Annual. 


Jan, 21-23, 1925—Ontario Retail Lumber Dealers’ Asso- 





ciation, Royal Connaught Hotel, Hamilton, Ont. 
Annual. 
Jan, 22, 1925—American Forestry Association, Hamilton 


Club, Chicago. Annual. ’ 

Jan. 22, 1925—California White & Sugar Pine Manu- 
facturers’ Association, San Franciseo, Calif. An- 
nual, 

Jan. 27-29, 1925—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual, 

Jan. 28-29, 1925—National Lumber Exporters’ Associa- 
tion, Emerson Hotel, Baltimore, Md. Annual. 

Jan. 28-29, 1925—Southeastern Iowa Retail Lumber- 
men’s Association, Burlington Hotel, Burlington, 
Iowa. Annual. 

Jan. 28-30, 1925—Southwestern Lumbermen’s Associa- 
tion, Masonic Temple, Oklahoma City, Okla. Annual. 

Jan. 28-30, 1925—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 29-30, 1925—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Waldo Hotel, Clarks- 
burg W. Va. Annual. 

Jan, 29-30, 1925—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual. 

Jan. 30, 1925—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual. 

Feb. 8-5, 1925—American Wood Preservers’ Association, 
Congress Hotel, Chicago. Annual. 

Feb. 4-5, 1925—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual. 

Feb. 4-5, 1925—Southwestern Iowa Retail Lumbermenh’s 
Association, Iowana Hotel, Creston, Iowa. Annual. 

Feb. 4-6, 1925—TIllinois Lumber Merchants’ Association, 
Hotel Sherman, Chicago. Annual. 

Feb. 4-6, 1925—-Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, 

Feb. 5-6, 1925—National Association of Railroad Tie 
Producers, Congress Hotel, Chicago. Annual. 

Feb. 9, 1925—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual, 

Feb. 10-12, 1925—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 
Feb. 17, 1925—Lumber Trade Club of Boston, Boston, 

Mass. Annual. 

Feb. 18-20, 1925—Cornhusker Knot-Hole Club, Rome Ho- 
tel, Omaha, Neb. First annual institute. 

Feb. 18-20, 1925—Michigan Retail Lumber Dealers’ As- 
— Pantlind Hotel, Grand Rapids, Mich. An- 
nual, 

Feb. 18-20—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Feb. 18-20, 1925—Western Retail Lumbermen’s Associa- 
—_ (U. 8.), Olympic Hotel, Seattle, Wash. An- 
nual. 

Feb. 19, 1925—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, La Fayette Hotel, Clinton, Iowa. Annual. 


Feb. 26-27, 1925—National Association of Commission 





Lumber Salesmen, Lumbermen’s Club Rooms, Chi. 
cago. Annual, 

March 18-19, 1925—National-American Wholesale Lum- 
ber Association, Ambassador Hotel, Atlantic City, 
N. J. Annual. 


March 24-25, 1925—Southern Pine Association, New Or 
leans, La. Annual. 


March 24-26, 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber. 
men’s Associafion, Central Missouri Association of 
Retail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual convention. 


April 6-11, 1925—Home Complete Exposition, Manufac. 
turers’ Building, Indianapolis, Ind. 


Reduced Fares to Southwestern 


KANSAS City, Mo., Nov. 24.—J. E. John- 
ston, traffic manager of the Southwestern Lum- 
bermen’s Association, this city, announces that 
the railroads have granted a special rate of fare 
and a half for the round trip on the certificate 
plan to all dealers and their families attending 
the annual convention at Oklahoma City, Okla., 
on Jan. 28-30, 1925. All delegates are urged to 
request certificates when buying their tickets. 


Union Salesmen Set Date 


ToLEDO, OHIO, Nov. 24.—Following its cus- 
tomary procedure, says Secretary J. P. Bartelle, 
this city, the Union Association of Lumber & 
Sash & Door Salesmen will hold its annual ban- 
quet on Jan. 19, 1925, just prior to the opening 
of the annual convention of the Ohio Associa- 
tion of Retail Lumber Dealers, and will hold its 
annual on the same dates as the latter. The 
banquet will be held for members of the associa- 
tion only at the Hotel Cleveland at 6:30 p. m. 
John C. Hoffman, of the Ohio State Lumber Co., 
Cleveland, Ohio, is chairman of the committee on 
arrangements. 


Southern Forestry Congress 


RALEIGH, N. C., Nov. 24.—Announcement is 
made by J. S. Holmes, president of the Southern 
Forestry Congress, this city, that the seventh 
annual conference will be held at Little Rock, 
Ark., on Jan. 19, 20 and 21, 1925. The first 
two days will be devoted to a program covering 
problems of particular interest to the South at 
this time, including better management of the 
pine and hardwood forests, the paper and pulp 
industry of the South, establishment of a Na 
tional park in the southern Appalachians ete. 
The third day will be devoted to a trip to Hot 
Springs national park, where park administra- 
tion can be studied at first hand. It has been 
the aim of the executive committee to keep all 
discussions on a practical basis and it is hoped 
that the coming meeting will be no exception 
to the rule—that the business side of forestry 
will be emphasized. 


To Consider Forestry Problems 


Los ANGELES, CALir., Nov. 22.—A meeting of 
considerable importance to lumbermen will be 
held in this city on Dec. 2 and 3, at which time 
the western division of the Chamber of Com- 
merce of the United States will convene to dis- 
cuss several topics, among them being reforesta- 
tion. 

In preparing a general problem for this meet: 
ing, the officers and directors of the western 
division have given careful consideration to 
three problems which they consider of para 
mount importance to the western States. They 
are: the business of farming; the shipping prob 
lems of the Pacific coast, and reforestation. 

A discussion covering the subject of reforesta- 
tion in the western States, both with reference 
to private and public lands will be a feature of 
the meeting. In addition to this a discussion 02 
the following subjects will be heard: Federal 


Forest Service; State forest department; pr 
vate forest owners in the Douglas fir region; 
private forest owners in California pine region, 
and private owners in the California redwo0 
region. 

The West has not yet seriously felt the pres 
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sure of disappearing forest resources, Maj. Da- 
vid T. Mason, one of the directors, declared, but 
now, while there is still plenty, preparations 
must be made for the time when original growth 
forests will be exhausted. As an example of 
the situation existing where forestry is an im- 
portant business, there will be given a detailed 
description of reforestation in Japan. 


Date for Plywood Manufacturers 


The official program for the twenty-eighth 
mass convention—the sixth annual—of the Ply- 
wood Manufacturers’ Association to be held at 
the Auditorium Hotel, Chicago, on Dec. 9 has 
just been issued. The day will be devoted to 
listening to the reports of the various officers, 
followed by those of special committees. KE. V. 
Knight, publicity chairman, will report on ‘‘ Our 
Plywood Text Book—What Is Planned for It.’’ 
This will be followed by an open forum, with 
general discussion and papers on assigned top- 
ies. F. B. Ward will report on ‘‘What I Saw, 
Heard and Learned at the Washington Forest 
Conservation Congress.’’ The meeting will con- 
clude with the election of officers and appoint 
ment of 1925 committees. 


eSauanaanaanaaes 


Tender Dinner to Retiring Secretary 

DETROIT, MicH., Nov. 24.—A complimentary 
dinner was tendered to George H. Howenstein, 
retiring secretary of the Detroit Retail Lumber 
Dealers’ Association, after a period of service 
extending over the last five years, by retailers 
represented in the organization at the Detroit 
Golf Club on Wednesday evening, Nov. 19. 
About fifty sat down to the dinner which was 
served in the grill room of the club with the 
diners facing a roaring log blaze in the large 
fireplace. Jefferson B. Webb, sales manager of 
the Lowrie & Robinson Lumber Co., who pre- 
sided as toastmaster, called upon a number of 
representative retailers who paid tribute to the 
guest of honor as exemplifying sterling charac- 
ter and on account of his splendid efforts in 
behalf of the lumber industry in this city. Mr. 
Howenstein was presented with a handsome 
console Victrola bearing an inscription com 
memorating his period of service as association 
secretary. His successor, J. C. Cremer, formerly 
secretary of the New Orleans Retail Lumber 
Information Co., will take over his duties dur- 
ing the latter part of this month, an extensicn 
of time from Nov. 15 having been made neces- 
sary to enable Mr. Cremer to properly dispose 
of business interests. 

ALLE 

To Oppose Insurance Legislation 

JACKSONVILLE, FLA., Nov. 24.—At the meet- 
ing of the Georgia-Florida Sawmill Association 
here on Nov. 13, Secretary E. C. Harrell made 
a report of the hearing before the insurance 
commissioner of Georgia on Oct. 28, at which 
time was considered the application of the 
casualty insurance companies for inerease in 
workmen’s compensation insurance rates, the 
increase advancing to an average straight 
through of 20.3 percent. 

The increase in which lumbermen are particu 
larly interested is that for sawmills, planing 
mills ete., and the tabulation below is illus 
trative: 


Present Proposed Increase 
oes 


PRUNES! 6 oe sieves ¥vlecma $2.88 $3.56 19% 
Planing Wills... 2. + 1.76 2.23 21% 
Logging and lumbering... 2.95 4.56 35% 
Machine shops ......... 1.30 2.10 38% 
Salesmen (outside) ..... 0.08 0.13 39% 
Clerical—office employees 0.04 0.06 50% 
Turpentine and rosin.... 1.23 2.01 39% 


The insurance companies report that the pres- 
ent rates are insufficient to meet actual expenses, 
and that they have sustained a loss under the 
existing scale. 
that the insurance companies report that part 
of the expense, which is approximately 17 per- 
cent, is charged off under the heading ‘‘ Acquisi- 
tion,’? and that even though a policy is con- 
tinued in effect from year to year, the ‘‘acqui- 
sition’? charge is made against each renewal. 

_ The members present went on record as be- 
ing opposed to any workmen’s compensation 
law being put on the statute books of Florida, 
for although it may appear to be equitable to 


It may be of interest to know’ 


both the insurer and the insured, Secretary 
Harrell says, the danger lies in a continual 
tinkering with such amendments, which has ac- 
companied their introduction in every legislature 
of the country. These amendments are appar- 
ently harmless, but develop oftentimes into very 
expensive items. 

It was the expressed determination of those 
present at the meeting who have interests in 
Florida that they would communicate with their 
respective representatives and senators, and if 
possible get them to commit themselves to op- 
position before the meeting of the legislature in 
1925, and that all manufacturers of lumber and 
naval stores operators and all employers affected 
in this State would be party to a campaign 
against what is considered dangerous legisla- 
tion. 


Resuming Associational Activity 

New York, Nov. 24.—Association work in 
the city among the lumbermen has not quite 
registered 100 per cent for the season, but this 
will be accomplished very soon when the first 
bi-monthly meeting of the wholesale group is 
held. It is a foregone conclusion that retailers 
will be admitted to the meetings, which are 
held in conjunction with a luncheon and round- 
table discussion, and that accordingly the at 
tendance, which ran last year on an average of 
about thirty, will be doubled or better. 

The Greenpoint Lumber Dealers’ Association, 
of Brooklyn, started its fall activities recently 
with a largely attended meeting in the Brooklyn 
Chamber of Commerce Building. There were 
more than twenty members present and the 
meeting was given over to a discussion of local 
conditions among the Greenpointers. Other 
local organizations in Brooklyn have also got 
back to work. 

A group of more than one hundred manu- 
facturers of woodworking machinery gathered 
last Wednesday in the Pennsylvania Hotel for 
a quarterly conference. The organization rep- 
resents woodworking concerns in all parts of 
the country, and the quarterly meetings are 
held to discuss business conditions generally. 
Following the morning session of the Associa- 
tion of Manufacturers of Woodworking Ma 
chinery, a luncheon was held. 


aeaneaanaanaes 


Southwestern Ontario Dealers Meet 

TORONTO, ONT., Nov. 24.—-The Southwestern 
Ontario Retail Lumber Dealers’ Association held 
a meeting on Nov. 20, at Chatham, members be 
ing present from all parts of the district. Presi 
dent J. L. Naylor presided. A discussion of 
conditions brought out the fact that although 
trade had been somewhat smaller in volume dur- 
ing 1924 than in 1923, there had been a turn 
for the better within the last few months. In 
the rural districts good crops resulted in orders 
for repairs and new buildings. [rom several 
of the districts the reports were that inquiries 
and orders were increasing slowly and_ collec- 
tions were a little better. 

The most interesting reports received were 
from Chatham, Ont., where the dealers are all 
cooperating upon a plan for giving 5 percent 
discount for cash. The arrangement is that if 
the accounts are paid by the fifteenth of the 
month following, a 2 percent discount is given, 
and if the money is paid when the order is 
placed, so that the account is not entered upon 
the dealer’s books, 5 percent is deducted. All 
the Chatham dealers reported that they had 
been astonished by the big results secured from 
this policy. j 

The standard order form furnished by the On 
tario Retail Lumber Dealers’ Association was 
also discussed and a motion was passed urging 
all members to make use of it. This matter 
came up for consideration on account of some 
of the order forms used by wholesalers, the 
wording of which does not meet with the ap 
proval of retailers. 

The shippers’ rating bureau operated by the 
National Retail Lumber Dealers’ Association 
was explained by Horace Boultbee, secretary of 
the Ontario Retail Lumber Dealers’ Association. 
The Southwestern association decided to recom- 
mend to the directors of the Ontario association 
that this subject should be set down for discus- 








“The proof of the pudding is 
in the eating.” Fortunately you 
can have the proof of the worth 
of Mutual Lumber Insurance 
without actually “eating” a fire. 
Other lumbermen all over the 


country have tasted of the 
pudding and have seen Mutual 
and other policies put to the 
proof. Their testimony is 
unanimous as to the value of 
Mutual service before the fire 
and prompt payment after loss 
has been suffered. Their own 
actual experience has con- 
vinced them that the pudding 
is as good as it looks, that it 
provides real insurance at 
actual cost. 











Write any of these companies for 
special folder “The Pudding of 
Fire” and for further information 
about the real protection of our 
Mutual Policies. 


Associated Mutual Lumber 
Fire Insurance Companies 


indiana Lumbermens Mutual Insurance Co., of 
Indianapolis, ind. 


The Lumber Mutual Fire Insurance Co., of Boston, 
Mass. 


Lumbermens Mutual Insurance Co., of Mansfield, Ohle. 


Pennsylvania Lumbermens Mutual Fire Insurance Ce., 
of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., eof Van 
Wert, Ohio. 
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West Penn Lumber Co. 
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WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 























White P ine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B. W. Cross Lumber Co. 


301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 








sion at its next annual meeting, Jan. 21-23. 

B. F. Clarke, of Glencoe, Ont., secretary- 
treasurer of the Southwestern association, gave 
a splendid report on the annual convention of 
the National Retail Lumber Dealers’ Associa- 
tion, held at Atlantic City recently. 

Building and loan associations were discussed 
extensively and will again be brought up by 
the Southwestern members at the next annual 
meeting of the Ontario Retail Lumber Dealers’ 
Association. 

A resolution was passed requesting the On- 
tario Retail Lumber Dealers’ Association to con- 
sider favorably the adoption of 13/16-inch as 
a standard for dressed lumber. This subject 
was introduced by Mr. Clarke in his report upon 
the convention at Atlantic City. 

In connection with the same subject it was 
also decided to ask the Ontario Retail Lumber 
Dealers’ Association to discuss the definition of 
“shipping dry lumber.’’ 


Discuss Milling-in-Transit Rules 


Toronto, ONT., Nov. 24-—-The Wholesale 
Lumber Dealers’ Association (Inc.) held its 
regular monthly meeting last Friday at the 
King Edward Hotel. Fred H. Bigwood, To- 
ronto, presided. T. A. Sparks, of Winnipeg, 
Man., Supreme Custocatian, gave an excelltnt 
talk upon the rejuvenation of Hoo-Hoo in Can- 
ada and the United States. 

Arrangements were made for holding a spe 
cial Christmas celebration meeting on Dec. 19. 

The chairman reported that the new regula- 
tions relating to stop-off for milling-in-transit 
had been filed, by the railways, with the Do- 
minion board of railway commissioners, to be- 


a number of important amendments at Quebec, 
regarding the lien law. The sales tax has been 
discussed by the association with the Federa] 
authorities, and the credit bureau recently es. 
tablished, is working well, he said. 

A general review of the conditions was made 
by J. A. Bonneau, the new president. He re- 
ferred to the credit bureau, and the services 
rendered the individual members by its medium, 
and announced the publishing of a monthly 
trade review, to be edited exclusively by lumber 
merchants and men experienced in the trade, 
Mr. Bonneau complained that the present rail- 
way freight rates are prohibitively high for lum- 
ber merchants. He thought that the subject 
should be exhaustively discussed, with the event- 
ual view of placing the claims of the merchants 
before the proper authorities. 

The following officers were elected: 

President—J. A. Bonneau. 

Vice president—J. W. Halliday. 

Directors—J. N. Forest, J. Nantel, J. R. Bon- 
homme, J. Drapeau, H. A. Decharest, Leo Perrault, 
Ernest Abel, G. MacLaren, William Rutherford, 
Stewart Grafftey and Thomas Prefontaine. 


Houston Golfers Join Battle 

[Special telegram to AMERICAN LUMBERMAN] 

Houston, TEx., Nov. 25.—A golfing deadlock 
between the lumbermen of Houston was broken 
on the country club course Monday afternoon 
when the Long Leaf team won from the Short 
Leaf by forty-four points. The winners piled up 
eighty credits and the losers thirty-six. When 
the same factions competed earlier in the year 
the cards showed a tie. The best card for the 
match was 82, two such scores being made by 
H. H. Thompson and C. B. Edwards. The high 








THERE’S A GOOD PROFIT— 


In exchanging cynicism for the spirit of optimism. 

in spending some time on a discouraged friend. 

In investing a little money on a boy’s education. 

In a word of sympathy given in an hour of need. 

In repaying an insult with a bit of forgiveness. 

In losing a little business occasionally for principle’s sake. 
In spending one day in seven in the spirit of worship. 








CI MICHIGAN Coo 


Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 


Pine for direct shipment from Idaho. 














17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 





17 


HARDWOOD Gyestaslitg FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 
ro GRAND RAPIDS, MICH. 


Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman 











431 So. Dearborn St. 
Chicago. II, 











come effective on Jan. 1. The standing com- 
mittee on transportation was enlarged for the 
purpose of dealing with this matter, with a 
view to presenting a vigorous objection to the 
new regulations. The committee now consists 
of Roy Halliday, chairman; J. B. Jarvis, Neil 
Groom, F. H. Bigwood, A. C. Manbert, A. FE. 
Clark, D. C. Johnston, A. E. Eckardt, G. T. 
sissell, all of Toronto, and R. J. Hutcheson, of 
Huntsville. 

The chairman also reported the completion 
of the Laidlaw golf tournament for the year, 
the winner being A. N. Dudley. As Mr. Dudley 
had been the winner for three years in succes- 
sion he is now the permanent owner of the cup. 
The association accepted an offer from W. C. 
Laidlaw to furnish a new cup so that the com- 
petition may be continued next year. 


Montreal Retailers in Annual 

MONTREAL, QUE., Nov. 24.—Difficulties which 
the retail lumber merchants of Montreal have 
had to cope with in the last year, and plans 
for the betterment of conditions were discussed 
at the recent annual banquet of the Montreal 
Retail Lumber Merchants’ Association in the 
Windsor Hotel. Since the founding of the asso- 
ciation, three years ago, a better entente be- 
tween the French and English-speaking mer 
chants has come into being, and general satis- 
faction was expressed by a number of speakers 
of the cooperation between the members. 

S. I. Rutherford, the retiring president, spoke 
briefly, characterizing the main difficulties of 
the retail lumber trade in Montreal as lack of 
cooperation between the merchants and selling 
lumber at too low a price. The first difficulty, 
he thought, had very much improved with the 
better relations established since the associa- 
tion has been formed. Within the last three 
years the association has effected the passing of 


° 7 ° ~ . . 
score was Joe Smith’s, 152. He painstakingly 
counted every stroke. The best score for the in- 
side nine holes was J. L. Thompson’s 37. On the 


Clyde Cunningham and G. A. Shepard. Seventy- 
two men figured in the Monday tourney. 


Houston, Trex., Nov. 25.—Lumbermen of 
this section gathered Monday at the country 
club to do battle in their second golf tourna- 
ment of the year. The event was one of the 
biggest ever held by the Houston Lumbermen’s 
Club. Prizes, all sorts of them, were to be 
awarded later in the week to the low medalist, 
runner-up, foursomes and every other golfer 
who comes under the 50 mark. 


The club was divided into two teams, the 
‘‘Long Leaf’? and the ‘‘Short Leaf.’’ Jack 
Cooke, of the Lynch Davidson Lumber Co., 
was captain of the ‘‘Short Leaf,’’ and H. G. 
Dean was captain of the ‘‘ Long Leaf’’ team. 

Following are the pairings: 


LonG Lear: W. W. Moore and Henry Sauer; 
M. Stalleup and Clayton Malone; J. B. Farthing 
and Dallas Tourtellot; A. A. Boudreaux and W. L. 
Dennis; J. M. Seale and A. H. White; St. George 
Tulley and Roy Stubblefield; William Vidor and 
Denton Cooley; A. Kimball and James Laid; R. R. 
Dennis and Sam Ford; C. E. Miller and I. P 
Walker; B. D. Superbielle and Jack Carothers; 
A. L. Crow and Jack Hennessey; Dan Orr and 
George Jacob; John ‘Tucker and Ben Talbot ; Fred 
Austin and Jim Rockwell; R. B. McAshan and 
J. Lewis Thompson; N. H. Thompson and N. C. 
Hoyt; Fred R. Breaux and H. G. Dean. 


_ SHort LEAF: UH. Jones and R. T. Dryden ; Thos. 
C. Spencer and Frank Crimmins; George Schnitzer 
and A. C. Havens; Frank Wherritt and Joe Smith: 
Lee Gardner and W. A. McNabb: John Cox and 
W. S. Thornton; C. C. Smith and John Dickson; 
Sam Huewiler and A. M. Bowen; Pat Houston and 
EK. W. Gildarty; L. E. Deleuse and J. EB. Griffith: 
E. C. Coleman and Joe Huggins; J. W. Reynolds 
and Claud Starkey; Will White and Alex ae | 


son; C. B. Edwards and G. A. Sheppard; W. 
Gibbons and Harry Kendall; Jack Dionne and Tom 
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Pp. Wier; B. H. Brown and Clyde Cunningham ; 
J. H. Cooke and W. W. Wallace. 


California Redwood Annual 


SAN FRANcISCO., CALIF., Nov. 22.—The Cal- 
ifornia Redwood Association held its annual 
meeting with a luncheon at the Palace Hotel, 
San Francisco, Nov. 18, with twenty-two repre- 
sentatives of the redwood interests present. All 
of the directors were reélected and they in turn 
elected the same officers as last year, as follows: 

President—J. M. Hotchkiss, of Hobbs, Wall & 


Vice president—Harold Plummer, Union Lumber 
ag manager—R. F. Hammatt. 

The other directors are: W. R. MeMillan, 
Hammond Lumber Co.; P. C. MeNevin, Pacific 
Lumber Co., and F. V. Holmes, Holmes-Eureka 
Lumber Co. Additional mills are lined up for 
admission to the association. 


A billboard campaign in California with 


thirty billboards of the association and forty- 
five codperative boards erected by the dealers 
and paid for by the association, was carried on. 
A tie-in of these large displays with the job- 
signs was very effective. More than 11,000 job- 
signs were put up during the last three months. 
The opening of a branch service in Los Angeies, 
with Max E. Cook in charge, was a feature of 
the year. He confers with architects, con- 
tractors and home owners. 


Among the mills represented at the meeting 
were: Albion Lumber Co., Caspar Lumber Co., 
Dolbeer & Carson Lumber Co., Hammond Lum- 
ber Co., J. R. Hanify Co., Hobbs, Wall & Co., 
Holmes Eureka Lumber Co., Pacifie Lumber Co., 
Union Lumber Co., Glen Blair Redwood Co., 
Mendocino Lumber Co., and E. J. Dodge Co. The 
Little River Redwood Co. and the Northwestern 
Redwood Co. were not represented at the meet- 
ing but have given their approval of what was 
done and contemplated. 


Ohioans Hold Millwork Institute 


CoLUMBUS, OHIO, Nov. 24.—Preceding the 
meeting of the millwork institute of the Ohio 
Association of Retail Lumber Dealers, which 
was held Nov. 20 in the Deshler Hotel, this city, 
came the directors’ meeting the day before at 
the same place. At this meeting the directors 
decided that they would endeavor to develop a 
new source of supply of means to interest the 
colleges of the State to train men in practical 
lines. This course has never had the attention 
it should but is now being pushed strongly. 
Dean Philip Nash, of Antioch College, of Yel- 
low Springs, was present and told of his plan 
which has been in operation for three years, 
whereby students were put to work in a plant 
for five weeks and then back to school for five 
weeks. This is worked in groups of two men, 
one set being in school while the other is out 
on a job. Mr. Nash, with A. H. Barnes, pro- 
fessor in the technical and commercial depart- 
ment at Wesleyan College, and S. S. King, of 
Dayton; R. A. Miller, Middleport; Eli Dodding- 
ton, of Columbus, and C. A. Rosser, of Arcanon, 
appointed a committee to develop this depart- 
ment. 

The Carnegie Institute of Technology and the 
International Correspondence Schools, accord- 
ing to Findlay M. Torrence, Xenia, secretary- 
treasurer of the association, are the only schools 
which have departments of this nature in their 
curriculum. Plans under consideration include 
specialization in construction of buildings, from 
artistic and practical standpoints; accounting, 
grading lumber and testing building materials. 
The association would codperate in providing 
practical experience for the students during the 
summer. 

A committee was appointed consisting of J. V. 
O’Brien, Cleveland, chairman; R. M. Lucas, 
Columbus; Warren J. Duffey, Toledo; O. H. 
Bachtel, Canton; William J. Layer, Cincinnati; 
Arch C. Klumph, Cleveland, and Mr. Torrence 
to work with the contractors and see if the lien 
law could be amended and revised. 

The association is also attempting to issue 
purchase barometers compiled from figures sent 
in by members to find out how many cars of 
stock are purchased monthly. 

Arrangements are being made for the annual 
convention of the association at the Winton 
Hotel, Cleveland, Jan. 20, 21 and 22, 1925. As 
is always the case, exhibits will again be present. 
Following the convention a trip through the 
pine and cypress lumber sections of Louisiana 
and Cuba is planned. 

At the regular meeting the following day, 
Which had a good attendance, the bulk of the 
program was taken up with satety provisions, 
employee relationship and codperative operation. 
A. C. Davis, of the South Side Lumber Co., Co- 
lumbus, led the discussion on ‘‘Can We Induce 
Manufacturers of Planing Mill Lumber to Pro- 
duce Widths in Hardwoods???’ The members 
were highly enthused over this topic and after 
Some little discussion, J. R. Goetchens, of In- 
diana polis, spoke on ‘‘ How An Estimators’ Club 
Can Help Competition.’? The talk on ‘‘Codp- 
erative Operations of Mills in Any Town’’ was 


led by J. R. Hartley, of Portsmouth, and fol- 
lowed by A. J. Hager, of Lansing, Mich., each 
telling what is being done in his home town. 

The association committee on safety appli- 
ances, appointed at the last annual convention 
gave its report. A Columbus plant, the Fifth 
Avenue Lumber Co., taken as a model and 
equipped with all modern safety devices, told of 
the wonderful results obtained and at a small 
cost. Exhibits were placed in the meeting hall 
for inspection and they received considerable 
comment. T.S. Kearns, chief of the division of 
factories of the Industrial Commission, was also 
present and gave a talk on safety appliances. 
He reported that last year 181,000 industrial 
accidents occurred, 900 of which were fatal, and 
that this figure must be reduced. The point 
that it was cheaper for an owner to install 
safety appliances than to have a man injured 
and laid off or killed, with another man to break 
in, was brought out clearly. All members were 
agreed that this is true and were eager to co- 
operate with the Industrial Commission. 

Some discussion on competitive practice was 
indulged in and a committee is to be appointed 
soon to take up with the contractors’ associa- 
tion certain grievances. A number of bidders 
might all be working toward getting one job and 
in the end, none be awarded the project. 
An estimators’ club in this case would probably 
help out matters considerably and this work is 
receiving some consideration. 

Findlay M. Torrence, secretary-treasurer of 
the Ohio Association of Retail Lumber Dealers, 
was appointed to make a survey of the State to 
see if a standard form of millwork estimate 
could be adopted. 


Given Reasons for Log Exports 


VANCOUVER, B. C., Nov. 22.—Warning against 
the stoppage of export of logs from British 
Columbia, T. D. Pattullo, minister of lands, said 
that there was nothing unpatriotic about such 
export traffic. Last year of a total cut of 
about 2,500,000,000 feet, there was only 46,000,- 
000 feet exported with the permission of the 
Government. ‘‘To stop export altogether would 
mean that much timber would be left to rot in 
the woods,’’ he declared, ‘‘as there is no local 
market for the lower grades.’’ Cessation of ex 
port would not increase the output of local mills. 
They could easily handle the logs exported, and 
would if a market could be found for the lum- 
ber from them. American firms were export 
ing raw timber without restriction, he said, and 
the United States imposed a tax on imports 
from Canada. That should explode the claim 
that mills were being established on the other 
side of the line to handle logs from British Co- 
lumbia. Another word of warning given by the 
minister of lands was against the adoption of 
a course which might lead the United States to 
place an import duty on Canadian shingles and 
lumber, a step that would seriously affect the 
industry here. Logging specifically for export on 
Provincial lands was not tolerated by the Gov- 
ernment, and the industry has been so warned. 








Winter Sales of 
R & G Garage Doors 


Dealers! Here’s an idea that 
will -make you some money. 
Make a mental note of the people 
in your town who have ram- 
shackle garage doors. Then the 
first time you get a chance, try 
to sell them R & G garage doors. 














PAT. OFF. 





Garage Doors 


Point out to these people that broken 
doors, warped doors, and poorly fitting 
doors will mean cold—hard to start—en- 
gines this winter. You won't sell every 
one, BUT you'll sell enough of them 
to make good profits. 


Write for the facts and start 
getting R & G profits. 


Rowe & Giles 


LUMBER CO. 


CHAGRIN FALLS, OHIO 




















Fix Your Credit Loss 


in Advance 


; You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 


OF NEW YORK 








511 Locust St. 
St. Louis, Mo. 


1045Ill. Mer. Bank Bld. 80 Maiden Lane 
Chicago, Ill. New York, N. Y. 
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For 48 Years 


—the leading credit authority 
and directory of the lumber 
and woodworking trade. 


Clancy’s Red Book Service 


Write today for rates and 
Pamphlet No. 49-S 


We specialize in collections and adjust- 
ments of accounts against lumbermen 
and manufacturers in lumber consum- 
ing lines. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 














74 AMERICAN LUMBERMAN 





NOVEMBER 29, 1924 














om 
25 




















HARDWOODS 


for Prompt Shipment 


ASH 
16M’ 6/4” No. 2 & Btr. 
BASSWOOD 
30M’ 4/4” FAS 
50M’ 4/4” No. | Common 
100M’ 4/4” oy Commen 


BIRCH 
80M’ 4/4” Selects 
300M’ 4/4” No. | Common 
300M’ 4/4” No. 2 Commen 
30M’ 5/4” Selects 
ROCK ELM 

56M’ 4/4” No. 2 Common 

WISCONSIN OAK 
15M’ 4/4” Sel. & Bt. 
100M’ 4/4” No. | Com. & Btr. 
15M’ 5/4” No. | Com. & Btr. 
75M’ 6/4” No. | Com. & Btr. 





5/4” No. | Com. & Btr. 
100M’ 6/4” No. | Com. & Btr. 
200M’ 6/4” No. | Com. & 












































Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Dressed “EXTRA STANDARD” 











HAND MADE | 
facture 
them inall 


sizes from 

Heart 

Stock 
Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 




















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











In the Realm of Hoo-Hoo 


Eighty-seven Kittens Initiated 


Detroit, Micu., Nov. 24.—A class of eighty- 
seven kittens was initiated into the mysteries of 
Hoo-Hoo at a concatenation held in the Union 
League Club on Friday evening, Nov. 21. Jeff 
B. Webb, of the Lowrie & Robinson Lumber Co., 
who presided as master of ceremonies, announced 
that the group of initiates would be known as 
the Arthur L. Holmes class in memory of Mr. 
Holmes, who was for a number of years one of 
the most prominent lumber retailers in this sec- 
tion and an active participant in association and 
fraternal work among lumbermen throughout 
the country. The initiation was staged follow- 
ing a dinner and a short musical entertainment, 
which were largely attended. 

Frank J. Smith, attorney for the Detroit Lum- 
ber Dealers’ Association, who officiated as 
Snark, announced that H. L. McDonald, secre- 
tary of the Detroit Suburban Lumber Dealers’ 
Association, who secured twenty-eight of the 
applications from members of this class, was the 
largest personal producer. Mention also was 
made of the splendid codperation of the Strath- 
moor Lumber Co. in lining up and paying for 
six applications of employees of that firm. 


Winnipeg Hoo-Hoo Club Active 


WINNIPEG, MAN., Nov. 24.—A general meet- 
ing of the Winnipeg Hoo-Hoo Club was held 
recently in the Marlborough Hotel, at which 
time activities for the winter months were dis- 
cussed and a general program outlined by the 
chairman of the entertainment committee, Frank 
H. Mitchell. It calls for a bowling tournament 
which will be started immediately; a curling 
tournament which is expected to get under way 
on Jan. 10; three social evenings for members 
and their wives, in addition to the big annual 
lumbermen’s ball, at which the Hoo-Hoo club 
will take a prominent part, are the convention of 
the Western Retail Lumbermen’s Association to 
be held in this city on Jan. 28 to 30. Luncheons 
are also to be held monthly and committees were 
appointed to inaugurate a big drive for new 
members. 


Csaaaaanaaam 


Boy Scouts Guests of Hoo-Hoo Club 


MINNEAPOLIS, MINN., Nov. 25.—The Twin 
City Hoo-Hoo Club today has under its guid- 
ance Troop No. 2 of the Boy Scouts of America. 
The formal adoption of the troop took place at 
the regular meeting of the elub Thursday at 
the Gold Room, Radisson Hotel, Minneapolis. 

Adoption of the Boy Scout unit marks another 
step in the effective and constructive work the 
organization is doing in connection with civic 
and social affairs of the community. 

The troop first raided the meeting of the club, 
which was attended by 150 members and guests. 
President Harry Partridge, of the club, then 
was initiated into the Boy Scout movement. 
Scout Master V. L. Morisette spoke briefly, ex- 
plaining the aims and objectives of the Boy 
Scout movement. A banquet followed, at which 
all of the Boy Scouts participated. 

Dr. Alfred Koenig, director of the Americani- 
zation program of the Y.M.C.A., described the 
work of the organization in improving the 
citizenship of the nation. 


Houston Hoo-Hoo Hear Good Talks 


Houston, Tex., Nov. 24.—Mayor Oscar Hol- 
combe at the current weekly luncheon of the 
Houston Hoo-Hoo Club sought the cooperation 
of Houston lumbermen in making preparation 
for entertaining early next spring the Associ- 
ated Advertising Clubs of the World. 

The mayor told of his recent visit to London, 
on the occasion of the world ad convention, and 
reviewed the advantages that might be derived 
by this section of the State from an adequate 
and interesting reception of the delegates from 
all parts of the world. 

Short talks were made by several Houston 
lumbermen. Harry T. Kendall, general sales 
agent of the Kirby Lumber Co., spoke on 
‘*Pine’’; A. C. Havens, manager of the hard- 





wood department of the South Texas Lumber 
Co., on ‘‘Hardwoods’’; F. R. Breaux, of the 
Louisiana Red Cypress Co., on ‘‘Cypress,’’ and 
F. A. Peck, of the Vaughn Lumber Co., on 
‘*West Coast.’’ 

I. B. McFarland, manager of the Temple 
Lumber Co., presided. At the conclusion of the 
meeting Mr. McFarland invited the Hoo-Hoo 
to be guests of the Temple Lumber Co. at its 
new plant in the eastern section of the city 
on the occasion of the next regular meeting of 
the club. The invitation was accepted unani- 
mously. 


Saaeaaatananaen 


To Organize Hoo-Hoo Club 


MILWAUKEE, WIs., Nov. 24.—Plans which it 
is expected will lead to the early formation of 
a Milwaukee Hoo-Hoo club were discussed at 
an informal meeting of members of the organiza- 
tion who live in Milwaukee County in the Red 
Room at the Hotel Pfister on Friday, Nov. 21. 

The meeting was called by Ben J. Springer, 
of the John Schroeder Lumber Co., Milwaukee, 
who was appointed chairman of the committee 
to organize a local Hoo-Hoo club at the last 
concatenation of the order. 

A second organization meeting will be held 
at the Pfister on Dee. 11 at which an effort will 
be made to have practically all of the eighty. 
one or more members of the order living in the 
county present. It is hoped by Mr. Springer 
that the formal organization of the local club 
can be completed at that time. 

Ted T. Jones, of the T. T. Jones Lumber Co., 
Minneapolis, Minn., was a guest. He is Supreme 
Junior Hoo-Hoo of the Supreme Nine and ad- 
dressed the Milwaukee gathering, explaining 
the organization of the Twin Cities Hoo-Hoo 
Club at Minneapolis and St. Paul. 


Stage First Florida Concat in Years 


ATLANTA, GA., Nov. 24.—C. B. Harman and 
H. J. West, prominent Hoo-Hoo of Atlanta, are 
just back from Miami, Fla., where they 
assisted W. W. Brock, Vicegerent Snark, in hold. 
ing a big concat there on Thursday night, Nov. 
13th. Twenty-seven kittens had their tails 
twisted into the figure nine and eight old cats 
had their whiskers retrimmed and a new polish 
put on their fur. This is the first concat ever 
held in Miami and the only one held in Florida 
for a number of years. 

Snark Brock was greatly pleased with the 
suecess of this affair, and is already at work 
for another at an early date, and has also com- 
menced activities toward organizing a Hoo-Hoo 
elub in Miami. 


Music and—Tickle Spokane Hoo-Hoo 


SPOKANE, WASH., Nov. 22.—Yesterday was 
wholesalers day at the weekly luncheon of the 
Spokane Hoo-Hoo Club. President Brown, of 
the club, turned the gavel over to W. G. Ram- 
shaw, president Spokane Wholesalers’ Associa- 
tion, who presided. 

The program was entirely musical and made 
a big hit. Ed. Hamacker of the Duffy-Ham- 
acker Lumber Co., sang several tenor solos, ac- 
companied by Miss Zimmerman, head of the 
music department at Cheney normal school, who 
also gave several piano numbers. The Mill 
sisters sang several duets and one, sung to ‘‘ Our 
Jimmie,’’ was almost too much for ‘‘Jim’’ 
Brown, president of the club. And it was too 
much for Bert R. West, of the Bert R. West 
Lumber Co. As the girls were returning to 
their place by the piano after an onslaught oD 
President ‘‘Jim,’’ one stopped apparently with 
tender designs upon ‘‘Bert’’ and his hasty 
escape to the sidelines behind some other mem- 
bers ‘‘brought down the house’’ with roars of 
laughter. 

It was one of the best meetings of the year, 
and President Brown promptly seized the oppor- 
tunity to challenge the retailers to do better at 
the meeting of Dec. 5. There will be no meet- 


ing on next Friday, Nov. 28, because of the 
Thanksgiving holiday just preceding. 
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The Deserving Poor 


Christmas is nearing, it’s right within hearing, 
the holly, the shopping, the ads, 

Christmas is coming and business is humming, at 
least for a lot of the dads. 

For daughter wants twenty, and mother a 
plenty, and son wants a ten for a time, 

And even the baby wants money, wants maybe 
a penny, a nickel, a dime. 


Christmas is coming, and people out slumming 
in search of the worthiest poor, 

To bring them a basket, or cash if they ask 
it, to help them the day to endure. 

3ut, if you are seeking, in a manner of speak- 
ing, for someone with poverty cursed, 

Just save all the bother, hand the money to 
father—for father will need it the worst! 


Between Trains 


In Massachusetts, New York, Ohio, Kentucky, 
Michigan and Illinois 


FALL River, Mass.—We speak of it with a 
certain delicacy—one has to—a great deal, in- 
deed—but only about 50 percent of the spindles 
in Fall River are operating, and there’s a rea- 
son, as Mr. Post’s advertising man has so sagely 
remarked. I asked a Fall River man why, and 
he hesitated a moment, and blushed a little— 
I assume he was not a married man. 

‘You see,’’ he said, ‘‘ Fall River mills manu 
facture cotton goods almost exclusively,’’ and 
stopped. 

‘*Yeah,’’ I said, which is always an intelli- 
gent thing to say under any circumstances, and 
means ‘‘go on.’’ 

“*Well,’’ he blurted out, ‘‘you know the 
women don’t wear underskirts any more, or— 
or any of them things—just a pair of bloomers, 
that’s all.’’ 

I didn’t know it, of course, and he seemed 
embarrassed because he did. But I thought, 
‘‘Thank the Lord, women don’t wear lumber! ’’ 
What if yellow pine went out of style, or Nor- 
way wasn’t worn any more? Or fir—and, 
speaking of fir, there is a story, probably not 
true, of how the new Sherman Hotel came to 
be built in Chicago. They say Joe Byfelt, or 
-field, or whatever his name is, was in the fur 
business in Chicago, and one year he loaded up 
with about $150,000 worth of furs of a certain 
kind, and that year they suddenly went out of 
style, and Joe said he’d be damned—yes, that’s 
just what he said, according to the story—if 
he was going to stay in any business where a 
woman could change her mind and lose him 
$150,000. Se he went into the hotel business. 


RicHBurc, N. Y.—North from Richburg, or 
south from Nunda Junction, whichever way 
you approach it, lies one of the most beautiful 


-Scenic regions of America, and almost un- 


touched and unknown. It is the valley of the 
Allegheny River, and why the railroads, the 
Pennsylvania especially, have not exploited it 
we do not know. There is one gorge that is 
almost as wild as anything you will find in the 
untamed Rockies. The Pennsylvania train from 
Rochester to Olean may frazzle the nerves with 
its Arkansavian speed, but it also delights the 
eye. If you live in Rochester or Buffalo we 
suggest that you motor down this way some time 
and see this country, crossing the watershed just 
south of Friendship. 


LOUISVILLE, Ky.—We have always believed 
that prohibition is a good thing, and we feel 
sure it has been. a good thing for the bottlers 
of carbonated beverages, for there must have 
been thousands of them at their national con- 
vention here today, and a jovial bunch they 
were, showing that men can be just as jovial 
on carbonated beverages as they can on cor 
Tugated ones. But even the bottler of car- 


bonated beverages has his grief. For example, 
the standard size of a,soft-drink bottle is 6 to 
6% ounces, and at that size a good drink can 
be produced and sold for around a _ nickel, 
where the freight rate is not too high. But 
now some fellows are putting out 10-ounce bot- 
tles. Well, fellows and brother-bleacherites, if 
anybody offers you a 10-ounce stranger in place 
of an old familiar 6-ounce friend, just remem- 
ber how you would feel if someone started sell- 
ing No. 1 at the price for No. 2, and act ac- 
cordingly. 


AxKRON, OnIo—Akron a couple of years ago 
was a little gloomy, but this time we found the 
Rotary Club in jovial spirits, the rubber com- 
panies preparing to call their bonds, and the 
goose at a cheerfully high altitude. There has 
never been anything really the matter with 
Akron; it has simply had to wait until the 
automobile world caught up with its tire ca- 
pacity. 


BENTON Harsor, Micu.—At various times 
and various places this department has made 
various remarks about efficiency systems, and 
so when the Baker-Vawter Co. got its employees 
together tonight, 365 of ’em, we were dared to 
come over, which we did, and a lovely time was 
had by all, even us. We had been with ’em 
before, so we both knew what to expect. By 
the way, if any of you folks in Sharon, Pa., 
are listening in, you will be interested to know 
that your old friend Frank, former president 
of your Chamber of Commerce, is now purchas- 
ing agent for the Baker-Vawter concern here 
in Benton Harbor, and likes it almost as well 
as Sharon, maybe better, anyway he’s looking 
well, and all his family. 





PANA, Inu.—The Elks had their annual din- 
ner tonight, and Bob Paddock led the singing, 
and this department led the eating, so it may 
be said to have been more or less of a lumber 
oceasion, although there was nothing lumbering 
about it. 


Dixon, Inut.—The Dixon Chamber of Com- 
merce, following an annual custom, invited the 
farmers of the community in tonight to dinner, 
and a speech, and moving pictures. Did they 
come? Only about a thousand of ’em, that’s 
all. They were fed at eleven different places 
(whether there were any repeaters we do not 
know), and then adjourned to the Dixon theater, 
which was the scene of the oratory and movies. 
And nobody talked to them about patronizing 
our home merchants or made them uncomfort- 
able with references to Sears, Roe, Buck & Co. 

Broadeasting again, we wish to assure any of 
the sash and door fraternity who are listening 
that Henry Ahrens, who runs a furniture store 
in this town now, was sitting in the second row, 
and we would say that there is no particular 
change in him, if it were not for the fact that 
we were looking at him from above. 


Speaking of Advertising in West Va.— 


Cora E. Nave, of Shinniston, has an ad in the 
interurbans which reads: ‘‘Think of the shape 
you’d love to have!’’ But, girls, Cora is a mil- 
liner, sorry to say, not a corsetiere. 

However, in Clarksburg, which is John W. 
Davis’ town, John W. Davis, you know, who ran 
for President, we observed that right at the top 
of the D’s in the telephone directory was the 
ad of the Davis Undertaking Co. Only it was 
O. T., not John W. 

More thoughtful and tactful is another under- 
taker whose ad we observed while being motored 
over to Buckhannon. He had put his signboard 
at a railroad crossing. We are thinking of start- 
ing a new movement with this slogan: ‘‘An 
Undertaker’s Ad at Every Crossing!’’ 











PROOF ENOUGH — 


Four Homes built from 
this miniature in one town. 
Certainly this is proof 
enough that the model will 
sell the customer. 


Write for literature 
and prices. 


O. and N. 


Lumber Co. 
MENOMONIE, WISCONSIN 














Dry Hardwoods! 


BIRCH 


, 
/ 2cars 4/4” ist & 2nds 

12 cars 4/4” No. | Com. & Sel. 
10 cars 4/4” No. 2 Common 
3 cars 5/4” Ist & 2nds 
3 cars 5/4” No. | Com. & Btr. 
2 cars 5/4” No. | Com. & Sel. 
tcar 5/4” No. 2 Common 


BASSWOOD 
2 cars 4/4” Ist & 2nds 8/12’ 


engths 
3 cars 4/4” Ist & 2nds 8/16’ 
Lengths 

5 cars 4/4” No. | Com. & Sel. 
6 cars 4/4” No. 2 Common 

2 cars 5/4” Ist & 2nds 

3 cars 5/4” No. | Com. & Sel. 
5 cars 5/4” No. 2 Common 
lcar 6/4” ist & 2nds 

2 cars 6/4” No. | Com. & Btr. 
2 cars 6/4” No. | Com. & Sel. 
2 cars 6/4” No. 2 Common 


7 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!”” 


-The Adams-Thom 
was.” Lumber Co. 











We Can 
Sere 


Straight Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 
a BIRCH -SOFT ELM 
4YY HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 


Lumber Co. 


MELLEN, 
WIS. 
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Long Leaf Pine 


Louisiana 
Red Cypress 
Sitka Spruce 
Douglas Fir 
Washington 
Red Cedar 
Tennessee 
Red Cedar 

Cal, White @ 

Sugar Pine 


Redwood 





White Oak 
Maple 
Beech, Birch 
Flooring 








Julius 
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LUMBER CO, 





Lumber Worked 
To Suit Buyers 


One of the big ad- 
vantages of our service is 
that we have complete plan- 
ing mill facilities to prepare 
lumber for ultimate uses 
and do it in a “jiffy.” 


Above we show our 
panel planer on which we 
can surface anything from 
1/8-inch up. Our planing 
mill has a daily capacity of 
100,000 feet. 


Let us demonstrate the value 
of our service to you. 





St.Louis,Mo. 














Plant: 
Newberry, Mich. 








Old 
Reliable 


Maple, 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 
Grand Rapids Trust Company, 


Birch, Beech 


Receivers. 
Sales Office: 
REED CITY, MICH. 




















LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 








Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
poard. We handle all classes of cargo and have 
special Department handling Export Lumber Shipments 








1D) = al =>: < 


WATCH CLOCK 


CORPORATION 
SUCCESS OF 


| Kole Oj (ole) a Hom 


Hardinge 
Newman 


4138 Ravenswood Ave.,Chicago 
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BOSTON 


PAT ROL- 

ALERT- 
NEWMAN 
and ECO 


Watch- 
Clock 
Systems 


Patents 
(Gi folo] a Cree 
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NOTES FROM WASHINGTON 








To Remain in Cabinet 


Now that it is pretty definitely understood 
that Herbert Hoover will continue in Presi- 
dent Coolidge’s cabinet after March 4 as secre 
tary of commerce, lumbermen and -business men 
in general feel more confident of the future, 
knowing as they do that the constructive efforts 
of the Department of Commerce will continue. 
Mr. Hoover is a hard worker and was under- 
stood to prefer retiring to private life after 
March 4. Incidentally, he had received attrac- 
tive offers from the outside. However, the 
President is understood to have expressed an 
earnest wish that Mr. Hoover continue in his 
official family and the latter has determined to 


do so. 
PPA SSE SEE EE ST Si 


Nation-Wide Elimination of Waste 


‘“Elimination of national waste’’ is the key- 
note of the annual report of Secretary Hoover. 
Under this caption Mr. Hoover reviews the ac- 
complishments of the department during the 
first three years of the present administration, 
notably in the fields of unemployment, seasonal 
construction, standardization, reduction of hous- 
ing costs, simplified practice, coal superpower 
and cooperative marketing. He also discusses 
trade association activities from the same angle. 
The Conference on Street and Highway Safety, 
which is to be held here next month, is referred 
to by Mr. Hoover as an effort to cope with ‘‘ the 
most challenging of all wastes—the waste of 
human life.’’ 


A definite constructive national program has 
been developed for the elimination of waste in our 
economic system, says Secretary Hoover. The need 
is plain. The American standard of living is the 
product of high wages to producers and low prices 
to consumers. The road to national progress lies 
in increasing real wages through proportionately 
lower prices. The one and only way is to improve 
methods and processes and to eliminate waste. 
Just as twenty years ago we undertook nation-wide 
conservation of natural resources, so now we must 
undertake nation-wide elimination of waste. Regu- 
lation and laws are of but minor effect on these 
fundamental things. Dut by well-directed economic 
forces, by cobperation in the community, we can 
not only maintain American standards of living— 
we can raise them, 

We have the highest ingenuity and efficiency in 
the operation of our industry and commerce of any 
nation in the world. Yet our economic machine is 
far from perfect. Wastes are legion. There are 
wastes which arise from widespread unemployment 
during depressions, and from speculation and over- 
production in booms; wastes attributable to labor 
turnover and the stress of labor conflicts; wastes 
due to intermittent and seasonal production, as in 
the coal and construction industries; vast wastes 
from strictures in commerce due to inadequate 
transportation, such as the lack of sufficient ter- 
minals; wastes caused by excessive variations in 
products; wastes in materials, arising from lack of 
efficient processes; wastes by fire and wastes in 
human life: 

Against these and other wastes the department, 
acting always in coéperation with the industries, 
has for the last three years developed an increas- 
ingly definite program. As these manifold activ- 
ities of the department are based upon codperation 
with industry and commerce, none of them lead to 
parternalistic ends. 

High Cost of Housing 

Discussing housing costs, Mr. Hoover says: 

The high cost of housing construction brought 
to the front the necessity for the elimination of 
waste in that field as a contribution to lowering 
costs within the purchasing power of the com- 
munity, and so maintaining activity. Aside from 
the work of the department on the simplification 
of building materials, the division of building and 
housing was established to attack such problems 
as the development of uniform municipal building 
codes, the investigation of losses and wastes in 
financing home building, and the study of city 
and town zoning. 

With the codperation of those directly con- 
cerned the division has prepared a standard 
building code for small house construction, a 
recommended plumbing code and a standard 
State zoning enabling act which has already 
been adopted by thirteen States. During the 
last year officials of the department joined with 
private endeavor to form ‘‘ Better Homes in 
America’’ as an organization for education and 





public service under the presidency of Mr. 
Hoover. 
Trade Associations 

Dealing with trade associations, Mr. Hoover 
says: 

One of the most important agencies through 
Which the elimination of waste may be promoted 
is the trade association. It is true that a small 
minority of these associations have been in the 
past used as cloaks for restraint of trade by such 
activities as open-price associations and other at- 
tempts to control distribution of prices. It is 
equally true that the vast majority of trade asso- 
ciations have no such purpose and do no such 
things. The dividing line, however, between what 
activities are in the public interest and what are 
not in the public interest is not today clearly de- 
fined either by the law or by court decision. In 
consequence of recent decisions of the courts many 
associations are fearful of proceeding with work 
of vital public importance, and we are losing the 
value of much admirable activity. At the same 
time we are keeping alive the possibility of wrong- 
ful acts. It is imperative that some definition 
should be made by which an assurance of legality 
in proper conduct can be had, and by which Jllegal- 
ity or improper conduct can be more vigorously 
attacked, Any collective activity can be used as a 
smoke screen to cover conspiracy against the pub- 
lic interest, but that is no reason for condemning 
all collective activities. Just because automobiles 
are sometimes used by bootleggers for the illegal 
transportation of liquor we do not prohibit their 
manufacture or their legitimate use. 

Legislative Recommendations 

Mr. Hoover’s legislative recommendations in- 
clude the following: 

The investigations of the Joint Congressional 
Committee on Reorganization resulted in the in- 
clusion in that committee’s plan of many of the 
suggestions presented by me looking to a reorgani- 
zation of the Department of Commerce which 
should enable it to function more effectively and 
economically. The department was created “to 
foster, promote and develop the domestic and for- 
eign commerce, mining, manufacture, shipping and 
fishing industries, and the transportation facil- 
ities.” Exeluding all of the semijudicial funetions 
in the Government respecting these matters, and 
excluding the Shipping Board, there are. still a 
Jarge number of functions of the kind set forth in 
the organic act which are administered outside the 
department. They lie in seven different depart- 
ments and independent agencies of such widely 
divergent major purposes as the War and Navy. 
There is inevitable overlap, duplication and lack 
of concentration of purpose. In the interest of 
economy, efficiency of administration and better 
service to the public, all of the functions of the 
Government of the character enumerated in the 
organic act should be at once concentrated in three 
different groups—(a) industry, (b) trade and (c) 
navigation. Each should be under an assistant 
secretary. 

In order to provide space for the increased 
acitvities of the department it was necessary dur- 
ing July to move the bureau of lighthouses out of 
the Commerce Building into separate quarters. 
The work of the department is now carried on in 
six different buildings widely separated and some 
of them insanitary and dangerous to public rec- 
ords. This scattering of the services can only 
tend to impair the efliciency of the department and 
retard its work, but so long as the department is 
housed in rented quarters, inadequate to its needs, 
still further overflow from the main building will 
be necessary. As has been emphasized for several 
years, the remedy lies in a Government-owned 
building of ample proportions to house under one 
roof the entire department, except the bureau of 
standards, which on account of the nature of its 
work is ideally situated away from the city proper. 

The department is now entering upon the first 
vear of a final five-year lease to the Commerce 
suilding at an annual rental of $65,500, and the 
lessors have declined to grant a renewal beyond 
this limit at the present rate. In order that the 
department may not be without a home, steps 
should be taken immediately for the erection of a 
building of sufficient size to house its various 
bureaus and divisions, with due allowance for fu- 
ture growth. The present period of occupancy is 
too short to defer the project any longer, and good 
administration makes it imperative that immediate 
consideration be given the need of the department 
for a Government-owned building. 

The United States is the only important nation 
which imposes domestic taxation upon the earned 
income of its citizens who are resident abroad, en- 
gaged in the expansion of commerce. While pro- 
vision is made for deduction of foreign taxes, this 
has effect only in high taxation countries, and 
affords no adequate relief precisely in those areas 
where we need expansion in personnel most, as iD 
Latin America and the Far East. All other high- 
tax countries have given complete relief in this par- 
ticular, and thus our nationals are placed at great 
disadvantage in the countries mentioned above. 

We shall have neither a staple export business 
in manufactured goods, nor a successful merchant 
marine, so long as the distribution of American 
goods rests in the hands of other nations. The 
marketing of American goods abroad is a mafter 





Nov! 
of ak 
comp 
tion 
alon¢ 
tends 
of co 
be eI 
den, 
ble t 
or oO 
solel, 
ican 
othe! 


Sub 
Tl 


poin 
merc 
for ¢ 
itary 
modi 
elim: 
but 

cove 
Colu 
gine: 
the : 
truly 
and 

give 
Unit 
tions 
rest 

that 

sh 3.1 
and 

caus 
chea 
inst: 
tion, 
of p 


Ar 

Se 
large 
can 
and 
ture, 
direc 
to & 
creas 
has 
bure: 
Duri 
cond 
fore. 
upw: 
is m 
of tI 
of tl 
Stat 
bure: 
ever, 
Ame 
selve 
to ge 
sions 
instr 


Fi 
expe 
tobe 
agai 
impc 
$308 
mon 
valu 
$3,3: 
339, 
mon 
agai 
endi 
$232 


A 
boun 
had 
and 
G..] 
mate 
age 
mill 
Fall; 
of lr 








NOVEMBER 29, 1924 


AMERICAN LUMBERMAN 


77 





of ability and zeal in representation, as well as of 
competitive prices. The effect of increased taxa- 
tion fromthe war, which is applied by our country 
alone to earned incomes of our citizens abroad, 
tends to drive our citizens out of the front line 
of commerce in many countries. Legislation should 
be enacted to relieve our nationals from this bur- 
den. This suggestion is not intended to be applica- 
ble to returns on foreign investments of residents 
or of nonresidents, or to relieve expatriates, but 
solely to place those engaged in advancing Amer- 
ican trade abroad upon terms of equality with 
others. 
Cee eae aeaaaaa 


Sub-zommittee Drafts Plumbing Code 


The Subcommittee on Plumbing Codes ap- 
pointed some time ago by Secretary of Com- 
merce Hoover has drafted a plumbing code 
for general application, insuring safe and san- 
itary installations at reasonable cost. Some 
modifications will be necessary to meet local 
climatie and other conditions here and there, 
but generally speaking the proposed code 
covers all sections. William C. Groeniger, of 
Columbus, Ohio, a consulting sanitary en- 
gineer of wide experience and a member of 
the subcommittee, states that the report may 
truly be termed a ‘‘people’s plumbing code,’’ 
and is the first real Government recognition 
given to the business of plumbing in the 
United States. He declares the recommenda- 
tions are thoroughly dependable, since they 
rest on a background of scientific tests, and 
that a State or city code following them will 
‘‘protect the public from insanitary plumbing 
and the influence of harmful surroundings 
eaused by reckless competition, the use of 
cheap and defective material and improper 
installation, through regulation of the loca- 
tion, construction, installation and inspection 
of plumbing.’’ 


Sea aaaaanagi 


Annual Report of Standards Bureau 

Scientific investigations and tests resulting in 
large savings to the Government and to Ameri- 
can industry through improvement in processes 
and the fixing of uniform standards are fea- 
tured in the annual report of George K. Burgess, 
director of the bureau of standards, submitted 
to Secretary of Commerce Hoover. An in- 
crease of more than 125 times its initial volume 
has taken place in the testing work of the 
bureau since its establishment 23 years ago. 
During the last fiscal year 135,852 tests were 
conducted, compared with 115,729 the year be- 
fore. More than 40,000 test folders, covering 
upward of 600,000 tests for which a charge 
is made have been issued since the founding 
of the bureau. At the present time 85 percent 
of the scientific instruments used in the United 
States are manufactured in this country. The 
bureau’s facilities for testing these types, how- 
ever, have not been materially increased and 
American manufacturers frequently find them- 
selves greatly handicapped by their inability 
to get adequate service from the bureau. Occa- 
sionally they have found it necessary to send 
instruments abroad for test. 


October Exports and Imports 


Figures corrected to Nov. 14 show that 
exports from the United States during Oc- 
tober had an aggregate value of $527,000,000, 
against $399,199,014 in October, 1923. October 
imports were valued at $310,000,000, against 
$308,290,809 in October last year. For ten 
months ending with October this year the 
value of exports was $3,651,682,993, against 
$3,339,343,689, an increase this year of $312,- 
339,304. The value of imports for the 10- 
month period this year was $2,979,942,257, 
against $3,212,427,851 for the same period 
ending with October, 1923, a «decrease of 
$232 485,594, 

Sees eeaaseasaegqaaaae: 

A YELLOW PINE was recently felled near the 
boundary of Crater Lake National Park that 
had attained a height of several hundred feet 
and measured seventy-four inches at the butt. 
G. E. Stevenson, of the Forest Service, esti- 
mated that it had reached the ripe, if not hoary, 
age of 614 years. The log was taken to the 
mill of the Pelican Bay Lumber Co., Klamath 
Falls, Ore., and transformed into 16,580 feet 
of lumber. 


Students Get Practical Experience 


Orono, ME., Nov. 24.—Students taking the 
forestry course at the University of Maine are 
gaining practical experience by actual field work 
in Maine lumber camps. To get practical ex- 
perience in cruising, mapping and running out 
old lines, twenty-one seniors majoring in for 
estry at the university here set out for the woods 
north of Grindstone last week. In camps far 
from civilization, near a big operation of the 
Great Northern Paper Co., they will spend nine 
weeks. 

The paper company has built a new set of 
camps located near one of its big operations, 
where the young foresters will have an oppor- 
tunity to see how practical lumbermen do their 
work. The party is in charge of Dwight B. 
Demerritt, forestry instructor, and Professor 
John Briscoe, head of the department. 


HYMENEAL 


SPRINGMAN-UNTERBRINK. The marriage 
of Miss Helen Unterbrink, of Alton, Ill, to 
George B. Springman, lumberman of Alton, took 
place in that city on 
Wednesday, Nov. 26, and 
the couple are now away 
on a honeymoon trip. 
Upon their return Mr. 
and Mrs. Springman will 
make their home in a 
delightful bungalow in 
Patterson Place, Alton, 
which the groom has 
been busy building this 
summer and has fur- 
nished ready for occu- 





G. B. SPRINGMAN 





pancy. Mr. Springman 
is a member of a well 
known lumber family of 
Alton and is vice presi- 
dent of the Springman 
Lumber Co. of which his 
father, George Spring- 
man, sr., is founder and 
president. This lumber 
ceompany is unique, 
probably, in that it is a 
corporation consisting of 
one family; father, 
mother and nine chil- 
dren being stockholders and all of the sons being 
actively engaged in its operation. George B. 
Springman, besides being vice president is in 
charge of credits and collections and has been 
active in the company’s management since its 
incorporation in 1916. He has been a resident of 
Alton for sixteen years. His many friends in the 
lumber trade will be glad to congratulate him 
upon his marriage to a charming young Alton 
girl. 
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Buys Timber and Logging Equipment 
Crossetr, ArKk., Nov. 25.—The Crossett 
the remainder of the 

Gates Lumber Co.’s lands in Drew County, con 


Lum 


ber Co. has just bought 
sisting of approximately 27,000 acres of fee 
simple land and several thousand acres of tim 
ber deeds, as well as several million feet of logs 
now on track. The Crossett company has also 
bought the Gates. company’s logging railroad 
and equipment and its logging stock and equip- 
ment. This so nearly rounds out the Crossett 
company’s forestry and perpetual cut program 
that it 


directions. 


can now move more rapidly in certain 

The Crossett company is opening an office in 
Chicago where E. C. Crossett, Clifford Gates and 
John W. Watzek, jr., will be in charge. This is 
apparently necessary that it may be in a more 
central location and in touch with mar 
kets, railroads and financial interests. Another 
office, or offices, will be opened in other central 
points and will be in part, at least, manned 
by some of the Crossett lumbermen. ‘The Cros 
sett interests will no doubt soon be in position 
to announce that their Fordyce Lumber 
plant, at Fordyce, Ark., as well as their Jackson 
Lumber Co. plant, at Lockhart, Ala., will be in 
as enviable a position regarding perpetual runs 
as is the Crossett Lumber Co. 
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Something new—a 
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We can Daily 
Surface Brand Capacity 
or Resaw 100,000' 


Cypress Steam Treated 
Gum 
Poplar 


White Ash 


and Other Southern 
Hardwood Lumber 


KorN-KURED 


Gum 


A Specialty 
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The KORN Go. 


Sumter, S.C. 


Band Mills: Sumter, S.C. and Augusta, Ga. 
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Timber Surveys 
and land valuations. 
fire damage, 
and timber trespass~ 
claims. 


Successors to Great Lakes Forest ourvey 
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} neers 
Chamber of Commerce Building 
Milwaukee Wisconsin 








Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users —superiority of engraving and the 
convenience of the book for.n 
style explains why. 








Send for tab 
of specimens, 
detach them 
one by one 
and observe 
their sharp 
edges and gen- 
eral excel- 
lence. 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 
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PITTSBURGH FA 
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3" and %" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


F MCBILF, ALABAMA. 














Vest Pocket Ready Reckoner 4 33! vest 


pocket manual 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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Commission’s Fourth Section Orders 

WASHINGTON, D. C., Nov. 24.—The Inter- 
state Commerce Commission has modified to 
become effective Feb. 20, 1925, Fourth Section 
Order No. 9005, entered on application of the 
Missouri, Kansas & Texas Railway Co., and 
covering lumber shipments from Texas points. 
The effective date was postponed at the re- 
quest of the carrier. 

Similar action was taken by the commission 
in Fourth Section Order No. 9010, issued in 
response to an application by the same company 
and covering shipments of lumber from points 
in Texas to destinations in Western Trunk Line 
territory. 

The commission has further modified Fourth 
Section Order No. 8994, affecting rates on 
lumber from points in Southwestern territory, 
to become effective Feb. 20, 1925. This order 
was issued in response to an application filed by 
the Texas & Pacific Railway Co. for itself and 
on behalf of other interested carriers, The 
original order was modified Oct. 7 by postpon- 
ing the effective date. The instant action fol- 
lowed the receipt of a petition dated Nov. 11. 
In all other respects the order stands. 


Railroad Equipment in Service 


WASHINGTON, D. C., Nov. 24.—During the first 
ten months of this year 137,369 freight cars 
were installed by Class 1 railroads of which 16,- 
639 were put into service in October. The num- 
ber installed during the 10-month period this 
year was a decrease of 18,503 compared with 
the same period of 1923. Of the total number 
placed in service this year box cars numbered 
62,358, coal cars 42,630 and refrigerator cars 
12,500. 

On Nov. 1 the carriers had 40,760 freight cars 
on order, of which 24,940 were box cars, 9,573 
coal cars and 3,104 refrigerator cars. 

Locomotives placed in service during the 10- 
month period this year numbered 1,770, of which 
113 were installed in October. The railroads 
on Nov. 1 had 358 locomotives on order, com- 
pared with 285 on Oct. 1. 

These figures as to freight cars and locomo- 
tives placed in service include new, rebuilt and 
leased equipment. 


Proposed Equalization of Ocean Rates 


WASHINGTON, D. C., Nov. 24.—In a bulletin 
released today the department of transporta- 
tion and communication of the Chamber of Com- 
merce of the United States points out clearly 
what is involved in the proposed equalization of 
ocean freight rates from Atlantic and Gulf 
ports, on which arguments will be presented to- 
morrow to the Shipping Board, following ex- 
tensive hearings held some weeks ago. The bul- 
letin attempts only to state clearly and im- 
partially the positions taken before the board 
in presenting the case. No attempt is made to 
pass upon the merits of the questions involved. 

“‘The Shipping Board’s action,’’ the depart- 
ment says, ‘‘is a matter which, while of inter- 
est primarily to the port and shipping interests 
concerned, is also of importance to the interior 
of the country. It may affect the routing of 
their export trade. It may have an important 
influence in furthering or retarding the develop- 
ment of the privately owned merchant marine. ’’ 

Explaining the nature of the controversy, in 
which the port cities of the Atlantic and Gulf 
seaboards are involved, the department outlines 
the methods by which ocean rates are determined 
by so called conferences. 

Among these, it says, the most important is 
that known as the North Atlantic-United Kingdom 
conference, composed of twenty lines, of which 
between 80 and 90 percent are foreign. This con- 
ference not only determines the rates indicated in 
its title but fixes also the relation between north 
Atlantic, south Atlantic and Gulf rates. Although 
the operators of Shipping Board vessels are not 
members of this conference they participate in the 
meetings. When the conference was first set up 
the same minimum rate was applied to all ports 


in the range from Montreal to, and including, Nor- 
folk, but to this base rate was added 7% cents a 
hundred pounds for the south Atlantic and 15 
cents for the Gulf, because of the longer ocean voy- 
age and the greater cost of transport. 

The claim of the south Atlantic and Gulf ports 
is that this differential should be abolished, and 
that for the purpose of maintaining their steam- 
ship connections, upon which the development of 
their growing industries largely depends, they 
should be given the same rate as the northern 
ports, or at least that southern operators of Ship- 
ping Board ships should be permitted to meet the 
north Atlantic rates whenever they deem it neces- 
sary. If this were done, it is claimed that by 
reason of the parity in rail rates now in force 
from competitive territory—roughly, Ohio, Illinois, 
Indiana and Michigan—applicable to all ports of 
the Atlantic and Gulf, except Philadelphia and 
saltimore, which enjoy a rate on exports and im- 
ports under the New York rate, the south Atlantic 
and Gulf would draw more or less traffic from that 
territory. It was, however, conceded that by rea- 
son of the advantage possessed by New York as 
a shipping point, that port would always draw to 
it the greater part of such traffic. 





By way of illustration the claims made in be- 
half of Boston are cited. Representatives of 
Boston showed that the port was nearer to 
Liverpool than New York by 260 miles, nearer 
than Baltimore by 353 miles, nearer than 
Charleston by 734 miles, and nearer than New 
Orleans by 1,850 miles. It was also pointed out 
that from St. Louis to Liverpool by rail and 
water the distance is 65 miles less by Boston 
than by New York, 251 miles less than by Balti- 
more, 421 miles less than by Charleston and 
1,470 less than by New Orleans. 


Freight Loading Tops Million Mark 


WASHINGTON, D. C., Nov. 25.—Loading of 
revenue freight continues to be the highest on 
record for this season of the year, according to 
reports filed today by the carriers with the car 
service division of the American Railway Asso- 
ciation. The total for the week ended Nov. 15 
was 1,015,704 cars, which was the tenth week 
this year that loadings have been in excess of 
one million cars a week. 

Compared with the corresponding week last 
year, the total for the week of Nov. 15 was an 
increase of 23,654 cars and, with the correspond- 
ing week in 1922, was an increase of 58,140 
cars. It also was an increase of 21,200 cars 
over the preceding week this year when loadings 
were reduced owing to election day. 

Increases over the week before were reported 
in the loading of all commodities except ore, 
which showed a seasonal decrease, and miscel- 
laneous freight. 

Grain and grain products loadings amounted 
to 55,313 cars, an increase of 544 cars over thie 
week before and 7,298 cars above the same week 
last year. It also was an increase of 252 cars 
above two years ago. In the western districts 
alone grain and grain products loading totaled 
36,129 cars, an increase of 502 cars over the 
preceding week and an increase of 6,571 cars 
compared with the corresponding week last year. 

Live stock loading for the week totaled 45,385 
cars, an increase of 8,332 cars over the week 
before. Compared with the corresponding week 
last year, it was an inerease of 4,704 cars and 
an increase of 4,670 over the corresponding week 
in 1922. 

Coal loading totaled 188,229 cars, an increase 
of 16,244 cars above the previous week and 
17,231 cars above the corresponding week in 
1923. It was, however, a decrease of 12,562 cars 
below the corresponding week in 1922. 

Loading of merchandise and less than car- 
load freight totaled 253,768 cars, 1,082 cars 
above the week before and 5,952 ears above the 
same week last year. Compared with the same 
week in 1922, it was an increase of 25,758 cars. 

Miscellaneous freight loadings totaled 372,504 
ears, 4,751 cars below the week before, but 16,513 
cars above the corresponding week in 1923, amd 
45,991 cars above the corresponding week 10 
1922. 

Forest products loading totaled 69,630 cars, 
2,403 cars above the week before, but 3,119 cars 
below last year. Compared with the correspond- 
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ing week two years ago, it was an increase of 
8,732 cars. 

Ore loading amounted to 20,836 cars, 3,100 
cars below the week before. This also was 24,- 
913 cars under last year and 12,266 cars below 
two years ago. 

Coke loading totaled 10,039 cars, 446 cars 
higher than the preceding week, but 712 cars 
below the corresponding period in 1923, and 
2,435 cars under the same period in 1922. 

Compared by districts, increases in the total 
loading of all commodities over the preceding 
week were reported in all districts except the 
northwestern and southwestern, which showed 
slight decreases. All also showed increases over 
the corresponding week last year, except the 
northwestern. The eastern and Allegheny dis- 
tricts were the only ones to show decreases under 
the corresponding period in 1922. 


File Complaint Seeking Reparation 


WASHINGTON, D. C., Nov. 24.—The American 
Timber Co., of St. Louis, and C. F. Castleman, 
doing business under the name ef Castleman 
Bros. Timber Co., Springfield, Ill., have filed 
with the Interstate Commerce Commission a 
joint complaint, asking $3,491.97 reparation on 
shipments of mine timbers from points in Mis- 
souri to points in Illinois. The complaint is 
based upon the finding of the commission in the 
E. L. Palmer case, in which it held rates on mine 
timbers between points in these States to be 
unreasonable. The Chicago & Alton Railroad 
Co. and others are named as respondents. 


(SREB wS 


Kelly Combination Rule Upheld 


New ORLEANS, LA., Nov. 24.—Further suc- 
cessful efforts by the Southern Pine Associa- 
tion to thwart attempts by the railroads to elim- 
inate or restrict the proper and legal applica- 
tion of the ‘‘Kelly Combination Rule’’ in the 
making of through rates on southern pine ship- 
ments from the South to destinations in Central 
and Western Trunk Line territories, have just 
been announced by the association’s traffic de- 
partment. 

The Interstate Commerce Commission has or- 
dered permanently cancelled, schedules filed 
some months ago by the railroads that contain 
proposed amended rules for constructing com- 
bination rates, which would effect increases on 
combination rates on southern pine lumber from 
Chicago, Ohio and Mississippi river crossings 
to Central Freight Association and other terri- 
tories. The carriers’ new schedules, which were 
to have become effective from Aug. 5 to Sept. 15, 
were attacked by the Southern Pine Association, 
and the Interstate Commerce Commission or- 
dered the schedules temporarily suspended. 


(sada aaeteaaae 


Traffic Leagues and Shippers to Confer 


NEw ORLEANS, LA., Nov. 24.—Preliminary ar- 
rangements have been made by local commit- 
tees for important gatherings of shippers rep- 
resenting all the leading industries in the South- 
east and Southwest and officials of the principal 
railroad lines operating in the South, which will 
be held at the Roosevelt Hotel, in New Orleans, 
Dec. 11, 12 and 13. On Thursday, Dee. 11, the 
Southern Traffic League and the Southwestern 
Industrial Traffic League will hold a joint ses- 
sion, and on Friday and Saturday, Dee. 12 and 
13, there will be a joint meeting of the South- 
east and Southwest Shippers’ regional advisory 
boards. 

A. G. T. Moore, traffic manager, Southern 
Pine Association, New Orleans, and J. H. John- 
ston, traffic manager, Oklahoma Cotton Seed 
Crushers’ Association, Oklahoma City, are 
chairmen of the Southeast and Southwest Ship- 
pers’ regional advisory boards, respectively, 
and they will preside at the joint sessions of the 
regional advisory boards on Dec. 12 and 13. 

Many matters of important concern to the 
shippers and the railroads will be considered at 
the series of meetings to be held here during 
the three days mentioned. Prominent railroad 
executives and noted industrial and business 
leaders in the South will attend and address the 
various sessions, and more than 500 shippers’ 


representatives and railroad officials are ex- 
pected to attend the meetings here. 

One of the principal purposes of the joint 
meeting of the Southeast and Southwest Ship- 
pers’ advisory boards, is frankly to discuss 
transportation problems which affect both re- 
gions and cement the increasing relationship of 
friendliness, mutual helpfulness and codpera- 
tion between the two regions in all transporta- 
tion matters that arise. 


Claim Rates Unjust and Unreasonable 

WASHINGTON, D. C., Nov. 24.—Briefs have 
been filed with the Interstate Commerce Com- 
mission in docket No. 15543—Turpentine & 
Rosin Producers’ Association, et al, vs. Alabama 
& Vicksburg Railway Co., et al. Complainants 
urge the commission to find that rates for the 
transportation of turpentine and rosin and arti- 
cles taking the same rates from producing points 
in western Louisiana and eastern Texas to desti- 
nations in Central Freight Association and 
Western Trunk Line territories are unjust and 
unreasonable, unduly prejudicial to shippers 
west of the Mississippi River and unduly prefer- 
ential to those east of the river. Complainants’ 
brief contains a proposed schedule of rates de- 
clared to be reasonable. 


Finds Rates Not Unreasonable 


WASHINGTON, D. C., Nov. 24.—In a proposed 
report in docket No. 15921—King-Haase Furni- 
ture Co. vs. Baltimore & Ohio Railroad Co., et 
al—Examiner William J. Koebel recommends 
that the Interstate Commerce Commission find 
that the rate charged on fifteen carload ship- 
ments of built-up wood covered with veneer of 
foreign origin which moved to Memphis, Tenn., 
from Louisville, Ky., and New Albany and 
Evansville, Ind., between June 26, 1922, and 
September 18, 1923, were not unreasonable and 
dismiss the proceeding. The fifth class rate of 
63.5 cents per 100 pounds was applied to the 
shipments. 


Road Declared Common Carrier 


NEw ORLEANS, La., Nov. 24.—In an order 
handed down by the Louisiana Public Service 
Commission last Tuesday, the connecting rail 
lines from Sandel in Vernon Parish to Lecompte 
in Rapides Parish, were declared to constitute 
‘*common carriers’’ and directed to accept for 
transportation all commodities offered them. 
The lines affected are the Christie & Eastern 
and the Red River & Gulf railroads, the latter 
owned by the Crowell & Spencer Lumber Co., 
but operated by the Christie & Eastern. The 
public service commission promulgated its de- 
cree despite a preliminary injunction issued by 
a State court restraining the commission from 
taking action in the matter. Following the issu- 
ance of the injunction, the commission sued out 
a writ of error to the Louisiana Supreme Court, 
on which a hearing will be had in December. 


Equipment Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railroads are 
reported as follows: 

INQUIRIES—New York, Chicago & St. Louis, 200 
underframes; Florida ‘East Coast, 10 tank cars, 
10,000-gal. capacity ; Baltimore & Ohio, 5,000 box, 


gondola. and flat cars (about Jan. 1, 1925); Great 
Northern, 500 underframes. 


Orpers—Armour & Co., 150 steel underframes, 
with Illinois Car & Manufacturing Co.; Grand 
Trunk, 25 steel underframes for caboose cars, with 
American Car & Foundry Co.; New Jersey, Indiana 
& Illinois, 200 automobile cars, with American Car 
& Foundry Co.; Elgin, Joliet & Eastern, 500 steel 
underframes, to be built in its own shops. 


SARAAAAAAAAAABAEM: 


IN A RECENT decision the Federal Trade Com- 
mission held that the use of the term manufac- 
turer by a concern that is not in fact a manu- 
facturer as a means of inducing buyers to pur- 
chase under the impression that they are saving 
a middleman’s profit was a fraud. It will likely 
be well, therefore, for lumber concerns without 
factory facilities to avoid the use of the term 
manufacturer in a way to bring them within the 
rule laid down by the commission. 





o—--7 Geonen 


| 








ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
LYON PINE COMPANY, 


dessa, Fa. 


PINEORA MANUFACTURING 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 


CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. 


CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. 


In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








S\QURNOK Gy. 
st In the "0lsq 
wW Heart of Georgia @ 
Shortleaf 












Kins l P INE 

Driep YH». Dimension 

FINISH tp, and 
a 2 Roofers } 


Manufacturers and Wholesalers 
| 614Grand Bldg,Macon, Ga. 


DOWNER 


LUMBER 
co. 





—— 








Manufacturers and Wholesalers 
Longleaf and Shortleaf 


Yellow Pine 


R. R. Timbers, Yard Stock 
Georgia Roofers 


3 Mills 


Valdosta, Ga. 
Established 10 Years 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 


in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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TRADE 
ST-AND-BY 
MARK 


INTERIOR 





EXPORT 






It’s Merits Will Win 
Sales For You 


Nothing wins like quality. And 
that’s why STANDBY Yellow 
Pine is such a good seller. Its 
dense grain, remarkable strength 
and durability appeal strongly to 
builders who know values. 


STANDBY 
Yellow Pine 


runs strong to heart and will outlast most 
other pines. You can’t beat it for flooring, 
dimension, ceiling, etc. Our 3 mills are 
cutting 60,000,000 feet annually. Export 
and coastwise schedules a specialty. 


Try a mixed car of STANDBY. 


St. Andrews Bay 
Lumber Co. 


MILLVILLE, FLORIDA 





Big J} Millville, Fountain and 
Mills {| Bay Harbor, Florida 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“*Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 

















| Gummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


aoe LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City | 

















"| Tote-Road 





S| TOTE-ROAD ° 

S| AND TRaiL | and Trail 
Superbly illustrat- 

ed in colors by 
Oliver Kemp, and 


filled from cover 
to cover with 
songs of the saw 
and ax. 


= $1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


OOUCLAS MALLUCH 























Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on pages 72 and 73 of the Nov. 15 issue of 
the AMERICAN LUMBERMAN.—EDbITOR. | 


GRAND RAPIDS, MIcu., Oct. 13, 1924. 
THE Hicn Grapp LuMBgER Co., New Orleans, La. 

Gentlemen: Please ship us large car 5/8 No. 1 
common and select ash in accordance with your 
recent quotation. Yours truly, 

THE “KEEP-EM-COLD” REFRIGERATOR Co. 
NEW ORLEANS, LA., Oct. 16, 1924. 
THE “KEEP-EM-COLD” REFRIGERATOR Co., Grand 
Rapids, Mich. 

Gentlemen: We have your order for the car ash, 
which we will be glad to enter for prompt ship- 
ment if we can arrange satisfactory terms. As we 
do not find you rated we suggest the following: 
We will have official inspection on the stock and 
hand you certificate with invoice, drawing on you 
for 98 percent of the estimated net amount, freight 
to be adjusted one way or the other after receipt 
of freight bill. If these terms are O. K. please 
confirm and we will make prompt shipment. Yours 
truly, 
BG.L. Wich GraDE LuMBER Co. 
GRAND RAPIDS, MICH., Oct. 20, 1924. 
THE High GraDE LUMBER Co., New Orleans, La. 

Gentlemen: We are surprised and disappointed 
at your letter of the sixteenth. Your salesman 
called on us and solicited the order. You con- 
firmed the quotation from the office, and we natu 
rally assumed you would accept us as a eredit risk. 
We can buy all the lumber we want on open account 
and do not have to meet the terms you suggest. 
You may cancel the order. Yours truly, 

THE “KEEP-EM-COLD” REFRIGERATOR Co. 


NEw ORLEANS, LA., Oct. 23, 1924. 
THE “KEEP-EM-COLD’ REFRIGERATOR Co., Grand 
Rapids, Mich. 

Gentlemen: In reply to your letter of the twen- 
tieth, we will state, briefly, our policy with refer- 
ence to credits: We solicit all the trade that uses 
the stock we can furnish. If, when orders come in, 
ratings are blank or unsatisfactory we then take 
the matter up with prospective customer, and if 
satisfactory terms can be arranged we ship. If 
not we drop the matter. We find this method 
enables us to handle quite a volume of business 
we might lose if we solicited only the rated trade. 
We have sent for special report on your firm, and 
if you will send us your latest financial statement 
and bank reference we will be glad to give the 
order our best consideration. It is not our policy 
to decline any firm credit if they are entitled to it, 
but the car you ordered will come to $600 and we 
are naturally entitled to some credit information. 
So we were simply carrying out our regular policy 
in handling your order. If you care to go into 
the matter further, send us the information desired. 
Yours truly, 
H.G.L. Hic GRADE LUMBER Co. 
GRAND Rapips, Micn., Oct. 25, 1924. 
THE HicH GrRaDE LUMBER Co., New Orleans, La. 

Gentlemen: We have yours of the twenty-third. 
If you want to ship the car on regular open account 
lumber terms, you may do so, but we do not have 
to give a history of our lives and the amount of 
our bank account with every order we place, and 
if you can not ship on open account you may cancel 
the order. Yours truly. 

THe “KEEP-EM-COLD” REFRIGERATOR Co. 





New ORLEANS, LaA., Oct. 27, 1924. 
THe “KEEP-’EM-COLD”’ REFRIGERATOR Co, Grand 
Rapids, Mich. 

Gentlemen: You are just naturally wrong in 
your letter of the twenty-fifth, and while we pre- 
sume it is unnecessary to carry the correspondence 
further. we are going to state our position further 
and give you some credit information that may be 
of value to you. In the first place we have re- 
ceived special reports on your company and they 
do not bear out your statement that you can buy 
all the lumber you want on open account. On the 
contrary all the firms reporting, state they would 
not ship again except on S/D terms. Your very 
unwillingness to give credit information is an 
evidence of weakness. We find an unrated concern 
that is unwilling to come across promptly with 
references and the proper credit statement is 
generally not entitled to the credit they are seek- 
ing. It is true you canceled the order and possibly 
will resent our advice, but we are going to volun- 
teer it for the good it may be to you and through 
you to the industry, if perchance you heed it. You 
may take it or leave it. 

If we were not rated and wanted to buy a car 
coming to $600 we would explain fully our finan- 
cial standing and state the terms under which we 


wanted to buy the car, when we sent in the order, 
All the shipper has to go by in opening up a new 
account is the credit agencies, and when they are 
blank or show an undesirable rating, it is up to a 
fair minded buyer of the unsatisfactorily rated con- 
cern to supply the information as to why such a 
rating, or else pay cash. And the buyer has no 
reason to take offense when his shipper asks for 
satisfactory references, statements, and credit in- 
formation, or in lieu thereof, the cash. Would 
you sell $600 worth of those ‘‘Keep-’em-cold”  re- 
frigerators to a new customer with the same cor- 
respondence and the same credit information that 
has been exchanged between us? 

It is no disgrace to be unrated, but it is a 
handicap. The best way to overcome it is to 
volunteer all the information necessary, in order 
to establish credit, and do your best to deserve it, 
rather than assume a high-handed attitude of re- 
sentfulness because your shipper asks you for the 
same information you, as a good credit man, would 
require from your customer under the same circum- 
stances. These are the plain facts in the case, 
We try to see both sides of it, and we ask you to 
think it over before replying, if you favor us with 
a reply. Yours for the good of the trade. 

HicGH GRADE LUMBER Co., 
13 Ce iy OF H. G. Logan. 


GRAND RAPIDS, MICH., Oct. 30, 1924. 
THE HIGH GRADE LUMBER Co., New Orleans, La. 


Gentlemen: When we first read your letter of 
the twenty-seventh we admit we went up in the 
air, but we have slept over it, and discussed it 
among the members of our firm and office force 
this morning, and we have decided you are 100 
percent right, and we are wrong. We have heard 
it said that it takes a bigger man to admit he has 
been wrong and to accept advice, than it does to 
remain stubborn and unconvinced. So we are go- 
ing to try to be big in the sense that we not only 
see and admit you are right, but we are going to 
adopt your letter of the twenty-seventh as the basis 
of a new credit policy. 

As an evidence of this change we confirm our 
order of Oct. 13, and accept the terms as outlined 
in yours of the sixteenth. We feel sure in the 
light of the correspondence we have had, that you 
will fill the order right, and we will take care of 
your draft. 

Assuring you of our appreciation of your inter- 
est, we are, Also for the good of the trade. 

THH “KEEP-’EM-COLD” REFRIGERATOR Co. 


(Another, instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EbITOR. | 


TIMBER LAND SALES 


SACRAMENTO, CALIF., Nov. 22.—The Big Springs 
timber unit of the Klamath Indian reservation has 
been sold to the Wheeler-Olmstead Co., of Klamath 
Falls, for about $66,000, said to be one of the 
highest offers ever made for reservation timber. 
The high bidders offered $6.36 for yellow pine, $3 
a thousand for fir and cedar and $1.25 for miscella- 
neous timber. Only two other lumbermen sub- 
mitted bids: J. S. Potter, of Kirkford, Ore., and 
J. J. Steiger, of Chiloquin. Mr. Potter’s bid was 
for $5.53 for pine, $2.50 for fir and $1 for mis- 
cellaneous, while Mr. Steiger offered $5.36 for pine, 
$2.56 for fir and cedar and $1 for miscellaneous. 
The last cruise of the Big Springs unit showed 
about 7,000,000 board feet in the stand. The unit 
is located along the Southern Pacific Railroad be- 
tween Kirkford and the northern boundary of the 
reservation. The Wheeler-Olmstead Co. operates 4 
mill on the east bank of Klamath Lake in Pelican 
City, where the Big Springs timber will be sawed, 
if the bid is approved in Washington. 


Wiumar, ArK., Nov. 25.—The Gates Lumber Co., 
of this city, has disposed of its entire timber hold- 
ings and cut-over land to the Crossett Lumber Co., 
of Crossett, Ark. The Gates Lumber Co. retains 
the plant and stock of lumber which will be dis- 
— > at once. The sawmill shut down on 
Nov. P 


WHITESBURG, Ky., Nov. 25.—Some notable hard- 
wood deals have been made in the eastern Ken- 
tucky district within the week. In the Upper 
Line Fork section adjacent to the Harlan County 
line the old Maggard timber tract on the flats of 
the Cumberlands was sold to Holcomb Bros., of 
Skyline, Ky. Announcement has been made that 
the development will be begun as soon as mills 
can be installed. In the same section the Louls- 
ville Cooperage Co. is negotiating for a good oak 
boundary. At Gordon, Ky., Wright & Gilley closed 
a deal on several hundred acres of oak and poplar 
with a good sprinkling of other timber. This prop- 
erty lies on Turkey Creek, and cutting is to begin 
the first of the year. At Sassafras, Ky., Mullins & 
Smith purchased a hardwood tract from the Smith 
heirs and will cut ties and lumber. William Hall 
has purchased a tract on Mallet Fork. 
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Last Minute News 


Blaze Way by Adopting Standards 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 26—The bridge 
and trestle committee of the American Railway 
Engineering Association after much discussion 
Saturday decided to recommend the adoption 
by the association of the structural specifica 
tions embodied in the American Lumber Stand- 
ards program, together with a comprehensive list 
of railway uses of lumber and timber, with 
recommendations as to American Lumber Stand- 
ards grade for each use. There was a good 
deal of discussion as to the advisability of 
publishing American Lumber Standards grades 
in the association manual of specific ations on 
the ground that they were not on the market. 
It was pointed out by Dudley F. Holtman, con- 
struction engineer of the National Lumber Man 
ufacturers’ Association, that the railroads would 


have no difficulty in getting anything they 
specified from the manufacturers. Ultimately 


the committee determined to go ahead and blaze 
the way by adopting the standards. 


(aqg@@@anaaaan. 


Oregon Timber Transferred 
{Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., Nov. 25.—The Booth-Kelly 

Lumber Co. has transferred to the Weyerhaeuser 
Timber Co. 8,394 acres of timber in township 22, 
southeast of Cottage Grove, for $625,000. Deeds 
were filed at Eugene. 


To Make Short Length Lumber Survey 


[Special telegram to AMBRICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 26.—The Depart- 
ment of Commerce and the Central Committee 
on Lumber Standards have jointly employed 
Frederick Y. Dawson, of this city, to make a 
survey of construction uses of short length lum- 
ber and submit a report in time for the gen 
eral meeting to be called about May 1 next. 

Mr. Dawson is now on the job, engaged in 
preliminary study of the work “devising 
schedules and the like, and will go into the field 
by the middle of December. There were thirty 
applicants for the position. Mr. Dawson was 
chosen by a committee on the ground of the 
varied nature of his experience. During the 
World War he was research engineer at the 
naval aircraft factory in Philadelphia, to which 
position he went from the Washington Navy 
Yard. His work at Philadelphia was highly 
commended by his superiors and he submitted 
many letters from persons with whom he has 
been associated, or by whom he has been em- 
ployed, which speak in high terms of his ability 
and reputation. Mr. Dawson started out with 
contractors and builders.” Later he entered the 
pattern and model manufacturing field, and it 
Was in this capacity he was first employed by 
the Navy Yard here. He also is a boat builder 
and has a wide practical knowledge of wood 
and woodworking, and officials of the Depart- 
ment of Commerce and the Central Committee 
feel that he should make a thorough success of 
the survey of construction uses of short length 
lumber. 


Forestry Amendment May Halt Roads 


Mapison, Wis., Nov. 24.—Many persons who 
aided in the overwhelming passage of the for- 
estry amendment to the Wisconsin constitution 
at the recent election are now beginning to doubt 
the wisdom of their votes since it has been in- 
dicated that its provisions may hamper the 
— s highway program. 

The forestry amendment was inserted in the 
constitution as a clause of the general provision 
in which the highway work is authorized. A 
phrase in the new clause has now been found 
to be so worded that it seems to limit expendi- 
tures for all works provided for in the entire 
Provision, which of course includes highway con- 


struction. If the ‘‘joker’’ is allowed to hold, 
where the State now spends more than $4,- 


000,000 on its highways annually an appropria- 
tion of only $900,000 will be possible. And 
persons of authority at the capitol point out 
that it would take at least four years to remedy 
such a situation by another constitutional 
amendment. 


M. B. Olbrich, prominent Madison attorney, 
and others who say they -have thoroughly studied 
the situation, however, say that the ‘‘joker’’ 
will not be allowed and that highway work will 
continue unabated. The general feeling is not 
optimistic for it is remembered that the high- 
way program has had its foes and it is feared 
that they will seize this opportunity to halt its 
progress. 

In the meantime plans for the operation of a 
reforestation and conservation program under 
the new amendment are being considered by 
Elmer S. Hall, State conservation commissioner. 
It is expected that Mr. Hall will call a confer- 
ence of all interested parties to prepare a pro- 
gram to be presented to the legislature when it 
meets in January, 1925. 


Eighth Illinois District Meeti 
ting 

Paris, Intu., Nov. 25.—Thirty lumber and 
building supply dealers assembled in the New 
France Hotel at Paris today and enjoyed a real 
feast of reason and flow of soul. It was a meet- 
ing of eighth district members of the Illinois 
Lumber Merchants’ Association, and all deal- 
ers in the district were invited. The company 
was served with a very fine fried chicken dinner 
by the management of the New France, and the 
local dealers exerted every effort to make the 
day a pleasant and profitable one for their 
visitors. 

The meeting opened with a noon dinner and 
the program was carried out in the dining room 
with Frank Holland, of the Ramsey Lumber 
Co., Ramsey, district chairman, presiding. H. 
H. Sonnemann, the secretary, was unable to be 
present as he was confined to his home with an 
attack of the grippe. 

A very happy little address of welcome was 
given by Art Risser, one of the Paris dealers. 

President A. C. Gauen, of Collinsville, was 
there and gave a most excellent talk on ‘‘Cred- 
its and Collections’’—a subject close to the 
hearts of merchants not only in lumber and 


building supplies, but all classes of business 
men. 
Fred Wenthe, of Effingham, discussed ‘‘ The 


Sighth District’’; and W. G. Joyce, who has 
been employed by the State association as a part 
time field man, talked about ‘‘ Field Work.’’ As- 
sociation work was presented by State Secretary 
J. I. Bryan, and a general discussion followed. 
This general discussion was one of the inter- 
esting features of the afternoon. A good many 
members took part and their questions brought 
out valuable information that they could take 
home with them and use in a practical way. 


Two ladies from Farina, who accompanied 
C. T. Wade, one being Mrs. Wade, graced the 


tables with their presence and remained through 
the entire meeting. Both expressed themselves 
as having spent a very profitable and pleasant 
afternoon. 

This is the first meeting of the eighth district 
that has been held in the east end of the dis- 
trict, and the thirty dealers in attendance were 
highly pleased with the general sociability, the 
get-acquainted spirit and the practical program 
of the afternoon. 

The New France is a 75-room fireproof hotel, 
modern in every detail. It was financed and 
built by local people. It is well located near 
the public square and is one of the best hotels 
in that part of Illinois. The furnishings are 
high-class and the management superb. The 
people of Paris can justly be proud of this 
achievement which they will find to be a valu- 
able business and social asset, a monument to 
the community spirit that —_— in that enter- 
prising little city. The New France is an ad- 
mirable place for conventions and gatherings of 
that character, and without doubt many such 
meetings willbe held in Paris because of this 
fine new hotel. 
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Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


09) You'll find our prices 
©, right and our quality 
ca unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 
9th Floor Union 


Trust Building, 
Thin Ceiling— 


N.C. PINE. oar specisiy 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 








Major & Loomis Company 
HERTFORD, N. C, 











— About Values 


You sure get your share of 
them when you buy our 


* Flooring 
N. C. Pine <¢:iiz« 
seatind Yellow Pine *pxsh2s4 


Car and Cargo Shipments. =~ 


| Ellington & Guy, Inc., "tang Richmond, Va. 








QUICK SELLERS —That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,X°folk: 


Virginia, 
Operating John L. Roper Lumber Co. 

















Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 
P 431 So. Dearborn St, 
American Lumberman *” Chicago, OL 
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It Pays to Buy 
N. C. Pine 
Branded 





Full Thickness 


When we say “full thick- 
ness,/ we mean that such a 
board has not been robbed of 
any strength, stiffness nor re- 
sistance to warping. It is full 
13/16°— a thickness which the 
Forest Products Laboratory, 
Madison, Wis, has recom- 
mended for general factory 
and building purposes. 


Camp's N. C. Pine has been 
a favorite lumber for years on 
the East Coast. It has been 
a quick seller and steady “re- 
peater” because it was care- 
fully manufactured from high 
grade timber. It will be just 
as good in the future and will 
be easy to identify as every 
board will be plainly branded 
on the ends. 


Protect your reputation and 
give bigger values to your cus- 
tomers by selling only the 


Extra Standard 
Dressed Board 


We can furnish any quantity 
you require on short notice 
and keep your assortments 
well balanced all the time. 
Let us prove it on your next 
order. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
KE. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 
DON TURNED cine Scunseesasovassaceeeeuee 600,000 feet 
PN TENE oc sivswiiveisencctecs ....500,000 fret 





Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C., 


























NECROLOGICAL RECORD OF THE WEEK 








EDGAR HARVEY DEFEBAUGH, publisher 
and owner of Barrel & Box and of Lumber 
& Veneer Consumer, and executive vice presi- 
dent of the Associated Cooperage Industries of 
America, died very suddenly on Saturday morn 
ing, Nov. 22, at 2 o’eclock, at the Auditorium 
Hotel in Chicago, where he had been staying 
for several weeks. Mr. Defebaugh had not been 
well for some time but his death was neverthe 
less quite unexpected. He had been in appar- 
ently much better health and spirits than for a 
year or more when he attended the recent meet 
ing of the cooperage interests in Chicago and 
the day preceding his death had seemed to be 
feeling exceptionally well. During his illness 
he had been living in Louisville, Ky., trying to 
recuperate by rest and golfing when able, and 
friends there had believed him to be fairly on 
the round to recovery. Mr. Defebaugh was 55 
years old, 

KH. H. Defebaugh was one of the outstanding 
figures in the early trade paper history of Chi- 
cago. He was the brother of James E. Defe 
baugh, who for so many years published the 
Timberman and its suctessor, The AMERICAN 
LLUMBERMAN. He was the uncle of Carl W. 
Defebaugh, now president of the company which 
publishes that journal. The Defebaugh brothers 
were both born in Williamsburg, Blair County, 
Pennsylvania. Their father was of Holland de- 
scent and their mother came from an old Penn- 
sylvania Quaker family. KE. H. Defebaugh was 
born on Sept. 3, 1869, and was about fifteen 
years younger than his brother. He was edu- 
cated in the schools of his home town but at 
an early age went to live with an elder sister in 
Kansas. When he was about 19 he came to 
Chicago and entered the employ of his brother 
who had some time before established the Tim- 
berman, a pioneer in the trade paper field and 
a power in the lumber world. He rapidly 
learned the details of the publishing business, 
serving in practically all capacities at various 
times while connected with the Timberman. 

In 1896 E. H. Defebaugh decided to branch 
out for himself and seeing the need for a 
journal in the wooden package field, established 
Barrel & Box at Louisville, then the greatest 
market for cooperage and boxes in the world 
except Chicago, and that paper has been the 
leading publication in its line ever since. The 
publishing office was moved to Chicago in 1907. 
Before that time, however, he had launched 
other trade papers which have also become im- 
portant factors in their various fields. Among 
these was the Hardwood Record, Rock Products 
and the American Stone Trade, and much later, 
Lumber & Veneer Consumer. He continued as 
active head of this group of trade journals until 
about the middle of the world war when he dis 
posed of all of them except Barrel & Box and 
Lumber & Veneer Consumer. 

Besides his publication interests Mr. Defe 
baugh had numerous activities. He was always 
deeply interested in trade associations and was 
instrumental in the organization of a number of 
them relating to the wooden package industry. 
Among these was the National Tight Barrel 
Stave Association, National Association of Box 
Manufacturers, National Slack Barrel Stave 
Association, Western Cigar Box Manufacturers’ 
Association, of which he was the founder and 
was active secretary and treasurer for many 
years, Nafional Veneer & Panel Manufacturers’ 
Association, of which he was treasurer for years, 
the National Coopers’ Association, the Associ 
ated Cooperage Industries of America, and sev- 
eral other national associations in lines outside 
of lumber and wooden package interests. 

Mr. Defebaugh was married in 1895 to Miss 
Ada Rugg, of Louisville, Ky., who survives him. 
One sister, Mrs. Annie HK. Fulton, of Denver, 
Colo., also survives with a number of nephews 
and nieces. He was a Knight Templar, a mem- 
ber of the Mystic Shrine and of the Louisville 
Lodge of Elks, and was a member of the Pres 
byterian Church. 

Funeral services were held on Monday, Nov. 
24, at Louisville, under the auspices of DeMolay 


Commandery, K. T 
Cemetery. 

Those who knew Edgar H. Defebaugh will 
long remember him as a genial, courteous gen 
tleman, always cheerful, always friendly. His 
wide acquaintance with men in the lumber and 
barrel and box industries enabled him to find 
a friend in any assemblage wherever he hap 
pened to be. He was particularly kind in intro 
ducing his friends to one another, always inter 
ested in gathering them around him. One al- 
most never saw him alone, on train, hotel, office 
or street, for he would see a congenial friend 
somewhere and join him. He enjoyed doing the 
nice little courteous things which make life 
smoother and many who read this will recall 


.. With burial at Cave Hill 
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THE LATE E. H. DEFEBAUGH 


the receipt 6f a box of cigars, flowers, theatre 
tickets or some other evidence of his thought 
fulness. His passing in the prime of life will 
be mourned by men in all branches of the 
industry throughout the country. 


JOSEPH BENNETT CHAPLIN, aged 62, assv- 
ciated with the Roach & Musser Lumber Co., 
Muscatine, Ia., 36 years and for the last eight 
years vice president and general manager of the 
company, died suddenly on the evening of Nov. 
19 at his home in Muscatine. He was stricken 
Monday with a slight attack of apoplexy, but 
two days later was in his office and conducting 
business. He was again stricken after dinner 
and died in a few minutes. Mr. Chaplin was born 
in Muscatine, Feb. 19, 1862. He graduated from 
the Muscatine schools, entering the business 
world as a bookkeeper for the Cohn Mercantile 
Co. A few years later he joined the Brent Manu- 
facturing Co. office force as a bookkeeper and 
then went on the road for it as a lumber sales- 
man. He contiuued in that capacity 19 years, 
when he was made assistant to the late W. L 
Roach, general manager of the company. In 1902. 
when the Muscatine Lumber & Door Co. became 
the Roach & Musser Co. he was made secretary 
of the concern. In 1916, when Mr. Roach died. 
Mr. Chaplin was advanced to vice president and 
general manager. Mr. Chaplin was a Rotarian, a 
member of the First Congregational church, and 
interested in musical societies, being a member 
of the Tri-City Symphony orchestra. Funeral 
services were held at 2:30 o’clock Saturday after- 
noon in the First Congregational church, Rev. E 
M. Vittum officiating. The widow and a niece are 
the only members of the immediate family sur- 
viving. The pall-bearers were executives of the 
plant: Robert L. Roach, B. B. Mackenzie, J. B. 
Reay, A. C. Lumpe, W. C. Lumpe and A. R. 
Tipton. Employes attended the services in @ 
body and all departments were closed that day, 
while the factory proper has not been operating 
since his death. 


JOHN MONTANO, president of the Montano 
Lumber Co., Union City, Ind., and of the William 
Lumber Co., Hartford City, Ind., died on Nov. 1% 
at his home in Union City. He had been in fail- 
ing health for more than a year, but was able to 
be about and attend to some business up to 
within a couple of weeks of his death. He at- 
tended the quarterly meeting of the Indiana 
Lumbermen’s Mutual Insurance Co., of which he 
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was vice president and one of the organizers, 
about two weeks ago, and at that time seemed 
to be in somewhat better health. Mr. Montano 
was widely known in the lumber world, particu- 
larly among the older lumbermen. He was a 
man of sterling qualities, affable personality and 
a successful business man. He had been a resi- 
dent of Union City for about thirty-four years 
Zorn in Italy, he came to the United States at 
an early age and settled in Indiana. At the time 
of his death he was 65 years old. He believed in 
the value of associations and was very active in 
the work of the Retail Lumber Dealers’ Associa- 


tion of Indiana, and was president of that or- 
ganization for several terms. Hie was also a 
leader in local civic affairs and had served as 


city councilman for several years. <A 
three daughters and two sons survive. 


HARRY G. JOHNSON, representative in the 
Wilkes-Barre region of Pennsylvania for the 
Pennsylvania Door & Sash Co., of Philadelphia, 
died at Hartford, Conn., Nov. 17, after an illness 
of two months. Mr. Johnson had been associated 
with the Pennsylvania Door & Sash Co. for 
twenty-five years. He grew up in the millwork 
business, having learned the trade under his 
father who was in the business at Reading, Pa 
While with the company Mr. Johnson repre- 
sented it in various territories, first in western 
Pennsylvania and later in the eastern section 
For a few years he represented the concern in 


widow, 


New England with headquarters in New Haven, 
but had been in the Wilkes-Barre region for 
more than a year. Mr. Johnson had a wide cir- 


cle of friends and will be greatly mourned in the 
eastern trade. 

MRS. MARGARET PRITCHARD PATTER- 
SON, daughter of John M. Pritchard, secretary- 
manager of the Hardwood Manufacturers’ Insti- 
tute, died at Fort Benning, Ga., on Nov. 23, 
where she had been ill for some time. Mr. 
Pritchard had been called to her bedside early in 
the preceding week from a trip into Virginia 
which he was making in the interests of the In- 
stitute, and Mrs. Pritchard joined him in Fort 
3enning. They did not consider Mrs. Patterson’s 
condition critical at that time, but she grew rap- 
idly worse and lived only a week. The body was 
taken to Memphis, where the funeral was held. 
Mrs. Patterson was one of the most popular 
members of the younger social set of Memphis 
before her marriage about two years ago to Capt. 
Robert W. Patterson, of the United States Army. 
She had one brother, John Pritchard, Jr., who is 
now at school at Ithaca, N. Y. 


HIRAM B. TREAT, purchasing agent for the 
Martin-Parry Corporation, body manufacturers 
of Indianapolis, Ind., for the last twenty-three 
years, died recently at his home in that city. The 
funeral service was conducted by his father-in- 
law, the Rev. William D. Marsh, Springfield, O., 
who also read the wedding service when Mr. 
Treat was married and when his daughter was 
married. Mr. Treat attended Ohio State Univer- 
sity and then obtained a position with the Lafa- 
yette Car Works, Lafayette, Ind. Four years 
later he went to Indianapolis with the American 
Car & Foundry Company. Later he became as- 
sistant purchasing agent of the Parry Buggy 
Company, which later became the Martin-Parry 
Corporation. He is survived by the widow and 
two daughters. 


ALFRED EDWARD ARQUETTE, of the Ar- 
quetite Products Co., Hoquiam, Wash., died at 
his home there on Nov. 19. He was 68 years old. 
He is survived by his wife and one brother, John 
Arquette, of Kansas City, Mo. Mr. 
and his wife had resided on the Harbor for about 
two years and his death followed an illness of 
over a year. Mr. Arquette is the originator of 
the formula for ‘‘Arquetite,’’ which, it is claimed, 
lg @ substitute for wood made from wood waste 
and sawdust. A factory has been constructed in 
Hoquiam, but the work has been delayed by the 
illness of Mr. Arquette. Mr. Polson, who is asso- 
clated with Mr. Arquette in the Arquetite Prod- 
ucts Co., possesses the formula for making 
“Arquetite.”’ 

HENRY J. MANN, 59 years old, died at his 
home at Chrisney, Ind., on Wednesday, Nov. 12. 
after an illness of several months. For several 
years Mr. Mann was associated in the planing 
mill and lumber business with Fred J. Bergmann, 
under the firm name of Bergmann & Mann, at 
Chrisney, but retired a few years ago because of 
failing health. Mr. Mann was a member of the 
Evangelical Church at Chrisney, the Masons and 
Oddfellows, and was widely known in the lumber 
trade in southern Indiana. He is survived by his 
wife, one son, one daughter and several brothers 
and sisters. 

CHARLES A. WILLARD, 82 years old, a pio- 
neer lumberman and banker of Muncie, Ind., 
died recently at his home following a paralytic 
Stroke. His wife died of paralysis the day Mr. 
Willard suffered his stroke. Until his death Mr. 
W illard had been a director of the Peoples’ Trust 
0. He was the last president of the Peoples 
National Bank. He organized the coripany 
known as the Willard & Mung Lumber Company 
and remained in that business for twenty years, 
When he retired because of his age. He is sur- 
vived by one son and one daughter. The body 
ae cremated and when the ashes were returned 
‘o Muncie they were placed in the casket of his 
wife and buried. 

_W. M. BAYNE, father of R. L. Bayne, assist- 
ant manager of the cedar department of the 
eyverhaeuser Sales Co., Spokane, Wash., died 


Arquette 


in Oakland, Calif., last week. Mr. Bayne was a 
former resident of Spokane, where he was well 
known among lumbermen, but for two years had 
been living in Oakland, where he was agent for 
the Equitable Life Assurance Co. His son, R. L. 
Bayne, is Vicegerent Snark of Hoo-Hoo in the 
Spokane region, and a committee was appointed 


at the Hoo-Hoo Club luncheon to prepare reso- 
lutions of condolence. 
COURTLAND L. MORRIS, 81 years old, 


Plymouth, Ind., president of the Morris Lumber 
& Manufacturing Co. of that city, died Nov. 20 at 
his home after only a week’s illness. He was 
born in Ohio and settled in Plymouth in 1886. 
His wife died five years ago. Mr. Morris was a 
veteran of the Civil war, having been a member 
of an Illinois regiment. He was actively engaged 
in business until his last illness. The Morris 
company manufactures binder slats and has an 
extensive business in all sections of the United 
States and in many foreign countries. 


JOSEPH M. STURM, 72 years old, of Jasper, 
Ind., who organized and built the Jasper Novelty 
Works and who later organized the Jasper Office 
Furniture Company, of which concern he was 
president, died at his home in Jasper on Novem- 
ber 20 after a short illness. He was well and 
favorably known among the manufacturers and 
retailers of southern Indiana. He is survived 
by his wife, three sons, three sisters and four 
brothers. 


JOHN DOTSON, one of the well known opera- 
tors of the Roaring Fork section, Wise County, 
Virginia, died at his home in that neighborhood 
on Friday night, Nov. 21, following a brief ill- 
ness. He was 50 years old. Mr. Dotson left a 
widow and three grown sons, all of whom are in- 
terested in his lumbering operations. 


| SASH, DOORS and MILLWORK | 


the Minneapolis 
(Minn.) district are showing 
toward stocking standardized millwork, and sash 
and door mills are enjoying a fairly good trade, 
or about normal for this season of the year. The 
glass market is firm and stocks are low. Conserva 
tism still characterizes the trade of the sash and 
door mills, but the general feeling in this center 
is that after the new year there will be business 
in greater volume. 








Retailers in and St. 


some tendency 


Paul 


Conditions at the Kansas City (Mo.) plants have 
shown practically no change for several weeks. 
The volume of demand has run along steadily this 
month, with country vards the most active buyers. 


City yards have not placed orders much beyond 
their immediate requirements. Some orders for 


specials have come from the country. Prices still 
are strongly competitive. 

While the colder weather has stopped buying to 
a certain extent, still mills, including door and 
sash factories in Columbus, Ohio, have been fairly 
busy. Most of the mills are operating to about 75 
percent of capacity and some have a considerable 
volume of business ahead. Some figuring on new 
work is reported, and indications point to a good 
trade early in the spring. Prices are firm at 
former levels. 

The Buffalo (N. Y.) door factories and planing 
mills are finding a reasonably good amount of busi- 
ness this month, though they expect the trade to 
drop off some during the remainder of the year, 
Permits for building continue in about a seasonable 
volume, and many dwelling houses are appearing 
in the building list. 

The Baltimore (Md.) sash and door trade is 
holding up fairly well, though it can not be said 
to show any special activity. The calls for the 
products of the factories are distinctly smaller 
than they have been at times, and the prospect 
now for an immediate quickening in the expansion 
in the movement is not especially promising, for 
the last month of the year does not usually bring a 
considerable gain in business. Construction work 
has progressed with very little or no interruption. 
and the requirements of the builders have there 
fore been fair. But the sash and door men none 
the less feel that some readjustment of prices is 
called for, and they are keeping a close watch on 
developments. 

The Building Glass Situation 

November is proving to be the banner month of 
the year in demand for building glass. In place 
of the scarcity of orders that prevailed for some 
months, the manufacturers now have difficulty in 
filling orders as rapidly as they wish. Notwith 
standing the heavy buying and the prospect for 
continued active demand, many distributers com 
plain that profits are being eliminated by the in 
tense competition and price cutting that is in evi 
dence. Window glass prices at present are largely 
based on the price discount and guaranty an 
nounced by the American Window Glass Co. last 
August, which guaranty expires Dec. 1. No 
opinions are expressed ag to what action may be 
taken after that date. 
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The Chosen Wood | 
On Atlantic Coast 


In fact it proves to be a 
big favorite wherever used 
or sold because Goldsboro 
North Carolina Pine is 
naturally suited to all build- 
ing needs. 


Our present holdings of 
virgin timber afford buyers 
a steady supply of lumber 
for years to come. 


Whatever your requirements 
may be, give us an oppor- 
tunity to demonstrate our 
prompt service by rail or 
water. 


Johnson & 
Wimsatt 


WASHINGTON, D. C. 
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C— LOUISIANA Co 


Real Values in 
Southern Hardwoods 


car 5 8 Qtd. pen 
‘ car 5/8 Plain Sycamore 
—" 50,000' 4/4 Log Run Willow 

Gum | 50,000' 4.4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 
RedGum | 1 car 4/4 No. 1 Com.Red Gum 
Willow | 1 car 4/4 FAS Bed Gum 


% 





Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 
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Southern Pine Lumber 
| a" ' . 
Entire Logging 
> 

| F or Sale Equipment 
ee OF: Locomotives, Skeleton Log 
Cars, 35 lb. rail, Fletcher & Lidgerwood Skidder | 


(rebuilt) 40 Ton Derrick — Machine shop ree | 
Bell track laying machine, and TUG BOAT 
DAWN. 


LOCK, MOORE & CO.., Ltd., Westlake, La. 


K. Moore, Pres., M. P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 














HAND MADE 


CYPRESS SHINGLES 
and CLAP BOARDS 


Manufactured in all sizes and lengths. 
Samples on request. 


Gulf Coast Timber Co., Inc.,"tetisana” 




















SOUTHERN 
TIE & TIMBER 
COMPANY 


Incorporated 


Timbers 
Piling 
Railroad 


Cross Ties 





Winnfield 3 


La, 








Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled 
40 lines to the page—360 sheets 94x16 inches and 6 page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


° 431 So. Dearborn St. 
American Lumberman Baan 























INDIANAPOLIS, IND. 


Nov. 24.—Hardwoods appear in better shape 
now than at this season for some years. The last 
week has seen a further expansion in demand, and 
the volume of inquiries indicates good business 
until after the first of the year. Many jobbers 
here are finding it rather difficult to place future 
orders. The mills appear none too eager to book 
for delivery after the first of the year, and are 
not crying for business for delivery after the mid- 
dle of next month. The strength of the hardwood 
demand is causing some uneasiness to local users 


when they view their small stocks and, if the 
mills were willing, many orders could be placed 


for delivery toward the end of the present year. 
The general opinion with the trade here is that 
business is getting better. A stronger demand 
is noticed from the furniture industry than for 


some time. Local furniture makers say business 
keeps coming in and many of them are planning 
on increasing their production. 3oth sap and 


red gum seem to be especially popular. Automo 
bile demand is inactive, but there are symptoms 
of revival. Lumber retailers are buying with some 
caution. The last week brought the first threat 
of unsuitable weather for construction, and deal- 
ers now are paying more attention to stocks than 
to orders. They do not wish to carry heavy stocks 
over the winter, but neither do they want to get 
into such position that they can not fill orders. 
Railroads are buying sparingly and report virtually 
all their outdoor work for the year completed. 


EVANSVILLE, IND. 


Nov. 24.—There has been some improvement in 
hardwood trade during the last week or two. Deal 


ers in many sections are said to be showing a 
tendency to increase their stocks. Furniture fac- 
tories in this section report that their trade is 
picking up, and they are running on better time. 


Musical instrument and box factories are quite 
active, and are in the market for considerable lum- 
ber. 


Theodore E. Rechtin, of the Rechtin Lumber Co., 
accompanied by his daughter, Miss Lucia Rechtin, 
left a few days ago for Blytheville, Ark., to inspect 
his properties in that city and in Mississippi 
County, Arkansas. Mr. Rechtin has timber land 
and several model farms there. They will visit 
Hot Springs, Ark., and St. Louis, Mo. 

Among recent visitors were L. J. Meadows, man- 
ager Simpson Lumber Co., Poseyville, Ind., and 
Robert Forston, of Tennyson Lumber Co., Tenny- 
son, Ind. 

Last year many farmers in the tri-state sections 
sold timber tracts that they never would have 
parted with had times been normal. A large num- 
per of country sawmills sprung up as a result. 
Dan Wertz, of the Maley & Wertz Lumber Co., ex 
pressed the opinion that now the farmers are get- 
ting in better financial shape they will cease selling 
their timber and that logs during the coming year 
will be searcer, 


LOUISVILLE, KY. 


‘Business is fair but not booming. 
Prices have steadied and shading has virtually 
ceased, so the trade is getting the market, which 
means a slightly stronger price, as there had un- 


Nov. 24.— 


doubtedly been a good deal of shading. Demand 
has been scattered and has included numerous 
items, the more active being poplar, ash, red 


and white oak, plain and sap gum, 
and chestnut. Not much 
ported sold of late. Several local houses report 
a steady movement and good business in hand. 
Local hardwood houses which also produce or job 


cypress, elm 
walnut has been re- 


pine lumber report a very fair demand and at 
relatively good prices. Poplar siding has been 


moving better than it generally moves at this sea- 
son. 

Quotations on inch stock at Louisville are: 
Kentucky and Indiana quartered white oak, FAS, 
$140 ; common, $80; quartered red, $115 and $70; 
plain white, $105 and $60; plain red, $95 and 
$55; Southern oak, quartered white, $125 ana 
$80; quartered red, $90 and $60; plain white, 
$86 and $59; plain red, $82 and $57. Poplar, 
FAS, $100 and $110; saps and selects, $75 and 


$80; common, $50 and $55. Ash, $100 and $60. 
Cottonwood, $55 and $438. Chestnut, $100 and 


$60. Basswood, $85 and $55. Walnut, FAS, 
$210; selects, $150; common, $110; gum, quar- 


tered red, $80 and $55; plain red, $77 and $53; 
quartered sap, $60 and $45; plain sap, $55 and 
$37. 

Log supply continues fair, but logs have not 
been offered as freely as they were. Some rain 


has been reported in the South, but logs are gtjj] 
moving and it would take some time for wet woods 
to have much effect on production considering the 
amount of logs now on hand or cut. 


R. R. May, of the May Hardwood Co., Louis. 
ville, has just returned after a week’s trip to 
Detroit and northern consuming markets. 

W. S. MeDean, Canadian representative of the 


Louisville Point Lumber Co., at Toronto, was 4 
recent visitor to Louisville, and attended a meet. 
ing of the Louisville Hardwood Club. 

C. L. May, of Shreveport, La., has come to 
Louisville, where he will be connected with his 
older brother, R. R. May, head of the May Hard 
wood Co., jobbers. 

The Louisville plant of Bush Bros., which re. 
cently suffered considerably from a fire, will not 
start operations again until about the first of the 


MILWAUKEE, WIS. 


Nov. 24.—The demand for hard 
flooring, and for flooring itself, is the feature of 
the Wisconsin lumber market. Flooring mills at 
Milwaukee are reported to have closed their order 
books for the year. They are making deliveries 
as fast as their production allows, but are over- 
sold. Two local yards were forced to order sgey- 
eral carloads of flooring from Grand Rapids mills 
during the last week. Other active industrial 
wood users in the Milwaukee market are the gagh 
and door factories and the chair and furniture 
mnaufacturers. The latter are now beginning to 
figure on their crating needs for the next six 
months. Orders from the city yards have not yet 
fallen off. Building activity continues, and all 
staple items are in good demand. Inquiries and 
a few orders are being received from rural yards. 
Orders placed from this source, however, are for 
future delivery, unusually to arrive just after the 
inventories have been taken. Hand to mouth buy- 
ing still continues, but from the tone of the mar- 
ket it seems that after the inventories some buy- 
ing for future needs will take place. Prices are 
generally firm. 

The movement of timber from the north woods 
is expected to start about the middle of December, 
and this year’s movement will probably exceed 
that of last year by a wide margin. 


MERRILL, WIS. 


Nov. 34.—There is a very strong demand for 
the lower grades of hardwood and hemlock. De 
mand for upper grades is as yet unchanged. The 
flooring market is absorbing the maple output, and 
box and crating business is very active.  Retail- 
ers report general business good, but are not yet 
in the buying market owing to inventory time 
being ahead. Western fir has advanced in price, 
and predictions are that hemlock will advance 
about the first of the year to meet the advanced 
price of fir. 

Logging camps are making headway on a lib- 
eral cut for the winter, The Bissell Lumber Co., 
Tripoli, Wis., has shut down its sawmill for two 
weeks to make needed repairs. H. H. Stolle and 
oe Bissell Lumber Co. are operating woods crews. 

-aper mills are reported not offering very tempt- 
ing prices for hemlock pulpwood owing to large 
stocks on hand. At present prices, hemlock logs 


maple for 


will be diverted more generally to the lumber 
market. 
COLUMBUS, OHIO 
Nov. 24.—Strength is the chief feature of the 


hardwood trade. Retail stocks are only fair and 
in some cases broken, so dealers are buying to 
replenish them. Factories making furniture, im- 
plements and boxes, are good buyers. Railroads 
are coming into the market better. As shipments 
are generally heavier than production there is a0 
increasing scarcity in dry stocks, especially of the 
better grades. Oak is especially firm. F. B. 
Pryor, sales manager W. M. Ritter Lumber Co., 
reports a decided improvement in new _ business. 
M. W. Stark, of the American Column & Lumber 
Co., says trade is steady and prices generally well 
maintained. The Virginia Lumber Co. is hav 
ing a good demand. 

Southern pine is showing more activity. Buy 
ing, which is believed to be largely speculative, 
has resulted in more strength. Prices on a nui 
ber of items have advanced. Retailers are show 
ing a disposition to increase stocks. Mixed cars 
are hard to get, while there is a reduction in the 
number of transit cars. : 

R. M. Lucas, secretary Columbus Lumibermens 
Credit Club, reports a considerable volume of 
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pusinesSs among retailers, 
pects for spring business. 

Charles A. Dawson, general manager H. H. 
Giesy & Bros. Co., has returned from an extended 
business trip throu; gh Mississippi, Alabama, Louis- 
jana and Florida. 


DETROIT, MICH. 


Nov. 24.—While buying of softwoods is some- 
what improved, there is still quite a widespread 
inclination to defer larger purchases. Highly com- 
petitive selling has developed to a certain extent 
among local retailers, although this situation is 
expected to clear up within a short time now that 
puilding operations are picking up. 

An increasingly large number of inquiries in 
hardwoods, are developing in local automotive 
plants, with most specifications indicating a pref 
erence for good lengths and widths instead of short 
stocks which have largely dominated the buying 
up to this time. Hard maple is showing a tendency 
toward firmness. However, hardwood purchases 
in the automotive trade are not expected to develop 
on a satisfactory basis before the latter part of this 
year or the early part of 1925. 

Laden with more than 5,000,000 board feet of 
high grade lumber, the largest single lumber ship- 
ment ever carried on the Great Lakes, the Henry 
Ford II, of the Ford Motor Co. fleet, made the last 
trip of the season last week and docked at the 
River Rouge plant. While in winter quarters the 
ship will furnish storage space for its present 


with rather good pros- 


cargo. This shipment was taken on at the Ford 
docks at L’Anse. The big freighter also carried 
a deck load 10 feet high. The Benson Ford, a 


sister ship, is to make its final trip late this month. 
NEW YORK, N. Y. 


Nov. 24.—Continued improvement has character- 
ized the last week, with an_ ever-increasing 
strengthening in the market for all kinds and 
grades. Perhaps the most hopeful among the 
wholesalers, and the most satisfied with condi- 
tions, are those who distribute fir and western 
pines. Fir has strengthened and continued to 
advance. Idaho pine has gone up $2 and some 
items are scarce, especially in C selects. North 
Carolina and southern pine have also picked up 
considerable strength, and roofers are searcer than 
they have been in three years. There are few if 
any air dried roofers to be had, and kiln dried 
stocks are at a minimum. Retailers are buying 
in better volume and more insistently than they 
have at any time this fall, and they explain that 
the reason is not that business has become more 
brisk with them. They admit, however, that they 
feel that lumber prices today are as low as or 
lower than they will be again for an indefinite 
time and they are eager to stock up. <A number of 
distributers of west Coast stocks said the latter 
part of the week that mills were still cautioning 
against going too far at present prices and against 
taking on heavy contracts. The strengthening of 
the market finds New York none too well off in 
the matter of stocks, supplies having decreased 
considerably under heavy buying by retailers. No 


complaint has been heard of late about transits, 
and if any arrive these days they find eager 
takers. 


Interest in winter building has been heightened 
by the recent cold snap, which found the contrac- 
tors totally unprepared to meet it. For the first 
half of November the cost of new contracts in the 
city represent something like $55,467,800. 3uild- 
‘fg who have not hitherto provided equipment to 
meet the emergency of winter building have now 
filled their wants, and in consequence delays 
caused by the recent freezing weather will be only 
temporary. Building activity was quickly resumed 
late in the week when good weather returned. 
Owners and builders alike, it appears, have be- 
come convinced that projects started now can be 
fulfilled at a great saving in materials and labor. 

J. L. English, of J. L. English & Sons, when 
queried this week on the status of the lumber mar- 
ket, made this blanket answer: “Everything look- 
ing up.”” Mr. English is a close student of condi- 
tlons at southern mill centers, and he says gen 
‘ral improvement in the situation below the 
Mason and Dixon line has set in and will continue. 
_Another optimist is George M. Stevens, of the 
Stevens-Eaton Lumber Co. and a director of the 
National-American Wholesale Lumber Association. 
Mr. Stevens said the lumber market had taken on 
new life of late, with a decided strengthening 
of prices and a better tone all around. He also 
feels that an era of prosperity for the lumbermen 
of the country is at hand. 

E. H. Yere sance, of Jayne & Yereance, said today 
that the market in all west Coast products had 
strengthened materially since the election, and 
that in his opinion the lumber business is in for a 
Prosperous period. 

Fred J. Bruce, president Homan & Puddington, 
returned today from a business trip of a week 
in the Canadian Provinces. Homan & Puddington 
in the past have dealt extensively in spruce, but 


more recently have confined their efforts prin- 
cipally to west Coast products and spruce lath. 
Mr. Bruce went to Canada to make a thorough 
study of conditions at first hand. 

The retail lumber business of George H. 
871 to 8S1 Lexington Avenue, has just passed to 
control of Henry Bogen, who will not change its 
name. Mr. Miller is retiring at the age of 73 after 
having spent his entire business career in the lum- 
ber business. He was for many years New York 
representative of the A. C. Dutton Lumber Co., of 
Poughkeepsie. Mr. Bogen got his lumber experi- 
ence with John C. Orr & Co., and more recently 
with the wholesale firms of William Whitmer & 
Sons, J. J. Newman Lumber Co. and the A. W. 
Lammers Co. 

James H. Stansbury (Inc.), Hollis, Long Island, 
is just completing what is said to be one of the 
largest lumber sheds on Long Island. It is 25 by 
300 feet and is already nearly filled with lumber, 
though construction will not be completed for 
another week. Mr. Stansbury said the erection of 
the new shed was not occasioned by any boom in 
business but was put up now as the most season- 
able time for the improvement. 

Volney Leggett, for ten years representative in 
this city and Philadelphia of the Long-Bell Lum- 
ber Co., has just announced the opening of a 
wholesale office in Grand Central Terminal. 

Charles Lockridge, New York manager for the 
Bloedel Donovan Lumber Mills, was called to 
Kansas City last week by the serious illness of his 
father. Mr. Lockridge is president of the Inter- 
coastal Lumbermen’s Association. 

S. H. Langstaff, head of the Langstaff-Orm Lum- 
ber Co., of Paducah, Ky., was a visitor in New 
York last week. He is accompanied on an eastern 
trip by his wife. 


JACKSONVILLE, FLA. 

Nov. 24.—There is a very noticeable improvement 
in demand for southern hardwoods; inquiries are 
more numerous and volume of orders exceeds that 
of any week during the last two months. Prices 
are also much stronger, and some advances are 
being made, especially in the upper grades of oak 
and red gum. ‘The building trades are taking a 
good quantity of hardwoods. Furniture manufac 
turers, also, have been using hardwoods steadily, 
but their purchases have been for immediate re- 
quirements. They are now buying much more 
freely, and a good many orders have been placed 
for future delivery. Lumber manufacturers, how- 
ever, dislike to accept orders for longer than 
thirty days delivery, inasmuch as further ad- 
vanees are expected in the near future. The ex 
port situation is good and getting better, and 
practically all steamship space at Gulf ports is 
being taken as fast as available. 


MEMPHIS, TENN. 


Miller, 


Nov. 24.—Further broadening of demand for 
hardwood lumber is reported by members of the 


trade here. 
that the 


There is complaint 
market is not showing quite as much 
buoyaney, from a price standpoint, as expected, 
but there is virtually no complaint on the score 
of inquiries or orders. Furniture manufacturers 
in the Carolinas are competing with those in other 
parts of the country for red and sap gum, and the 
movement of this wood is very satisfactory. There 
is only a modest call for red gum in FAS, but the 
supply of Nos. 1 and 2 common is rapidly being 


in some quarters 


absorbed. The movement of low grade cottonwood, 
gum, sycamore, willow and other items to box and 


crate manufacturers is very large and is one of the 
most encouraging recent developments. There is 
comparatively little direct buying on the part of 
the automobile industry, but with the sale of cars 
increasing it will be necessary for manufacturers 
to enter the market on a really worth-while scale 
in the next few weeks. Some consumers are trying 
to buy for shipment beginning the first of the new 
year, but they are meeting with comparatively lit- 
tle success. 

Although weather conditions have been extreme 
ly favorable the quantity of lumber actually placed 
on sticks has been somewhat below normal. This 
is due to the fact that, with consumers and dis- 
tributers buying hand to mouth, a number of 
manufacturers reduced their operating hours. 
There is apparently a decided spirit of conserva- 
tism among southern hardwood manufacturers over 
the question of speeding up production with the 


first sign of broadening demand. 
CINCINNATI, OHIO 
Nov. 24.—Secretary George B. Wise, of district 


No. 1, Ohio Association of Retail Lumber Dealers, 
reports that the retail business in the Cincinnati 
district is holding up remarkably well; and that 
in fact there has been a little increase in demand 
in this month as compared to last. Retailers have 
maintained a firm list for their stocks without, 
however, attempting to push their prices higher. 
As a rule, stocks in Cincinnati yards are fairly 
well filled. 
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Satisfaction 


Anyone of our thousand or more cus- 
tomers will vouch for the quality of our 
LaRED Products. 


Whether your order is for one carload 
or a trainload, the same care is used in 
the execution of your order. 


Try us on your next order for: 


Red Cypress 
Tidewater Tupelo, | 
Southern Yellow Pine, | 


Fir, Spruce, Hemlock, | 
Cedar Shingles and Siding | 


Genuine 
Louisiana 


Try our “LaRED” Brand of Premium Cedar | 
Shingles. | 
““LaRED” Supremes—The 100% Shingle. 
““LaRED” Extra Clears—100% Clear, 85% E. G. 
““LaRED ” Star A Stars—Real Stars. | 


LOUISIANA RED ex” 


of New Orleans : 
| 


Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 


1018-19 White Bldg., 
Seattle, Washington. 
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Bonita “Op, 
Lumber Company, Inc. 
BONITA, (Morehouse Parish) LA. 


Investigate our well machined, 

band sawn hardwoods. 
Grades guaranteed under 
rules of National 
Hardwood Lum- 
ber Asso- 























RUSTON, LA. 


Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
CANDY, LA 









Office. 
RUSTON, LA 
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Manufacturers 


Short sand Pine and Hardwoods 
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Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 
buyers. 















We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 














Meadow River. 
OAK FLOORING | 





White and Red 
| Oak Flooring, 
| Maple, Birch, 
| and Beech Floor- 
| ing shipped in 
| mixed cars with 
Oak, Chestnut, 
Maple, Poplar 
and Basswood 
interior trim, air 
' dried and kiln 
|| dried hard- 


woods. 














Builders Expect 
Bigger Values 


these days than ever before and deal- 
ers who sell Meadow River Oak Flooring are 
able to meet this demand with a margin 
to spare. 

This flooring that comes from one 
of the finest oak districts in the world is 
roving a business getter of unusual merit. 
ts quality is winning new customers and 
holding old ones. Its superb manufacture 
| will help you get more flooring sales. 


Why not put it to the test? 


| Meadow River Lumber Co. 
| RAINELLE, W. VA. 




















ABERDEEN-HOQUIAM, WASH. 


Noy. 22.—-During the week there have been more 
lumber buyers calling on the mills here than at 
any time since 1920. They have come from the 
East as well as Tacoma, Seattle and Portland. A 
very perceptible stiffening in the prices has taken 
place, although the mills are not quoting or tak 
ing orders for anything except stock now on hand, 
and there is very little. 

There are twenty-three vessels loading in the 
harbor today. Of these ten are loading for Cali- 
fornia: Oregon and Idaho, Grays Harbor Lumber 
Co., Hoquiam; Dan F. Hanlon, and Point Loma, 
Schafer Bros.; Montesano, Zampa, and Wm. Dono- 
van, Donovan mills; Hsther Johnson and Wah- 
keena, Wilson Bros.; Nehalem, A. J. West Lumber 
Co. ; Samoa, Aberdeen Lumber & Shingle Co. ; Kath- 
erine Donovan and Shasta, E. K. Wood Lumber Co. 
The Piave IT is loading at the North Western Lum- 
ber Co. mill, Hoquiam, and the Sheaf Lance, Ho- 
quiam Lumber & Shingle Co., both for Australia, 
under charter to J. J. Moore & Co. The William 
Perkins is at Eureka Cedar Lumber & Shingle Co. ; 
Feliz Taussig, Grays Harbor Commercial Co., and 
Carolinas, Bay City Lumber Co., loading for the 
Atlantic seaboard. ‘The Poljana is at Bay City 
Lumber Co. loading for South America. The Holly- 
wood is at the Grays Harbor Commercial Co., load- 
ing for Buenos Aires. The Milam Maru is at the 
Eureka Cedar Lumber & Shingle Co., and the 
Unkai Maru at the Port Dock, loading for Japan. 

L. T. Kniskern, assistant sales manager National 
Lumber & Manufacturing Co., is on the committee 
to plan the celébration that will take place on 
Grays Harbor when the billionth foot of lumber 
is shipped. 

Aberdeen will soon have a new factory which 
will make use of much mill waste. In addition it 
is planned to develop the manufacture of hardwood 
which will be brought here from South America. 

The American Mill, Aberdeen, has just completed 
the construction of drying sheds at the plant on the 
north side. 

Alex Polson, president Polson Logging Co. and 
the Eureka Cedar Lumber & Shingle Co., is con- 
valescent after a serious operation. Mr. Polson is in 
a hospital in Tacoma. 


TACOMA, WASH. 


Nov. 22.—Tacoma lumbermen were enthusiastic 
over the prospects for the fall and winter trade 
at the regular meeting of the Tacoma Lumber- 
men’s Club last Tuesday, when the entire time 
was devoted to a discussion of market conditions. 
The consensus was that the rail trade is unusually 
active for this season, and that more middlewestern 
yards are buying for the spring trade than for 
several years. Industrial requirements are said 
to be the heaviest recorded this year. The demand 
for car material is reported heavy, with some big 
orders coming in the near future. The California 
market is firmer, and the yards in the southern 
part of the State are bare of stocks, it was agreed. 
The export market is reported to be showing little 
change. The manufacturers were also pleased at 
the recent order of the British Columbia authori- 
ties which enforces an 8-hour day on the mills in 
that Province, and also advances the price of logs. 
The local lumbermen agree that this action will 
largely eliminate the underselling of the American 
mills by the Canadian manufacturers. The club 
members agreed that prices have already advanced, 
and that a general upward movement in the entire 
list has started. The advances recorded so far 
include $1 to $2 on uppers, 50 cents to $1 on 
dimension, and $1 on timbers. The meeting closed 
with an informal discussion of kiln drying methods. 

Unfavorable weather last week curtailed the pro- 
duction of mills and camps in the mountain dis- 
tricts. During the last few days the snow which 
fell last week has all gone off, and production in 
the Tacoma district has returned to normal. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, Hollywood, Australia, 500,000 feet (part 
cargo) ; Bolivia, Japan, 300,000 feet (part cargo); 
Philocetes, Japan, 1,000,000 feet of lumber and 
1,200 tons box shook (part cargo) ; Nordbo, Japan, 
500,000 feet (part cargo) ; Santa Inez, California, 
250,000 feet (part cargo); Dorothy Wintermote, 
California, 250,000 feet (part cargo); Quinault, 
California, 300,000 feet (part cargo); Sudbury, 
Atlantic coast, 350,000 feet (part cargo), and 
London Shipper, Europe, 100,000 feet (part cargo). 
Dickman Lumber Co., Makaweli, Hawaiian Islands, 
300,000 feet (part cargo), and Quinault, California, 
1,000,000 feet (completing). Balfour dock, Santa 
Inez, California, 150,000 feet (part cargo). Baker 
dock, Doylestown, California, 50,000 feet (part 





cargo), and Pennsylvania, Atlantic coast, 5,500,000 
shingles and 250 feet of cross arms (part cargo), 
Puget Sound Lumber Co., Dordthy Wintermote, 
California, 450,000 feet (part cargo), and Barbara 
C., California, 600,000 feet (part cargo). Termina] 
dock, Ernest H. Meyer, California, 150,000 feet 
(part cargo) ; Edward Luckenbach, Atlantic coast, 
750,000 feet (part cargo), and Makaweli, Hawaiian 
Islands, 250,000 feet (part cargo). Tidewater 
Mill Co., Dorothy Wintermote, California, 250,000 
feet (completing), and Ernest H. Meyer, California, 
300,000 feet (part cargo). 

While building construction on the Pacific coast 
was lower in October than during the same month 
last year, Tacoma showed a gain of 84 percent for 
the month, the highest percentage of any city on the 
Coast. 

Unanimous approval of the Weyerhaeuser Timber 
Co.’s plan for working out a constructive reforesta. 
tion program, details of which were announced here 
last week by George S. Long, general manager, {g 
voiced by lumbermen, newspapers and forestry 
officials of the Northwest. The first formal step 
toward working out the idea was taken by the 
company this week when Mr. Long filed articles of 
incorporation of the Weyerhaeuser Logged Of 
Land Co., the $1,000,000 concern which will take 
over the cut-over lands of the Weyerhaeuser inter. 
ests and conduct the experiments in reforestation, 

One of the four existing stave saw factories hag 
been brought to Tacoma. The manufacturers are 
the Hofsted-Gazecki Machine Works, a new firm 
organized by Edwin Hofsted, who recently moved 
to Tacoma from Birmingham, Ala. 

Earl M. Rogers, general superintendent St. Paul 
& Tacoma Lumber Co., returned to Tacoma this 
week from a business trip through the East and 
middle West. 


KLAMATH FALLS, ORE. 


Nov. 22.—The mills in this district have received 
a nice volume of business since election, and are 
being offered orders every day for large amounts 
of shop lumber that they are not in position to fill. 
Many mills are not willing to book large orders for 
future delivery, as they have no surpluses of shop 
and wish to keep enough to take care of customers 
through the winter. The box situation remains 
very unsettled. Demand for shook is very light 
and it is not expected this condition will be changed 
any until after the first of the year. Prices of box 
lumber are being maintained. 

All tle mills in this district are now shut down 
for the winter, with the exception of the Lamm 
Lumber Co., Wheeler-Olmstead Co., Big Lake Box 
Co., and Ewauna Box Co. The Wheeler-Olmstead 
Co. expects to shut down about Thanksgiving. The 
other three mills will probably run until some time 
in January. The Ewauna Box Co. has its new 
planing mill and dry lumber sheds completed. 

A. M. Allyn, of the Allyn Lumber Co., Cleveland, 
Ohio, has been spending a week in this district. The 
Allyn Lumber Co. is a large distributer of white 


pine. 
BELLINGHAM, WASH. 


Nov. 22.—The Milwaukee railroad estimates that 
from now until Thanksgiving Day it will handle 
eighty-five or ninety cars daily. All camps on its 
line except two small ones are operating, the Chinn 
Timber Co.’s camp, closed because of snow, resum- 
ing operation Monday. The movement by water 
also is heavy. Two sides are operating in the 
Goodyear camp of the Bloedel Donovan Lumber 
Mills, says Vice President J. J. Donovan, who 
returned this week from a week’s inspection on the 
Olympic Peninsula. 

Local rail agents report after making inquiries 
among lumbermen that there will be a heavy lum 
ber traffic out of Bellingham and vicinity next 
year. Most of the buying now is from Oklahoma 
and Kansas, and the other States are expected 
to fall into line soon. Heavy buying is not expected 
until after Jan. 1. 

The palatial Southern Pacific Railway Co.’s new 
liner Bienville will call at the Bloedel Donovan 
Lumber Mills piers in a few days to lift 5,000,000 
shingles for the Atlantic coast. Cargoes loaded of 
being loaded this week are: E. K. Wood Lumber 
Co., Dharma, 800,000 feet, west coast of South Amer: 
ica, Bloedel Donovan Lumber Mills, George O/son, 
350,000 feet, California; Peter Kerr, 2,858,000 feet, 
Atlantic coast; Meiyo Maru, 600,000 feet, Japa. 
Puget Sound Sawmills & Shingle Co., Manshu Maru, 
900,000 feet, Australia. The Dharma will lift 4 
part cargo for the west coast of South America 
next week. The Sidney Hauptman also is due next 
week to lift 800,000 feet for the Atlantic coast. 
Anacortes has made several shipments of box shook 
and lumber during the last week, as follows: 
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Anacortes Lumber & Box Co., Willsolo, 500,000 feet 
of lumber and 600,000 lath, Atlantic coast, and 400 
tons Of box shook, California. The Morrison Mill 
Co. and the Fidalgo Lumber & Box Co. Jointly filled 
an order for 110,000 oil cases for Australia. 

The Western Woodworkers Co. has finished its 
new factory for the manufacture of doors, sash 
ete. in this city. It is equipped with the most upto- 
date machines obtainable. 


Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills, this week addressed the 
Washington Irrigation Institute at Yakima on the 


penefits of reclamation in western Washington. 


SEATTLE, WASH. 


Noy. 22.—Slash uppers are uniformly $2 higher 
than Nov. 4, with a distinct shortage noted in 
drop siding and 6-ineh strips. Drop siding is so 
scarce that carloads or half-carloads are almost 
impossible to obtain, and some of the mills are 
limiting individual sales to 5,000 feet to the ear. 
Orders for stock of any kind are relatively hard 
to place, particularly for future delivery, the 
nills being extremely reluctant to book ahead. 
At the same time, wholesalers are finding that the 
easterner’s idea of value is likely to be lower 
than the stock can be bought for at this end. Un 
doubtedly, the whole substructure of the market 
is much firmer than at the beginning of the month, 


like Kansas and Nebraska Mr. Collins believes some 
of the farmers will wait for another crop before 
coming strongly into the lumber market, the pres- 
ent crop being used for the liquidation of past 
debts. ‘‘There is no disguising the fact that the 
American people generally are in good shape,” 
says Mr. Collins. One thing impressing him dur- 
ing the trip was the prevalence of good weather, 
not having encountered a single bad or blustery 
day throughout his absence of nearly two months. 

I. L. Hedrick, widely and favorably known 
from his long connection with the Totem Lumber 
Co., left yesterday for Detroit, Mich., where he 
will engage in the wholesale and commission busi- 
ness. Mr. Hedrick was accompanied by Mrs. 
Hedrick and their daughter Dorothy. T. R. Flinn, 
secretary-treasurer of the Totem Lumber Co., is 
managing its affairs at 926 White-Henry-Stuart 
Building. 


LOS ANGELES, CALIF. 


Nov. 22.—The outstanding development of the 
lumber trade during the first half of this month 
was the new record for this year made by lumber 
imports. Seventy carriers arrived with 80,260,000 
feet. Vartly responsible for this was the opening 
up of the lumber ports on the north Coast after 
the heavy gales, but the main reason, lumbermen 
state, is the growing demand of southern California 

builders for lumber. The 








Although only scraggy trees find footing on Montaggio, in the Bramkofel 
district of Austria, scenic beauty has earned for the mountain the title 
“Mountaineer’s Delight” 





second half of this month 
another inerease in the 
lumber trade was noted, 
several large shipments 
arriving Wednesday. Ad- 
vance figures from the 
harbor commission show 
that local receipts for 
September were equiva 
lent to 81,794,301 board 
feet, itemized as follows: 
73,722,994 feet lumber; 


24,904,975 lath; 16,189,- 
750 shingles; 15,937 
shakes; 123,892 lineal 


feet poles and piles; 16,- 
956 ties, making a total 
for the year to date of 
828,240,365 feet. Already 
the recent boom in the 
lumber trade is said to 
have brought the _ total 
shipments for this year to 
an amount equal to the 


huge total of last year. 
According to local lum- 


bermen the unsatisfactory 
conditions prevailing be- 
fore the election have been 
completely changed, and 
the market is stronger 
and looks very promising. 
Uppers are reported 
searce, and ceiling has 





although actual sales have not shown a marked 
advance, nor has there been a very great increase 
in the volume of business. Inquiry has become 
very active, and here and there a buyer is found 
quietly placing a few score carloads for the re 
quirements of some line-yard concern. Atlantic 
coast rates in the Isthmian trade are firmer. 
California is reported to be shaping up, and there 
ls more healthy tone in the offshore trade. 

John D. Collins, president John D. Collins Lum- 
ber Co., one of the leading wholesale firms of this 


city, returned Monday from a prolonged swing 
around the circle, during which he investigated 


conditions in more than fifty American cities. He 
went as far into New England as Boston and 
Springfield, Mass., and as far south along the 
coast as Charleston, W. Va. He was in New 
York, Pittsburgh, Kansas City and Chicago, hay 
ing spent seven weeks in making the rounds. Mr. 
Collins states that lumbermen, without exception, 
are well pleased at the results of the election, 
and are practically a unit in looking forward to 
vastly improved business conditions. He himself, 
however, believes that the average consumer will 
be rather deliberate in placing his requirements 
for lumber, taking the view that good times will 
last for at least three of four years and that there 
18 really no need for hurrying. Mr. Collins gained 
the impression that the greater volume of new 
business would come from suburban and rural 
Sources, and that the cities might be a little slow 
about taking on a new building program. In sev- 
fral of the large cities it appears that apartment 
house construction has been more than enough 
for present requirements, and that there may be a 
let-up in that type of building. But in the small 
towns and country districts generally there is a 
Benuine and positive need for more lumber. Ap- 
Parently the attitude of the average farmer is 
that he will have plenty of time in which to pro- 
vide for necessary improvements, and in States 


advanced $1. The shingle 
market is better, with prices advanced about 25 
cents. Commons are also up $1. 

The Slough Lumber Co. has just opened a new 
plant at Barnet, B. C., and is cutting 350,000 feet 
a day for exportation to southern California. The 
Stanwood brought the first load, 1,100,000 feet, 
Wednesday, and started discharging at the Blinn 
Lumber Co. docks. Part of this shipment is con- 
signed to the E. K. Wood Lumber Co., this city. 

The Los Angeles Lumber Products Co. has asked 
the State railroad commission to suspend the pro 
posed reductions in rates on lumber from McCloud, 
Calif., to points in California, until relief has been 
granted to Los Angeles harbor lumber industries. 


SAN FRANCISCO, CALIF. 


Nov. 22.—There is a moderate demand for lum 
ber of all kinds. Pretty good stocks are being 
carried by most yards around the Bay, and fair 
shipments have been received from the mills. Yard 
buying is expected to be quieter toward the end 
of the year, when stocks are usually allowed to 
run down on account of inventory taking. Steam 
schooners are bringing their regular quotas of 
Douglas fir and some redwood to this port. 

Export just fair, with continued 
shipments of fir going to Australia and some to 
Japan on old orders, and an increased movement 
expected around the first of the year. The ex- 
change situation has been adverse in Japan, but 
there is a tendency toward betterment. The Red 
wood Export Co, has made good shipments of 
clears to Australia recently, a little new business 
being taken on. 

The Sugar Pine Lumber Co. is still operating 
with two shifts at Pinedale, near Fresno, but may 
close down for the winter before long, as the first 
heavy snow will cut off the supply of logs. Some 
good shipments have been made, and there is a 
fair assortment of stock. 

Although the redwood lumber industry has felt 


business is 


C3 PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 
Room 712 RailwayExchange CHIC AGO, ILL. 


Tel. Harrison 1295 














WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 


You? inquiries solicited. 


Robbins LumberCo. 


a COLVILLE, WASH. e 


Spruce 








In close touch 
with 187 Mills 
near SPOKANE 


We are within quick reach of the big mills. We 
know their output. We know their facilities, 
and what they have in shipping condition. 


These mills are cutting Pondosa Pine, Idaho 
White Pine, Spruce, Fir, Hemlock, Larch, 
Cedar and White Fir. 


““We’ll get what you want.’’ 


Our years of experience will save you delay, 
isappointment and money. 


Advance Lumber Co. 
309-10 Lindelle Bldg. 
SPOKANE, WASHINGTON 











The Polleys 
Lumber Co. 


Manufacturers of Pondosa 


> White 


Pine 


Dry Selects 








General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 








Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necessey 
information. Bound in Red Leather. $2.50, 
postpaid. 


’ 1 So. Dearbo 
American Lumberman “ Chicago, IL “ 
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Cy PACIFIC COAST Co 


Hemlock 
Bevel 
Siding 
Quick shipments of 2x4 and %x6 
No. 2 Clear and Better West Coast 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 

















Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Il). 
G.A. Jones, 706 Lumber Exchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 














Friend Retailer: — 


How do you feel now, after all the “shouting 
and the tumult” that has kept us worried a 
little during the past Summer? Does it not 
seem much like a soft, sunshiny morning after 
a stormy night;—calm, peaceful and a beautiful 
world to live in? 


It surely does—-we've been telling you 


will you believe? 


now 
Come across with a nice order for the lumber 
you are bound to need and let us do the rest. 


Our maxim, “Good grades at current prices 
and always a square deal,” is your protection. 





718-19-20-21 White Bldg. 
S. L. Johnson, Manager 


Seattle, Wash. 





Try Our Mixed 


Car Service 








FIR 


Flooring, Siding, 
Ceiling, Timbers, 


: Dimension, Lumber 
It will save 





you time, CEDAR 
trouble and LONG FIR Siding and 
money on Shingles. 


every order. Tell us your 


TIMBERS 
needs now. 
JOHN D. COLLINS 
LUMBER CO. 


White Building, 
SEATTLE, WASH. 








It always 
satisfies. 


HEMLOCK 
Boards and Shiplap 

















Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431 So. Dearborn St., Chicago, III. 











the dullness that prevailed before the clection, 
the Pacific Lumber Co. is now making a_ good 
output at Scotia, where there are two large mills. 
Prompt shipments are being made on orders, and 
the remanufacturing department is turning out 
siding, molding and specialties. 

L. C. McClure, purchasing agent for the Lassen 
Lumber & Box Co., Susanville, for the last four 
years, has been succeeded by W. M. Harlan. 

The Dolbeer & Carson Lumber Co. has been 
making a good season’s output of redwood at 
Eureka, where the new mill is electrically equipped 
throughout. A good supply of logs is hauled by 
rail from the. company’s extensive holdings of rod 
wood timber. Orders are being filled from a fair 
assortment on hand. 


The Little River Redwood Co., of Crannel, 
Humboldt County, which has equipped the second 
side of the mill, now has considerably greater ca 
pacity. Additional dry kilns enable orders for 
redwood to be filled promptly. 


PORTLAND, ORE. 


Nov. 22.—Allen C. Hemphill, sales manager 
Oregon-American Lumber Co., remarks that while 
west Coast prices are not much better, the market 
is much improved. Mr. Hemphill says: ‘“The im- 
provement is reflected in a healthier tone and a 
very decided increase in the volume of inquiry. 
There seems to be no doubt that prices will be 
higher, and that there will be an increase in the 
volume of business after inventory time. From 
all signs it is clearly evident that trade in lum 
ber and in all other lines will be good next year. 
The most encouraging feature, according to my 
idea, is the general improvement.” 

Fred W. Roblin, one of the most widely known 
specialists on shop lumber, forecasts a_ rising 
market, basing his judgment on present demand. 
Recent transactions show that sash and door con- 
cerns are buying material six months in advance, 
indicating their belief that prices will not go any 
lower and probably will go higher. Ten days be 
fore the eleetion Mr. Roblin sold ten carloads of 
shop to big factories, and could sell the same kind 
of material today at an advance of $3. Also his 
firm has booked 250,000 feet of shop, for ship- 
ment Jan. 1, at a price $5 higher than that lumber 
can be bought today unshipped. “My whole 
thought,” says Mr. Roblin, “is that the market is 
at least $2 higher than it was Oct. 15, and is due 
for a further advance of $3 before Jan. 15. As 
to the fir market, all flat uppers are strong. The 
ehanees are that the recognized five outlets for 
fir—rail trade, car material, California, Atlantic 
coast and export—will begin to exert increased 
demand at the same time in 1925; and when they 
do the market will go higher.” 

KE. B. Hazen, president Douglas Fir Corpora- 
tion, is a decided optimist. He believes the en 
tire country is squaring away for bigger and bet 
ter business during 1925. The change is notice- 
able in a larger number of inquiries, and an un 
mistakable tendency toward heavier volume. A 
distinct shortage is already noted in stocks of 
drop siding and 6-inch strips. 

Wilber Hattery, jr., vice president of the George 
T. Mickle Number Co., with headquarters in the 
Yeon Building, takes a decidedly hopeful view 
of the results of the election. ‘The suspense is 
over, and naturally everybody is feeling more 
comfortable,” he says. ‘Already there is a greater 
volume of inquiry, and an upward tendeney in 
prices. But in my judgment, the movement toward 
improvement will be steady and gradual. I do 
not look for a boom, but am convineed that there 
will be good business during 1925.” 

The Eastern & Western Lumber Co., of Port- 
land, is preparing to log a body of timber cruis- 
ing 1,000,000,000 feet in the southern part of 
Clackamas County, and a contract has been let 
for twenty-one miles of standard gage railroad 
for bringing the logs to Portland. The road will 
start from a connection with the Willamette Val- 
ley Southern railroad at Molalla, Ore. 

The big mill of the Oregon-American Lumber 
Co., at Vernonia, Ore., is running one shift, and 
is cutting 300,000 feet in eight hours. The mill 
is specializing on yard stock, and is taking out a 
good percentage of vertical grain clears. The 
stock kiln dries satisfactorily, with little fall down 
on account of checking and warping, showing ex- 
cellent results due to the modern kilns and scien- 
tific handling in putting the lumber through. 

It was reported here today that Charles S. 
Keith, head of the Oregon-American Lumber Co., 
has purchased from A. S. Kerry, owner of the 
Kerry railroad, a body of timber in the Nehalem 
belt, cruising about 700,000,000 feet and valued 
at more than $2,000,000. The land lies near 
Vernonia, where the Keith interests are now op- 
erating one of the most modern mills in the North- 
west. Three other good sized sales of timber only 
were reported, involving 21,739,000 feet, estimated 
at $50,315. The largest was to the Nehalem Tim- 


es 


ber & Logging Co. and included 280 acres in (o- 


lumbia County, cruising nearly 11,000,000 feet 
The Bear Creek Logging Co. purchased about 
9,000,000 feet in Clackamas County. [Fred | 


Proctor, of Sandy, Ore., bought 2,250,000 feet jn 
Clackamas County. The three tracts are of the 
California and Oregon land grant acreage. 

Rumors to the effect that the Weyerhaeuser jn. 
terests had purchased the 400-acre holdings of the 
Mountain Timber Co. in Kalama, on the lower 
Columbia River, were denied. 

The Alemite dry kiln truck wheel recently offereg 
to millmen by the Moore Dry Kiln Co., of North 
Portland, Ore., is finding favor with those who have 
been troubled with the problem of property lubri- 
cating dry kiln trucks. The Potlach Lumber Co, 
recently placed an order for fifteen hundred trucks 
for its Potlatch (Idaho) mill, specifying Alemite 
wheels, after its tests had shown that the use of 
these wheels reduces truck lubrication to three or 
four times a year. 

Harry W. McDonough, president Leatherbee- 
McDonough Co., of Boston, Mass., wholesale lum- 
ber dealer, was in Portland a few days ago, after 
a visit to Puget Sound. He is returning home 
by way of San Francisco. While in this city he 
was conducted by H. J. Anderson over the Colum- 
bia Highway, affording him a delightful experience, 
“T had heard a great deal about that splendid 
thoroughfare,” he remarked, “but I believe now 
that Portland has not said one-tenth of what ought 
to be said in an attempt to describe its beauties 
and scenic grandeur.” 

H. J. Anderson, president and manager H. J, 
Anderson Lumber Co., announces that C. A, 
Loomis has been chosen to represent the company 
exclusively in Detroit, Mich. Mr. Loomis is wide- 
ly known in the Pacific Northwest, is an experi- 
enced lumberman, and is well equipped to conduct 
sales of west Coast forest products. He was for 
merly sales manager of the Wind River Lumber 
Co., at Cascade Locks, Ore. He is now on his way 
to Detroit, where he will arrive during the final 
week in November, after stopping at Kansas City, 
St. Louis, Peoria and Chicago. 

F. C. Knapp, president Peninsula Lumber Co., 
is making a business tour of the Atlantic seaboard, 
and in connection with his visit has attended the 
sessions of the national conference on the utiliza- 
tion of forests products, Washington, D. C., called 
by the late Secretary Wallace. Mr. Knapp wiil 
come home by way of Pasadena, Calif., and will 
reach Portland about the middle of December. 

A. G. Labbe, president Willamette Iron & Steel 
Works, made a business trip to Seattle during 
the early part of the week. 

William Buchanan, of the Buchanan-Daley Co.. 
Joliet, Ill., and Harry Kennedy, of the Lumber 
Buyers (Ine.), Seattle, are in Portland on a buy- 
ing trip. 

John Dougall, secretary-manager Columbia 
River Loggers’ Information Bureau, is confined to 
his home on account of illness. 


MINNEAPOLIS, MINN. 


Nov. 24.—-The volume of business transacted in 
the Northwest in the week ended Saturday Nov. 
22 was $76,000,000 greater than in the correspond- 
ing week of 1923, according to a tabulation of 
checks cashed in seventeen selected cities compiled 
by the Minneapolis Federal Reserve bank. 

Sash and door manufacturers in this center re- 
port improved business, with the tone auguring 
for expansion after the first of the year. The de- 
mand for red cedar shingles continues light, but 
the shortage of supplies is holding prices firm. 
The stocks of northern white cedar post and pole 
distributers in the Minneapolis-St. Paul district 
are not large, and retailers are beginning to stock 
up for the new year’s business. A large amount of 
lumber is moving from both northern and southern 
hardwood mills. Low grades are moving to box 
and furniture factories in such volume that there 
is a tendency toward strengthening prices. There 
is no pronounced surplus of stock. Increased busi- 
ness has characterized this end of the lumber 
industry in the last few weeks. The trade is mak- 
ing preparations for a good business in 1925, In 
the northern pine market there has been a sub- 
stantial improvement. The sawing season is being 
brought to a close, and there is little if any sur- 
plus. The winter sawing will not produce lumber 
for delivery earlier than late spring. The stock 
which must carry over until late spring is already 
being reduced materially. Prices have held frm, 
but there is an indication now that in the spring 
some advances may be logical. In the Northwest 
territory, as a rule, dealers are delaying the plac 
ing of definite orders until after inventories, when 
a sharp pick-up in business is expected. : 

The country is going to move forward rapidly, 
said M. J. Scanlon; of the Brooks-Scanlon interests, 
who just has returned from Florida, where he in- 
spected the company properties at Eastport and 
Perry. The Eastport mill of the corporation will cut 


90,000,000 feet this year, and the forecast now is 
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that the cut will reach 100,000,000 feet next year. 
The Burton-Swartz Cypress Co.’s mill at Perry, also 
js preparing to increase its cut 10,000,000 feet in 
1925, he said. 

Hardwood manufacturers are speeding up prep- 
arations for loggings operations in northwestern 
Wisconsin, J. M. Okoneski, of the Pioneer Iumber 
Co, Minneapolis wholesaler of hardwoods, said 
when he returned from a trip last week. A large 
amount of lumber is being shipped from the mills, 
most of it the lower grades. Stocks are not heavy, 
and the low grade materials are being cleaned up. 

A fairly active trade is being enjoyed by the I. 
Stephenson Co. Trustees, of Wells, Mich., accord- 
ing to H. H. Shepeck, sales manager, who was in 
the Iwin Cities last week. 


SACRAMENTO, CALIF. 


Nov. 22.—More lumber companies have ended 
their 1924 logging season. The cut of logs in 
Lassen County is announced as the greatest in the 
history of that area. The camps of the Lassen 
Lumber & Box Co. and the Fruit Growers Supply 
Co, near Susanville have been closed. The Red 
River Lumber Co., operating out of Westwood, will 
continue its usual custom of logging throughout 
winter. The mill of the Lassen Lumber & Box 
Co, Susanville, closed down this week, having 
cleaned up the supply of logs on hand. The saw- 
mill of the Fruit Growers closed last Saturday 
night and the work of cleaning up the pond is now 
in progress. The major part of the woods opera- 
tions of the Hutchinson Lumber Co. ended this 
week. Only a small winter crew is being kept 
atthe camps. The Mountain Lumber Co., at Happy 
Valley, El Dorado County, expects to end its season 
next week. Both the mill and camp will be closed 
for the winter. Practically all of the season’s out 
put was hauled to Sacramento by motor trucks. 


KANSAS CITY, MO. 


Nov. 24.—-Lumbermen here are quite well satisfied 
with conditions in the market, noting the steady 
improvement in demand and the upward movement 
in prices. November will close as one of the best 
months of the year. Some of the best posted men 
here believe that prices will not reach the maximum 
until after the first of the year. Recent buying 
has been largely to meet current needs, but orders 
for the future will begin coming in as retailers and 
industrial consumers finish their inventories. 
Southern pine mills report they have been offered 
premiums on orders for delayed delivery, but in 
most, if not all, cases these offers have been turned 
down. 

The Jamison Lumber & Shingle Co., which for 
years has had its offices in the R. A. Long Building, 
has moved to its yards at Sheffield, a suburb, 
operated by the Gateway Forest Products Co. 

Announcement has been made of the formation 
of the Wingate-Moffat Lumber Co. The company 
is composed of J. W. Wingate, who represented 
the Pacific Lumber Agency. The new firm will 
continue to represent these companies as well as 
the J. A. Lewis Shingle Co., and will also handle 
southern Jumber. 

Orville N. Pier, southern pine sales manager W. 
R. Pickering Lumber Co., returned today from a 
trip to the company’s mills in the South. 

Raymond B. White, president Exchange Saw 
mills Sales Co., returned last week from a trip to 
the west Coast. 


DULUTH, MINN. 


Nov. 24..-The improvement in mixed ear ship- 
ments of northern pine lumber is being fully main- 
tained. Line yards over Minnesota and North 
Dakota are finding it necessary to order to meet the 
current demand. ‘That trade is keeping sales de 
partments fairly busy. Inclination on the part of 
jobbers and retailers to contract at an early date 
is being prompted by the general impression that 
Price lists are now scraping on the bottom. A 
Duluth jobber received eastern inquiries during 
the last week covering several million feet of north- 
ef pine lumber. 

A survey has shown that the Virginia & Rainy 
Lake Co. is the only large producer that is going 
in early for logging on an active scale. The 
Weyerhacuser interests, at Cloquet, and the Backus 
interests, at International Falls, are said to have 
carried over such liberal supplies of logs in streams 
that they are likely to curtail their season’s woods 
operations. It is claimed, however, that they may 
extend their plans later on provided they find that 
Production costs are made more favorable by rea- 
Son of greater labor efficiency. The McDonald- 
Scott Timber Co., of Duluth, is preparing to put 
in logging camps upon the Wales branch of the 
Duluth & Iron Range railroad. The prospect that 
logging and woods products operations will be 
sharply curtailed this winter over northern Minne- 
Sota is contributing to an easier situation in the 
labor market. 


General regret has been expressed by Duluth 
lumbermen over the failure of the reforestation 
amendment to carry at the last election. 


PITTSBURGH, PA. 


Nov. 25.—Some wholesalers believe the big buy- 
ing is over for the year. They blame the recent 
advances in prices, which they say have been too 
rapid and gone too far. Seme concerns are re- 
ported still putting out advances, while others are 
making reductions. In some quarters, however, the 
southern pine market is reported still strong and 
active, with retailers optimistic, especially over the 
home building outlook. Bé&better flooring is still 
hard to get in carloads. There is also a scarcity 
in 1x6 No. 2 clear and better fir siding. Northern 
mills are not very successful in their efforts to 
move surplus stocks. Transit cars here of lumber 
of all kinds are reported plentiful and selling 





readily. 
PHILADELPHIA, PA. 
Nov. 24.—This market continues active, with 
prices trending upward. Wholesalers find mill 


prices high and stock hard to locate. The mills 
seem to have plenty of business, and for this rea- 
son they are not taking on many new orders. 
Northern wholesalers find that when orders they 
have taken reach the mill, prices have advanced, 
so it is very. difficult for them to obtain their 
margin. Shipments from the West and South 
arrive with a regularity that should help stabilize 
the market. 

Southern pine continues very active. Many 
large mills find that they are oversold on many 
sizes of flooring. Bé&better 1 x 3-inch seems to 
be worth $67 today; No. 1 common, $57; No. 2, 
$32; and No. 8, $21. Framing is also very active ; 


prices: 2x3- and 2x4-inch, $32; 2x6-inch, $30; 
2x8-ineh, $31.50; 2x10-inch, $32, and 2x12-inch, 
$32.50. 


The yards are reluctant to pay recent price ad- 
vances. City retailers are doing a good amount 
of business and buying some lumber. They are 
sending out large amounts and are buying transit 
cars. Most of them have large stocks and many 
unshipped orders. The yards still complain of 
keen competition. The suburban yards are in the 
midst of big business, and have been heavy sup- 
porters of the transit shippers. Despite quick turn- 
overs, most of the yards have good stocks. With 
winter fast approaching, business is likely to 
slacken off soon. 


BOSTON, MASS. 


Nov. 25.—Accounts from nearly all departments 
of the New England lumber market are unusually 
cheerful this week. The inquiry is really active 
for some lumber lines, and the negotiations are 
resulting in a good number of sales. In the de 
mand from some sources of consumption there has 
been a decided improvement during the last two 
or three weeks, and especially during the last ten 
days. Although there have been advances re 
cently on some lines, prices as a whole are on a 
comparatively low level and there seems to be 
good logic in the arguments of the optimists who 
insist that an upward swing of values is now at 
hand. 

Eastern spruce dimension is very firm at recent 
advances aggregating about $5 above early au- 
tumn quotations. And yet today’s firm spruce 
prices are $3 to $5 lower than the retailers were 
cheerfully paying only one year ago. All random 
lengths of spruce both from New England and 
Provincial mills are higher than last week, and 
prices continue to show an upward ‘tendency. In 
northern and eastern boards there is no change as 
yet, either in demand or price, but there very 
soon will be if quotations on southern boards and 
acific coast stock continue to advance. The 
market for 1%-inch lath is firmer, and quotations 
in 144-inch are now steady to firm. Higher prices 
are being asked for furring. Shingles look firmer 
and demand is improving. Prices on southern pine 
flooring and partition are advancing. Pacific 
coast lumber is higher, and the lighter offerings 
are moving into consumption promptly. 

There has been a big slump in eargo arrivals of 
softwoods from the Maritime Provinces. Stocks 
there have been pretty well cleaned up and few 
mills in that section are now in operation. Cargo 
arrivals from British Columbia also have shrunk. 

Ralph Sawyer, vice president Palmer & Parker 
Co., and his wife, who have been in Afriea for ten 
months, arrived here last week on the President 
Van Buren. It was Mr. Sawyer’s regular annual 
sojourn in the Dark Continent to buy and ship 
mahogany logs for his company. 

Charles Ruggles Co., with offices and yard at 
Havard and Manson streets, in Cambridge, advise 
that the report carried in the Boston news letter 
in the AMERICAN LUMBERMAN last week, that the 
F. W. Baird Lumber Co. had opened a retail yard 
at that address, is incorrect. The F. W. Baird 


Co PACIFIC COAST Co 





YOU CAN PROVE BEYOND DOUB'1I 
THAT BY ORDERING 
MIXED CARS 
from our Minnesota Transfer Yards you not 
only lessen your “yard investment” but you 
overcome all anxiety and worry over delayed 
Coast Car Shipments—you can “speed up” 
your turnover and that means more profit’ 


That’s what you want— 


what you'll get if you 


TRY A CAR 
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Practical Specialists 
Pacific Coast Lumber Products 
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DRYAD, WASH. 
MILLS 4 N.P. Ry., C.,M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, ORECON, U.S.A. 
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CAR CARGO 





Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - + RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 


Robert S. Burnside, 749 Railway Exch. Bldg. 


Old 
Growth 








-_ si 
Geo. T. Quality 


MICKLE 


Lumber Co. 





Service 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 





SJ 








Lumber Specialties 
IN MIXED CARS 





R.R. Material — Factory Stock 

Garage Doors —Red Cedar Poles 

P. O. Cedar Built-up Columns 
Fir Piling Mouldings 











Quotations furnished promptly 


H. J. Anderson Lumber Co. | 
301-38 NORTHWESTERN PORTLAND, ORE. | 


BANK BUILDING 
! 
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— ame 
Surface Measure 


ESTIMATOR 


Anew eubtionion covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of camtents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 
rames, etc.,etc. Send for circular containing , 
sample pages. 


Pocket Size (44 x 64") $5.00, Postpaid. 
American Lumberman 














431 So. Dearborn St., CHICAGO, ILL. } 
——— 








Lumber Co. placed a few cars in the Ruggles yard 
at that address for storage only, but has not started 
a lumber yard there, 


NEW ORLEANS, LA. 


Nov. 24.—The markets continued this week the 
trend in the right direction. Southern pine book- 
ings will probably show a gain for the week, and 
the same is indicated in lesser degree for cypress 
and the southern hardwoods as a group. Offers of 
business for delivery sixty to ninety days hence, 
at current prices, continue to come in, but accept- 
ances thereof are few and far between, the apparent 
general belief being that prices will advance as 
prosperity resumes its stride in 1924. 

C. C. Mengel, head of the Mengel hardwood inter 
ests, with headquarters at Louisville, Ky., visited 
saton Rouge this week to inspect the plant now 
being constructed by his company in North Baton 
Rouge. The sawmill unit is expected to be ready 
for operation within a month, and the veneer plant 
to be completed and running by Jan. 1. 

Among recent interesting visitors to New Or- 
leans was Henry Eggert, a lumber and timber mer- 
chant of Hamburg, Germany. Some years ago 
Mr. Eggert served as New Orleans manager for 
Schut & Kiehn. 

During September 2,898,000 feet of mahogany 
was brought into this port, the total value being 
returned at $281,821. 


SHREVEPORT, LA. 

Nov. 24.—-There has been a noticeable slackening 
of demand, especially for transit cars, which have 
moved slowly at concessions. Demand for imme 
diate necds from areas in the North where bliz 
zards were ro-ported, has fallen off decidedly. 
though there is stil considerable call for stock- 
ing up purposes. The mills are well supplied with 
orders now Prices are no longer advancing, but 
have not declined. Some of the wholesalers bought 
freely of stock to put in transit, and these are 
finding rather hard sledding. Car supply has im- 
proved, although occasionally a mill has difficulty 
in getting open cars for timber loading. There is 
plenty of labor in sight. Wardwood demand is 
just fair; prices are unchanged. 

Very little rain has fallen in the last week, and 
there are numerous fires in the woods. Consider- 
able pine of saw timber size is being destroyed. 
It is reported that over a million acres has been 
swept by fires, but a large part of this is cut-over 
land where young trees are coming up. 


NORFOLK, VA. 


Nov. 24.—Demand for North Carolina pine has 
been quite active but there really is not the snap 
to buying evident during the first ten days of the 
month. Some of this slowing up has been due to 
price advances and some is due to winter weather. 
Quick shipments are always wanted and in dressed 
lumber mixed cars predominate, showing cautious 
buying. 

There has been a good demand for 4/4 edge 
No. 2 and better. There is not much of this item 
to be had for quick shipment, and some is being 
held for advances. New England customers call 
for quick shipment always. Some wholesalers are 
inclined to speculate in that territory. No. 2 and 
better 4/4 stock widths continue very active, 
dressed bringing good prices. Mixed cars have 
usually been wanted, and this pleases the mills, 
as stock widths develop rather slowly. Edge No. 
3 4/4 has been rather quiet, and the same is true 
of 6- and 8-inch No. 3. There is a good demand 
for 10- and 12-inch, and both of these widths are 
rather scarce. Edge No. 2 and better, 5/4, does 
not seem to be moving very actively, but there 
is a good demand for 6/4 and 8/4 edge and these 
thicknesses are scarce. No. 2 and better rough 
and dressed in 5/4 by 10- and 12-inch has also 
been very active and brings good prices. Nos. 1 
and 2 bark strips are showing more life, and 4/4 
miscuts continue very popular and scarce. 

Sales of 4/4 edge No. 1 box were slightly larger. 
Box makers are inclined to buy more stock, but 
are not inclined to pay higher prices. This has 
particular reference to band sawn kiln dried. Box 
men are scouting around and picking up circular 
sawn stock. No. 1 4/4 stock box rough and 
dressed continues very active. A great many mills 
are out of the market entirely. Edge No. 2 4/4 
box has shown a little improvement, but demand 
is far from pleasing to sawmill men. Much circu- 
lar sawn edge and stock widths is being used. No. 
2 4/4 stock box continues very active, and some 
mills have made further advances. There is not 
a great deal of No. 2 stock box to be had for quick 
shipment. Edge box, 5/4 and 6/4, continue very 
quiet. Box bark strips, 4/4, rough and dressed, 
have been more active. Good prices are being 
obtained for dressed strips, but some mills have 
reduced prices on rough strips recently. 

Demand for flooring, thin ceiling and partition 
continued to improve. Prices show a wide varia- 


tion. The 3-inch face flooring is still very slug- 
gish. Ceiling, f,-inch, has not been as active ag 
other dressed items. No. 2 and better stock 
widths, 4/4, dressed in various ways, have been 
very active, these being called for mostly in smal] 
lots. Demand for kiln dried roofers continueg 
very brisk. Prices still vary, with low mills stif- 
fening right along. Kiln dried roofers are becom- 
ing harder to buy. Air dried roofers have algo 
been active and some advances have been made, 
Framing, rough and dressed, has not been very 
active. Lath are moving a little better. 

3elow is a statement of exports of forest prod. 
ucts through Norfolk and Newport News, Va., dur. 
ing September: 





Lumber—lItem, destination Feet Value 
Oak, Argentine Republic...... 1,097,000 $ 92,852 
Oak, United Kingdom........ 2,057,000 127,620 
Ok, BCI 4.6.64042 0090606 15,000 760 
GAR. TEOUARG, 60s scsicdisacceus 100,000 8,601 
Maple, United Kingdom....... 101,000 11,610 
Poplar, United Kingdom...... 479,000 41,058 
Poplar, TEOMA ....0.0.0532 00s 17,000 1,834 
Poplar, Argentine Republic.... 7,000 875 
Basswood, United Kingdom... 37,000 2,633 
Hickory, United Kingdom..... 10,000 800 
Walnut, United Kingdom..... 173,000 22,772 
Hardwood, United Kingdom... 38,000 3,484 

Logs— 

Codar, Sew occa ccs wns esc 32,000 3,687 
Walnut, United Kingdom..... 2,000 400 
4,165,000 $318,986 

TURP UMINO ONO iin 5 56, 5015S ae 8 ow Ree S'S 60,896 
MEUGRIAD, © sie) ik, oe: se aliannisy 9 si at hs Buel wena can eal ord Eee $379,882 


Lumber exports during September were much legg 
than during August, the figures for the latter month 
being 5,138,000 feet valued at $394,168, average 
value per thousand feet, $76.72. The average 









(© Keystone View Co. (Inc.), of N. Y. 


The old cannon growing inside this tree was aban- 
doned by Sir Francis Drake in 1467; the freak 
is close to old Fort Jaina, near San Domingo City 





value per thousand feet during September was 
$76.59. The figures for September, 1923, are 
3,649,000 feet exported, valued at $292,088, aver- 
age value per thousand feet, $80.05. 


WARREN, ARK. 


Nov. 24.—The Arkansas soft pine market is 
stronger than for several weeks. Demand is 
heavier, and prices. especially on common boards 
and some of the upper grades in flooring, are mak- 
ing slight advances. Inquiries are being received 
in larger volume than for some time. Most in- 
quiries are from dealers, and are largely for mixed 
cars, although some straight car buying is being 
done. Industrial buying is light, but there has been 
a spurt in buying of railroad material, especially 
car siding, this item having advanced 10 percent 
or more in the last two weeks. Production this 
week has been normal. Shipments are slightly 
ahead of production this week, further reducing 
stocks. There will probably be an acute shortage 
of B&better finish at most mills soon. Car supply 
continues ample. 

Hardwood prices remain at the same levels 48 
last week and demand is no heavier, Common gum, 
red and sap, are the two best movers, with some 
FAS going at fair prices. Takings by hardwood 
flooring people of 4/4 No. 2 and better oak are very 
light, although hardwood flooring is moving at fair 
prices. Gum and hardwood interior trim are mov- 
Production is normal 


ing easily at fair prices. 
and car supply good. 
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LAUREL, MISS. 


Nov. 24.—Recent advances are well sustained. 
There have been some further advances, with a 
prospect of more. The demand continues ex- 
traordinarily good, and the mills in this section 
believe that prices must go higher before winter 
really sets in. Local mills report a further in- 
crease in order files, and a decrease in stocks. The 
export markets has shown more response, and 
there has been a stiffening in the prices of almost 
all export items. 

Recent visitors to the local mills include W. G. 
Gillespie, of Hattiesburg, representing Nicola 
Stone & Myers; W. J. Nelson, of Duffee Lumber 
Co., Birmingham; J. P. Coker, sales manager 
Laumer Lumber Co., Birmingham; W. H. Sturdi- 
yant, of Sturdivant & Mauk Lumber Co., Toledo; 
H. Shumway Lee, president of Mixer & Co., large 
wholesalers, Buffalo, N. Y., and T. W. Reeves, man- 
ager of the Mixer & Co.'s office at Montgomery, 
Ala. 

The new mill being built at Millard, Miss., by 
the Batson McGehee Co, (Inc.) to replace the plant 
recently destroyed by fire, was designed by the 
Filer & Stowell Co., of Milwaukee, Wis., and is 
to be equipped throughout with Filer & Stowell 
machinery. This is to be a single 8-foot band 
mill with combination edger and rift flooring ma- 
chine. An interesting feature is that both band 
mill and edger are to have Timken roller bearings. 


TUSCALOOSA, ALA. 


Nov. 24.—-The southern pine market continues to 
show improvement. Demand for No. 1 common 
dimension has expanded, and prices have shown a 
very decided advance. Indications point to grad- 
ual improvement in demand and prices. Railroad 
demand for car material has practically cleaned 
out the entire available supply, especially of car 
decking and siding, and sales can only be made 
from stock now in process of manufacture or to 
be manufactured in the future. The weather con- 
tinues good, and production is normal. This dis 
trict in 1916 within a radins of a hundred miles 
was producing 700,000,000 feet a year, but 1924 
production is probably not more than 50 percent of 
1916 volume. Since the war, it has been impossi- 
ble to get the same production from the same ca 
pacity equipment, on account of more inefficient 
labor, harder logging and longer hauls 


HOUSTON, TEX. 


Nov. 24.—The recent placing of large orders for 
oil field equipment indicates oil production will 
soon be resumed on a large scale. Railroads like- 
wise have been buying considerable quantities of 
car siding and roofing. In the hardwood line there 
is an unprecedented demand for red gum, coming 
from furniture factories. Southern pine business 
on the whole is extremely good. Mills in position 
to handle mixed cars need to argue little about 
price. Common grades are up $1.50 to $2. The most 
active items are B&better flooring and No. 1 dimen- 
slon. No. 2 dimension and 1-inch finish are not so 
active. The market as a whole is mighty good, 
according to W. W. Wallace, of the South Texas 
Lumber Co.; Harry T. Kendall, of the Kirby Lum 
ber Co., and J. E. Dodd, of the Wier Long Leaf 
Lumber Co. 

W. W. Wallace, who took a flying trip to Okla- 
homa and northern Texas recently to confer with 
his salesmen, reports that oil field prospects look 
better at first hand than reports indicated. 

The Temple Lumber Co. held an official opening 
of its new yard in the eastern section of the city 
this week. 


LAKE CHARLES, LA. 


Nov. 24.—The southern pine market gained 
further strength last week. Bookings were heavier 
than for the previous week, and exceeded produc- 
tion by a good margin. In fact most mills are 
finding their stocks so badly broken that it is 
hecessary to adopt a more conservative selling 
policy. There are a number of items that are 
Scarce, such as Bé&better flooring and car siding, 
though the call for both of these items is still very 
keen. The demand for pine remains general and 
still embraces practically the entire list. During 
the last two weeks there has been a marked im- 
provement in demand for railroad material, es- 
pecially car material. Continued building activ- 
ities have reduced the available supplies of the 
better grades of building material, and as a con- 
Sequence, prices on flooring and siding advanced 
again last week. ‘here is still a fairly good ex- 
port demand. While there is a heavy movement 
of freight, and cars are not as plentiful as they 
were several weeks ago, mills have not suffered 
to any great extent for want of equipment. The 
bulk of the present bookings is for prompt ship- 
ment. Production in this territory has shown no 


improvement. A fairly general rain fell during 
the week, ending a drouth that had lasted several 
months. Meantime production is being maintained 
at as high level as possible. 


VANCOUVER, B. C. 


Nov. 22.—Japan is inquiring regularly for lum- 
ber prices and deliveries, .but outside of parcel 
shipments no large orders have yet materialized, 
though the country is said to be now ready to 
absorb large amounts. The trade looks to action 
by Great Britain and the United States to stabilize 
the exchange value of the yen before Japan can 
resume buying in quantity. Parcel shipments to 
the United Kingdom have also shown a firming up 
in the last week. An additional order for 7,000,000 
feet of railway ties for United Kingdom delivery, 
in addition to the 10,000,000 placed a week ago, 
has been before the trade and is likely to be re- 
ported on the books at any time. The Atlantic 
seaboard and California are increasing their orders, 
but some of the bookings are looked on as specu- 
lative buying. Prices for both markets have firmed 
a little. An inquiry for 5,000,000 feet of No. 1 
common fir timbers, random lengths and up to 
12x12-inch size, has been attracting attention this 
week. Such an order would fit in well with the 
run of Atlantic and California business. The west 
coast of South America is in the market for lum- 
ber stocks, but the sizes are not popular with the 
local mills. Argentina has been doing a little buy- 
ing, one shipment going out this week on the West 
Jappa for Bahia Blanca. Mills in export trade are 
pretty well booked up to the end of January for 
their cut on a one-shift capacity. Quotations for 
loading later than January are not being encour- 
aged by the mills at present. 

A lumber assembling wharf in Vancouver harbor 
is to be a reality at last, the harbor commissioners 
having taken the initial steps to prepare the water- 
front site at Nanaimo Street, some distance east 
of the grain elevators. 


WINNIPEG, MAN. 


Nov. 24.—A general survey of prospects for 
building in Manitoba indicates that there will be 
a vast amount done next year. Manitoba was 
fortunate in having a bumper crop. Very little 
building of any description was done last year, 
and retail lumber business was poor. Collections 
this fall have been very good. Manitoba farmers 
are probably in a little better financial shape than 
those of Saskatchewan and Alberta. 

There has been a slight advance in wholesale 
quotations during the last week. Probably some 
of the large Coast mills have been receiving large 
export orders and have tightened up their prices. 
It is also reported that numerous inquiries are 
now coming in from the eastern States. A whole- 
saler just returned from a western trip says that 
never before has he seen retail stocks as low. A 
great many retailers will require two to five cars 
for sorting-up. Everything points to a steady in- 
crease in prices. 


SPOKANE, WASH. 


Nov. 22.—The upward tendency of the market 
which last week resulted in advanced prices in 
some grades of Idaho and western white pine is 
still evident, and announcement of further ad- 
vances by the manufacturers is looked for in 
wholesale circles. 

The Edward Rutledge Timber Co. will resume 
operations at its Coeur d’Alene mill with two 
shifts on Nov. 24. The plant has been shut 
down for repairs for more than a month. Martin 
air dogs have been installed on the left hand rig, 
and the entire plant given a thorough overhauling. 
The camps have been shut down, with plenty of 
logs cut for the winter’s run. The planer is run- 
ning one shift. 

The mill of the Blackwell Lumber Co. at Fern- 
wood, Idaho, and the camps of the company sup- 
plying it, have been shut down because of the re- 
cent heavy snow. There has also been a similar 
snowfall at Potlatch and Elk River, but the Pot- 
latch Lumber Co., operating mills at both of these 
places, has been able to continue work. 

The Atlas Tie mill, of Coeur d’Alene, which shut 
down early this month, will resume operations 
Dec. 1. 

The Winton Lumber Co. is operating two shifts 
both in the mill and planer, but has shut down its 
camps. 

L. M. Bullen, of the Bullen Lumber Co., returned 
yesterday from a trip to Portland and Coast points, 
He reports finding a strengthening export business, 
and a reluctance on the part of mills to book much 
rail business. 

John R. Wotring, vice president Warland Lum- 
ber Co., Warland, Mont., is spending several days 
in Spokane on business. 


(Continued on page 94) 





q2s2 aa PRSSSSREGaFe2aaae 


PORTLAND, ORE.., 
AND THE COLUMBIA VALLEY 











PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 





Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 
































Douglas Fir 


— SALES AGENTS — 


Griswold-Grier Lumber Company 
Evergreen Lumber Company 


Surfaced 
Small 
Timbers 
Plank 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bldg., PORTLAND, ORE. 
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Dimension 
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YEON BUILDING PORTLAND,OREGON 





KY/ SERVICE \Ye 
PRODUCTION 


LUMBER MANUFACTURERS 











Salesmen - - Buyers 
Rail Shipment Only. 
Commission Representation Wanted. Commission Buying Accounts Solicited. 
E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
Mills at Albany, Oregon. 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guid: te 
reaping highest profits in timber management. 


Tells how to manage timber properties along the 


Cloth, $2.50 Postpaid. 
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CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 


CI SAN FRANCISCO Co 


ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
Ee en ae: ee ee ere re 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 


LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 





H. B. HEWES, 
President 


W. T. VIRGIN, 
Vice-President 

R. H. DOWNMAN 
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California White 
and Sugar Pine 


Frank P. Doe Lumber Co. 


—- iInc.— 


16 California Street, SAN FRANCISCO 




















COOS BAY LUMBER CO. 
| Douglas Fir and 
Port Orford Cedar | 


GENERAL OFFICES: ) 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. 











ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif, 


LCA ih 
( > 
_ Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE | 
| 
| 


California PINE. 


| White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 














[SHELF SAN FRANCISCO 
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MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. 


— 


Write for prices. 


























W. T. Newton, general sales manager of Leake 
& Goodlett, Tupelo, Miss., manufacturer of southern 
pine, made a business trip to Chicago last week. 


Nels Gregertsen, of the Gregertsen Bros. Co., 
expected to leave on Saturday of this week for a 
ten days’ rest and recreation trip to Excelsior 
Springs, Mo. 


William Barclay, sales manager of the U. G. 
G. Sawmills (Ltd.) Hutton, B. C., was in Chicago 
during the last week looking up his friends and 
customers in the trade. 


Pete Smith, manager of the yellow pine depart- 
ment of the Hilgard Lumber Co., is spending sev- 
eral days among the mills in the South getting a 
line on stock conditions. 


Fred J. Verkerke, of the Fisher-Verkerke. Lum- 
ber Co., Grand Rapids, Mich., stopped off in Chicago 
on Tuesday last on his return from an inspection 
trip to the southern mills. 


George W. Allport, of Pine Bluff, Ark., hardwood 
supervisor for the Long-Bell Lumber Co., was in 
Chicago on Tuesday of this week on business con- 
nected with the company. 


M. Brownson, of the Brownson Lumber Co., re- 
tailer, of Roselle, DJL, while in Chicago this week 
reported that there is a satisfactory demand for 
lumber in the territory served by his concern. 


The Chicago sales offices of the MeLeod Lum 
ber Co. were recently moved from the Arcade 
Building to more commodious quarters in suite 


1014, Straus suilding, 310 South Michigan 
Avenue. 
¥. J. Thomas, sales manager of the Louisiana 


Red Cypress Co., New Orleans, La., when in Chi- 
cago the early part of this week expressed himself 
optimistically regarding the outlook for the com- 
ing year. 


J. H. Mackelduff, sales manager of the Case- 
Fowler Lumber Co., Philadelphia, Pa., spent sev- 
ral days in Chicago this week conferring with 
J. N. Woodbury, the company’s representative in 
this territory. 


S. L. Boyd, American sales representative of 
the B C Spruce Mills (Ltd.), manufacturer of 
“Moyie”’ white spruce, Lumberton, B. C., was in 
Chicago early this week calling on some of his 
friends in the local trade. 


W. A. Dwight, president of the Dwight Lumber 
Co., San Francisco, Calif., passed through Chicago 
last week en route to the Coast from an eastern 
trip. He reported a good demand for shop and 
factory pine lumber, and said the market was 
flooded with inquiries. 


Hiram Brown, of Lebanon, Ind., has accepted a 
position with the Metzger Lumber Co., Lebanon, as 
manager of the district office in Kingman, Ind. 
Mr. Brown takes the place of Calvin J. Sanders, 
who resigned and will leave shortly for Colorado 
because of ill health. 


Neil Flanagin, of the Rittenhouse & Embree Co., 
has been confined to his bed at his home since 
Thursday of last week with a severe attack of 
pneumonia, and at last reports was just about 
holding his own. The many friends of Mr, Flana- 
gin hope for a speedy recovery. 


The site previously occupied by the J. J. Barney 
Lumber Co, at 815-17 Grand Avenue, Chicago, was 
on Nov. 1 taken over by L. P. Rubenstein & Son, 
which concern is carrying a full line of all kinds 
of lumber. The J. J. Barney company is now 
located at 699 West Division Street. 


C. C. Harman, treasurer and general manager of 


the Allied Sales Corporation, Tuscaloosa, Ala., 
manufacturer and wholesaler of southern pine, 
spent several days in Chicago this week. He re- 


ports an excellent trade, with sufficient orders on 
hand to keep the mills busy for some months. 


Willis B. Dye, well known lumberman of Kokomo, 
Ind., has been appointed general chairman of ar- 
rangements for the inauguration of the new gov- 
ernor and lieutenant governor of Indiana. Mr. 
Dye, during the campaign, was head of a division 
in the State committee and took an active interest 
in the campaign. 


A. H. Landram, sales manager for the St. Paul 
& Tacoma Lumber Co., Tacoma, Wasbh., has been 
spending some time in Chicago lately due to the 
fact that Mrs. Landram has been confined to the 
Wesley Memorial Hospital with a severe attack 
of influenza, from which she is now recovering 
nicely. Mr. Landram was kept indoors for a few 


days on account of being inoculated with a serum 
to ward off the flu. It is expected that as soon 
as Mrs. Landram is able to travel, Mr. Landram 
will accompany her to Tacoma. 


Harry A. Prock and wife, of Bethayres, Pa., were 
visitors in Chicago this week. They have just re. 
turned from a month’s trip to the Pacific coast, 
Mr. Prock is in the lumber warehousing businegg 
in Bethayres, and he says that every indication 
is that business is going to be good. He looks for 
active trade in 1925. 


Charles H. Barnaby, of Greencastle, Ind., hag 
been named a member of the board of directors of 
the Indiana Lumbermen’s Mutual Insurance (Co, 
to succeed John Montano, who died Nov. 17. Mr, 
3arnaby is a former president of the National 
Hardwood Lumber Association and a well known 
manufacturer of hardwood lumber. 


Ralph A. Clark, sales manager of the Bloede] 
Donovan Lumber Mills, Seattle, Wash., left for the 
Coast on Saturday last following an extended trip 
through the eastern consuming centers. He wag 
very optimistic over conditions and looks for a 
big demand for railroad and car material within 
the next few wecks. 


W. J. Whyte, of the Gregertsen Bros. Co., cypress 
specialist, has just returned from a three weeks’ 
business trip to the eastern consuming centers, 
He said that everybody is optimistic, although 
buying is being held up somewhat on account of 
the cold snap experienced in the East recently 
which retarded things temporarily. 


Francis Beidler, the veteran Chicago lumberman 
who died several months ago, was of sound mind 
when he drew his will, leaving $1,500,000 of his 
$3,000,000 estate to charity, according to a deci- 
sion handed down last week by Assistant Probate 
Judge Frederick W. Elliott. An order was entered 
admitting the will to probate. 


T. M. Lewis, of the Allen-Stoltze Lumber Co. 
(Ltd.), of Vancouver, B. C., was a Chicago visitor 
this week. The company manufactures fir, spruce 
and red cedar shingles, and Mr. Lewis said that 
the demand has been very good for the last two 
weeks. Mr. Lewis was on a trip to the East, 
making a survey of conditions in the larger con- 
suming centers. 


J. A. Curtin, assistant sales manager of the 
Foster Creek Lumber & Manufacturing Co., Ste- 
phenson, Miss., accompanied by Mrs. Curtin, were 
Chicago visitors within the last week, their trip 
being in the nature of a holiday excursion. While 
here they attended the Chicago-Wisconsin football 
game last Saturday. They left for the South on 
Tuesday evening. 


Frank A. Fuller, president of the Fuller Good- 
man Co., Oshkosh, Wis., who was in Chicago 4 
few days ago on a business visit, proved himself 
to be an optimist of the first order. He looked for 
big business during the coming year, basing his 
belief in this, among other things, on the fact that 
bank deposits in all parts of the country are very 
heavy. This, he pointed out, is especially true in 
the smaller towns. “There never was so much 
money in the country as at present,’ he said. 


The Hyman-Michaels Co., of Chicago, due to its 
expansion in the railway equipment field and to 
better serve its ever increasing clientele, has en- 
gaged the services of F. W. Glauser, formerly 
associated with the Mid-Continent Equip 
ment & Machinery Co., of St. Louis, Mo. Mr. 
Glauser will be located in St. Louis, where he will 
assume the management of the equipment depart 
ment for the southern territory. Mr. Glauser has 
a wide and valued experience in railroad work and 
his association with the Hyman-Michaels Co. adds 
greatly to its facilities for serving the railway 
equipment field. 


Edward Eiler, president, and William Stirling, 
vice president, of the Edward BHiler Lumber Co., 
Pittsburgh, Pa., were welcome visitors at the 
office of the AMERICAN LUMBERMAN this week. 
These gentlemen were returning to Pittsburgh 
after a rather extended trip in the producing sec 
tions of the Pacific Northwest. They report lum 
ber manufacturers in an optimistic mood, noting 4 
stiffening in price and signs of improvement all 
along the line, The Pittsburgh concern deals al- 
most entirely in yard stocks and the officers report 
retail buying quite satisfactory, with prospects of 
continued good trade. 


C. A. Loomis, of Portland, Ore., was in Chi 
cago this week en route to Detroit, where he 
expects to open an office for the H. J. AndersoD 
Lumber Co., lumber specialists of Portland. Mr. 
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Anderson, the head of this company, recently 
spent several weeks in the East investigating con- 
ditions and as a result of his investigation de- 
cided to enlarge the concern's facilities by placing 
a representative in Detroit to handle the business 
in that territory. Mr. Loomis is a lumberman of 
long experience and until making this connection 
with the H. J. Anderson Lumber Co. had been 
connected with the D. C. Eccles interests at Cas- 
cade Locks, Ore. The H. J. Anderson Lumber Co. 
has built up a splendid reputation for high grade 
service in supplying the industrial trade and other 
buyers with special items that are not usually 
nandled by the average lumber concern... 


. 
Banker Sees Greater Prosperity 

PORTLAND, ORE., Nov. 22.—C. C. Colt, vice presi 
dent of the First National Bank, of this city, which 
was the first national bank west of the Rocky 
Mountains, in speaking of conditions, says: 

“We are very optimistic, and when I speak I re 
flect the attitude of the officers of this bank. 3usi- 
ness is confidence. The situation has vastly im 
proved in Europe. The election in England going 
back strong to conservative rule means much. 
Things looked bad here a few weeks ago, but to 
day confidence is restored. Business will go ahead. 
The prices of farm products are excellent. There 
is every reason to believe that we are coming into 
a period of greater prosperity.” 


. . *,e . 
Chicagoan Visiting Coast Mills 

PORTLAND., ORE., Nov. 22.—Louis Wuichet, of 
Chicago, and O. C. Haslett, of the Spanish Peak 
Lumber Co., Spanish Ranch, Calif., were recent 
visitors in Portland and nearby sawmills, driving 
through the Willamette Valley to Medford, thence 
over to Klamath Falls. sefore starting on the 
last part of their journey they visited Silverton, 
Ore, and were joined by Myron Woodard, man 
ager of the Silver Falls Timber Co., of that city. 
It is understood the party met with an accident 
while driving from Ashland to Klamath Falls, 
but further details have not been obtainable. All 
members of the party, however, are reported un- 
injured, 


A Correction 


In the AMERICAN LUMBERMAN of Nov. 1, page 60, 
column 1, in the paper presented by W. S. Whiting, 
of Shull’s Mills, N. C., the price of one 800 h. p. 
non-releasing Corliss engine was given at $20,000 
and the price of one 500 k. w. generator and exciter 
was given at $20,000. This was an error. The 
cost should have been shown as $20,000 for both 
instead of that amount for each. 


New District Forester at Portland 

PORTLAND, ORE., Nov. 22.—Formal announce 
ment was made here today that George H. Cecil, 
for many years United States district forester. 
with headquarters in this city, has resigned, and 
that he will be sueceeded by C. M. Granger, as 
sistant district forester of the Rocky Mountain 
district, stationed at Den- 
ver. Mr. Cecil’s resigna- 
tion becomes effective 
Jan. 1. Mr. Granger ar- 
rived here this week to 
familiarize himself with 
the work in preparation 
for taking up his new 





C. M. GRANGER, 
Portland, Ore.; 
Sueceeds George IH. Cecil 
as District Forester 





duties when Mr. Cecil re- 
tires, 

Mr. Cecil has been in 
the Forest Service for 
twenty years IIe sue- 
ceeded C. S. Chapman, 
who is now private forest 
expert for the Weyer- § 
haeuser interests after & 
having done much con- 
structive work as secretary-manager for the West 
‘tn Forestry & Conservation Association and the 
Oregon Forest Fire Association. Mr. Cecil, too, 
18 to go into private forest work, it is understood, 
although not formally announced. 

. Mr. Granger has been connected with the Forest 
Service for a period of seventeen years, first in the 
Sequoia forest in California, then in the Colorado 
district and later as supervisor over four forests. 
He was made assistant district forester in 1913 
With headquarters at Denver, and in 1917 volun- 
teered in the forestry regiment and went to France 





as captain. A year later he became major in the 
engineers. After two years overseas he resumed 
his post in Denver and soon became assistant for- 
ester there. = 

CESSES SEE EE Zi 


Low Interest Rate on New Bond Issue 


According to announcement made on Wednesday 
of this week by George W. Pierson, of the bond de- 
partment of the Continental & Commercial Trust & 
Savings Bank, of Chicago, that institution and 
3aker, Fentress & Co., have purchased a $3,000,000 
issue of 5 percent serial bonds of the Edward Hines 
Lumber Co. and affiliated interests. It is under- 
stood that these bonds will be offered privately 
within the very near future. The bonds will mature 
in six months to four and a half years. The pro- 
ceeds from this new bond issue, it is understood, 
will be used to retire the balance of the 8 percent 
bond issue of the Edward Hines associated interests 
now outstanding. This new issue of 5 percent 
bonds bears the lowest interest rate at which any 
industrial bonds have been floated within recent 
vears. 


Using a Pin to Prick Debtors 


A little touch of originality and humor that 
gave increased effectiveness to a collection let- 
ter sent out by the Spartanburg Lumber Manu- 
facturing Co., Spartanburg, S. ©., was intro- 
duced by the use of a common, everyday pin, 
which was stuck through the letter just above 
the salutation. Its purpose was self-explanatory, 
the letter reading as follows: 

Hfere is a pin. 

Looks a good deal like any other pin, doesn’t it? 

Sut this isn’t an ordinary or garden variety pin. 
It is really and truly a magic pin. 

It will relieve you and us of a lot of worry. It 
will set you square with us and help us to square 
up with the other fellow. So be careful and don’t 
lose it. 

setter be sure of it and play safe, for it is the 
pin you will want to use to attach a check to this 
letter in payment for the statement enclosed. 

Thank you for the check. No charge for the 
smile we hope vou get out of this letter. 


May Open Choate-Ontonagon Line 

MILWAUKEE, WIS, Nov. 26.—Leading lumbermen 
of Wisconsin and northern Michigan are reported 
to be urging the Northwestern road to build ten 
miles of track north from Choate, Mich., to On- 
tonagon. This line would make accessible for 
manufacture about 900,000,000 feet of hardwood 
and a vast quantity of spruce and hemlock. North- 
western officials and the lumbermen will meet soon 
in Chicago to discuss the project. 


To Represent Chicago Wholesale Firm 


Noéel Ridlon, who for two years has been in 
charge of the Chicago office of the Chicago Lum- 
ber & Coal Co., part of that time as sales manager 
of the hardwood department, on Dec. 1 will be- 
come connected with the 
Clore-Strack Lumber Co., 
510 North Dearborn 
Street, as representative 
in Indiana and Michigan 
territory, with headquar- 
ters in Chicago. The 
Clore-Strack company is 





NOEL RIDLON, 
Chicago ; 
Who Will Make New 
Connection Dee. 1 





an extensive wholesaler 
specializing in southern 
hardwoods. 

Fred Gleave will have 
charge of the southern 
pine and fir department 
of the Chicago Lumber 
& Coal Co. in this terri- 
tory, and J. A. Matthews 
will look after the hard- 
wood end. Messrs. Gleave and Matthews have 
been representing the Chicago Lumber & Coal Co. 
in Milwaukee territory for some time, and they 
will handle the business from that Wisconsin 
center from the Chicago headquarters in suite 
901 Roanoke Building after Dec. 1. 





s 

Uruguayan Market Very Active 

WASHINGTON, D. C., Nov. 24.—Consul Thomas 
Ii. Bevan, Montevideo, Uruguay, reports to the 
Department of Commerce a very active demand for 
American lumber in that market during October. 
During September a total of 4,626,584 superficial 
feet was imported, constituting a record month for 
the last three years. During the first two weeks 
of October three shipments aggregating approxi- 
mately 2,400,000 feet arrived, and several large 
shipments were thensen route. The great bulk of 
the lumber is imported from the United States. 
During the last two months, two shipments of pine 
lumber amounting to about 750,000 feet were re- 
ceived from Europe. One was Scandinavian lumber 
shipped from Hamburg and the other came from 
Fiume, on the Adriatic. 


Lumber Clubs and Exchanges 


(Concluded from page 65) 


S. Beckley, jr., Thomas LaDue, Dwight Deyette, 
Will Shillito, James Thornton and Temple 
Tweedy. 

Professor Bryant, of Yale, as the weekly 
speaker, took ‘‘The History of Trees’’ as his 
subject. He traced trees through their forma- 
tion in the glacial period and told the lumber 
men how softwoods and hardwoods were evolved. 
There were nearly seventy-five members out. 


enaenaaaankhaen 


Nominating Committees Named 

MEMPHIS, TENN., Nov, 25.—-President Town- 
shend appointed committees, at the regular 
semimonthly meeting of the Lumbermen’s Club 
of Memphis, Saturday, Nov. 22, to nominate 
candidates for president, vice presidents, secre 
tary-treasurer and directors for the ensuing 
year, as follows: 

Blue Ticket: Ralph May, chairman; C. W. Par 
ham and E. A. Neely. 

Red Ticket: Hf. J. M. Jorgensen, chairman ; Ben 
Scheffler and P. D. Houston. 

The names of the candidates selected by these 
committees will be announced at the regular 
meeting Dec. 6, and the election will follow one 
week later. 

The club unanimously endorsed resolutions 
expressing regret on the death of EK. H. Defe 
baugh, of Chicago, who had been prominently 
identified with the lumber industry for thirty 
years and who had been a prominent factor in 
helping to solve the problems thereof. 

‘*Principles of Business Conduct’? promul- 
gated, in pamphlet form by the Chamber of 
Commerce of the United States and recom- 


mended to the club by the directors, were 
adopted by unanimous vote. 

The law and insurance committee was au- 
thorized, on motion of Walker L. Wellford, to 
draw up resolutions protesting against the pro- 
posed child labor amendment to the Constitu- 
tion of the United States. 

S. B. Anderson, a former president and now 
an ‘honorary member of the club, was a visitor 
and made a very enthusiastic talk regarding 
the outlook for business during the next few 
months. He was formerly head of the Ander- 
son-Tully Co. here but is now engaged in the 
manufacture of hardwood lumber at Plaquemine, 
La., under the firm name of S. B. Anderson & 
Son. 


Vote to Hold Monthly Dances 

PORTLAND, OrE., Nov. 22.—A big social event 
of the week was the Portland Lumbermen’s 
Club’s annual ball in the well appointed home 
of the Laurelhurst Club, About 300 were pres- 
ent and they had such a wonderful time that 
the vote to hold these dances monthly was 
unanimous. M. C. Smith, who is with the Dun- 
can Lumber Co., won by the close margin of a 
neck the prize waltz contest and William H. 
Buoy, of the Buoy-Cutler Lumber Co., was 
voted the most popular man on the floor. This 

on the part of his competitors’ unexpected 
honor—came to him on the eve of his depar 
ture on a motor trip to California. Secretary 
Carl Crow stopped the music exactly on the dot 
of midnight, when the dancers were going the 
strongest. 
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| Dependable Wire 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Rope 














Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago 


San Francisco 





Denver 


No. 2 








WARREN AXE & TOOL CO. 
WARREN, PA. 
ot hat! GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes.& Tools 














A new book by 
ee The 


Lumberman 
Poet’’ 


Come 
On 
Home 


DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 











News Letters 


(Continued from page 91) 
JACKSONVILLE, FLA. 


Nov. 24.—Demand for southern pine continues 
quite steady, and covers practically all items on 
the list. The mills already have booked about all 
the orders they can handle for reasonably prompt 
shipment, and are not eager to book ahead. It 
is becoming more difficult to place orders, especially 
for small framing and dimension. No cheap lum- 
ber is to be found by the buyers. Demand from 
the southern States, especially Florida, is well 
maintained, and there is also improvement and 
more inquiries from the northern and eastern con- 
suming centers. Country retail trade through the 
farming sections is good. Manufacturing is still 
somewhat under normal in some sections, while in 
others it is up to normal and in some cases has 
been speeded up by night operations. Stocks are 
becoming broken, except on low grade items, and 
holdings of these are not large at any of the mills. 

Demand for shed stock continues to be the most 
active. There is more straight car business than 
for some time. The mills, however, that are in 
position to fill mixed orders for all kinds of house 
building items are able to pick their orders and 
secure higher prices. The spread between prices 
on No. 2 and No, 1 common is still too wide, and 
there is not enough difference between No. 1 com 
mon and L&hetter grade. Sales of flooring are 
leading all other items on the list, being well dis- 
tributed over the various grades and sizes and be 
ing larger than for the last several weeks. Most 
sales of B&better 4-inch are now at $42; No. 1 
holds firm at $37.50 on straight car sales to the 
wholesale trade; No. 2 is very active, average now 
being $18.25: No. 3 is in fair demand at $10.50 to 
$11.50. B&hetter 23-inch sells readily at $53 in 
straight cars, and $1 to $2 higher on mixed orders ; 
No. 1 advanced to an average of $48: No. 2 sells 
at $16 and $16.50; No. 3 is $10.50. No. 2, 6-inch, 
is in good demand at $24.50, some large mills 
obtaining $26.50; No. 3 is firm at $16.50. 

Remilling plants report a good movement of 
ceiling to points in the Carolinas, Tennessee and 
Kentucky, and a stronger demand in local rural 
sections. Most of the small portable mills are 
being operated, and boards are not as hard to ob 
tain. Prices on %-inch stock are the same as those 
in effect last week. Sales of -inch advanced: 
3&better, $36; No. 1, $33; No. 2, $17.50. Demand 
for y,-inch is not quite as strong, but prices show 
no material change. Sales of partition were on 
mixed orders at: Bé&better, $46; No. 1, $48; 
No. 2, $20. 

Most siding orders are for No. 2 common, pat- 
tern 105, at $23, ears mill. 3&better has ad- 
vanced $1, and No. 1, 50 cents, and is moving only 
on mixed orders. Movement of bond siding to the 
Florida trade is good at $26 for No. 2 common. 
Henderson bond is the most popular. Bevel siding 
is moving slowly on mixed orders at $22 for B&bet 
ter; $20 for No. 1 and $11 for No, 2. Square edge 
stock is not selling very fast in the better grades, 
but prices are holding firm. No. 2 is in fair de- 
mand at $12.50 to $14. 

Kiln dried longleaf roofers have been in good 
demand, but are not easy to buy for quick ship 
ment. The 6-inch No. 2 are now $24. Sales of 
air dried roofers were larger than last week. The 
6-inch now sell at $21; 8-, 10- and 12-inch, $21.50 
to $22. The wider widths this week were in bet- 
ter demand. Weather conditions are favorable for 
drying and manufacturing. 

Finish, rough and dressed, is moving in good 
volume to southern yards, but in the North and 
East other woods are in keen competition. B&bet- 
ter kiln dried stock in 4/4-inch, random widths, 
is $46. Demand for No. 1 and No. 2 dressed boards 
is strong, and stocks of 6- and 8-inch are scarce. 
Prices show no material change. There is a good 
movement of No. 3 boards 

Dimension and timbers are moving in larger 
quantities by boat, and there is also an improve- 
ment in all-rail shipment. Merchantable prices are 
on this basis: 6-inch, $22; 8-inch, $23; 10-inch, 
$26; 12-inch, $32. Local and southern Florida 
trade in No. 2 common and better, 2x4-, 6- and 
8-inch is strong at $24 for 4-inch; $23 for 8-inch 
and $25 for 8-inch. Several inquiries are out for 
85 percent heart stock. Railroad buying continues 
active and in some items, especially kiln dried 
decking, there is developing a searcity that tends 
to advance prices. Car siding and lining are 
stronger in demand, as well as other items that 
enter into the construction of box and refrigerator 
cars. Some merchantable switch ties are being 
purchased at $25, mill. 

Shingles are in fair demand at $5 for 4x18-inch 
No. 1 pine, and $2.25 for No. 2. Lath are moving 
slowly at $3.75 to $4 for No. 1 kiln dried. 

It is understood that the Reynolds Bros., of 
Albany, Ga., manufacturers of hardwood lumber, 
who several months ago purchased the largest 


tract of hardwood timber in that section, lying 
southwest of Ludowici, will establish a large mij] 
in Chatham County, just outside of Savannah, on 
the Ogeechee road. The mill will cost between 
$150,000 and $200,000. 

The Lake Marion MiHing Co. has placed its new 
Lake Hamilton (Fla.) sawmill plant in operation, 
capacity 40,000 fect a day. The company owns 
90,000,000 feet of stumpage in the vicinity. 

The demand for cypress has picked up slightly 
since the election, and although prices have shown 
no advances they are just a little stronger. How. 
ever, it would seem from present indications that 
cypress manufacturers have no intention of ad- 
vancing their prices. Even down here in the 
Southeastern territory, west Coast woods are 
finding a ready market. Clear California white 
pine is being delivered at prices about on a parity 
with equivalent grades of cypress, and is_ being 
used for millwork. There has been some increase 
in cypress inquiries, and upper grades are moy- 
ing a little better. A satisfactory volume of the 
lower grades has been moving right along, egpe- 
cially No. 2 common, shop and box. ‘The railroads 
are still buying some small schedules of cypress, 
especially trunking and capping. 

The Townsend Sash, Door & Lumber Co., with 
headquarters at Lake Wales, Fla., announces that 
construction will be started immediately of a new 
lumber yard and wholesale distributing plant at 
Avon Park, Fla. The old Yonce mill site and 
building will be remodeled as a warehous® for 
millwork, and a new warehouse for other mate- 
rials will be built. A new side track is being 
installed, and several smaller buildings will be 
erected, The Townsend company has also taken 
over the business of Herbert Seavern in brick ete, 

L. Wyman, in charge of the Southern Forest 
Experiment Station at Starke, Fla., and his as- 
sistant, Hl. S. Wiswell, passed through Jackson- 
ville on their way to Woodbine, Ga., where they 
Will conduct forest conservation work. 


BUFFALO, N. Y. 


Nov. 24.—The Buffalo Lumber Dealers’ Associa- 
tion is getting up a supper and entertainment for 
the evening of Novy. 26 in order to celebrate Thanks- 
giving. Good speakers will be provided, and other 
special features are promised. 

The changes in the Buffalo and North Tona- 
wanda firm of White, Gratwick & Mitchell, by 
which James L. Crane becomes the manufacturer 
and takes over all the Canadian mills of the firm, 
and the Mitchell interests continue as distributers, 
was made public in New York, and was not given 
out here. It is stated that the existing interests 
here will not be outwardly affected by the change. 

John McLeod, vice president R. Laidlaw Lumber 
Co., is on ,a two weeks’ ocean trip on the yacht of 
Whitney G. Case, of this city. He will return by 
way of Philadelphia and New York. 

R. D. McLean, of the R. D. McLean Lumber Co., 
is spending two weeks on a trip to the mills of the 
West and South. 


TROUBLE AND LITIGATION 


SACRAMENTO, CALIF., Nov, 22.—Robert Moncur 
was named this week by the Yuba County Superior 
Court as receiver for the Oregon Hill Lumber Co. 
on a petition filed by J. R. Joy, who is suing the 
lumber company owners, Frank W. Johnson and 
W. F. Mandry, for $9,845.19, claimed to be due for 
labor performed. It was pointed out in the petl- 
tion that the company has about 350,000 feet of 
fine lumber at its mill, which if hauled to the 
nearest railroad, thirty miles, will bring about 
$15,000. Mr. Joy told the court the lumber com: 
pany had not the means to bring the lumber out 0! 
the Yuba County hills. 

CINCINNATI, OnI10, Nov. 24.—United States Dis- 
trict Judge Smith Hickenlooper on Saturday ap- 
pointed E. J. Fuller and John Shea receivers in 
bankruptey for the New River Lumber Co., of this 
city. Messrs. Fuller and Shea had been appointed 
receivers for the property in the State court at 
Huntsville, Tenn. Their appointment in the fed- 
eral court followed the filing of a petition for such 
appointment by William H. Hopkins, Cincinnati, 
secretary and treasurer of the company. ‘The petl- 
tion was filed in connection with proceedings {0 
involuntary bankruptcy against the company filed 
by Mr. Hopkins and by Mary O’Brien, Cincinnati, 
an employee of the company, and Wellington 0. 
Harper, New York city, a creditor. Hopkins, 12 
his supplementary petition, charged that the prop- 
erty of the company was in danger of being sacti- 
ficed in a way not to the best interest of genera: 
creditors and stockholders. The petition said that 
the company’s assets include timber and coal lands, 
logs, lumber, machinery, etc. 

In the bankruptcy petition, Hopkins says the 
company is indebted to him for $2,500 salary; 
$9,000 ‘and interest on a promissory note for 
$10,000 given him by the company on Nov. | 
1923, and $99.04 due to him for expenses incurret 
as an officer of the company. Miss O’Brien says 
the company is indebted to her for $150 salary for 
July, 1924. Harper says he is a creditor for 


$20,000 and interest on a promissory note giveD 
him on Jan. 1, 1924. 
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- Latest Reports on Lumber Prices 

















MICHIGAN HARDWOODS POPLAR 
Prices are firm on the following basis, f.o.b. Michigan mills: bine ne 5 Nov. 25.—The following are 
cm tag average wholesalers’ carlot prices, Cincinnati 
ee : No. 1 No.2 No.3 No. 1 No.2 No.3 base, on “sof ”? ‘ Pr i i 
FAS Selects com. com. com. FAS Selects com. com. com. West vuuneme poi geome Females 
Bass woop— Sorr ELmM— Mississippi Vall : : sia 
/4 $ 10@ 75 $ 60@ 65 $ 45@ 50 $30@33 $24@26 | 19/4 115@120 100@105 85@ 90 50@55 ..@ pliner aati ta 
at BOD 8S 10 1 BSD Oo $eOs) Bas | 4 Id@140 120@125 I0S@110 S5@60 <.@.. | Sor Texreme— | 
v0 « ( : 5 ,) 
8/4 90@ 95 80@ 8 65@ 70 43@45 ..@.. | Harp Marie— - , Pe swcnecnc 105 ‘ 5 
0/4 95@100 85@ 90 %7@ 75 45@50 1.0.. | 4/4 89@ 90 70075 60@ 65 38@40 15@17 Saps & aclect! |” B0@ 85 *15@ 90 * v0 85 
= 5/4 105@110  90@ 95 75@ 80 43@45 17@19 Me. 1 ecm 60@ 65 65@ 70 10@ 
5/8 No. 2 common & better 33@36 13@15 6/4 110@115 95@100 = 80@ 85 43@45 18@20 No. 2 com. yf 38@ 40 oo 45 45 3 
4/4 65@ 70 55@ 60 40@ 45 25@27 18@20 | ,9/4 115@120 100@105 = 85@ 90 48@50 20@22 No. 2 com: B!) 26@ 28 28@ 30 30@ 32 
$4 10@ 15 60@ 65 45@ 50 30@32 19@21 | 19/4 125@130 110@115 95@100 55@60 23025 a a | 
6/4 75@ 80 65@ 70 50@ 55 35@37 20@22 | 12/4 135@140 120@125 105@110 60@65 26@28 VaLLer— — 
e@ & . 2 ey oneos | 14/4 145@150 130@135 115@120 60@65 ..@.. FAS ....-.... $ 90@ 95 $ 95@100 $100@105 
8/4 85@ 90 75@ 80 60@ 65 40@42 20@22 
BIRCH . ‘= = 16/4 160@165 145@150 130@135 60@65 ..@.. Sg ° algae 36 75 sq 4 s 90 
— ; Ea eee 50@ 55 i 0 65 
4/4 115@120 95@100  52@ 57 32@35 18@20 | MHA"r Mari Fuoortxe Stock | oe ae osoe No. 2 com. A.. 34@ 36 40@ 45 40@ 45 
5/4 120@125 100@105 60@ 65 3£@38 19@21 -+-@ -+-@ 55@ 57 35@37 25@27 No. 2 com. B:. 26@ 28 28@ 80 30@ 32 
6/4 120@125 100@105 70@ 75 40@45 20@22 5/4 6-@se. 2.@s.. 60@ 62 40@42 27 ma 
fe eis 10D tis oom 86 sone SS. vie Mari 65@ 70 50@ 55 28@31 17@19 
10/4 130@135 110@115 90@ 95 50@55 . : 80@ 85 65 5 5 
12/4 135@140 115@120 oe 105 50@55 ; @:. 5/4 85@ 90 v0 75 300 60 32@35 19@21 POPLAR BEVEL SIDING 
16/4 160@165 140@145 12£@130 ..@.. ..@. 6/4 90@ 95 75@ 80 60@ 65 35@38 19@21 Cincinnati, Ohio, Nov. 25.—The following are 
Sorr ELM— 8/4 95@100 80@ 8 65@ 70 40@45 19@21 average wholesalers’ carlot prices, Cincinnati 
70@ 75 60@ 65 45@ 50 25@27 20@22 END DRIED WHITE MAPLE— base, quoted on poplar bevel siding: 
5/4 80@ 8 65@ 70 50@ 55 30@32 22@24 4/4 120@130 ...@... 95@105 ..@.. oF No.1 No.2 
6/4 85@ 90 75@ 80 60@ 65 30@32 22@24 5/4 130@140 ++Qs.. 105@115 a 3 oQhe. - Clear Select com. com. 
8/4 95@100 85@ 90 70@ 75 40@42 ..@.. 6/4 135@145 ...@... 110@120 g oe Pee eee $60.00 $50.00 $30.00 $20.00 
10/4 110@115 95@100 80@ 85 50@55 ..@.. 8/4 140@150 ...@... 115@125 mM Pe eererrrrerr ieee 60.00 50.00 30.00 20.00 
PP Vvatbunnscaasas 55.00 48.00 26.00 19.00 
WISCONSIN HARDWOODS Louisville, Ky., Nov. 24.—Demand for poplar 
Following are prices of hardwoods f.o.b. Wisconsin mill points: siding continues very active, and mills are oper- 
ons. a) 4 9 ating full time on siding, experiencing no trouble 
No. 1 No.2 No.3 No.1 No.2 No.3 eas & 
FAS Selects com. com. com. FAS Selects com. com. com. os gape of production. Dealers’ stocks appear 
AsSH— Rocx ELu— ight, and indications are that demand will 
4/4 $105@110 $ 90@ 95 $ 63@ 67 $35@37 $19@20 4/4 10@ 15 ...@... 45@ 47 25@28 19@21 continue right through the winter. Quotations: 
5/4 115@120 ob eer 70 75 pi ge. 20@21 5/4 80@ 82 ...@... 500 52 2832 O33 Clear Selects No.1 com. No. 2 com. 
6/4 120@125 105@110 75@ 80 40643 --@.. 6/4 85@ 88 ...@... 55@ 60 32@35 20@22 | 6-inch ....$60 $48 $34 $24 
bo 125@130 110@115 85@ 90 45@47 ..@.. 3/4 85@ 90 ee 55@ 60 35@40 21@23 S-inch ene: 60 45 32 22 
ASS WOooD— /4 90@ 95 ...@... 7 5 45@50 ..@.. cinch .... 5 2 18 
4/4 68@ 72 58@ 62 49@ 52 28@31 21@23 | 12/4 95@100 ...@... 130 80 45@50 ..@.. 
5/4 ue : : LH | . Hb at Hh fs Harp MaPLe— 
‘ @2 
tt 6G 90 18 BO CD 10 10Ga2 ~ O. | 4/4 76@ 80 67@ 70 55@ 68 32@35 15@16 HARDWOOD DIMENSIONS 
7 - . 5/4 95@100 80@ 85 63@ 67 38@40 17@18 Chi Maw. 06..-hevend ant 
BIRCH— 6/4 100@105 85@ 96 70@ 75 40@43 18@19 ee. voun Nov. 26.—/ ctual sa es of clear short 
4/4 112@116 90@ 95 50@ 63 30@32 19@20 | 8/4 105@110 s0@ 95 76@ 78 45@48 18@19 | hardwood dimension were made this week at 
5/4 117@120 95@100 58@ 60 38@40 21@22 | 10/4 115@120 100@105 95@100 54@58 ..@.. | the following prices: 
6/4 122@126 100@105 63@ 66 40@45 22@23 | 12/4 120@125 105@110 100@105 56@60 ..@.. Furniture stock— Plainoak Gum 
8/4 126@128 105@110 80@ 85 50@55 21@21 | gopp Mapte— ; i EE sii decttaiswsdadnkavaads $55.00 $50.00 
10/4 131@135 ~— 90@ 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 18@20 2YoX2YeX19” 0... eee eee ee eee 60.00 60.00 
i ties wvecQeens. DOUGRGS ..GRs. <Q. 5/4 80@ 85 65@ 70 50@ 55 30@35 19@21 ee of GARRG ES Ona SE ss 4ake eonates oa bap 
SorT ELM— 6/4 85@ 90 @ 715 @ 65 35@ 9@21 27BX2%)Xx PP dsudadaceagseutanas 75. . 
4/4 68@ 70 58@ 60 42@ 45 25@28 19@21 8/4 95@100 80@ 8 75@ 80 45@50 19@21 SHEMET Gudwececiadecetecucs<ces 80.00 75.00 
5/4 78@ 80 64@ 66 50@ 55 30@35 21@23 | Oax— Chair stock— ” 
6/4 85@ 90 72@ 75 58@ 60 33@35 21@23 | 4/4 115@120 90 95 60@ 65 35@38 18@20 | 1x4” and wider x 19”............ 55.00 55.00 
8/4 95@100 80@ 8 70@ 75 40@45 21@23 | 5/4 120@125 95@100 65@ 70 37@40 20@22 | 1%x4” and wider x 19”......... 60.00 60.00 
10/4 100@115 95@100 85@ 90 50@55 ..@.. | 6/4 125@130 100@105 70@ 75 37@40 20@22 | 2x4” and wider x 19”............ 65.00 65.00 
12/4 115@120 100@105 90@ 95 50@55 ..@.. 8/4 130@135 105@110 16@ 80 50@55 23@25 | 1X24x40" .... ee cece cece eee ee eee 70.00 70.00 











WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, S15— HEMLOCK, No. 1 S1S1E— 

8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20 22-24’ 
1x 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $34.00@36.00 $38.50@40.50 
1x 6” 28.50@30.50 29.50@31.50 31. 00@33.00 33.50@35.50  30.00@32.00 na @ 26.50@28.50 2750@29.50  30.00@32.00 100g a 37.50@39. 50 

@ 


1x 8” 30.50@32.50  31.50@33.50 3.00@35.00 35.50@ 37,50 32 2.00@35.00 2x 8$” 30.00@32.00 30.00@32.00 31.00@33.00 33.50@35.50  37.50@39.50 

1x10” 31.50@33.50 32.50@34.50 34. 00@36.00 36.50@38.50 3.00@35.00 2x10” 30.00@32.00 32.00@34.00 33.00@35.00  35.00@37.00 37.50@39.50 

1x12” 32.50@34.50  33.50@35.50  35.00@37.00 37.50@39.50 34. 00@36.00 | 2x12” 31.00@33.00 33.00@35.00  34.00@36.00 36.00@38.00 38.50@40.50 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. | No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. | Wider, $18@20. 





SOUTHERN HARDWOODS 


St. Louis, Mo., Nov. 25.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


HARDWOOD LOGS 


Memphis, Tenn., Nov. 24.—Following are aver- 


| 
Gum— | 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 | age quotations on logs in Memphis, and at points 
ro _ |} in the Memphis territory, based on average di- 
we. red : QUARTERED RED OAK- | snsions, 14-inch and in a 12 
4 | ree $ 783@ 80 $ 82@ 84 $ 84@ 86 FAS .........$105@110 $120@125 $130@135 | rn as dean 4 po a” up in diameter, and 12- 
0. 1com... 53@ 54 56@ 57 62@ 63 No. 1 com..... 65@ 68 70@ 72 75@ 77 | to iv-foot in iengtn: 
No. 2 com... 31@ 32 3@ 34 37@ 38 No. 2 com..... 44@ 46 50@ 53 57@ 60 | — s po — 
aay = d, S.N.D.: PLAIN WHITE OAK— Jelivere Memphis 
ve eeees 57@ 58 59@ 60 59@ 60 FAS ......... 83@ 84 105@110 115@118 | Memphis territory 
a 1 com. & ; No. 1 com. and Variety— Per M Per M 
_8Cl. sesvee @ 44 45@ 46 45@ 46 Co Ree: 57@ 58 62@ 64 68@ 70 Red and white oak...... $28 to = $22 to $25 
No.2 com... 25@ 26 29@ 30 29@ 30 No. 2 com..... 37@ 3 38@ 40 42@ 44 | — peheeliddnhenkecenwed a to 3 16 to = 
P No. 3 com..... 20@... 24@ 26 24@ 26 WT “eccadcccecsancntece to 27 to 
: 77 iooeahora %6@ 77 80@ 82 82@ 84 Sound An a 31@ 32 484 49 55 @ 57 | Elm reese nesses seseeeees 25 to 30 17 to 21 
No.l com... 51@ 52 538@ 54 59@ 60 PLAIN RED OAK— ; Ash (12% and up)........ 45 to 50 35 to 40 
No. 2 29@ 21@ 32 26@ 37 ieee : | Hickory (12” and up).... 35 to 40 25 to 30 
ao a a ee 81@ 82 95@100 105@110 | toes are classified by buyers here roughly as 
in sap : No. 1 com. and Goa enen cece _ eniy 
| ee 53@ 54 54@ 55 56@ 57 PaaS ches ate 56@ 57 60@ 62 68@ 70 | Nos. 1 and 2, and the foregoing price range is 
a 1 com... 34@ 35 37@ 39 43@ 45 No. 2 com..... 36@ 37 38@ 40 42@ 44 | supposed to cover the average prices paid for 
No.2 com... 22@... 25@ 26 25@ 26 PoPLAR— both. 
Corron woop— pea Th i yariati ; between deliv- 
ia ha ee 95@100 105@110 119@115 e difference in variation as between de 
al Pea pe e ace pe ee -@ tee Saps and sel... 68@ 70 72@ 75 78@ go | ered prices and f.o.b. prices is based on the dis- 
No. 2 com - 33@ 34 38@ aa ss  * ss No. 1 com...-. 47@ 48 49@ 50 51@ 52 | tance the logs are hauled, and the weight of the 
Qu ‘ os see o v8@ 3y ... @... No. 2 com. A.. 33@ 34 36@ 3 37@ 38 timber. Oak, ash and hickory are drawn from 
ARTERED WHITE Oak— N 9 B 27@ 28 20@ 3 2 29 : . , } 
Ld ee 125@128 135@140 150@155 INO: <6 CORN s: ER's @ 30@ 31 31@ 382 | wider distances; while gum, poplar and elm can 
No. 1 com. and _— mee!) Sort MAPLE— be profitably drawn into Memphis only from 
sseeeees T5@ 73 80@ 85 90@ 95 Loe@ FUR. . 6c 40 60@ 65 70@ 75 | nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Nov. 25. 


-Average wholesalers’ 


prices, carlots, Cincinnati base, 


on Virginia, West Virginia and Tennessee hardwoods today: 








4/4 5 /4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4_ 8/4 
eee ee AS eckson ..+@... $ 95@105 $ 95@105 BUNS havi $ 65@ 70 $ 70@ 75 $ 75@ 80 
QUARTERED WHITE Oak— es No. 1 com..... 11:@... 65@ 70 65@ 70 No. 1 com..... 42@ 45 47@ 50 47@ 50 
1 eee $135@145 ett th 6 Wee es No. 2 com..... .6@... 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 33@ 35 
ee ae 105@1 @lilo vo ee 6 WA 9 Oy 
Ne S CORR. «0% 85@ 90 90@ 95 95100 Mal LE- ¥ 4/4 “2 5/486 /4_ alt 10&12/4 16/4 
svO. oe ce 45@ 50 54 59 55@ 60 Pe ire cr errr et, - $ S0@ 85 $ 90@ veo $ 95@100 $105@ 110 er ae . 
No. 2 com..... 43 45 52@ 57 55@ 60 BNO, | PC OUNS oie sacle wre aesieree ee. 52@ 55 65@ 70 70@ 75 75@ 80 xt hes OB as 
Sound wormy.. pene: Sen one NG ee MIRON (205 -w Sue eca ys bn alte s aie 35@ 40 38@ 42 40 5 45@ 50 oe ins 
QUARTERED RED OAK WHITE ASH— 
PAS. s53:05 09 $110@115 Mia's «oon BLASS 'o soe wo colese ol Siete iayacdieniein Gis a $110@115 $115@120 $120@125 $155 @160 
No.1 com..... 60@ 65 ...@... ...@... No. 1 com. and sel............. 55@ 60 70@ 7 75@ 80 95 @ 100 95@100 
No. 2 com..... BOQ 45 occ Q@ree «58 Qeians PHOS sae MODERN wa 9:15 So congas leis wie 22s SVSIS as 30@ 35 35@ 40 40@ 45 45@ 50 00@ 55 
PLAIN WHITE AND RED OAK— 
ee s105@108 $11n@125 $130@140 VALLEY HARDWOODS 
selects ..e T0@ T 80@ 85 5@ , . ene eas 
-~ gg pt uw oberg 60a 65 TO@M 75 TO@ 75 Cincinnati, Nov. 25.—Average wholesalers’ prices, carlots, on Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 25 45 = oo bio Gu — 4/4 5/4&6/4 8/4 Corron woop — 4/4 5/4&6/4 8/4 
No. 3 com..... mes Ge fee a Qtrd. red: _— FAS, 6” & wdr.$ 52@ 55 $ 55@ 5S ...@ 
Sound wormy.. 43@ 48 55@ 60 55@ 60 _ eee, ee 895 $ 85@ 90 $ a 95 No. 1 A. pani vie ‘ 42 @ 44 $ 44 46 ors @... 
i ciiaieailiaacs deen awa No. 2 com..... 35@ 37 37@ 39 wa. 
Ss 7 : ds K (trd. red, sap no’ defect : i iad ee. 
PAS. 654054000 $ 15@ 80 $ ee re $ vo es DRS nsieis Sco vein 60 65 70 QUARTERED WHITE OAK— 
y ’ 52 Dade « Z I * Z y > > “gy ‘ ‘ 4 Or « 46 
gg op 30@ 33 35@ 40 40@ 45 Pe alia 46 52 FAS .........$120@125 $125@130 $130@135 
NO. COM. +0» Si il ad : : jedk BELCCHE rr 6 cli 90@ 95 95@100 100@105 
Haaren tind ca 75@ 80 33@ 85 85@ 90 | NOG tom! 212. 10@ 73 18@ 80 sod'ss 
“FAS $105@110 $115@120 $125@130 a ee aa ee No. 2 com..... 40@ 45 45@ 50 50@ 55 
No. 1 com..... 65@ 70 70@ 15 356 Bxbds., 13-17” 60@ 65 ...@... Nr eee QUARTERED RED OAK— 
No. 3 com..... 18@ 20 20@ 21 =20@ 2 Plain FAS 6” FAS $110@115 = @ 
Sd. wormy and ? zs ee & wider... 55@ 58 58@ 60 60@ 63 No. 4 coth..... 65@ 70 |..@.. i. Ree 
No. 2 com... 29@ 31 32@ 35 s3@ v0 No. 1 com.. 87@ 39 40@ 42 42@ 44 Reig gee Gs OR a Somes 8 ome ee 
NO. ; > tM a9 y te aL No. 2 com... ... 597 i a 7 eT (ee 
Sd. wormy and No. 2 com... 23@ 25 25@ 27 27@ 29 2 - 
No. 1 com. & 29@ 9% 35@ 37 37@ 39 MAPLE— F PLAIN WHITE AND Rep OAkK— 
DOEEEE +s — ve F a eee _" - BAS ..+---++-8 80@ 85 $100@110 $110@115 
Birco— D., log run. .$ 4% $ 55 $ 60 Selects ....... 60@ 65@ 70 %W@ 75 
FAS .$115@120 $120@125 $130@135 } Sorr ELmM— 4/4 5/4 6/4 8/4 No. 1 com..... 50@ Be 55@ 60 60@ 65 
No. 1 ‘com. land aa FAS er erry. $70 $75 $80 @85 INO. 2 (COM... «3 35@ 3 40@ 45 45@ 50 
. ani oo. «© 10@ TH 75@ 80 75@ 80 No. 1 com...... 50 5D 55. 60 @65 No, 3.¢com...«.. 20@ 22 22@ 25 25@ 30 
No. 2 com..... 33@ 38 38@ 43 40@ 42 NO. 2°COM. 3.5.5 25 27 30 30@32 Sound wormy.. 33@ 35 388@ 43 48@ 48 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ goer 
ciation, averaged as follows, f.o.b. cars flooring mi 


basis, during the week ended Nov. 22: 
Factory 
MAPLE Clear No. 1 ctor} 
4hx1 ee cia $32.10 
og ee: 89.95 $72.95 saa 
Seo cwcamae 94.23 76.70 41.39 
OM oe cas ake 92.54 15.85 41-57 
S| enn 91.00 80.19 38.75 
Mee LI $4.00 air 
eet oo oc cce ees 66.40 cones 
Pe eeameed 62.85 44.26 
ay ee 89.90 67.00 
ee 4 a ncecnalees® 60.10 a atich 
“ee. bitte aal 74.95 64.95 — 
Se eanaae 80.75 69.10 38.80 
eo ascsaau ae 47.05 ea 





OAK FLOORING 


The following are average carload prices, 
Memphis base, for oak flooring during the week 
ended Nov. 15, as reported by the Oak Flooring 
Manufacturers’ Association: 


419x114” 8x24" x1 Ya" 3% x2” 
CUP: tds Withec:c cc s.cice'e a og $96.88 $105.00 
6 EE” ae 5.53 re teens 
Sel. qtd. w&kr....$64.21 80.08  57.3¢ 61.05 
Cit, Din; WEtssc«s 79.63 95.46 56.25 63.16 
Clr. pln. red...... 68.01 85.57 54.93 61.57 
Sel. pln. wht..... 60.90 79. 69 49.19 47.36 
Sel. pin. Teds.s.s 56.32 12.40 48.55 49.22 
No. 1 common.... 45.97 51.84 25.44 26.53 
No, 2 COMMON. ....0. c:c060 ISO Asse wo eeeie 

x1” 3/3 re fsx1Iy"” = fex2” 
Cle Ot? WHE i656 5.50000 SIZ52o lk vnc oo 
Clr. Sin. Weiss $85.50 80. 63 Hesids $80.71 
Rel. pin. WHE. dss DBE voces wieresia 65.47 
Sel: Pins TOA 66:66 SOBEL swsins 66.059 © wie : 
NO. 2 COMMON +... ices | 41.65 





OAK FLOORING STRIPS 


Chicago, Nov. 24.—The following are carload 
prices, f.o.b. Chicago, on ,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








—White—— 

tr Plain Qtrd Plain 

ear... <ssseseeee $134.00 $87.00 $116. 00 $84.00 
BAD CLEAR .s000\0% EID xcikcas.. Keeban basen 
Select spitesieten Sis 98.00 77.00 98.00 — 

oO. 

PORIMON: 1.55% s0nckessuae se oasenee Sesawouiewe $49.00 
Cincinnati, Ohio, Nov. 25.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
BRS 5 sine ovine $215.00 $225.00 $230.00 $240.00 
SOUS 5 ook os seme 150.00 155.00 160.00 170.00 
Ras (8: cay oan eiee 107.50 117.50 122.50 132.50 
| ae Sees sae de 50.00 55.00 55.00 60.00 


, A _wdths. Peg 00 104.00 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 
toy Selects Shop Box 


Tank Peck 
4/4.. Se 50 $108.50 $ 76.50 $51.50 $34.50 $29.50 
5/4.... 128.50 113.50 86.50 63.50 36.50 29.50 
6/4.... 126.50 116.50 89.50 66.50 36.50 29.50 
8/4.... 135.25 124.25 97.25 Ls 50 ”" ” 30.25 
10/4.... 141.25 130.25 103.25 25 “i coma 
12/4.... 141.25 130.25 103.25 30:28 cOSavel Seems 
16/4.... 146.26 135.26 108.26 85.25 ..... 42.50 

Boards, — 

-1 No. No. 3 
1x4 to 12”, random lengths. $8, ‘50 $44. 50 $36.50 
Finish, S2S, Random Lengths 

Clr.heart A B iC D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 
1x2 to 11”, 

94.00 84.00 74.00 


se aie ands 116.00 112.00 102.00 93.00 81.00 

For 5/4, add_ $5 to above prices; for 6/4, add 

$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%”x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


A B C&btr. 
4x8” from 1” stock......... $53.75 $45.75 $43.75 
%x8” from 1%” stock....... 71.25 62.25 60.25 

For 10-inch, add $5. 
Lath 
No.1 No. 2 
Sn, RO aE ETS $9.25 $8.25 
RED CYPRESS— 
Old Grades 
Factory, Rough 
Nol No. 1 No. 2 
FAS Selects shop common common 
4/4 -$100.00 0.00 $ 55.00 $50.00 $40.00 
«eee 105.00 95.00 70.00 50.00 40.00 
6/4.... 107.00 95.00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 Ue) oes 
12/4.... 135.60 120.00 SDD ke ees Some 
16/4.... 145.00 130.00 100.00  ..... ‘ 
> Rough 
No. 1 com. No. 2 com. Peck 
aD Be 10" .ccins = 50 $43.00 elias 
i lh ES i oeieies 0.50 i, a en 
mT DCSE RGRNISee ee 8 8 8 aig $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
LL A $ 90.00 $64.00 $43.00 $37.00 $33.00 
5/4..... 100.00 76.00 56.00 38.00 35.00 
ae 100.00 76.00 56.00 38.00 35.00 
8/4..... 105.00 82.00 66.00 42.00 36.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 
$37.00 








ES Maer. iG $44.00 eareiaie 
1x 8” eoweneme mE 44.00 37.00 Sarees 
oe . 77.00 44.00 38.00 weleoe 
1x12” oesiees ORI00 54.00 45.00 ee 
1” random Seiovene miele pees HESS $29. 





Cincinnati, Ohio, Nov. 25.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, oues Shop 
EPR! ooal calls: Svs et pia eechlorostin seis wiace  ASaLa SIO $74.2 $49.25 
Ti SIAM Or ict ae mere ere 84.25 61.25 
RiGee she vacbsr SL gvaterec d Avot anvaietn Cree vievecalave 87.25 64.25 
RSV AE ote snie sie Gare laisis ual We ew eee OG 95.00 72.00 
cre Rough— No. 1 com. No. 2 com. 
Ea ra omer eee ee ere $51.25 $42.25 
pias S1S or S2S— 
Clear 
Heart A B Cc D 
EL £0 12" 6:5 assis $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50 
YELLOW CYPRESS— 


Factory— No.1 Rand. widths 
* FAS shop No.1 No. 2 
1. Serer $75@85 $60¢ ae tt F3 $33 $25 
ge Seeeis 80@90 70@75 52@58 38 27 
BYE. anieciers 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
Be ON isc iidig Sieh ale Sie ace $40.00 $33.00 
Teo UI Ue | gg 47.00 30.00 


St. Louis, Mo., Nov. 25. ~The following are cur- 


rent quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 
New Grades 
Factory— Factory 
Tank Selects Shop Box 
Be Scieveseacwwer $115.75 $ 75.75 $48.75 $30.75 
5/4. ep eieraaceis 120.75 85.75 60.75 32.765 
tk aa urats - 123.76 88.75 63.75 32.76 
UE Sere se - 131.75 96.50 71.50 31.60 
BIE cous aie wibiere 5 0K 136.75 102.75 17.26 eeees 
Ue errr i Seas 7 75 102.75 17.25 seve 
DOP. ww adincinte ere ainsi 141.75 107.75 82.25 ae 
PECK FANGOM 4/E oie cicsisciesecseesveececesceueer® 
Common Rough— 1 No.2 No.3 
EKA hO” 66520-05050 enpenee $52, 15 $43.75 $31.76 
DMA... sia; PKS aie Dare 66a 69.75 48.75 31.75 


Add $2 for specified lengths on common grades 
Finish, $1S or S2S— 


a c D 
1x4—10” . $n 50 $102) 00 $ on 00 $ 82.00 $ 72.00 
SEES aateaes 114.00 110. Mo 110.00 90.00 79.00 
ji <2 1 all cr - 127.00 122.00 112.00 104.00 ae 
a | arene 137.00 132. 00 = 00 “— 00 quees 
Bungalow Bevel Siding— &btr. 
14x 8” grarelialelaien coe $14.15 $6675 $63.25 
BUEREO bso sieccwece here mate .- 76 "2 25 «68.26 
Bevel Siding— A D 
x6” nn $46 00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. ? 

FAS Select shop com. com. 
Wt ose sscesae OS $62 $40 $35 $28 
BYE: cccweccs. (20 70 55 39 31 
Ge vctiecceee (OO 70 65 39 31 
8/4 Speen 90 15 62 41 vs 
TOPE vcieseceve DEO 82 14 ee 
Boards— No. 1 com. No. 2 com. 1” random 
1: pit, $35.00 wees 
EUR ixsieiecaicnasicce Gee 36.00 wees 
— Reisen berenee H+} pay coe 
MEG scisaieecee eee i esses 
Wook, Ini” ....... 000. eo $23.00 








NOVEMI 


——_— 


1x3” EC 


PG 
1x4” EG 


rG 


1x6” No. 
No. 
No. 


x4” B& 
No 
No 
%x4” BS 
No 
No 
No 
%x4” BE 
No 
No 


Ix4 & 6” 
No 
1x6” No. 


4x6” BE 


1x4 or 6 
No 
No 
No 


Bkbetter 
1x6 to 
1x4” 
1x6” 
1b. a 
1x5 anc 


B&hetter 
1x6 to 
1x4” 
1x6” 
1x8” 


B&better 
4 and 
8 and 
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Jacksonville, Fla., Nov. 24.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Nov. 22: 





Week ended— Nov.22 Nov. 15 Week ended— Nov. 22 Nov.el5 Week ended— Nov. 22 Nov. 15 Week ended— Nov. 22 Nov. 15 
Flooring Siding B&better Boards 
ix4 B&better ......... $41.93 $41.60 Novelty, 1x6”— Boards EBIG SI sc ccodiacccas 25.17 


° 

MO, L COMM: <ecces ns 37.24 35.79 B&better 42.00 39.00 B&l , 1x12 : of O4 
4 ah nd #7 OC > DE h6eviwencenes &e oJ. etter— o> ee eee 26.94 
No. 2 COM si cacccres 18.22 17.23 No. 1 com 38.00 pe 1x 4 D4s or ee Wee ae 44.73 45.00 S/S @ Eee cacesecsce ree 24.00 


NO: S COM sec ccscs 11.50 10.75 Nas. & OOM... occcecs 99 73 558 ix D be 5/4 : aa 
oe R bop Mee © GO. « + sccccceecc 22.73 29 8! x f eR ae 55.00 ean Yeol po. . ae juwad 25.00 
x3 B&better rift...... ne «ssl asa 10.00 | ix ;: ne ere 49.00 5/4x12 D4S ........... ote 


B&better flat...... 53.11 52.30 Ticoat. sees 1. § Die renee No. 8 ¢ et 
3 ; 3 2.30 k— EEE a scavs vanasan 40.00 ..... No. 3_ common 

ao 5 ee 42.17 42.88 | Ba&better ......-...++- ae of | EieeS: 46.00 ..... 1x 6 DAS... essere eee 16.00 16.89 
No. 2 com. flat..... 16.14 17.31 | No. 1 com............. canes SED PBR aveccusecanes 57.33 1x 8 Shiplap ........-- ----. 18.00 











No. S$ Com, Hat...... 10.00 Sere No. 2 com 10.5 Fy, : ro el c . 5 
io. 3 com. f ae ae ee Cee an oe), fee 53.00 ..... | 2x10 D&S ...........-. 18.50... 
1x6 No. 2 common..... 26.48 = 22.71 Square edge, %4x6”— No. 1 common— - ix €& up D4S......:. 16.53 16.75 
No. s common..... veeee 16.50 | No. 1 com...........5. sso SOF Ee AebMee ac ccacccdena: 35.00 ..... Roof 
midi Wa, 5 O6liacccsccicas i500 11.36 | x6 DAS LL 34.37 36.00 = vasuatien - 
eiling : Pe ok 2)? ah ee 35.33 : ; 1x6 NO. 2 COMB. ccccces 24.75 24.33 
ix4 B&better ......... rT ee Shingles, 4x18 oO’ aa ans 46.86 ..... | 1X6 No. 2 com. Georgia ..... 20.00 
Mo. 1 GoM... ..... os os Senn . oe Ul ORES 50.33 49.00 | 1x8 No. 2 com. Georgia .... 22.00 
5x34 BUEN. cae cewes 36.71 35.00 PEO 2 DE atccvewsnness 2.50 2.50 No. 2 common— j 1x6 No. 3 com......... 73 
No; I COM. ...; 34.57 Saeree Prime cypress ......-<: , ‘ 3.50 Rr Seen cc scncnanseaa ene 20.00 
No. 2 com..... 17.58 16.91 x 6 D4S 22.83 25.6 iti 
15X34 B&btr. eae cae 26. 00 pin as Lath, Std. 4-foot 7 5 Dis Dee ae tas 33,6 38°50 1x4 B&t ve » Of 
No. 1 com... -.., 93.60 | No. 1 kiln dried........ 4.25 3.75 | 1x 8 Shiplap ........-. ae S10 el, 4298 
No. 2 Com..... 12.39 11.85 | No. 2 kiln dried........ eer 2.00 i> 10 2) 3” |: Sree cocse §©=—. 5.00 No. 2 prt eee ES 20.79 
| an 





The following f.o.b. mill prices are taken from sales made during week ended Nov. 22 in sections named: 






























Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas a Bir- Hat- Kan- 
andria, ham, burg, City, ‘andria, ham, burg, City ex- ming- ties- sas 
La. Ala. Miss. Mo. la iss. =f andria, ham, burg, City, 
- Ala. Miss. Mo. La. Ala. Miss. Mo 
Flooring Jambs 
B&better: Roofers 
1x3” EG Bi&be Mer aurea. as 73.75 75.00 75.06 74.20 1x4 and 6” 09 | No. 2, 1x6” nda 
ee eee re ce oe ae 7 cy Career Gade, Ikeda” aenee 60.09 No. 2, 1x6” tantewdeterebau “edwwd 23.05 22.81 
No 1 52.93 4, 1% Se EO. ccc ‘chee cawunen” eenme- Cee ERO aededasataccess 23.25 23.17 
Nie Or eeonymiae tactics ae! 2g ae Fencing, Longleaf Timbers 
FG Bé&better ......... sence SOSt CLS Sea He Se & ese eases BU.20 veers ceeee seve TON s 20° 
pe eerty "93°50 30:83 41.52 eS snes sakes teens Se Now epee kona = 27.88 
Pt Ae ex wb eeeeses eaves 18.75 17. 44 17.69 1x6”, yp Ee a 36.53 sell dats 38.63 35.19 ? otvaedsusaitacawe tty oe Rosicic 30,72 
” Ky } » ler lengtns.. ...6. seeee 38.63 35.19 SS nal og oe eee eee SEES» (SIE S) SSS ae 
it” EG B&better ...... mans its. ced te 3-35 a cess teens sesee S201 
gece kee ae ee aS 1x4” en detcadecacnwmwadanee 39. 
No. | See ener wees assailed 14.50 15.88 2 ae 7: 
is Eee ee Py Oe a 21:89 20:97 P gutenndexedadeakanaes adnee 47.38 
ae Pe oe. - 36.52 No. 3% (ull lengths) Shortleaf Pentiers 
EEO I Re eee 17.81 1x4” Pacaran mae aecd eae 2. 00 12.50 12.84 as e rough, 20’ and under: 
rE: eae ert 13.97 1x6 = 5G 10S AGC IRA Rn cddacdivndudcseacce. ieee SE 
1x6” ™ 1, = a soc eceeees waar Boards, SIS or 82S Plaster Lath 
5 dala igi ~aee oes ae No. 1, 1x8”, 14 and 16’.... 35.00 ree we ee WA yererreere rc 3.50 8 3. 82 3.33 
we. B, GC. Mee ciscces ee Aeaeinta. ene + Jeneths 29 5 + or 0 “ . nae asin ——~ 
Other lengths... “i ems See sy ee eee 1.75 1.65 
1x10”, 14 and 16’.... 38.00 eee acaba 2-7 Ae F 
Ceiling Other lengths.. .....  ..... 33.26 : Byrkit Lath 
x4” B&l : 14.01 34.50 1x12”, 14 and 16’... a aS Se Se ee: 4 and 6’ atadra eu waned ee er Cer etree 
x4 B& OGRE ies aoe ag 00 vee 34.0 ; Other lengths % | feeble 'eocee are ON bo cencacdchuaddeeder ied. adtaw vas ae 
_ 1 ieee ee ee ace! opkadar (sebed ae eT No. 2 ; a 10 to 20’): Be GU ON ce eccccccecvs 16.87 
Ni Gh esas whiecenunes ise utsue cmbkeee Jem x eee ee ee ee 44 23.34 23.33 Car Mat 
%x4" B&better ..........- 35.77 ..... 38.383 34.77 EEO eects 24.23 22.67 23.41 (All 1x4 and 6”): . erial 
Nie BR Sa ceotiescees 31.00 36.00 29.00 28.11 , xi” eee eeees 26.98 23.14 23,30 B&better, 9 and 18’... 45.22 
No. 2h Suaiasacs *" 07:75 20.00 18.25 19.48 | No. 3 (all lengths) We OEE node Fajen cies “00 
Na & iecacicdeaxse cuccns (SenOG? “EROMP oceans 1xG to 12” «2... ..ee ee we 18.25 re NUE sinh i es a eC Bs 42 00 
Usa" Bebetter ...oc.6e 55s. veore cones 42.06 42.00 se A setae veceeeeee 17.00 19.00 17.2% 5’ and multiples ..... eae, gO 
1 aie eee Sul bees cosas GO Seo x10” mae 17.50 18.38 18.01 No. 2 Random .......... : oset* ae 
NOY 2 os ences Neekin Saale leeds WEL Smee ’ Poe) ere 18.21 19.17 17.66 c Decki 
NO , all widths and ar Decking 
Partition lengths i 10.00 7.81 No. 1, 2”, 9, 10, 18 or 20’.. ..... 29.00 
Ixt & 6” B&better ......... ceove 42.3% @4.97T 47.33 | wo. 4. tx8°, 14 nn PY ae, Fe S48, SqE&S Car Gills 
ingen ge Nee “ 10.50. .00. ply _ Other lengths 30.00 ..... 34.49 , 06M cass BO ca. 
x6" No. vette eee eeeees vane tenet eeee 39.60 1x10”, hn wh 3 Sucaei aaa iia Us te 8, 80.6065. ccswe waces See 
aw ; Ither lengths <eieu eedve wecwe ane Se Ob OO c0s i téaan Gece, Cedene, ae 
Bevel Siding No. 2 (10 to 20’) Up to 10”, 34 to 36’..... aa: Ge ‘csaeu ‘Gee 
ae” BRPCUer cicccccncee re ice. eens REO ot Shin ; 23.18 3. 88 to 40’..... -.eee 40.00 
x10” bi : 23.79 : 22.98 Up to 14”, 34 to 36’..... ... 45.00 
Drop Siding No. 3 nag ngths) 38 to 40’... ... 50.47 
: : ee at 0 x 8° 17.23 19.36 18.11 17.64 
1x4 ." B&better ......+. 43.45 er 41.08 41. = 1x10 17-88 1800 18.00 17.71 
NGL ae csi dicuekenuasns 29.00 25.75 23.53 28.31 Dimension, S1S1E 
ig Reatbahee nants we Seer ES Te arenes gee WEST COAST SPRUCE 
a cece Me <aas : 26.38 
Finish  _— cosee 29.02 25.50 27.00 29.22 Spe e 
Siattee rene: 18 & 30°. 31.93 27:50 . 30-46 [Special telegram to AMERICAN LUMBBRMAN] 
TG 40: 12 owes ss Sane . 46.25 45.60 ..... ng LO’ to 20°.... 32.08... cence nee Portland, Ore., Nov. 25.—The following are 
1 al ROR SRE teicrPnemen SS Nane wave estes SESS 42.00 2x 6”, 10 - 25.62 ..... ve 24.20 ; sn 
| eae ee eeepc geen seceee eecee 45.00 39.50 51.14 12 25.00 "04°50 23.92 .| Prices for mixed cars prevailing here today: 
| RE See nea ee 16’ , 26.32 ..... 2600 270 ‘er ‘ 
Ix} and 10” ........ ss Je - 63.70 18 & “Oy? _.... 28.50 bgit b> ly Pm ee ree rrr re rire ec $73.00 
ME ee eat ats 59.00 64.30 10’ to 20° bie Se 1x4 1 1) Sn reir ee re re 62.00 
Te ee | ie a te aie ae eae Giga 2x 8”, 10° . Scae hdwe, Se OVGD GIGI, WOW odd das cid ee cccndecvecadees 32.00 
5/4x6" PCE RE SGP ee Aen ee 56.75 cece 12’ . 25.23 26.50 25.47 YBXG. wc ccccccccccccccccccccces 33.00 
LE STR RES a is nee eS 7) 64.37 10 cc aidace sae .-. 26.00 27.20 RMR widaduddcedterescdaviabesdenscusenaaans 5.00 
5/4x5 & 10”... iintaigeneaek .. 60.00 GT7.2% .... 18 & 20° $1.25 .- 29.50 30.12 Tan “— sf ” 97 
5/4x12” ir, 65.00 69 50 77.03 10’ to 20’.... 31.34 a a eG ee 4% SRA BSE SRE SO a to 
eee we tT . ae 2x10", 10". a 2 24.00 29.11 | i dat elect aa msiehse be tees oo ae 
6/4 & 8/4x8” ........ mt bd: ; cece OEE a reer tT cosee 29.50 28.13 lip Swat ee Pe eee =e 
6/4 & &/4x12” paneer y ; "* ad'a5 16’ ‘ _.. 31.29 J 29.50 29.78 atte mt eee eeeeees 36.00 
B&better surfaced , 18 & 20° vices 24% and 3”... . 66sec cece ees 45.00 
, tte surfaced: 9 ov , ae * 
eh te a -_— 2x12 ins ee eres tees 32.00 Box lumber, Green..........seseeeeeeeeeees 19.00 
dra III 48100. 45:00. a8i61 58153 ee ec oe Senet Seen ee 
Poll area lag wees 51.50 58. 48.90 53.96 Ce Lee 36.73 
BOD Aicecnaad on ei eeeees 51.50 64.00 51.45 55.77 16° to 20°... aes 
x5 and 10” ...... ""! @o'47 70:38 54191 61.68 | No. 2, 2x 4", 10° ......0.0, 23.71 
RES 2 Reach: 0a. Cagcbiee bs vate" 64.00 74.00 63.32 65,65 De ‘eeihexands 21.88 I I 
4 ot WW a ccs catees S.C tae NOE) ce ncee cae 22.45 CROSS ES 
x6’ .— oe ~— 
) AR Pes ee eee oe ee ee ~s GB. 8 ore So  @eTeee 27.45 : . , : 
ipete rn nen re a at an : 60.32 7 ae "96° hy =. : St. Louis, Mo., Nov. 25.—-The following cross 
rani MEAG at ee oan: os aa 6) eee PO asc nccons 18.82 tie prices prevail, f.o.b. St. Louis: 
3/4x12” a an Lae 9° 91 98 + 
LS *x4 to jo” Cand ae wale Pee oie ee 74.45 ae 3 ere or er : Untreated 
es eee ot oo ae 18 & 207.122 2161 White Southern 
6/4 & ee lee 56.25 .... 5? 10S sss 2 teks tase. cadens Oak Sap Pin 
6/4 dab fe See COR 64.75 Se 8", 16° : sane wake alga Cacitae= SR No. 5, 7x9”, 8’, 9-inch face.....$1.40 $1.20 
1/4 & 8/4x12” ; cnay Wonton . essce Thee We css radars 19.50 F 22.00 20.94 No. 4, 7x8”, 8’, 8-inch face..... 1.30 1.05 
C surfaced: 165’ pete 24.50 20.00 ..... 19.66 No. 3, 6x8”, 8’, 8-inch face..... 1.20 90 
1x6 to 12” 37.32 010 oa & 20".... ve 22.00 rr No. 2, 6x7”, 8’, 7-inch face..... 1.10 .80 
¥ or os sees es of oe eeeee 2x ‘uh eS , 3 sin a aoa E y " ,’ 7 ¢ ( 7 
a mound tweens 43.00 i 38.91 48.75 Sheets * oie (O°! 9664 19:73 No. 1, 6x6”, 8’, 6-inch face..... 1.00 0 
XS TIT eTer cre ere 3.00 rere . meee 6’ 94.75 22.33 15 
1x5 and  wcutiesneseeys ince Ovecle, MAE coded 2 &20'...... — "| 93-69 13 Red oak and heart cypress ties, 15 cents less 
14,4 Rt ea “ee 2 oa ceece SHO. TOF in cccuccne See aad on yaa a haan than white oak; sap cypress, 20 cents less than 
ae ee ee eee eee a er mer h ). eocee =. Cpe Peer. = popes .... 20.00 a. z white oak. ; , 
e > eseseeeses al. esee ecese alia Switch sric ge 
B&better- Casing and Base 16. BB ickicss are 24.75 19.18 Ties Plank 
>» ae ec cocameees 15.00 13.50 15.31 Bes lotigs 
; a : phe ee veees 62.00 57.57 59.83 REA dacdccwsceeles aes 13.50 14.25 | White oak .........ccccececcees $45.00 $44.00 
AIR NO so Ge SIRs sh a sees teres eeees 68.26 63.98 Dt eer 49.60 26.10 | TROGCOAM cccccccnccswss Sites $2.00 40.00 
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ARKANSAS SOFT PINE 

















The following are current f.o.b. mill prices on Arkansas soft pine made during the weck ended Nov. 21: 
Flooring Dimension—Dressed | Ceiling and Partition Fencing and Boards 
I dg grain 1x3” 1x4” } No. 1 No | V,”” 5A” wy” 4” No. 1 No. 2 No. 3 
A’ $75.00 $68.50 | 12,14, 10, 1% 12,14, 10, 18 Cig: Cle: ‘Clg; Part. | 1s 4" $31.25 $17.50 $14.25 
B&bett 67.00 16 20 16 20 B&better $40.50 $41.50 $47.00 | 1X 8” - ee 
“B ‘ 66.75 $27.00 $28.50 2x 4” $24.50 $26.25 Oe Gee a oe ve 28.00 1x 8 A pene eeeeee 32 . 4 00 17.25 
‘er 52.25 23.00 26.00 2x §” 20.25 22.50 eee ae ane 20.25 19.50 23.50 "Si (| ge 25 00 3.25 17.50 
- 24.50 26.75 2x 8” 2495 23.50) Pee deseo: 50.00 25.00 18.50 
tal grau 25.25 27.25 2x10” 22.50 25.00 ere 
ai i = Ot) 46.00 28 00 3025 ox 12” 04 5) 26 TE Finish—Dressed Casing and ae” — 
N » 1 : 38.00 y better "C”’ : lied 3& er 
: 9 (yf 24 (Vf S2S&CM—Shiplap An B&b & ous Fr Peet, (OID ile Siw cee eta ee $74.25 
NO 1.00 24.00 MGB! cans. aithavarsreean pce arr iane $63.00 $53.50 1x5. 10” 8101 
No.1 No.2 No.3 BoE 2c Le ee eer 67.50 56.00 See Cortana Sole adeno ” 
Lath Ix 6” .......+..$86.50 $21.50 $16.25 | 1x6, 10, 12”............ 70.50 61.00 Moldings 
No.1 No. 2 PI cscsinamcssecsra 30.75 = 28.50 = 17.25 1%, 1%, 2" MANO Bers Wank seas 154” and under..26 percent discount 
eo, ieee $4510: 92500: WARIO” soca we es 36.00 23.75 17.50 , 114, 1%, 2”x5, 10, 12”.. 78.50 1... 1%” and over...20 percent discount 
Norfolk, Va., Nov. 24.—-The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough No. 2 & better No. 3 30x Cull & red heart No. 2 & better 
, rar 6 ‘ Or. 9 50@2?0.5 er . 
4/4. . vee - $49.00@51.50 29.00@: 32. 00 $24.00@ 25.00 $19.50@20.50 Lath, No. 1.$ 5.50@ Roofers, 6”.$27.50@28.50 D4S, 6”.$56. 00@62.00 
5/4 ..... 53.00@56.00 "35. 00@37.00 25.00@ 26.00 eT | ee No. 2. 3 .00@ r 3” "98° 00@ 29.00 8”. 57. 00@ 63.00 
4 An 5 ¢ q 955 96.5 : ia b., Oe . L ° 
6/4 “pg heck ek ape 25.50@26.50 ° @ oe I actory, Qo”. 97. 5030. 50 10”. 29.00@30.00 10”. 59.00@65. 00 
8/4 59.00@62.00 41.00@43.00 ...... . Seas a ee Sizes, 2”..... 22.00@28.00 12”. 30.00@31.00 12”. 65.00@71.00 
Rough 4/4 Masti : ead ‘ r 
7 poate veces ees 56.00@58.00 38.00@40.00 27.50@28.50  24.00@ 25.00 Finished widths No. 2 & better No. 3 No. 4 
107 222222222. 58.00@60.00 40.00 42.00 28.50@29.50  25.00@26.00 | sooring, 18x2% and 3” rift........ $80.50@86.00 .....@..0-. see @. nn. 
ee 64.00@66.00 44.00@46.00 = 29.50@20.50 — 25.50@26.50 2%, 3 and 3%”........ 45.00@53.00 $36.00@41.50 $23.50727.50 
Bark strips, Nos. 1 & 2.$33.00@35.00 3ark strip partition, SOTA Oe ib onela-s creisiaisolnels erie oOo 30.50@31.50 24.00@25.00 15.50@16.50 
30X 13.500@14.50 Nos. 1 Se Rie toa ewig eaten ee se 43.00 NOC ET 31.00@33.50 25.00@28.00 17.00@19.00 
” 





Partition, 4% 


46.00@54.00  37.00@42.50 24.50 28.59 





NORTHERN PINE 


Duluth, Minn., Nov. 24.--Quotations on all items of northern pine lumber are firm. Mixed car shipments are heavy for the season. Prices f.o.b. 
Duluth follow: 
COMMON Boarps, ROUGH- FENCING, ROoUGH— 
6’ 8’ 10’ 12’ 14&16’ 18’ 20’ 6’ 8’ 10,12&14" 16’ 18820’ 
No. 1, 8’ ..$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 BOON OT, cis:co-vit ae eee $55.00 $60.00 $62.00 $61.00 
10’ . 61.00 63.00 69.00 71.00 66.00 71.00 71.00 PAI Geis etna ccs aie ees 35.00 39.00 40.00 42.00 42.00 
12’ 65.00 68.00 75.00 75.00 70.00 75.00 75.00 DNOSD Sis ¢ 00 oo 5 aia ers 3s Se OOO 26.00 27.00 28.00 28.00 
No. 2, 8’ 36.00 38.00 45.00 47.00 45.00 51.00 BOHOD le INO ele ms rrr en tier 50.00 53.00 55.00 61.00 63.00 
10’ 39.00 41.00 48.00 48.00 45.00 51.00 53.00 BO ie cisia Joists wae nas 30.00 33.00 37.00 43.00 25.00 
12’ 44.00 46.00 55.00 55.00 50.00 58.00 61.00 |, [Og Srarrabon mena are pray Aa a 25.00 25.00 27.00 28.00 27.00 
“4 3 ’ d 31.0( 2 ' * @o4. EH 
No. 3, 10” seen arcs ane Lay og pe py - r+ No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $27. 
12”. ......--. 29.00 30.00 = 32.00 = 32.00 32.00» 32.00 == 32.00 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
3oards, 6 to 20° .5 10 and 12%, No. on: eng 5, ie 1a $1 S1 or 82, add 75 ce cag SIS1E, add $1. 
For S1 or 82, add 75 cents; § q, adc or resawed, adc : " ae ae Sere oe like 5 
Drop siding, grooved roofing and O. G. _Shiplap, 8’ and up, add $1.50. K looring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1. Drop siding or pion add $1.50 
No. 1 PIECE STuFF, SIS1E Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12’ 14’ 16’ 1%’ 20’ ‘ = 1D G” 0 20’— 
ax 4”...... $27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 | SIPING, 4 AND O°, 4 70 207 - - ” 
eee 27.00 28.00 30.00 30.00 29.00 31.00 33.00 33.00 ee z af 
2x $3” sae 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 ge better .........66. $40.00 $44.00 SOE OOO OEIC ET $20.00 $22.00 
2x10”...... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 | © ---- seer ere seer eee 33.00 38.00 Norway, C&better . 34.00 36.00 
2x12” 33.00 34.00 36.00 38.00 36.00 35.00 38.00 38.00 D Maa p eee eWd es 9a Resnes 28.00 = 31.00 
x14" 38.00 39.00 41.00 43.00 41.00 41.00 ._ 44.00 44.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M en SK : 2 ; : 
or S48, add $3 Siding run to O. G., $2 a thousand extra; product of the strip as it grades 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 





3eaded ceiling, 


% -inch, 


$1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., 
are prices Nov. 
those 


average 
f.o.b. 
stock only: 


mill, on co 


California White Pine 


Nos. 1 & 2 clr...$105.95 
71 


OF BOC iv.sscave .45 
D select ..... .. 58.35 
No. 3 clear... 64.15 
Inch shop ...... 31.00 
No. 1 shop...... 47.50 
No. 2 shop...... 29.45 
NO: 8B BRODY ...... 19.45 
D&btr., short... 105.00 
D&btr., stnd. 49.25 
No. 3 elr., stnd.. 41.75 
Shop, stnd. ..... 26.80 
Panel, 4%” all 

Widths. .....s< 85.40 

Sugar Pine 

Nos. 1 & 2 eclr...$107.25 
AS BRIO 66 aiaccae 79.90 
D select ...... 70.05 
No. 8 CleBr......... 75.25 
Inch shop ...... 40.35 
No. 1 shop...... 55.00 
No. 2 shop...... 33.40 
No. 3 shop...... 24.50 
Nos. 1 & clr., 

BURG: as6%.05600% 79.25 
No. 3 clr., stnd.. 61.50 
Shop, stnd. ..... 0.80 

Cedar 
Miscellaneous oo 17.00 


Nov. 22.—-The 


9-15, of California pines, 
for 1-inch 


mmon being 


Mixed Pines 


Common— 


No. 2 ..-$ 28.05 
EO By wirnsvencnste 21.55 
CCR ane 15.80 
i eee 9.75 

No. 1 dimen 20.05 
Form stock 19.25 
MANAOTS: .oi00 500s.i0 27.10 
3eveled siding— 

BOWE. ccwaues $ 39.45 
e tetouiaeGutetors 32.60 

White Fir 
of rr ee $ 54.35 
No. 3 com. & 

WU. sisisiclna ans 18.30 
No. 4 com. asst. 15.55 
No. 1 dimen.. 19.85 
No. 2 dimen.... 16.40 

Douglas Fir 
on eee $ 54.90 
Com., 4/4, all 

widths |...... 15.90 
Com., 5/4 &.up 27.70 
Ties & Timbers 29.20 
Dimension ..... 19.75 

Lath 
Mix. pine— 

LOS RA $ 5.70 
INOS <cmuenwiesie . 4.40 
DOWD BS: ofoteanesis x 2.60 
Be series nowit 2.10 

No. 1 white fir. 5.15 


following 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 25.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices: 
Boards, S2S 
No.2 No.3 
com. com. 
oR (10 cya | a RS Ge CN 29.00 $17.00 
OM. poe PI a Seawee aiRia iene > neil 30.00 20.50 
DES BN 10" scene sescwsuaicescsee, ROO  “SOrat 
ce beg ht a ee 25.00 21.00 
xis” and wider, 10 to 16” .....)..<..% 30.50 24.00 
~ No.4 No.5 
com. com. 
Tea: Gd - WANE Ho5 os ca cae nek ok $16.00 $ 9.00 
Selects, S2S 
“B&btr.”’ sl Og os 
1x 4”, 6” and 8”, 10 to 20’..$78.00 $66.00 $45. 
ein lorec se krausie oigiearaotowie 87.00 77.00 57. oO 
ERIS” Gkaidsweebriee bine ness 6 OeeD  GaReOD i200 
1x18” Ati WAGE? .00.0sccsesns 98.00 93.00 72.00 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 
C/* ONE WiC. ksckccwsvcee cs 98.00 93.00 76.00 
Shop, S2S, f.o.b. Chicago 
No.1 No. m4 No. 3 
at ANE G4. skasaenaece eee $58.00 $45. $33.00 
er eee Ce ee 68.00 55 00 33.00 
prion prices are for shipments of No. 3 and 
better shop. For straight cars of specified 


grades, add $5. 





[Special telegram to AMERICAN LUMBERMAN] 
Spokane, Wash., Nov. 26.—Current quotations 
f.o.b. mill on western and Idaho pines and white 
fir are as follows: 


WESTERN WHITE PINE, 16-Foot, INCH— 
No.1 No.2 No.3 No.4 No.5 
a” $43.50 $33.00 oO ‘are ee 
eee tyr erent 44.50 34.00 2.00 
eae keri 42.50 29.00 2100 
ear 42.50 29.00 21.00 
Mare séiscala sre eis 46.00 29.00 21.50 ee nse 
4” and wider. coves S27.00 9 S00 


WESTERN PINE Saor, S25— 


Factory ‘ 
cS No.1 No.2 No.3 Com. 
5/4 & 6/4....$63.50 $43.50 $28.59 $18.50 aes 
Ve ere 73.50 53.50 38.50 18.50 ..... 
Oe ccacaclewas sin em eee weeee $26.25 
Ipano WHITE Pixe— : 
0.1 No.2 No.3 No.4 Nod 
re $59.50 $42.00 $21.50 Tegrce. arma’ 
Be ence ha teva 60.50 43.00 26.50 
Pe ee 58.50 38.00 25.50 
ee ssid aren Ser 61.50 38.00 25.50 aS 
Mal’ i sSen'y tooo Nate 75.00 40.00 26.50 Saceaem 1 eee 
4” and wider $19.00 $ 9.50 


WHITE Fir, 6 TO 20- Foor, Incu—_ 
4” 


6” ; 8&10” 12” 4”&wdr. 
IO. 2 «Ge sean $26.00 $28.00 $29.00 $30.00 
THOS) cee ecbsiecs 21.00 23.00 24.00 25.00 ...... 
Ls a ee are Se Suse wears a sh. 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN ] 

Portland, Ore., Nov. 25.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $21, $17 and $12. 

Red fir: $18, $17 and $16. 

Spruce: $32, $25 and $15. 

Hemlock: $12 to $13. 





Everett, Wash., Nov. 22.—The log market re- 
mains unchanged, with a firm undertone. Quota- 
tions: 

Fir: 

Cedar: 


No. 1, $25; No. 2, $18; No. 3, $13. 
Rafts of shingle logs only, $18 base; 


25 cents added for each 1 percent of lumber 10g#. 
No. 2, $14@15; 
No. 1, $27; No. 2, $21; 


Hemlock: 
Spruce: 


No. 3, $11@12. 
No. 3, $15. 





OC scce 
Randon 


” 


1 : 
$40.50 $ 


1-inch— 
8” woce 
a 





Sea’ 
mill a 


Extra 
Extra 
Extra 
Perfe 
Eurek 
Perfe 


Extra 
Extra 


Clr 
aver. 
Cine 


3” 
4” 
 . 
No. 





0 





NovEMBER 29, 1924 


AMERICAN LUMBERMAN 99 





REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance): 


Bevel — Yo-Inch S181E 
lear—, “4a ~ “Bp” 

3°-7° 8’. 0’ 3’. ’ 8° -20’ ( m ’ 
W”) cccceeceee+ $24.25 $34.25 $20.25 $30.25 $23.25 
6% wccccceceee 29.25 $9.25 25.25 85.25 27.26 
@ ..ccccccees 24.25 84.25 20.25 30.25 26.25 
Random Shop, Rough or S28, 5” and up, 8’-20’ 
” “ Lid ” 3” ” 6” 


1" 
$40.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 
Finish—Rough, S2S or S4S 








Clear. Re “tar 
1-inch— o* S50 be 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
Sa 0 $60.50 $78.50 $42.50 $52.50 $68.50 
, errr FO BO 60.50 84.50 42.50 62.50 74.5 
Pe wadirereste ‘ 50 69.50 86.50 51.50 61.50 78.50 
6” .....++- 52.50 62.50 84.50 44.50 54.50 74.50 
Ste CO xcs Bo. 50 60.60 ..... 42.60 62.60 ..... 
8” ......-- 69.50 74.50 86.50 64.50 69.50 78.50 
10” .....--- 80.50 85.50 88.50 75.50 80.50 80.50 
12” .......- 82.50 87.650 90.50 77.50 82.50 82.50 
OC CORE 6S cade. ceses: Ee chide cavee Ce 
1% & 1%-inch— 
8” ..ccce+ $57.50 $67. ze $85.50 $49.50 $59. po $78.50 
4” .....-+- 57.50 67.60 91.50 49.50 69.50 84.50 
OP cicaeccets 66.50 76.60 93.50 63.50 73:80 90.50 
Me co Sewers 59.50 69.60 91.50 51.50 61.50 84.60 
3 to 6” 57.50 67.50 ..... 49.50 69.50 .... 
g” ........ 81.50 81.50 98.50 76.50 76.50 90.50 
1 cciss 92.50 92.50 95.50 87.50 87.50 92.50 
Te aces 94.50 94.50 97.50 89.50 89.50 94.50 
Ota os tees, wetae GHEO ccccé cccce TRE 
2-inch— 
ae Cee Te 7. 5 $65.50 $86.50 $47.50 $57.50 $79.50 
, er 65.50 br 60 47.50 67.50 85.50 
 wicadene : Feb 74.50 94.50 68.50. 68.50 91.50 
OP vccnucce Gee Gee 32 60 49.50 69.50 85.50 
3 to 6”... 55.50 665.5 ecne “Geren. GEO Kcccs 
8” ........ 74.50 79.50 94.50 71.50 76.50 91.50 
10” ........ 85.50 90.50 96.50 82.50 87.50 93.50 
IS isccasce Cree. oe 98.50 84.50 89.50 95.50 
OU Ee ew kc cee, cases LOO scccs sccss GRECO 


Bungalow Siding, $181E, 4 to 20-Foot 
xs 5x8 x10 %x8 x10 x12 
COEF case $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 
“A” ...... 40.25 47.256 61.25 64.75 66.75 68.75 
Wide Clear Finish, Rough or S2S, Random, 8-20’ 
” 1 @] ” ” “4 4” 5” 
i. ec? ty ons. 50 oat. pod $131.00 $134.50 
10”... BS 4.50 122.50 136.00 139.50 
18”... 122. b0 139. 50 
my... 127.50 134.50 
22”... 182.50 139.50 
144.50 
149.50 
‘ 154.50 166.00 
40”... 152.50 169.60 157.60 167.00 171.00 it: 50 


Ada for S48, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” = =«:12” 6-12” 
Thickness— 

BE decide wesncine RUaeeD gi $107 $108 $109 $107 
w weteceeennatevees a 112 #118 114 «112 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 22.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Metre BtAre, 6/2 occ cscs $1.96 $2.45 
Extra stars, Jy Serre 2.08@2.12 2.60@2.65 
Extra clears .............. 2.36 2.95 
hc ay, 2.81@2.85  3.50@3.55 
Eurekas. Peer ee Tee 2.55@2.59 3.50@3.55 
Perfections ........ceee0+. 3-25@3.29  4.40@4.45 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2...........$2.00@2.04 $2.50@2.55 
Were. Stats, 6/8. 6... 0ccese 2.16@2.20 2.70@2.75 
Extra clears .............. 2.56 3. 
i a, ee 2.85@2.89  3.55@3.60 
ipa a tet 2.63@2.66 3.60@3.65 
POMIOCHONS (oiiciccsanecves 3.29 4.45 
Second Grades, Standard Stock 
Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
Common stars, 5/2........ .92@1.08 1.15@1.85 
Common clears ........... 1.40@1.48 1.75@1.85 
British Colombla Stock, Seattle Market 
Pe COCRNEMIBNY: gic icc 06..0edndas $3.20@3.35 
Mee CU. Bi) vcccsicsiees $3.05@3.09  3.80@3. 85 
oe ery Civdaeciwenninee as oeoet Et t 1504.80 + 
CCLIONS .cccccccccocces GOCGreO 5 ) 
XX 6/2 16” (Canadian).... ......... 1.60 


XX 5/2 16” CU. Gdiccccs0ss LOL 198 2:10 


CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 18.—The following are 
average wholesalers’ carlot prices today f.o.b. 





Cincinnati: 
Shingles 
" Best Primes Economies 
3” ee Pee re 2 0 $5.70 $2.7 
8 We einige eS ane oe we . 6.70 4.85 $3.70 
SAS hisk se enpaeetne .» 6.95 5.45 4.10 
FF aise eitanaaiaad 6.95 5.45 4.10 
"Lath, 4-Foot, ex1/2- Inch 
Min. ay eee $7.90 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Nov. 25.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain, Flooring 
ENG” NO. SCORE scicccvcces $47. 00 $43.00 $46.00 
SNCS cvdcuenencdeeees 31.00 oC a eS 


Slash Grain i ey 


1x4” No. 2 and better..... 28.00 25.00 27.00 
OM Us giviwane en eadawe 21.00 20.00 aan 

1x6” No. 2 and better..... 35.00 Bee <awees 

Stepping 
No. 2 clear and better..... 67.00 A ae 
Finish No. 2 and Better 
ee OTE BGS achat wiive saw waa 56.00 SU.Ge vkeus 
Casing and base... ccccccs GROG”. dwaas’ sated 
Ceiling 

54x4” No. 2 clr. & btr..... 28.00 ro 
No. 3 Utiweuwianns 24.50 il) eer 

1x4” No. 2 clr. a 31.00 it | rere 
NOS CORP acswwiides SECO 3 onkiae. sates 

Drop Siding 

x6” No. 2 cle. & btr..... = 00 30.00 31.00 

INO. & COA: ccccsseece BRI De’ Gadeus .dawee 
No. 1 Common Boards and Shiplap 
NEN biden wauddeneeees 18.50 15.50 16.00 
BME, éntdceercdtinwacacweds EGG. Guaee. «ade 
Dimension, No. 1 Common S4S 
SEA 5 EA UE PO vociewusecds 16.50 15.50 16.50 
Plank and Small Timbers, No. 1 Common 

4x 4”. 12 to 16’ SAS. 2.6 0cc 21.50 15.50 16.50 

GRE) SE COAG Oeeanacawe SHOE. seed,  de0wn 
Timbers, 32’ and Under, No. 1 Common 


CRG Rae cha weuneseneaces 25.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Nov. 25.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


BER NGt S  QUANPi is od cide rcccscccteciireceses $50.00 
INO: 2 CIGBRs ciicccees PEC CRT CeCe 45.00 
ROG  S QUO o wciivcvccceccddecnsaesasdewe 30.00 
1x3 and 144x4” No. 2 clear and better...... 50.00 
ING BOM cadcccacuedscncad 35.00 
Slash Grain Flooring 
1x4” No. 2 clear-and better......cccccccccss 29.00 
ING Dh GIs a6 ik cccueeddensdecewhtaecden 26.00 
E56" NO. 2 Clam OG HOEK occ cede ccdvcnes 34.00 
Ee ON cacveed ecwduacaeeadanWeulads 28.00 
Vertical Grain Stepping 
1% and 114” No. 2 clear and better........ 64.00 
Finish 
Beem GICME ANG PORNO odes os caress aeesacus 50.00 
Ceiling 
54x4” No. 2 clear and better........sccccces 28.00 
No 3 I eicne cewek ie ween ene ee" 20.00 
1x4” No. 2 clear and better................ 29.00 
ING CHORE n cv wweca deena wacunCkt «excuse Ge 
Drop Siding and Rustic 
Ee TNs oA CROP ak kad ca eiwtasnnene eds 33.00 
Wey SOCIO cnn seeekeens Saw dwennnseeen 25.00 
Boards 
MG F xiicckiancccedeavesncedasnsacniad $16. eo - 
WOO SB -vcediecaccseencctuaeemedaersivdseaewens $12.00 
Dimension—2x4-Inch, S4S 
No. " DAM Soins cesvadtnwtacccasdyeeddedds 15.50 
TNO ca cktu eed addwwnuharsneaeaeewdeeaweawaAd 12.00 
Timbers 
DEOMI ED i ura nahn ee hs es lame Ge a iawn aad 18.00 
CUS Gite ROO ka ke ccemcawienees ceceeswin tes 19.00 
Miscellaneous items 
CORTOG, TANGO ciiienwcsexenieeceawes das 16.00 
to A. rrr ert or ororce rer ce 3.25 





For Editorial Review of Current Market Oon- 
ditions See Page 39 


ne PINE 


BUFFALO, N. Y., Nov. 24.—Northern pine has 
been benefited od the firming up in prices of some 
competitive woods, especially those of the Pacific 
coast. A little better demand is reported for pat- 
tern stock. 


BOSTON, MASS., Nov. 24.—Northern pine buy- 
ers have shown a little more interest the last two 
weeks. Some moderate orders are being placed 
for current requirements but not much forward 
buying is being done at present. 


MINNEAPOLIS, MINN., Nov. 24.—Northern 
pine manufacturers and wholesalers report a 
healthy improvement in number of sales. The 
long, open fall has permitted more than the usual 
amount of outdoor repair work, particularly in 
the rural districts. The weather has added 
slightly to the amount of dry stock on hand. 





NORTH TONAWANDA, N. Y., Nov. 24.—Deal- 
ers report an increase in business and a greater 
demand from the factory trade. Prices are stiff- 
ening on some grades in better demand and more 
difficult to deliver promptly. 


NEW YORK, Nov. 24.—The improvement in 
the lumber market has up to this time had very 
little effect in northern pine, so far as demand is 
concerned. Prices have stiffened on a par with 
other pines, but stocks are low and shipments 
have not increased materially. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 24.—Builders have been 
exceptionally busy since election. Replacement 
orders from retail yards are fairly numerous and 
important. The eastern spruce market is firmer 
than last week. Frames are fully $5 above Oc- 
tober levels. New England random mills insist 
upon firm prices. Provincial producers with 
random to offer ask advances of $2 or so over 
early November quotations. Northern and east- 
ern boards have shown no special change. Quota- 
tions on dimension, rail shipments, f.o.b. Boston, 
8- to 20-foot: 8-inch and under $45; 9-inch, $46; 
10-inch, $47; 12-inch, $49. Provincial random, 
2x3, $34@35; 2x4, 2x6 and 2x7, $33@35; 2x8, $37@ 
39; 2x10, $39. New England, 2x3 and 2x4, $35; 2x6 
and 2x7, $35@37; 2x8, $39@40. Covering boards, 
5-inch and up, 8-foot and up, DIS, $33@34; 
matched, clipped, 10- to 16-foot, $37@38. Fur- 
ring, 1x2, $35@36. Clapboards, 4-foot, extras, 
$120; clears, $115. 


NEW YORK, Nov. 24.—Efforts are being made 
to revive the interest in eastern spruce, but so 
far the Canadian mill owners have given no evi- 
dence of interest in the New York market. 
Wholesalers believe that with fir and the pines 
advancing, spruce will soon make an upward 
move. The trade has been very dull and listless 
since last spring. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 24.—Retailers 
are putting in stocks of white cedar posts for 
early spring trade and supplies are expected to 
be exhausted within a short time. Demand for 
poles is coming largely from users of the smaller 
lengths. Prices are firm. 


HARDWOODS 


CHICAGO, Nov. 26.—An increased demand is 
reported for hardwoods. The furniture and auto- 
mobile interests are coming into the markets 
more actively than for some time. Northern 
mills have no large stocks on hand and prices are 
firm. In southern hardwoods, stocks are in fair 
shape, although %-inch FAS sap gum seems to 
be scarce, with mills holding firm on prices. 
FAS oak is a good deal stronger. 


COLUMBUS, OHIO, Nov. 24.—Hardwoods show 
considerable strength. Orders are in better vol- 
ume both from retailers and factories. Railroad 
inquiries are good and quite a few are developing 
into orders. Oak prices at the Ohio River: 


No. 1 No. 2 No. 3 
FAS common common common 
Quartered ..$150.00 $90.00 Ct eres 
iy) ee 105.00 72.00 45.00 $20.00 


KANSAS CITY, MO., Nov. 24.—There is a more 
active inquiry for hardwoods. Manufacturers do 
not seem disposed to make concessions as freely 
as a few weeks ago. The buying last week in- 
dicated that orders placed were largely for im- 
mediate requirements. Retailers are buying a 
little more freely. Industrial consumers are tak- 
ing oak and gum in good quantities and ash and 


elm, with a strong call for choice cabinet woods, 
especially in walnut. There is a good inquiry here 
for railroad piling and timbers. 


NEW ORLEANS, LA., Nov. 24.—Hardwoods 
seem to be continuing their gradual gains in 
booking volume, with some elements of the trade 
still endeavoring to place good sized orders for 
next year’s delivery at present prices, but mills 
remain unwilling to load their files on these 
terms. Red gum is listed among the best sellers, 
with box grades also moving well. Prices appear 
fairly well held. 


BUFFALO, N. Y., Nov. 24.—The hardwood 
market shows more firmness and some advances 
have lately taken place, although buying is not 
on any brisk basis. Mill stocks are none too 
heavy. 

BOSTON, MASS., Nov. 24.—There has been de- 
cided improvement in demand from some sources. 
The automobile manufacturers are figuring more 
conspicuously in the market, both in new busi- 
ness and in calling for shipments against old con- 
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RYTHER & PRINGLE CO., 
Gentlemen: 
mailing list and send me by return mail free lit 


A Safety Device 
for Mountain 
Loggers 


has been invented by a practi- 
cal logger who knew the haz- 
ards he was trying to elimi- 
nate. 


Its practibility has been 
proved in 
some of the 
roughest sec- 
tions of the 
country. If 
you have spe- 
cially hazard- 
ous decents 
on your ope- 
ration you 
should use 


The 
Barienger 
Brake 


This device has 
made records 
which will interest 
y you and we'll 
gladly send 
you testi- 






monial let- 
ters from 
//'e users who 


say they have 
logged up- 
2 land timber 
without injury to 
men or horses. 


Y Zo Descents of 2000 feet 
Ve Za on a 40%, grade can be 


operated by one man 
hauling loads up to 
30,000 Ibs. 


MAIL COUPON 
TODAY 


and obtain com- 
plete description of 
Uthe Barienger Brake 
and details of its 


Ryther & Pringle Company 
CARTHAGE, N. Y. 


Fill out this Coupon—Cut out—and Mail. 
ne nee = = ls =— a a ee 


Carthage, N. Y. 


-Please place my name _ on 


2 


erature on the Barienger Brake, list of users, ete 
i It is understood that this does not obligate me in 
any way. 


iy (Name of Company) 


BUSES: SORRON  ME cc pica cakcenenccneSiaueeeeeweeeaeeas 


your 





tracts. Furniture factories are buying conserva- 
tively. Hardwood flooring is fairly active and the 
general tone of prices is firm. Quotations on 
flooring, 13/16x2%4: Beech, clear, $83@90; birch, 
clear, $86@90; No. 1, $73@76; maple, clear, 
$103.50; No. 1, $83.50@86; oak, white, plain, clear, 
$104.50@ 106.50; selects, $89@94; No. 1 common, 
$62@66.50. Quotations on inch lumber are un- 
changed from last week. 


MINNEAPOLIS, MINN., Nov. 24.—Low grade 
hardwoods are moving in heavy volume to box 
and furniture factories, with a result that there 
has been a slight tendency toward strengthening 
prices. The supply is running low. Northern 
hardwood mills are shipping various grades in 
fairly large volume but they are filling old orders 
mostly. Users of the better grades of hardwood 
are making inquiries. 


NORTH TONAWANDA, N. Y., Nov. 24.—Con- 
sumers are ordering hardwoods more freely, pro- 
viding dealers with their best business in several 
months. Birch is the leading seller in hardwoods, 
with maple next in line. No changes in prices 
are reported. A fair supply is reported. 


HOUSTON, TEX., Nov. 24.—Common red gum 
everywhere is in active demand. The same good 
demand prevails for staple items of sap gum and 


common oak. Allitems are looking good. Prices 
are up an average of about $2. 
CINCINNATI, OHIO, Nov. 24. — Hardwood 


business is coming in greater volume. Inquiries 
would indicate a big business in the late winter 
and early spring. Prices are holding firm, with 
minor advances here and there. Stocks are 
badly broken and any spurt in demand for certain 
items would lead to advances. However, buyers 
are resisting any tendency to boost prices. 


NEW YORK, Nov. 24.—Many items in hard- 
woods are scarce and a sudden demand has found 
the wholesalers unable to fill many orders. Prices 
in all hardwoods have strengthened, and in some 
cases advances have been as high as $2. Good 
chestnut is hard to obtain, and some items in 
gum are almost unobtainable. Oak and maple 
flooring are in heavy demand on a rising market. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 26.—Demand for Douglas fir 
is on a fairly steady basis. Wholesalers and re- 
tail yards are trying to buy stock, but mills are 
not accepting all the business offered, as their 
stocks are not any too heavy, and for that reason 
mills do not care to load up too heavily at pres- 
ent, Prices are strengthening. There have been 
a few car material orders placed, but so far the 
volume of this business has not been impressive. 


KANSAS CITY, MO., Nov. 24.—The fir market 
has been showing steady improvement in the last 
week, and the volume of orders would be larger 
if the mills could fill them as wanted. Prices have 
improved steadily. The list of items wanted is 
steadily broadening, but boards, dimension and 
flooring are in most demand. While the bulk of 
the orders run to mixed cars, there has been a 
much better call for straight cars. 


BOSTON, MASS., Nov. 24.—The New England 
market for Douglas fir, western spruce and cedar 
retains the firmer tendency that became noticea- 
ble after the elections, and during the last week 
further strength has been gained. Retail yards 
and most other consumers are more willing to 
buy. Arrivals are lighter and sellers more inde- 
pendent. An ordinary schedule of dressed fir 
dimension can now be bought here at $32@32.50 
ship’s tackle; and rough is $33.50@34; No. 1 com- 
mon boards sell at $28@ 28.50. 


SAN FRANCISCO., CALIF., Nov. 22.—There is 
a good local demand for fir. Stocks are pretty 
full in this territory, and water shipments are 
taking care of requirements in southern Cali- 
fornia, where yards have not been buying very 
heavily. Vertical grain flooring is quoted at 
about $8 over list, $5 over list, and $3 under list 
for No. 1, 2 and 3, respectively. There is some 
eastern and middle western buying, although the 
movement through the Panama Canal has slowed 
down temporarily. 


NEW YORK, Nov. 24.—All items of west Coast 
lumber have stiffened in price, notably fir. In 
the active buying of mid-November fir is far in 
the lead of all other lumber. No contracts of any 
size for the future are being made. Some items 
have advanced $2 over the Nov. 1 quotations. 
Stocks in storage have dwindled considerably of 
late, and there is an almost entire absence of 
transits. 


CYPRESS 


CHICAGO, Nov. 26.—There is a better feeling 
in the cypress trade, retail yards and factories 
coming into the market more freely. Mill stocks 
generally are in good shape on account of the 
excellent drying weather in the South during the 
last few months. However, it is reported that 
thick items in dry stock are scarce. 
main firm, 


Prices re. 

KANSAS CITY, MO., Nov. 24.—Cypress orderg 
from the country are running closer to immediate 
requirements as evidenced by the badly mixeq 
cars that most orders call for. Requirements of 
retailers run pretty well over the list of ordinarily 
wanted yard stock. Industrial consumers con- 
tinue to buy and there is a somewhat larger in. 
quiry from that source and from city retailers, 
Prices here have not changed. 


NEW ORLEANS, LA., Nov. 24.—A fair busi- 
ness is indicated by local reports, with the proba- 
bility that the week’s bookings will exceed those 
of the preceding week. Prices rule firm but vir- 
tually unchanged. Mill stocks are in fair condi- 
tion as to assortments and shipments usually 
prompt. 

BUFFALO, N. Y., Nov. 24.—Cypress demand ig 
fair for this time of year. Buyers look for sma}]} 
lots in most cases and are desirous of quick 
delivery. Prices are being firmly maintained. 


BALTIMORE, MD., Nov. 24.—Demand for cy- 
press keeps up fairly well. Stocks are not unduly 
large. Direct shipment from the mills to the con- 
sumers is still the rule in many instances. 


BOSTON, MASS., Nov. 24.—Distributers report 
some improvement in demand since the election. 
Although retail yards are doing a good business 
they are not calling for very much cypress, and 
demand from users of shop lumber is cut into by 
the substitution of other woods, especially Idaho 


white pine. Quotations: 
FAS Selects Shop 
RECT $ 90@ 98 $70@ 83 $51@63 
6/4: 6/4... va0% 1009@110 85@ 98 63@71 
i Rd me 105@121 92@101 73 @85 
ee. eee Ramee PEOGEESG i$ Sareate Keener 
NEW YORK, Nov. 24.—Demand and inquiries 
continue sufficient to satisfy wholesalers. Price 
advances have ranged from $1 to $1.50. The 


coming of an improved market found the whole- 
salers well prepared. Arrivals have taken on a 


spurt of late. 
HEMLOCK 


BUFFALO, N. Y., Nov. 24.—Hemlock dimen- 
sion prices continue firm and in some instances 
are higher than last month. Additional strength 
in competitive woods is also having a beneficial 
effect upon the hemlock market. 


BOSTON, MASS., Nov. 24.—The stiffening up 
of prices on eastern spruce and Pacific coast soft- 
woods is likely to have some beneficial effect on 
hemlock, which at present is comparatively quiet, 
with quotations little more than steady. Eastern 
and northern clipped boards now sell at $33@34. 
tandom boards are $30@31. There is a moderate 
request for dimension. Offerings of western hem- 
lock have been lighter of late. 


NORTH TONAWANDA, N. Y., Nov. 24.—Sales 
are being made more freely than for many weeks, 
but the market is not active. Dealers are not 
preparing to transact business on a much larger 
scale until toward spring. Prices are firming up. 


NEW YORK, Nov. 24.—Hemlock prices have 
stiffened considerably in the last two weeks and 
are continuing on the up-grade in the face of @ 
good buying movement. Cargo arrivals have not 
been unusually heavy of late. 


WESTERN PINES 


CHICAGO, Nov. 26.—Demand for Pacific coast 
woods is increasing and prices are firmer, with 
a strong upward tendency. Stocks of Idaho and 
western pines in the Inland Empire are rather 
broken. No. 2 common Pondosa pine is pretty 
scarce and most of the mills are kiln drying this 
stock to get it in condition for shipping. 


KANSAS CITY, MO., Nov. 24.—Retailers are be- 
coming more numerous in the market for western 
pines, calling for mixed cars with some finish, 
boards, dimension and strips. Demand from in- 


dustrial consumers continues steady and inquiry 
indicates demand soon will be larger. 
have become firmer. 


BUFFALO, N. Y., Nov. 24.—Pacific coast woods 
are generally stronger. 


Prices 


Idaho pine is very scarce 
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in No. 2 common and prices are up $2 to $3. 
Mills are generally asking that customers take 50 
percent of other grades. Oregon pine is also 
strong. 





BOSTON, MASS., Nov. 24.—The western pines 
market is firmer, and buyers are ordering with 


















more freedom and greater confidence. The call 
for Idaho white pine is exceptionally good, quota- 
tions being: | 
No. 1 com. No. 2 com. No. 3 com. 
1x6 .....$75.00@76.50 $57.50@..... $40.00@..... sabacanetr 5 
1x8 ..... 74.00@75.50 54.50@55.00 41.00@41.50 | | il 
1x10..... 77.00@78.50 55.00@56.50 41.00@41.50 A Belt Hi | YYY 
1x12..... 90.50@92.50 57.00@57.50 42.00@42.50 Dres s 8 | ih a 
1s Sy A 
SAN FRANCISCO, CALIF., Nov. 22.—There |: Sing | | i Y 
are some good inquiries for California white pine, | 2 Best for Leather Belt £ ] uy 
with a good mevement of dimension recently. = =f li rio g i i ALILLLILLL, 
While a great deal of shop has been sold this rt ws, | 1 |§ es PLIABLE Sine ||| Hl ———— 
season, demand for No. 2 is a little slow, coming ma 4 || | 2 Moloney Belting —— - > 

principally from smaller yards instead of sash rns }¢ BONFrankin Stel = 


and door factories. Sugar pine shipments have CHICACO.RL 
peen fair. Most of the mills will soon be closed 
down. Their carry-over will not be excessive for 
a normal market demand. Prices have not been 
very profitable to the mills, but with a better 
demand higher prices are looked for. 
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‘Loney BeltiN 


—— 5 ae og J b. ae - | 
ld iS sL wararaoor | 
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“We're as proud of these products 
ds we are of our belting” 


“mM” Cement 


NEW YORK, Nov. 24.—Better grades of Idaho 
white pine have become more scarce and many 
orders are going unfilled. Only in No. 3 are 
wholesalers able to give the customers quick 
service. Prices on higher grades have increased 
$1 to $2 in the month. Shipments are in splendid 
time, but only in poorer lumber. 


REDWOOD 


KANSAS CITY, MO., Nov. 24.—The redwood 
market remains dull, but with prospects for more 
activity in the next few weeks, when retailers 
have completed their inventory. Judging from 





the light buying for months past, stocks in the {REGULAR} 

yards and with industrial consumers must be low, 

and this is further indicated by the inquiry that 

ponies hale Cement 
BOSTON, MASS., Nov. 24.—There has been 

some price cutting of late, especially among east- (WATERPROOF) 


ern wholesale yards competing for attractive 
orders, and this has a tendency to make buyers 
rather wary and cautious about placing orders for 
future delivery. Good deliveries are being made 
from stocks in storage. 


OU’VE reached the ‘nth degree” of cement 
satisfaction when your leather belting is 
joined with either of these powerful ad- 
hesives. For here are cements that stick—stick 


SAN FRANCISCO, CALIF., Nov. 22.--Redwood , , aa 
with an obstinate tenacity and with a willing- 


buying is a little below normal, but the mills 


—s agg peg ot and prices pretty €.9) ness to stay on the job for years. Famous for 
well stabilized. With a longer period of closing > - aa eye iz 
down for repairs, mill stocks will ve diminished, 2 two reasons: Because they — Moloney prod- 


and prices are expected to increase. The year’s 
shipments may be about 50,000,000 feet less than 
last year. 


NORTH CAROLINA PINE 


BUFFALO, N. Y., Nov. 24.—The North Caro- 
lina pine market is firm and roofers are a little 
stronger, particularly in 8- and 19-inch. Building 
prospects are favorable. 


ucts; because they perform in a way that 
truly satisfies. 


“mM”? Belt Dressing 


—another Moloney quality product. Goes a long 
way toward making old belts new. Lubricates, 
Don’t Forget re-juvenates and re-vitalizes the leather. An 
when you are in need assured preventive of dry rot. Hundreds of 
jleipeitbedig belt users prefer it as it prolongs belt life and 
MOLONEY is of definite value in raising the efficiency of 
Leather Belting transmission service. Easy to apply— 
economical to use. 





BALTIMORE, MD., Nov. 24.—North Carolina 
pine stocks on the wharves are smaller. Inquiry 
is a little more active. The requirements of the 
box trade are larger, and the needs of the con- 
tractors keep up in a gratifying way. Prices 
show an upward tendency. 

BOSTON, MASS., Nov. 24.—North Carolina 
Pine looks firmer, and wholesalers are booking a 
fair volume of orders. There is still some rough 
edge, 4/4 under 12-inch, being offered at $59, but 


has demonstrated its su 
periority during a genera “ é 
tion of service. Write us Ab l t S t ft 

your belting problems — sO u e da 1s ac 1on 
our engineers are always 


$61 is a more usual price, and several manufac- at your disposal. Here, then, are valuable adjuncts to absolute 
turers want appreciably more for desirable stock. belting satisfaction. M” and WHALE Brand 
The finish mills are busy and are using a lot of , - rane “NA” E 
shop lumber. Shortleaf roofers are firmer and A Belt is Cements in l, 2 and 5 pound cans — M” Belt 
are in good demand. Shortleaf flooring prices No Stronger than Its Dressing in 1 and 5 gallon cans and in barrels. 
have advanced; low range on 1x4: B&better rift, Weakest Lap” A quantity of each on hand is always advisable. 
$78.50; C rift, $56.50; B&better flat, $55. Parti- 


tion, B&better, $53.25. 
Place a trial order today 
Shipments made promptly 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. PORTLAND, ORE. 


NEW YORK, Nov. 24.—A market turn fer the 
better in demand and inquiries for North Caro- 
lina pine items has been accompanied by a fur- 
ther strengthening of prices. Roofers are at a 
premium, both air and kiln dried. Flooring also 
IS scarce, and prices have risen $1 over last week. 


SOUTHERN PINE 


CHICAGO, Nov. 26.—A better volume of busi- 
ness is in evidencé. Orders and inquiries are in- 
creasing and there is a tendency for line yards 
and other consumers to get under cover. Mill 
Stocks are rather low generally and order files of 
most of the big mills are pretty well filled, a con- 
siderable volume of car material orders having 
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RADLEY -MILLER Frames harmonize with 

every type of architectural design. Used in any 

sort of brick, frame or stucco building, they save time 
and labor on every installation. 





Manufactured of genuine white pine to the highest 
standards of precision, they keep their smooth fit and 
original accuracy under every condition of service in 
any climate. 


Bradley-Miller & Company 


BAY CITY, MICHIGAN 


EASTERN FRAME REPRESENTATIVES: 


A. D. MOORE, H. G. VINCENT, 
P. O. Box 867, New Haven, Conn. Garrettsville, Ohio 











i 
‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 
broken record of satisfactory payment of claims, 
offer Lumbermen 





Profit Participating Insurance 
With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 








been placed in the South within the last two 
weeks. Prices are advancing steadily. 


KANSAS CITY, MO., Nov. 24.—Sales managerg 
for some big southern pine manufacturers here 
say orders last week exceeded production as high 
as 40 percent. Eastern buyers have been com. 
ing into the market in increasing numbers and 
placing some good orders, while buyers in this 
section and in the South are holding up their end 
of the demand. Nearly all mills are short on a 
good many items and some of them are out on 
S- and 10-inch No. 2. Prices advanced as much 
as $2.50 last week, ranging from that figure down 
to 50 cents. The longest advance was on 3- and 
4-inch flat grain flooring. 


NEW ORLEANS, LA., Nov. 24.—Mill reports 
are not available at this time, but current com- 
ment locally indicates good inquiry and probably 
some further gain in booking volume, with prices 
firm and tending upward on the scarce items. 


BUFFALO, N. Y., Nov. 24.—Southern pine de- 
mand is on a fairly active scale. Strength has 
been displayed by most items lately and some ad- 
vances have taken place. The strongest item in 
the list is flooring, which is up $1 or more from a 
couple of weeks ago, and mill offers have been 
smaller. 


BOSTON, MASS., Nov. 24.—The inquiry for 
southern pine is becoming really active and the 
number of orders is very substantial. A lot of 
lumber is being moved out of retail yards and 
retailers appreciate that it may be dangerous to 
delay too long in making replacements. The de- 
mand for roofers is really good and prices are 
strong. Ordinary air dried roofers sell at $32@ 
32.50 for 6-inch, and $33@33.50 for 8-inch. Some 
mills have advanced partition $4 since October, 
High range on longleaf flooring, 1x4-inch: B&bet- 
ter rift, $86.50; C rift, $65; B&better flat, $60. 
Partition, B&better, $57. 

HOUSTON, TEX., Nov. 24.—There is a re- 
vival of buying by oil producers and railroads, 
Some big orders have been placed in Houston by 
oil companies. Car siding and roofing are espe- 
cially active and are advancing. Low grade 
boards and No. 1 dimension are very active, but 
No. 2 dimension and 1l-inch finish are not so 
active. The market on the whole is mighty 
good, local sales managers say. 





CINCINNATI, OHIO, Nov. 24.—The southern 
pine market is holding the improvement that de- 
veloped after election. Prices generally have 
been firm to higher, with advances in some in- 
stances of as much as 10 percent. 





’ 

NEW YORK, Nov. 24.—Yards are buying freely 
for the first time since spring and some items 
have risen $2. Roofers are scarce, and retailers 
eager to get them at the asked-for prices. Some 
good orders for timbers were placed last week, 
and others are in immediate prospect. 


SHINGLES AND LATH 


COLUMBUS, OHIO, Nov. 24.—A slightly better 
tone has developed in the shingle market. Deal- 
ers are buying to replenish broken stocks. Ship- 
ments from the Coast are adequate for current 
needs. Red cedar extra clears are quoted at $4.75 
and extra stars $4.10 to $4.15. Other varieties are 
rather slow. Lath demand is steady and prices 
continue firm. 


KANSAS CITY, MO., Nov. 24.—Demand for 
shingles continues good with country yards buy- 
ing freely and a growing market in the East. In 
the face of that, however, clears dropped 5 to 10 
cents below the $3 point and stars 5 cents off, 
making the price of the latter $2.45. Small transit 
cars have been in demand by country buyers. 
Siding demand has been good and there is some 
call for mixed cars of lath, siding and shingles. 
Western pine siding is a favorite with buyers. 
Lath demand also is good, with southern pine 
and western pine in largest call. Southern pine 
prices have been advancing. 


NEW ORLEANS, LA., Nov. 24.—Cypress shin- 
gles move in about the same volume reported for 
last week, with prices unchanged and firm and 
mill stocks still in condition to permit acceptance 
of occasional straight-car orders. Cypress lath 
are moving a little better, with mills restricting 
acceptances to mixed-car orders. No change of 
quotations is noted. 


BUFFALO, N. Y., Nov. 24.—Shingle demand 1!s 
not very active, being kept down by the desire 
of retailers to hold only small stocks during the 
remainder of the year. Extra clears are slightly 
lower, being quoted at $4.66, with stars at $4.01 
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and British Columbia XXXXX $5.46. Lath are 
also quiet. 





BOSTON, MASS., Nov. 24.—The shingle trade 
has been picking up the last two or three weeks. 
Prices are firmer, with white cedar extras $4.50@ 
$5.25; and clears, $4@4.75. There has been 
another 19-cent advance on red cedars, which 
now sell at $5.66@5.71 for the best makes of 
British Columbia XXXXX, rail shipments. De- 
mand for lath is not active, but offerings are 
much lighter, and prices are firmer. Eastern 
spruce lath have sold within the last few days 
at $7.25@7.50 for 14%4-inch and $8.50@8.75 for 1%- 
inch. Western hemlock lath are offered in 1%- 
inch width at $6.75@7, ship’s tackle, Boston. 


MINNEAPOLIS, MINN., Nov. 24.—A more 
steady price has characterized the red cedar 
shingle market and, while demand continues 
light, there is virtually no surplus in this terri- 
tory. Some shingle mills already are closed and 
others are to follow before the first of the year. 
Stars have remained steady at $2.55, mill basis, 
since Aug. 1, while clears are quoted at $2.95, 
about 10 cents higher than a month ago. 


HOUSTON, TEX., Nov. 24.—Shingles are in 
strong demand at slightly advanced prices. Lath 
are moving freely at $3.50 for No. 1 and $2 for 
No. 2. A few orders are being placed at 25 cents 
above the regular quotations. 

NEW YORK, Nov. 24.—There is an actual 
scarcity of eastern spruce lath and, with an 
active building movement on for the winter and 
only light stocks coming in, the market has stiff- 
ened. The price is expected to be $9 ship side 
before Dec. 1, and now the talk is of $10. Repre- 
sentatives of some of the wholesale firms are 
at the mills trying to rush down shipments be- 
fore heavy snows interfere. The demand for 
west Coast shingles also is heavy, and few yards 
are stocked to any extent. Prices are advancing. 


MAHOGANY 


BOSTON, MASS., Nov. 24.—Demand for ma- 
hogany has been very good for some time and 
distributers say they are doing even more busi- 
ness today than in October. Prices are firmly 
held. Piano and talking machine makers show 
more interest in forward buying. The call for 
radio sets and other specialties is especially good. 
Production has lately been on an overtime basis 
but there is no accumulation in first hands as 
stock is being shipped out as fast as it is dry to 
fill waiting orders. Quotations are unchanged. 


BOXBOARDS 


BOSTON, MASS., Nov. 24.—Boxboard and 
shook mills are in a distinctly better position to- 
day than a few weeks ago. The result of the 
election as reflected in industrial activity and 
confidence is felt by the packing lumber people in 
a larger volume of inquiries and more interest in 
forward buying. The stiffening up of lumber 
prices generally also is having a distinctly favor- 
able effect on buyers. Quotations, round edge, 
inch: Spruce, $29; hemlock, $26; pine, $31. 


FOREIGN | 


Australian Lumber Notes 

MELBOURNE, VICTORIA, Oct. 28.—Getting in 
touch with lumber interests in Melbourne one has 
opportunities to judge the situation better than is 
possible from reports. Here one finds signs of 
depression not sensed from a distance, and tight- 
ness of the money market more than seasonal. A 
long winter hag delayed building operations to 
some extent, but finances are rather to blame for 
seine of the timidity of the builders and specula 
‘ors. Politics, as ever, plays a very important role 
in the business drama, and following upon Vic 
toria’s first labor, or socialistic Government, the 
big manufacturers and merchants are very hesi 














tant about launching out on new and expensive 
ventures, Altho representing quite a minority of 


the House, labor is ruling here because its op- 
ponents are divided. Labor does not worry on 
that score, but being permitted to rule proceeds 
to do it according to its beloved shibboleths ; 
among other things it is recasting the basis of taxa- 
— excluding thousands from payment in the 
pe that it will buy votes at the right time. But 
1s all disastrous to economic stability and bids 
tai to end in a serious disturbance of the pros 
Perous conditions which have marked Melbourne's 
— operations for a long time. 
ae would not think there was a fly in the oint 
nt to look at the figures relative to imports is- 





‘‘Buy a Moore and Get the Best” — >} 




















Green Gum ready to enter Moore Moist Air Kilns 





Rosa Lumber Company, 
Picayune, Miss. | 


“Drying faultless | 


GUM” 


Wiine fer the says Mr. L. O. Crosby, Pres., 
nite Rosa Lumber Co. on enter- 

ing their THIRD ORDER for 
Moore Facts Moore Moist Air Dry Kilns. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla. © 2Fully Equipped Plaats. ~~ North Portland, Ore. | 

















This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 


TODAY Investigate our line now. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 











& CHOICE, DRY 
| NoRTHERN Hardwoods 
Write Us for Anything in 


Hard Maple, Birch, Basswood 
” Soft and Rock Elm 


We Have > "252" White Maple 
TIPLER LUMBER CO., Tipler, Wis. 
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From a Michigan Retailer — 4 
Vernon Parish Lumber Co., 

Kurthwood, La. 
Gentlemen: 

Find herewith our check and freight bill 
for car B & O 173697. This car of lumber 
was fine. We have had other cars from 
you and you have anything beat for quality 
we have ever had. 

Yours truly, 


W.H. DORRIS & SON, 
Homer, Mich. 





Mills That 
Specialize 
Quick Service 


Cita ug, 
Photo of Vernon Parish Lumber Co. Stock, 


Realizing that the average lumber buyer would 
rather put his requirements up to the mill if he can 
get the same service as the wholesaler can deliver, 
we feature “Sudden Service’ in famous 


Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


We are able to offer unusually prompt. service 
because of the large and well assorted stocks we carry. 
The excerpt from a letter given above shows the kind 
of satisfaction we render. When you want high 
quality lumber, timbers, railroad and car material, 
bridge stock, etc., test out our “‘Sudden Service.’’ 
Kiln dried shed stock a specialty. 














All Texas sales handled by Angelina County | 
Lumber Co. — All sales outside of Texas han- 
dled separately by each company. J 


Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 


KURTHWOOD, LA. 








Northern Hardwood Buyers! 


We have an up-to-date mill at Manistique and 
we're producing some mighty good values in 


Birch, Maple, Norway 
White Pine and Hemlock 


Dependable All we need is a trial order. We satisfy our cus- 


tomers. 
Lumber !!! What do you need? 


Stack Lumber Company, ‘“Sicucan 














sued by the Commonwealth Department, but thege 
are of contracts entered into loug ago. For in- 
stance, during August 29,820,000 feet of lumber 
of one kind and another was imported into the 
Commonwealth, valued at over $1,500,000. These 
figures maintain the high average of the recent 
imports and in themselves might suggest a con- 
tinuation of boom operations, but those in the 
know shake a doleful head and_ profess to 
fears of the future. Another section, the local 
sawmillers, view with deepening alarm the con- 
tinued large imports of lumber from overseag, 
and are constantly striving to impress upon the 
Government the need for increasing duties. Sut 
there is little common ground for mutual aid be- 
tween the lumber merchants and the sawmillers, 
The latter are quite unable to meet the local re- 
quirements and lumber must be imported if build- 
ing operations are to go on and town or district 
is not to stagnate. Finances are sorely affected 
by Federal loans of big extent. Just now a loan 
for $50,000,000 is the course of flotation. 30. 
fore the great war Australia borrowed all it wanted 
from London. It got new resources by doing go. 
Now it exhausts its own pockets in the fond be- 
lief that the heavy interest charges will be some- 
what curtailed and the cash will stay at home, 
The trouble is that it had not sufficient cash for 
the purpose. The result is a money tightness, and 
a diversion of what is available from commercial 
enterprises into dead-end ventures of the Govern- 
ment, 

Manufacturing interests, however, are very hope- 
ful of things adjusting themselves ere long, as the 
long wet winter is expected to bring about com- 
pensations by way of substantial harvest and wool 
crop, two things upon which this country stakes 
its existence. But here again is so much gun- 
powder, liable to go off any time the industrialists 
think the moment for a spectacular burst-up hag 
arrived. These are now formulating plans for a 
huge hold-up when the harvest is ready for trans- 
ference to the seaboard unless their greedy de- 
mands are granted. The same with wool; the 
shearers everywhere are going to be organized to 
stiffen their backs to let the wool lie on the sheep 
if they do not get just what they think time and 
circumstances justify. In every industrial section 
here there is much unrest and yearning for sub- 
stantial increases and shortening of hours. Ag it 
is, many only work forty-four hours; but this is an 
age of leisure, they say, and luxury should be its 
handmaid, 

Lumber is again before the Federal arbitration 
court. Just fifteen months ago it got an award 
which left the question of piecework undecided, 
and the parties have contrived to get along fairly 
easily since, but the agitator never sleeps and 
he is kept moving, until very recently he secured 
a stoppage of the sawmilling industry in Western 
Australia for three weeks on this piecework ques- 
tion. The men were urged to demand a 25 percent 
increase in pay. They caused the unemployment 
of all men about the mills, and after three weeks’ 
idleness all went back to work on an understand- 
ing that the court should deal with the problem. 
The court is about to try and deal with it. It 
found itself unable to do so before; it is possible 
it will find itself in the same predicament, but 
circumstances demand some solution. All felling, 
hauling and log-loading in the West is done by 
piecework, and the men have usually big earnings, 
but piecework is anathema to the modern in- 
dustrialist and he would like it abolished. The 
proceedings promise to be more than usually in- 
teresting and exciting. 


American Hardwoods in England 


The state of the American hardwood lumber 
market in the United Kingdom as of Nov. 1 is 
described as follows in the monthly wood circular 
of John H. Burrell & Co., prominent wood brokers 
at Liverpool, England: 

Asu—Logs: Several parcels of fresh wood 
have been reported, and stocks are proportionately 
increased. Lumber: The import has been light, 
and there has been fair demand, 

BLACK WaLNutT—Logs and lumber: One parcel 
of logs has been reported on contract. A. fair 
amount of lumber has arrived, which is ample for 
the light demand. 

Gum—Lumber: No change. 

Hickory—Logs: One parcel of logs has arrived 
Stocks are light. 

Oak—Boards: There has been large import, and 
stocks are heavy. Logs: No change to report. 
Planks (cabinet): The light import went into con- 
sumption. Planks (wagon): The import was mod- 
erate, but stocks were excessive. Inquiry }§ 
negligible. : 

Pircn PiNe—The arrivals were 235,000 _ cubic 
feet during October, and the consumption 254,000 
cubic feet. Stocks are slightly lighter. Values col 
tinue firm. ‘ 

PorpLaR—Locs: No import. The demand is 
limited. Lumber: The light arrivals were chie 5 
against firm order. Business has been small an 
holdings are heavy. 








Alu 
planirz 
later 
compa 


CAI 
Tilder 
will | 

Har 
Lumb 
as mi 

FLA 
to Ta 

IDA 
sawm 


ILI 
been 
of De 
Earl 
was | 
Hamr 

Ed\ 
ness; 

Vill 
hardv 


dredg 
10\ 
Nagle 
will | 
Rac 
busin 
own | 
KA 
hatta 
Skille 
Webe 
yard, 
KE 
Co. 8 
LO! 
Co, « 
Frank 
Nelso 
MI. 
ceede 
MI 
movil 
Evan: 
MI 
ceede 
Mo 
ceede 
NE 
teres! 
Kei 
ber ( 
St. 
Flem: 
NE 
G. H 
Wa 
Dicks 
NO 
Co. | 
Lumt 
OH 
chan 
OK 
ceede 
OR 
ber C 
Da! 
P. 2: 
Wr 
and | 
SO 
chase 
Harr. 
TE 
chan 
W: 
Lum! 
lor 
Hugi 
Wi 
lumb 
Pa 
bard, 
W) 
to A 
Os! 
to G 


AI 
rated 
CA 
Co., 
GE 
porat 
IL 
ing « 
Fl 
$10,0 
Gl 
rated 





d 
f 


d 


1. 


— SS 


— oe 





NOVEMBER 29, 1924 


AMERICAN LUMBERMAN 


105 











BUSINESS CHANGES, INCORPORATIONS, ETC 








Business Changes 


ALABAMA. Carrollton—Kilpatrick Lumber Co. sold 
planing mill and other buildings to W. W. Beasley who 
fater sold an interest to L. C. Funderburk and the 
company will operate as Carrollton Lumber Co. 

CALIFORNIA. Fresno—Sunset Lumber Co. sold to 
Tilden Lumber & Mill Co., of Oakland; G. H. Johnson 
will be manager. 

Hanford—Lucerne Lumber Co. sold local yard to Tilden 
Lumber & Mill Co., of Oakland; R. C. Kendall remains 
as manager. 

FLORIDA. 


to Tumpa. 


Pensacola—-Ansley-Hubert & Co. removed 


IDAHO. Orofino—Chas. J. Kazda has disposed of his 
sawmill to J. M. Kyle. 


ILLINOIS. Atwood—Atwood Lumber & Coal Co. has 
been sold by F. L. Bowman to W. J. Huff & Son, 
of Decatur, Ill., who will operate under the old name; 
Earl R. Evans, resident managin’g partner. Mr. Evans 
was formerly partner in the firm of Bunyon & Evans, 
Hammond, Ill. 

Edwardsville—Gibson Lumber Co. discontinued busi- 
ness; buildings sold to Hotz Lumber Co. 

Villa Grove—Home Lumber Co. moving lumber and 
hardware stock to its plant in Champaign. 


INDIANA. Avilla—V. J. 
Cline Bros., of Kendallville. 

Peru—Peru Chair Works absorbed by Hubbard, El- 
dredge & Miller (Inc.), of Rochester, N - 

IOWA. Oxford—J. P. McCleary & Sons sold to Lee 
Nagle and Everett L. York, of Iowa City. Mr. York 
will be resident manager. 

Radcliffe—Farmers Elevator Co. purchased lumber 
business of Radcliffe Grain Co. and moved stock to its 
own plant. 

KANSAS. Salina—Golden Belt Lumber Co., of Man- 
hattan, has purchased the yards here of the J. H. 
Skillen Lumber Co., Salina Lumber & Coal Co. and 
Weber & Co. Stocks will be consolidated at the Weber 
yard, D. E. Reitz in charge. 

KENTUCKY. Water Valley—Water Valley Lumber 
Co. succeeded by Ray Miller. 

LOUISIANA. New Orleans—Oldham & Brown Lumber 
(Co. changing name to J. F. Oldham Lumber Co.; J. 
Frank Oldbam has acquired the interest of his partner, 
Nelson P. Brown. 

MINNESOTA. Holt—Winton Nichols Lumber Co. suc- 
ceeded by Holt Lumber Co. 

MISSISSIPPI. Jackson—American Box & Lumber Co, 
moving to Lynchburg, Va. Local plant sold to E. S. 
Evans & Co., of Detroit. 

MISSOURI. Kansas City—Wingate Lumber Co. suc 
ceeded by Wingate-Moffat Lumber Co. 

Mountain Grove—D. J. Landers Lumber Co.  suc- 
ceeded by Landers & Barker Lumber Co. 

NEBRASKA. Fairbury—J. P. Thornton hought an in 
terest in MeLucas Lumber Co. 

Kearney—J. P. Thornton succeeded by McLucas Lum- 
ber Co. 

St. Paul—F. W. Borin Lumber Co. 
Fleming & Groshans. 

NEW YORK. 3rooklyn—Geo. H. Miller succeeded by 
G. H. Miller Lumber Co. 

Watertown—E. D. Jenks succeeded by 
Dickson, 2 

NORTH CAROLINA. Henderson—Henderson Lumber 
Co. purchased plant and machinery of the old Carolina 
Lumber & Construction Co. 

OHIO. Tippecanoe City—Northern Manufacturing Co. 
changing name to Garver Furniture Co. 

OKLAHOMA. Allen—Lingo-Leeper Lumber Co. suc- 
ceeded by L. B. Adams. 

OREGON. Austin and Baker—W. H. 
ber Co. moving to Cascade, Idaho. 

Dallas—Dallas Planing Mill Co. leased the mill of 
P. J. Coad. 

Wren—Wren Lumber Co., composed of B. G. Cochran 
and A. Hinckle, will move its sawmill to Pedee. 

SOUTH DAKOTA. Armour—H. TT. Walensky pur- 
chased controlling interest in McNeill Lumber Co. from 
Harry McNeill, 

TEXAS. Jacksonville—Atkison-Rogers Lumber Co. 
changing name to Jacksonville Lumber Co. 

WASHINGTON. Centralia—Sawmill of H. H. Martin 
Lumber Co. sold to S. A. Agnew. 

Ione—Perry & Sons purchased sawmill of A. W. 
Hugill. 

WEST VIRGINIA. New Cumberland—S. Bradley sold 
lumber and builders’ supply business to Beatty Bros. 

Parkersburg—Parkersburg Chair Co. absorbed by Hub- 
bard, Eldredge & Miller (Inc.), of Rochester, N. Y. 

WISCONSIN. Holmen—Gaarders Lumber Yard _ sold 
to A. O. Casberg & Sons. 

Oshkosh—Wisconsin Central Lumber Co. removing yard 
to Green Lake, 


Humphrey succeeded by 


succeeded by 


3onney & 


Eccles Lum- 





Incorporations 


ALABAMA. Selma—Shepard-McGowan Co., incorpo- 
rated; will do business at Sarasota, Fla. 
_CALIFORNIA. Los Angeles—California Desk & Mfg. 
Co., incorporated: capital, $50,000. 


GEORGIA. Atlanta—Massell 
porated, 


Lumber Co., incor- 


_ ILLINOIS. Chicago—Heitmann Lumber Co. increas- 
ing capital to $250,000. 
Flora—Flora Lumber Co. 
$10,000 to $20,000. 
Glen Ellyn—Hussey-Bergland Lumber Co., incorpo- 
rated; capital, $32,000; retail. 


increasing capital from 


Rockford—Premier Furniture Co. 
from $25,000 to $50,000. 


INDIANA. Greenfield—Broadway Lumber Co., incor- 
porated; capital, $25,000. 

LOUISIANA. Ferriday—-Powell-Evans Log Hoister 
Mfg. Co., incorporated; capital, $50,000. 
_ New Orleans—American Woods, incorporated; capital, 
$20,000. 
Seiver—Starret-Carl Lumber Co., 
tal, $10,000; will open about Dec. 1 
MINNESOTA. St. Cloud—Northland Lumber & Fuel 
Co., incorporated. 
MISSISSIPPI. 
porated. 

MISSOURI. Webster Groves—Independent Lumber & 
Supply Co. increasing capital from $12,500 to $25,000. 

NEW JERSEY. Passaic—Packer & Simon Coal & 
Lumber Co., incorporated; capital, $50,000. 

Vineland—H. 8S. Fox Lumber Co., incorporated; capi- 
tal, $300,000. 

NEW YORK. Bronx—Terrace Sash & Door Co., in- 
corporated; capital, $10,000. 

Queens—Queens County 
porated, 

New York—M. & W. ‘Trading Corporation, incorpo- 
rated; capital, $100,000; lumber. 

NORTH CAROLINA. Edenton—M. G. Brown Co. in- 
creasing capital from $250,000 to $290,000. 

Henderson—Henderson Lumber Co., incorporated; capi- 
tal, $100,000. 

OREGON. Portland—Carson Lumber & Flume Co., in- 
corporated; capital, $25,000. 

SOUTH CAROLINA. 
incorporated. 

Wiggins—Jinks Lumber Co., incorporated; capital, 
$15,000. 


increasing capital 








incorporated; capi- 


Charleston—Ewart Lumber Co., incor- 


Woodworking Co., _ incor- 


Horatio—Horatio Lumber Co., 


TEXAS. San Antonio—Travis Lumber Co., incorpo- 
rated; capital, $50,000. 

VIRGINIA. Newport News—Virginia-Carolina Lum- 
ber Corporation, incorporated. 

Suffolk—American Lumber Corporation, incorporated. 

WASHINGTON. Everett—Bear Lake Logging Co. in- 
creasing capital to $15,000. 

WISCONSIN. Kewsnunee—Svoboda Church Furniture 
Co., incorporated; capital, $100,000. . 

Rhinelander—Caldwell-Crosby Lumber Co., 
rated; capital, $10,000. 


incorpo- 


New Sheds and Yard Improvements 


CALIFORNIA. Stockton—Fisher Bros. will build a 
$1,800 lumber shed at 40 N. Wilson Way. 


INDIANA. Fort Bernice—Office and service buildings 
of D. H. Pauley Lumber Co. being rebuilt and re- 
modeled. 


KANSAS. Topeka—A. L. Scott Lumber Co. will erect 
lumber yard at North Ottawa St. and will oceupy in 
about six weeks. 

NEBRASKA. McCool—Yost Lumber Co. will rebuild 
lumber sheds which were burned, 


OHIO. Geneva—Geneva Mill Co. will build addition 
to storage space, erect lumber shed, put in macadam 
drive. 


OREGON. Linnton—West Oregon Lumber Co. will 
build 70x500-foot shed. 


TEXAS. Alvarado—John E. Quarles Lumber Co. will 
build a lumber yard here; headquarters, Fort Worth. 

Houston—Silverberg Lumber Co. will increase floor 
space and remodel adjacent building, adding paint and 
hardware department. 

Houston—Wm, Cameron & Co. will build lumber yard. 


New Ventures 


ARKANSAS. Rison—J. L. Williams & Sons Lumber 
Co. recently began; saw and planing mill. 


CALIFORNIA. Corcoran—M. E. Carlock will open a 
lumber yard here for the Union Lumber Co., of Bakers- 
field; office and sheds to be built. 

Los Angeles—B. Higman opening at 8916 Santa Monica 
Blvd. as Sherman Lumber Co, 

Los Angeles—V. T. Quinn has engaged in business 
at 4808 Long Beach Blvd. as Long Beach Mill & Cabi- 
net Co. 

Traucy—P. F. 
yard here, 

Vernon—Atlas Cabinet Co. formed by A. Clampett and 
R. A. Carr. 

Los Angeles—Southern California Sash & Door Co. 
organized at 1041 McCadden PI. 


turnett plans to establish a lumber 


FLORIDA. Tampa—Palma Ceia Lumber Co., incor- 
porated; wholesale. 
IDAHO. Montour—Pinehurst Lumber Co. recently 


began; planing mill. 

ILLINOIS. Kankakee—Charles 
lumber business. 

IOWA. Wall Lake—Andrew Moore recently began; 
retail lumber. 


Wertz Co. opening 


KANSAS. Wichita—Pacific States Lumber Co. re- 
cently began; wholesale. 

MICHIGAN. lLansing—Rikerd Lumber Co. opening a 
third yard. 

MISSISSIPPI. Ethel—C. W. Bowie Lumber Co. re- 


cently began; planing mill. 
MISSOURI. 
concern. 
OHIO. Cleveland—J. T. Wilson recently began com- 
mission lumber business at 2035 Warren Road. 


Lamar—Smith Long Lumber Co., new 


Lima—Scott-Helser-Mayer Co. 
wholesale lumber business. 

OREGON. Enterprise—Glen Whitmore and John H. 
Gross opened a cabinet manufacturing shop. 

Ironside—Lucy Saw Mill recently began operation. 

Kaskela—River Lumber & Logging Co. recently be- 
gan; manufactures lumber. 

Portland—R. E. Griffith has engaged in the hardwood 
flooring business under name of Griffith Bros. 

TENNESSEE. Memphis—Frank Haas Lumber Co. re- 
cently began; wholesale. 

ne Station Lumber Co. recently began; 
retail. 

TEXAS. Amherst—Panhandle Lumber Co. has opened 
a lumber yard here. 

Dallas—VPelican Bay Lumber Co. 
wholesale. 

Levelland and Sudan—Whaley Lumber Co., of Lub- 
bock, opening branch yards. 

Teneha—Chas. L. Seat recently began box, crate and 
hamper manufacturing business. 


formed for general 


recently began; 


WASHINGTON. Tacoma—Pioneer Timber Co. formed 
by S. S. and Elmer J. Summerville. . 


WISCONSIN. Beloit—Rock River Lumber & Fuel Co. 
opening lumber and fuel yard. 

Wausau—H. F. Early Lumber Co. recently began; 
wholesale. 


New Mills and Equipment 


ALABAMA. Demopolis—Black Belt Lumber Co. will 
rebuild burned plant. 

Jasper—J. I. Ballinger will rebuild heading plant de- 
stroyed by fire; 25,000-foot capacity sawmill reported 
to be planned by local men; no names. 


ARKANSAS. Clarendon—White River Lumber Co. 
will erect band mill to cut at least 40,000 feet daily. 


CALIFORNIA. Berkeley—Independent Mill & Lum- 
ber Co. building a $1,000 shop. 

Oakland—C. D. Plumb, of San Francisco, looking for 
site here for box shook factory. 

————— A. C. Williams will erect $10,000 planing 
mill. 


FLORIDA. Monticello—J. M. Henry will erect ware- 
house and office building and install new machinery 
in sawmill near here. 

INDIANA. Newcastle—Cirele A. Products Corpora- 
tion, of Champaign, Ill., a subsidiary of Alexander 
Lumber Co., will erect a plant here and manufacture 
portable bleachers, partitions, ready-built buildings, 
garages and portable schools etc., if arrangements can 
be made with local Chamber of Commerce. 

KENTUCKY. Louisville—City Mill & Lumber Co. 
planning $30,000 planing mill and yard. 

TENNESSEE. Johnson City—McCorkle Lumber Co. 
will erect band mill and lumber manufacturing plant. 

Nashville—Nashville Chair Co. will erect $30,000 addi- 
tion to plant. 

‘Townsend—Little River Lumber Co. will lay thirty 
miles of track into timber. 

VIRGINIA. Radford—Central Lumber Co. 
warehouse, mill and office building. 


WISCONSIN. Milwaukee—American Mill & Supply 
Co. building addition. 





building 


Casualties 


ALABAMA. Demopolis—Plack Belt Lumber Co., loss 
by fire, $50,000. 


CALIFORNIA. Stockton—Union Planing Mill Co., 
loss by fire, $100,000; plant destroyed. 
FLORIDA. Millereek—Planing and shingle mill of 


Porter Lumber Co., damaged by fire. 
GEORGIA. Macon—Plant of C. W. 
Co., loss by fire, $16,000. 


KENTUCKY. Scottville 
Mill, damaged by fire. 


Surber Lumber 
Palmore & Emmert Lumber 


Danville—Bland & Stagg Lumber Co. state that re- 
ported loss by fire was much exaggerated as its loss was 
only $368.45, covered by insurance. ‘The fire was started 
by sparks from a neighboring concern. 

LOUISIANA. Bogalusa—Strange Lumber Co., loss by 
fire. 

NEW YORK. 
by fire, $200,000. 

New York—Brooklyn Building Supply Co., High Grade 
suilding Supply Co. and Cork Flooring Co., loss by fire, 


3uffalo—-Plastergon Wallboard Co., loss 


$35,000. 
Salamanca—Sterling Furniture Co., loss by fire, 
$4,000. 


TENNESSEE. Mempkis—J. H. Bonner & Sons Lum- 
ber Co., sawmill, equipment, store and dwellings de- 
stroyed by fire. 

WASHINGTON. Bellingham—Glacier 
sawmill destroyed by fire; loss, $25,000. 

Wall City—Schroeder Lumber Co.’s sawmill destroyed 
by fire. 


Lumber Co.'s 





Ocean Freight Market Reviewed 


A limited amount of miscellaneous chartering 
was reported in the full cargo steamer market, 
with rates holding at about the basis previously 
quoted, say Lunham & Moore, of New York City, 
in their bulletin for Nov. 22. For additional ton- 
nage there is but a limited inquiry from shippers of 
grain and coal to Europe, but a fair demand pre- 
vails for carriers for oil cake and other cargo from 
South Atlantic and Gulf loading ports. In the 
South America trade there is a moderate inquiry 
for coal and lumber tonnage, but very few freights 
of other kinds offer. West India trading was 
fairly active, and a good demand prevails for suit- 
able boats for time charter periods of from three 
to twelve months. Tonnage offers in sufficient 
quantities for all requirements. 
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Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week, 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No ev except the heading can be ad- 
m > 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed 
under heading Too Late to Classify. 
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WANTED—SHAVINGS 
For delivery starting January 1st, 1925; will be in the 
market for 300 cars of shavings to be delivered over a 
period of 6 months, State how much you have to offer 
and your price f. o. b. shipping point. 
Address “©. 18,’’ care American Lumberman, 


ACREAGE ON BELT LINE IN CHICAGO 
Side track, fencing, and in fine manufacturing district. 
Will rent or lease for storage purposes. Will put up 
building if desired. Arrangements can be made on 
favorable terms. 



































Address “A. 4,’’ care American Lumberman. 
VG: ee oe 
o% yg We Ae 
Wafers Fal Ley ; 
Gey, “Lif 
SIOUTE ME NOL SEU BORE LEME OO HO 











BLOCK SETTERS AND EDGERMEN 
Wanted at once for Pennsylvania mill. Steady work 
year round. Good wages and living conditions for com- 
petent men. 

Address “B. 13,’’ care American Lumberman. 
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WANTED—EXPERIENCED LUMBERMAN 
For retail yard in large Western Ohio city. Present 
opening, assistant managership, with opportunity for 
quick promotion to manager. 

Address “OC, 6,’’ care American Lumberman. 


UNUSUAL OPPORTUNITY 
The owner of an eastern millwork plant (million dollar 
business) wants the assistance of a real business execu- 
tive, experienced in manufacturing and jobbing mill- 
work, to relieve him in the general office and sales man- 
agement of his business. No limit to salary. Most 
capable prospect will be selected. 
Address “BB, 28,’’ care American Lumberman. 


WANTED—STORE MANAGER 
To take charge of general store in manufacturing town 
doing a nice business. State age, experience, references, 
with full particulars about yourself. 
Address “*B. 29,"’ care American Lumberman. 


WANTED—AN EXPERIENCED 
Order and shipping clerk for retail lumber yard. Must 
be familiar with orders for millwork. State when can 
come and salary expected. References with application. 
Address W. P. B., BOX 1831, St Petersburg, Fla. 


WANTED—COMBINATION BOOKKEEPER AND 
Stenographer wholesale lumber office located Northern 
Ohio. Practical knowledge traffic matters essential. 
State experience, age and salary expected. 

Address “B. 2,’’ care American Lumberman. 


SUPERINTENDENT WANTED 
A millwork plant located in the southeast wants a man 
of experience and ability; one capable of taking charge 
of production in a mill that is turning out large amount 
of high class, special millwork as well as stock sash, 
doors, etc. The plant is probably the best established 
one in the south and has ample facilities and capital. 
Management will co-operate with and give fair treat- 
ment and ample compensation to right man. In reply- 
ing, state experience in detail and give references. 
Services will be required January 1st. 
Address “B. 3,’’ care American Lumberman. 


WOMAN STENOGRAPHER 
Wanted—First-class, experienced stenographer, Chicago 
wholesale lumber office, who understands bookkeeping, 
billing and general lumber terms. Must be reliable and 




















confidential. Give age, experience, references and sal- 
ary wanted. 
Address “*A. 34,’’ care American Lumberman. 





WANTED: YARD MANAGERS 
for towns of about one thousand in Michigan and Wis- 
consin, Men who are not afraid to get out and work 
and able to handle own books. Must have good refer- 
ences ‘ae apply in own handwriting. State salary 
wanted. 


Address ‘*A, 21,’ care American Lumberman, 





EXPERT FRAME MAN 
Man experienced in producing window and door frames in 
stock quantities: Location: Large southern city. 
Address “©, 37,’’ care American Lumberman. 


HELP WANTED 
OAK FLOORING OFFICE MAN 
One of the largest manufacturers requires a man expe- 
rienced in marketing oak flooring to handle correspond- 
ence and assist salesmen. Would consider an aggressive 
manager of a retail yard familiar with sale of oak 
flooring. All correspondence confidential, 
Address “©, 36,’ care American Lumberman, 


WANTED—EXPERIENCED 








Yellow pine lumber buyer for Louisiana. Must have 
wide acquaintance with manufacturers. Proposition 
salary or commission. 

Address “C. 30,"’ care American Lumberman. 





WANTED 
Married man as manager established City Yard. Must 
have thorough knowledge retail business and be able to 
speak German. Opportunity for an honest hustler who is 
anxious to prove his ability and is willing to accept 
minimum salary and increase his income by his own 
efforts. Address ‘‘C. 26,’ care American Lumberman. 


WANTED—EXPERIENCED BOOKKEEPER AND 
Stenographer. Male or female. Must be accurate. 
Salary $125.00 a month. 

Address “C, 25,’’ care American Lumberman. 


WANTED—STENOGRAPHER 
For lumber office in Chicago. One with Elliott-Fischer 
and comptometer experience preferred. 
Address “O, 21,’ care American Lumberman. 


WANTED 
High-class oak flooring grader. Write 
THE WEST VIRGINIA TIMBER CO., 
Orange, Virginia. 


WANTED 
A good, practical mill man for assistant superintendent. 
One who thoroughly understands details, lumber and 
woodworking machines, Can handle 60 to 75 men and 
get results. Mill located in Western Pennsylvania. 
Chance for advancement to right party. References 
required. 
Address “OC. 9," care American Lumberman. 


WORKING FOREMAN WANTED 
For small planing mill, specializing on high-class mill- 
work. Operated in connection with large retail lum- 
Located in Western Pennsylvania town of 
2000. Good schools, churches and other advantages. 
Position open January Ist. 
Address “B. 38,’’ care American Lumberman. 


MANAGER 
We want the services of a man fully 
qualified in the manufacturing and job- 
bing of millwork as sales and office 
manager. Must have a man whose un- 
qualified success and compensation 
earned his best recommendation. 
GREGG & SON, Nashua, N. H. 




















YOUNG MAN 
Wanted by well established wholesale lumber company 
to train as a salesman of yellow pine. Must be work- 
ing at present for some large mill or retail yard. Give 
references and state salary expected. Must be a 
hustler and not mind work. 
Address “A. 8,’’ care American Lumberman, 


WANTED: EXPERIENCED DRAFTSMAN 
One capable of making full sized details from architect’s 
plans and listing for the mill, for a mill catering to 
high class special work. Permanent position to right 
party. Give age, reference and experience. 
COOK-ANDERSON COMPANY, Beaver, Pa. 


WORKING FOREMAN WANTED 
To estimate and detail on special millwork and interior 
finish. Experienced in New York State mills, accurate 
taking quantities off plans and a first class estimator. 
Apply THE MARKET MANUFACTURING CO., East 
Water and Almond Sts., Syracuse, N. Y. 


WANTED 
Experienced millwork estimator capable of estimating 
plans for buildings of any kind. Give references and 
experience, also salary wanted. The opening to be filled 
in two to four weeks at the latest. 
Address “A, 112,’’ care American Lumberman, 























AGENTS WANTED 
Exclusive territory to handle established patent car 
stake pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, Mich, 
See display advertisement. 





WANTED—HIGH CLASS SALESMAN 


One with wholesale or commission experience in yellow 


pine and West Coast items. Good salary and bonus to 
right man familiar with market in Chicago and vicinity, 
Give age, experience, etc. 

Address “C. 40,’’ care American Lumberman. 


HARDWOOD SALESMAN WANTED 
By established wholesaler. Someone familiar with re. 
quirements of this territery and can produce. Address 
giving references. 
MANAGER, Box 605, South Bend, Ind. 


LUMBER SALESMAN 
Wanted by well established wholesale company for so- 
liciting yard trade. Must be a high-class man and 
thoroughly experienced with yellow pine. In answering, 
please advise present position and territory, and state 
salary expected, 
Address “A, 7%,’ care American Lumberman, 











DISTRICT 
MILLWORK 


SALES MANAGER 





Large West Coast 
Manufacturer wants highest 
class salesman on big mill work 
contracts, fir and P, I. Mahog- 
any doors, detail Cabinet work 
and special line of Kitchen 
Cabinet units. 

Essential qualifications in- 
clude successful Woodwork 
sules record, experience in cost 
of detail millwork and special 
cabinet work, and ability to 
handle and close large pros- 
pects with safety. 

Give age, record and results 
of previous connections, tech- 
nical woodworking experience, 
salary wanted, district and 
headquarters preferred. 


Address “Ww. 110,’ care American Lumberman. 





WANTED—TRAVELING SALESMAN 
For Pittsburgh territory, by reliable Pittsburgh whole- 
saler. Must have established yard trade—yellow pine 
principally. Give age, salary, etc., in detail. 
Address “T. 102,’ care American Lumberman, 


WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line. ‘Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO., 
Nashotah, Wis. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Pern, N. C. 
, WANTED—SALESMEN 
To sell southern pine and hardwoods to consuming and 
industrial trade. Good commission paid to high class 
men, Address ‘‘M, 127,’’ care American Lumberman. 














YOUNG MAN—SALESMAN : 
Seven years with West Coast mills and Chicago retailer 


and wholesaler desires connection. In Chicago now. 
What have you? 


Address “OC, 38,’’ care American Lumberman. 


YOUNG MAN 
With two years’ experience desires position with chance 
to advance and learn business, 
Address “©, 32,’’ care American Lumberman. 


MANAGEMENT OR AS ASSISTANT 
Wanted by first-class lumberman who has a clean and 
profitable past record. Experienced in buying, collect: 
ing and general management of small line yard. New 
connection must offer opportunity for investment. Good 
executive. Only high-class propositions considered. Re- 
tail or wholesale. Give particulars. 

Address “OC, 31,’’ care American Lumberman. 











COMMISSION SALESMAN 
For Detroit, Buffalo, Cleveland, Rochester. Coast woods. 
California and western pine lumber. 
Address “B. 1,’’ care American Lumberman. 


LUMBER SALESMAN 
We have an opening for one or two lumber salesmen 
calling on retail lumber yards in Missouri, Iowa and 
possibly Northern Illinois to handle mouldings, doors, 
ete., on commission basis. 
THEILING-LOTHMAN MFG. CO., 
3810 N, Ninth St., St. Louis, Mo. 





MILL MEN, HERE IS YOUR OPPORTUNITY 
If your machinery is run down I can rebuild it and 
make it do the work of new machinery; 25 years’ expe 
rience on woodworking machinery all over the U,. 8. 

L. H. PARR, General Delivery, Willoughby, 0. 


EXPERIENCED SALESMAN 
Specializing yellow pine and fir car and railroad ma- 
terial, also industrials, well acquainted with buyers east 
of Mississippi, desires connection with responsible whole- 
saler; salary or commission. 

Address “CO, 29,’ care American Lumberman. 








EXPERIENCED SALESMAN WANTED 
One who is well acquainted with the retail yard trade 
in and around Pittsburgh and Cleveland territory to rep- 
resent large wholesaler on profit sharing basis. State 
age, experience, etc. None but live wire need apply. 
Address “‘W. 101,’ care American Lumberman. 


WANTED—TRAVELING SALESMAN 
To sell yellow pine to yards Western Pennsylvania or 
Eastern Ohio territory, for reliable wholesaler with es- 
tablished reputation. If have established trade might 
consider your territory. Give age, experience, salary 
expected first letter, all confidential. Address ‘‘ALA- 
BAMA WHOLESALER,” care American Lumberman. 





ACCOUNTANT AND OFFICE MANAGER 
My future with present employers is limited by condi- 
tions outside of my control, I am looking for a com- 
nection where I can put my many years of accounting 
experience to full advantage. College education. Mar- 
ried. 49 years old. Present income $3000 a year. 

Address “C, 27,’’ care American Lumberman. 


RETAIL YARD MANAGER 
Am 42 years old, have had 18 years experience as ore 
ager of Retail Yard. Am bookkeeper for individual yar 
at present. Good reasons for wanting to make a change. 
Can give reference from former employers. 
Address “OC, 28,"" care American Lumberman. 








WANTED MANAGER 
For retail lumber yard at Muscle Shoals, Ala. One that 
can invest two thousand dollars. 
Address THOMAS T. ALLEN, Sheffield, Ala. 





PORTLAND WHOLESALER HAS GOOD 
proposition for commission men who can turn in volume 
of business. Want live representation. 

Address “A, 26,’° care American Lumberman. 





YOUNG MAN—BOOKKEEPER ; - 
7 years’ experience in lumber business. Wants situatlo 
in Chicago or vicinity. : 
23," care American Lumberman. 


Address =“ 
































